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WPREIA Newsletter - March 2015 

Our next meeting is scheduled for Tuesday, March 17th   

  Greater Pittsburgh Masonic Center in Ross Twp 

3579 Masonic Way, Pittsburgh, PA 15237 

$10 at the Door 

LŦ ȅƻǳǊ ƳŜƳōŜǊǎƘƛǇ Ƙŀǎ ŜȄǇƛǊŜŘ ŀƴŘ ȅƻǳ ŀǊŜƴΩǘ ǊŜŀŘȅ ǘƻ ǊŜƴŜǿ ȅŜǘΣ ƻǊ ƛŦ ȅƻǳ ƘŀǾŜ ǾƛǎƛǘŜŘ 

the club as a guest and are still deciding whether to join, you are welcome to join us for 

the monthly meeting but you will be asked to pay $10 at the door.  While an annual 

membership is cheaper than paying $10 at each meeting, we understand that this pay-

as-you-come option is a better fit for some.  Note that first-time guests are still free. 

 

Main Meeting: 

6:00 ς 7:00 Pizza Networking ς Informal networking opportunity before the meeting 

(let me know by Noon on Tuesday if you are planning to attend, so enough 

pizza can be ordered) 

7:00 ς 7:30  Houses for sale ς Members can present one property for sale.  Bring your 

For Sale properties to the meeting, setup flyers on our For Sale table, and 

make some money while you learn.   

Vendor Special Offers - Come and see our vendors.  We have a great array 

of service providers.   

7:30 ς 8:00  Legal 5 Minute update with attorney Rob Xides  

 Accounting 5 Minute update with accountant Marty Schwartz 

Club Announcements - LΩƳ ŀƭǿŀȅǎ ǿƻǊƪƛƴƎ ƻƴ ǎƻƳŜǘƘƛƴƎ ƴŜǿΣ ŀƴŘ ƛŦ ȅƻǳ 

Ƴƛǎǎ ǘƘŜ ƳŜŜǘƛƴƎ ȅƻǳ ǿƻƴΩǘ ƪƴƻǿ ǿƘŀǘ ǘƘŀǘ ƛǎΦ   

8:00 ς 9:00 Matt Haag ς How to make money in real estate by using the internet, 

websites, and social media.  This presentation will greatly benefit landlords, 

wholesalers, flippers, etc. 
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Logistics: 

Properties for Sale Table ς I love this table idea.  I wish I could remember who I stole 

this idea from so I could give them credit.  I think it was RICH Club from Houston.  Even if 

ƛǘ ǿŀǎƴΩǘΣ ǘƘŜȅ Řƻ ŀ ƭƻǘ ƻŦ ƎƻƻŘ ǘƘƛƴƎǎ ŀƴŘ ŘŜǎŜǊǾŜ ŎǊŜŘƛǘ ŦƻǊ ǎƻƳŜǘƘƛƴƎΦ  

Vendor Tables ς Vendors are encouraged to set up trade show style in our vendor area 

and to be prepared to give a 30 second intro of your business to the group.   

Sub-Group Table ς 5ƻƴΩǘ ŦƻǊƎŜǘ ǘƻ ƭƻƻƪ ŀǘ ǘƘŜ ǎǳō ƎǊƻǳǇ ǘŀōƭŜΦ   ²Ŝ ƘŀǾŜ ŀ ōǳƴŎƘ ƻŦ Ŏǳō 

groups now and you are bound to be interested in at least one of them.  These groups 

are designed to supplement the main meetings.     

Online Club Calendar ς In case you missed it, we added a calendar to the 

PittsburghREIA.com website.  This way we can keep track of recurring sub-group 

meetings and club activities all in one place.  Find it under the Events tab.  

 

{ǘΦ tŀǘǊƛŎƪΩǎ 5ŀȅ!!  

Since our March meeting falls on {ǘΦ tŀǘǊƛŎƪΩǎ 5ŀȅ, anyone wearing green who purchases 50/50 

raffle tickets will receive DOUBLE the usual amount of tickets. 

 

Membership Renewals  

If you need to renew your membership before the meeting then just follow this link 

http://pittsburghreia.com/membership/membership_application_form.pdf  then print out your 

application and bring it in with your check.  It is that simple.  

 

éBelow is newsletter content that was sent  in advance, for those of 

you who prefer to read smaller chunks of information more often .  

Itõs being included for those who missed ité 

 

  

http://pittsburghreia.com/membership/membership_application_form.pdf
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(March 15) 

Learn how to buy with no money on TERMS  

Call it TERMS, ACTS, REACTS, CATS or any other acronym that any guru comes to town with. The 

concept is still the same.    

L ƘŀǾŜ ōŜŜƴ ǳǎƛƴƎ ƴƻ ƳƻƴŜȅ Řƻǿƴ ǘŜŎƘƴƛǉǳŜǎ ŦƻǊ ȅŜŀǊǎΣ ǊƛƎƘǘ ƘŜǊŜ ƛƴ tƛǘǘǎōǳǊƎƘ t!Φ  L ŘƻƴΩǘ 

operate in the fantasy world of the guru.  I make my living buying and selling houses, not selling 

courses.   

If you would like to learn how to do this, then come join my mentor group every Sunday at 

сtaΦ    ²Ŝ ŘƻƴΩǘ ǘŀƭƪ ŀōƻǳǘ ǘƘŜƻǊȅΣ ǿŜ ǘŀƭƪ ŀōƻǳǘ ǊŜŀƭ ŘŜŀƭǎ ƘŀǇǇŜƴƛƴƎ ƴƻǿ ƛƴ ǘƘŜ tƛǘǘǎōǳǊƎƘ 

area.   

The cost is awesome.  I have personally charged $10,000 for this training.   Others charge 

$25,000 for less interactive coaching.   

¢ƘŜ ǿŀȅ L Řƻ Ƴȅ ƳŜƴǘƻǊ ǇǊƻƎǊŀƳΣ ƛǘ ƛǎ ŦǊŜŜ ƛŦ ȅƻǳ ŘƻƴΩǘ ƳŀƪŜ ŀƴȅ ƳƻƴŜȅΦ  Iƻǿ ƛǎ ǘƘŀǘ ŦƻǊ ŀ 

price.  Now I offer my time and my experience to you because I expect that you will be 

successful, and you will make a lot of money (assuming that you get off your ass and do what I 

tell you to do).  When you are successful, then you and I will be 50/50 partners in your deal, is 

that fair?  I want nothing from you up front, only your effort.  If you can give me that, I will 

teach you to make a better living than any silly job.  

To your success  

Josh  

If you are still reading, then good for you, the address of the meeting is  

Kings Restaurant - Imperial  

500 Marketplace Drive  

Oakdale, PA 15071  

 we meet every Sunday at 6PM 

 

If you have any questions email me directly PittsburghREIA@aol.com 

 

Program is only open to active Pittsburgh REIA member 

 

 

  

mailto:PittsburghREIA@aol.com
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(March 14) 

Pittsburgh Area Properties For Sale    

Before I get started, I have a couple of housekeeping notes to address.   

#1 ς L ǘƛǘƭŜŘ ǘƘƛǎ ƴŜǿǎƭŜǘǘŜǊ ŀǎ άtǊƻǇŜǊǘƛŜǎ ŦƻǊ ǎŀƭŜέΣ ǎƻ ǘƘŀǘ ƛƴǾŜǎǘƻǊǎ ǿƘƻ ŀǊŜ ƴƻǘ ƭƻƻƪƛƴƎ ŦƻǊ 

more property can just delete this edition and move on.  

#2 ς This is a test of property selling machine that I am building for the group.  In this test, I am 

using a sub set of club member for sale properties.  The system is automated yet, but once it is, 

then all active Pittsburgh REIA members will be able to blast out for sale and for rent 

properties.   I am also working on an automated full marketing package that will significantly 

boost your marketing efforts, but like I said, that part is not ready yet.   You can buy any of 

these properties, but this is just a test of this part of the system.  

#3 ς Attention agents and wholesalers, if you can sell any of these properties, then go for it.  I 

will gladly pay you. You see what my price is, just mark the price up from there and you can 

keep anything above my price.   

#4 ς ǇƭŜŀǎŜ ŘƻƴΩǘ ǊŜǇƭȅ ǘƻ ǘƘƛǎ ŜƳŀƛƭΣ ƻǊ ŀƴȅ ƻǘƘŜǊ ƴŜǿǎƭŜǘǘŜǊΦ  L ƴŜǾŜǊ ƎŜǘ ǘƘƻǎŜ ǊŜǇƭƛŜǎΦ   9Ƴŀƛƭ 

me directly at PittsburghREIA@aol.com  

#5 ς ƛŦ ȅƻǳ ŘƻƴΩǘ ǿŀƴǘ ǘƻ ǿŀƛǘ ǳƴǘƛƭ L ŜƳail these properties out to everyone, then go to 

http://sellthisPAhouse.com or http://HomesPittsburghPA.com to sign in for immediate 

notification of new properties.  The only thing to remember is that you need to enter a phone 

ƴǳƳōŜǊ ǿƛǘƘ ƴƻ ǎǇŀŎŜǎ ōŜǘǿŜŜƴ ǘƘŜ ƴǳƳōŜǊǎ όL ŘƛŘƴΩǘ ŘŜǎƛƎƴ ǘƘŜ ŜƳŀƛƭ ƴƻǘƛŦƛŎŀǘƛƻƴ ǎȅǎǘŜƳύ  

 

Owner Financing Deals  

   

Brighton Heights fixer upper, will cost $700/ month and rents for $1200 per month  

http://homespittsburghpa.com/properties/11-Single-Family-Home-Rent-To-Own-California-

Pittsburgh-allegheny-Pennsylvania-United-States-15212-4Bedrooms-USD75000/  

   

McKeesport Handyman Special with special financing  

http://homespittsburghpa.com/properties/32-Single-Family-Home-Rent-To-Own-2414-

Highland-ave-McKeesport-Allegheny-United-States-15132-3Bedrooms-1Bathroom-USD25500/  

   

Cash flowing brick house in Knoxville with owner financing, no bank qualifying  

http://homespittsburghpa.com/properties/23-Single-Family-Home-Rent-To-Own-Moore-ave-

Pittsburgh-allegheny-Pennsylvania-United-States-15210-3Bedrooms-USD20000/  

mailto:PittsburghREIA@aol.com
http://sellthispahouse.com/
http://homespittsburghpa.com/
http://homespittsburghpa.com/properties/11-Single-Family-Home-Rent-To-Own-California-Pittsburgh-allegheny-Pennsylvania-United-States-15212-4Bedrooms-USD75000/
http://homespittsburghpa.com/properties/11-Single-Family-Home-Rent-To-Own-California-Pittsburgh-allegheny-Pennsylvania-United-States-15212-4Bedrooms-USD75000/
http://homespittsburghpa.com/properties/32-Single-Family-Home-Rent-To-Own-2414-Highland-ave-McKeesport-Allegheny-United-States-15132-3Bedrooms-1Bathroom-USD25500/
http://homespittsburghpa.com/properties/32-Single-Family-Home-Rent-To-Own-2414-Highland-ave-McKeesport-Allegheny-United-States-15132-3Bedrooms-1Bathroom-USD25500/
http://homespittsburghpa.com/properties/23-Single-Family-Home-Rent-To-Own-Moore-ave-Pittsburgh-allegheny-Pennsylvania-United-States-15210-3Bedrooms-USD20000/
http://homespittsburghpa.com/properties/23-Single-Family-Home-Rent-To-Own-Moore-ave-Pittsburgh-allegheny-Pennsylvania-United-States-15210-3Bedrooms-USD20000/
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Rent to own in Penn Hills ς could be a development opportunity or a secluded get away.  

http://homespittsburghpa.com/properties/22-Single-Family-Home-Rent-To-Own-Hulton-

Verona-Allegheny-Pennsylvania-United-States-15147-3Bedrooms-USD105000/  

   

Owner financed rental in Indianola ς Fox Chapel Schools  

http://homespittsburghpa.com/properties/20-Single-Family-Home-Rent-To-Own-337-

Grandview-Indianola-allegheny-Pennsylvania-United-States-15051-2Bedrooms-USD32000/  

   

Center of Fox Chapel - $525,000 with owner financing ς beautiful house  

http://homespittsburghpa.com/properties/19-Single-Family-Home-Rent-To-Own-Chapel-Ridge-

Pittsburgh-Allegheny-Pennsylvania-United-States-15238-5Bedrooms-USD525000/  

 

If you can afford $14,000 per month, then you can buy this massive Fox Chapel Mansion.  It 

really is an impressive house.   

http://homespittsburghpa.com/properties/18-Single-Family-Home-Rent-To-Own-Miller-Lane-

Cheswick-Allegheny-Pennsylvania-United-States-15024-6Bedrooms-6Bathrooms-USD3200000/  

   

big cash flow, little cash needed to buy Pitcarn 4 plex  

http://homespittsburghpa.com/properties/17-Multi-Unit-For-sale-388-3rd-street-pitcarn-

allegheny-Pennsylvania-United-States-15140-4Bathrooms-USD110000/  

   

   

Wholesale Deals  

Brighton Heights house - $7500  

http://homespittsburghpa.com/properties/36-Single-Family-Home-For-sale-Smithton-ave-

Pittsburgh-Allegheny-Pennsylvania-United-States-15212-2Bedrooms-USD7500/  

 

Homewood Fixer upper -  

http://hom espittsburghpa.com/properties/27-Single-Family-Home-For-sale-2Bedrooms-

1Bathroom-USD32000/  

   

Massive Penn Twp House, Butler County - $310,000  

http://homespittsburghpa.com/properties/21-Single-Family-Home-For-sale-604-Penn-

Township-Butler-Pennsylvania-United-States-16002-3Bedrooms/  

   

The nicest mobile home I have ever seen, West Allegheny school district - $18,000  

http://homespittsburghpa.com/properties/16-Single-Family-Home-For-sale-mt-vernon-dr-

Imperial-Allegheny-Pennsylvania-United-States-15126-2Bedrooms-USD18000/  

http://homespittsburghpa.com/properties/22-Single-Family-Home-Rent-To-Own-Hulton-Verona-Allegheny-Pennsylvania-United-States-15147-3Bedrooms-USD105000/
http://homespittsburghpa.com/properties/22-Single-Family-Home-Rent-To-Own-Hulton-Verona-Allegheny-Pennsylvania-United-States-15147-3Bedrooms-USD105000/
http://homespittsburghpa.com/properties/20-Single-Family-Home-Rent-To-Own-337-Grandview-Indianola-allegheny-Pennsylvania-United-States-15051-2Bedrooms-USD32000/
http://homespittsburghpa.com/properties/20-Single-Family-Home-Rent-To-Own-337-Grandview-Indianola-allegheny-Pennsylvania-United-States-15051-2Bedrooms-USD32000/
http://homespittsburghpa.com/properties/19-Single-Family-Home-Rent-To-Own-Chapel-Ridge-Pittsburgh-Allegheny-Pennsylvania-United-States-15238-5Bedrooms-USD525000/
http://homespittsburghpa.com/properties/19-Single-Family-Home-Rent-To-Own-Chapel-Ridge-Pittsburgh-Allegheny-Pennsylvania-United-States-15238-5Bedrooms-USD525000/
http://homespittsburghpa.com/properties/18-Single-Family-Home-Rent-To-Own-Miller-Lane-Cheswick-Allegheny-Pennsylvania-United-States-15024-6Bedrooms-6Bathrooms-USD3200000/
http://homespittsburghpa.com/properties/18-Single-Family-Home-Rent-To-Own-Miller-Lane-Cheswick-Allegheny-Pennsylvania-United-States-15024-6Bedrooms-6Bathrooms-USD3200000/
http://homespittsburghpa.com/properties/17-Multi-Unit-For-sale-388-3rd-street-pitcarn-allegheny-Pennsylvania-United-States-15140-4Bathrooms-USD110000/
http://homespittsburghpa.com/properties/17-Multi-Unit-For-sale-388-3rd-street-pitcarn-allegheny-Pennsylvania-United-States-15140-4Bathrooms-USD110000/
http://homespittsburghpa.com/properties/36-Single-Family-Home-For-sale-Smithton-ave-Pittsburgh-Allegheny-Pennsylvania-United-States-15212-2Bedrooms-USD7500/
http://homespittsburghpa.com/properties/36-Single-Family-Home-For-sale-Smithton-ave-Pittsburgh-Allegheny-Pennsylvania-United-States-15212-2Bedrooms-USD7500/
http://homespittsburghpa.com/properties/27-Single-Family-Home-For-sale-2Bedrooms-1Bathroom-USD32000/
http://homespittsburghpa.com/properties/27-Single-Family-Home-For-sale-2Bedrooms-1Bathroom-USD32000/
http://homespittsburghpa.com/properties/21-Single-Family-Home-For-sale-604-Penn-Township-Butler-Pennsylvania-United-States-16002-3Bedrooms/
http://homespittsburghpa.com/properties/21-Single-Family-Home-For-sale-604-Penn-Township-Butler-Pennsylvania-United-States-16002-3Bedrooms/
http://homespittsburghpa.com/properties/16-Single-Family-Home-For-sale-mt-vernon-dr-Imperial-Allegheny-Pennsylvania-United-States-15126-2Bedrooms-USD18000/
http://homespittsburghpa.com/properties/16-Single-Family-Home-For-sale-mt-vernon-dr-Imperial-Allegheny-Pennsylvania-United-States-15126-2Bedrooms-USD18000/
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Resort property 5.33 acres zoned commercial ς south bass Island, Put-in-bay OH $4,9 M  

http://homespittsburghpa.com/properties/15-Multi-Unit-For-sale-Niagra-Put-in-bay-Ottowa-

Ohio-United-States-43456-USD4900000/  

     

Completed Rehabs  

4 Bed 2 Bath house in Mt Lebanon ς complete renovation  $240,000  

http://homespittsburghpa.com/properties/34-Single-Family-Home-For-sale-broadmoor-Mt-

Lebanon-Allegheny-Pennsylvania-United-States-15228-4Bedrooms-USD240000/  

   

   

Rehabs in Progress (buy them now and you get to choose the finishes)  

Mexican War Streets - $170,000  

http://homespittsburghpa.com/properties/14-Single-Family-Home-For-sale-middle-pittsburgh-

allegheny-Pennsylvania-United-States-15212-4Bedrooms-USD170000/  

 

Pine Richland split level with a big yard $330,000  

http://homespittsburghpa.com/properties/6-Single-Family-Home-For-sale-5345-Georgiann-Dr-

Gibsonia-Allegheny-Pennsylvania-United-States-15044-4Bedrooms-3Bathrooms-USD330000/  

   

Hampton farm house on a 1 acre lot, walking distance to the grade school  $499,000  

http://homespittsburghpa.com/properties/2-Single-Family-Home-For-sale-McKee-Allison-Park-

Allegheny-Pennsylvania-United-States-15101-4Bedrooms-USD499000/  

   

 

(March 13) 

A lesson in due -diligence well several actually,  

LǘΩǎ ōŜŜƴ ŀ Ŧǳƴ ǿŜŜƪ ǎƻ ŦŀǊΦ   L ǿŀƴǘ ǘƻ ǘŀƪŜ ŀ ƳƻƳŜƴǘ ǘƻ ǘƘŀƴƪ DƻŘ ǘƘŀǘ L ǎǇŜƴŘ ŀ ƎƻƻŘ ŘŜŀƭ ƻŦ 
ǘƛƳŜ ǿƻǊƪƛƴƎ ƻƴ ŘǳŜ ŘƛƭƛƎŜƴŎŜΦ   CƻǊ ǘƘƻǎŜ ǿƘƻ ŀǊŜƴΩǘ ŦŀƳƛƭƛŀǊ ǿƛǘƘ ǘƘŀǘ ǘŜǊƳΣ ŘǳŜ ŘƛƭƛƎŜƴŎŜ ƛǎ 
the legal term for the art and science of looking before you leap.   

What I am going to talk to you about today are some case studies taken from my life in the past 
seven days.  These are all real deals that I am/was working on.   

Case Study #1ς Raw Land for self-storage  

This should be a simple transaction.  The property in question is a gently sloped, mostly cleared 
parcel.  More importantly the property is close to but not actually on the intersection of two 
major highways.   In order for this project to move forward, we need some way of directing 
people to the proposed development.    

http://homespittsburghpa.com/properties/15-Multi-Unit-For-sale-Niagra-Put-in-bay-Ottowa-Ohio-United-States-43456-USD4900000/
http://homespittsburghpa.com/properties/15-Multi-Unit-For-sale-Niagra-Put-in-bay-Ottowa-Ohio-United-States-43456-USD4900000/
http://homespittsburghpa.com/properties/34-Single-Family-Home-For-sale-broadmoor-Mt-Lebanon-Allegheny-Pennsylvania-United-States-15228-4Bedrooms-USD240000/
http://homespittsburghpa.com/properties/34-Single-Family-Home-For-sale-broadmoor-Mt-Lebanon-Allegheny-Pennsylvania-United-States-15228-4Bedrooms-USD240000/
http://homespittsburghpa.com/properties/14-Single-Family-Home-For-sale-middle-pittsburgh-allegheny-Pennsylvania-United-States-15212-4Bedrooms-USD170000/
http://homespittsburghpa.com/properties/14-Single-Family-Home-For-sale-middle-pittsburgh-allegheny-Pennsylvania-United-States-15212-4Bedrooms-USD170000/
http://homespittsburghpa.com/properties/6-Single-Family-Home-For-sale-5345-Georgiann-Dr-Gibsonia-Allegheny-Pennsylvania-United-States-15044-4Bedrooms-3Bathrooms-USD330000/
http://homespittsburghpa.com/properties/6-Single-Family-Home-For-sale-5345-Georgiann-Dr-Gibsonia-Allegheny-Pennsylvania-United-States-15044-4Bedrooms-3Bathrooms-USD330000/
http://homespittsburghpa.com/properties/2-Single-Family-Home-For-sale-McKee-Allison-Park-Allegheny-Pennsylvania-United-States-15101-4Bedrooms-USD499000/
http://homespittsburghpa.com/properties/2-Single-Family-Home-For-sale-McKee-Allison-Park-Allegheny-Pennsylvania-United-States-15101-4Bedrooms-USD499000/
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So I made my offer contingent on being able to get signage that is acceptable to me.  Rather 
than assuming that we could get the signs that we need to make this business a success, I 
added that little bit to our offer, and I proceeded to start my due-diligence.  My first 
conversation was with the township manager.  As he dashed my hopes that I would ever get 
the signs that I needed, I let out a big sigh.  Then a big smile came across my face.     

If I had not made my offer contingent on obtaining the ability to put up appropriate signage, 
then I would be closing on a purchase that would eventually end in disaster for me.  It is not 
that I included that important detail in my offer that saved me. It is the fact that I followed up 
and drilled down on that one important detail.   Because I was diligent in my investigation, I was 
able to avoid a financial catastrophe.  

   

Case Study #2 - Commercial Warehouse Condo Conversion.   

In this case, I and my partners were looking at a proposed project that would convert an old 
warehouse into a bunch of condos or apartments.   The seller of this project put together some 
really great pro-forma numbers for us.  Pro-forma is another legal term that basically means, 
numbers that we made up.   

So in this case, my focus was on the numbers that the seller so kindly provided for me.     Here 
is where due-diligence separated from pro-forma.  The cash flow numbers were darn good, and 
the project would have been very financeable with the pro forma numbers.  The problem is 
that the pro forma numbers were a fairytale.  A simple search of market rents indicated that 
the real expected rents in that part of Pennsylvania were about half of what the pro-forma 
claimed.    

Again I let out a sigh, and then a smile came acrosǎ Ƴȅ ŦŀŎŜΦ  LŦ L ƘŀŘ ǘǊǳǎǘŜŘ ǘƘŜ ǎŜƭƭŜǊΩǎ ǊŜƴǘŀƭ 
projections then I could have been in for a very expensive learning experience.  

As a point of reference, I determined the market rent by using rentometer.com and craigslist.   
Doing your own due diligence is not voodoo, it just takes a little effort on your part.  

  

Case Study #3 ς ǘƘŜ ǊŜƘŀō ǘƘŀǘ ǿŀǎƴΩǘ    

I was evaluating a property for its rehab potential.  At a basic level, any sort of flip transaction 
can be boiled down to math.  You need to understand a few numbers to construct your math. 
You need to know what the property will cost to acquire, you need to know what your rehab 
cost is going to be (plus or minus a few thousand dollars), and most importantly you need to 
understand what you after repaired value of ARV is going to be.   

The numbers were good.   The problem came up in the title search.  This property came with a 
ǊŜǎǘǊƛŎǘƛǾŜ ŎƻǾŜƴŀƴǘ ǘƘŀǘ ŘƛŘƴΩǘ ŀƭƭƻǿ ƳŜ ǘƻ ƛƳǇǊƻǾŜ ǘƘŜ ŦǊƻƴǘ ƻŦ ǘƘŜ ǇǊƻǇŜǊǘȅΦ  Lƴ ƭŜŀǊƴƛƴƎ 
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about that restriction, I was able to avoid a disaster.   There is no way that I could have exited 
that transaction profitably without being able to improve the front of the house.   This stupid 
document required me to keep the original look of the property, and that original look was just 
plain ugly.    

 

Self-defense with John Brown of 3 Rivers Tactical Training Solutions.   

I was quite pleasantly surprised to spend my weekend with 34 other Pittsburgh area real estate 
investors and their family members.   The pleasant surprise was that all of these individuals 
ǿŜǊŜ ǿƛǘƘ ƳŜ ŀǘ WƻƘƴ .ǊƻǿƴΩǎ Ǉƛǎǘƻƭ ǎŜƭŦ-defense course.  When I first talked to John about 
ŘƻƛƴƎ ǘƘƛǎ Ŏƭŀǎǎ ŦƻǊ ŀ ōǳƴŎƘ ƻŦ ǊŜŀƭ ŜǎǘŀǘŜ ƛƴǾŜǎǘƻǊǎΣ L ǿŀǎƴΩǘ ǎǳǊŜ ƛŦ ŀƴȅƻƴŜ ǿƻǳƭŘ ōŜ ƛƴǘŜǊŜǎǘŜŘ 
in this class.  The subject matter was so far from the normal real estate investing course.     

John spent most of day 1 doing something that most pistol courses outside the world of law 
enforcement ignore.  John focused on avoiding situations where you might need to fight for 
ȅƻǳǊ ƭƛŦŜΣ ŀƴŘ ƛƳǇǊƻǾƛƴƎ ȅƻǳǊ ǎƛǘǳŀǘƛƻƴŀƭ ŀǿŀǊŜƴŜǎǎΦ   !ŎŎƻǊŘƛƴƎ ǘƻ WƻƘƴ άǘƘŜ ōŜǎǘ Ǝǳƴ ŦƛƎƘǘ ƛǎ 
the one you doƴΩǘ ƎŜǘ ƛƴǘƻέΦ 
 
Day 2 was spent at the shooting range with real bullets and real targets.  This is where the 
theory meets application.   
 
I am a graduate of 3 police academies, and I have trained with hundreds of military and law 
enforcement shooters.  I have had literally hundreds of hours of professional firearms training, 
and I can tell you that John's intro to pistol class was by far the best introductory class that I 
have ever seen.  We may have to offer this class again.  
 

On a side note, I am still working on a hand to hand self defense class for those of you who 
donΩt want to own a gun.          

 

(March 12) 

¢ƘŜ LƳǇŀŎǘ ƻŦ DƻǾŜǊƴƻǊ ²ƻƭŦΩǎ {ŀƭŜǎ ¢ŀȄ 9ȄǇŀƴǎƛƻƴ tǊƻǇƻǎŀƭ  

In an effort to increase revenue for the State as part of his proposed budget plan, Governor Tom Wolf 

Ƙŀǎ ǇǊƻǇƻǎŜŘ ƭŜƎƛǎƭŀǘƛƻƴ ǘƻ ƛƴŎǊŜŀǎŜ tŜƴƴǎȅƭǾŀƴƛŀΩǎ ǎŀƭŜǎ ǘŀȄ ŦǊƻƳ сΦл ǘƻ сΦс ǇŜǊŎŜƴǘ ǿƘƛƭŜ ǎƛƎƴƛŦƛŎŀƴǘƭȅ 

broadening the scope of applicable purchases.  Perhaps most notably included in his new proposal, 

Governor Wolf plans to impose this new 6.6 sales tax on many professional services, including legal 

services (other than family and criminal law), accounting services, specialized design services, 

advertising services, administrative and support services, architectural, engineering and related services, 

services to buildings and dwellings, and  real estate agent and broker services, to name a few.  
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The Pa Bar Association strongly opposes this measure. For many Pennsylvanians, hiring a lawyer is a 

necessity and not a luxury item. Access to justice is a basic constitutional right that should not be taxed 

and treated as a commodity. Increasing the cost of effective legal representation by imposing a sales tax 

would impact persons of limited means who often need a lawyer to:  

¶ obtain workers' compensation or social security benefits;  

¶ fight a property assessment action by their local government;  

¶ deal with a hostile landlord or tenant;  

¶ have a simple will written; or  

¶ probate the will of a family member.  

Investors too will see an increased cost in doing business to the extent that they engage counsel to 

contract, close, evict, appeal assessments or provide general advice.  ¢ƘŜ ǇǊƻǇƻǎŀƭΩǎ ƛƳǇƻǎƛǘƛƻƴ ƻŦ 

taxes on administrative, design, and other real estate related services will further decrease real estate 

ƛƴǾŜǎǘƻǊǎΩ ōƻǘǘƻƳ ƭƛƴŜǎΦ    

Please take a moment to reach out to your state legislators to ask them to vote AGAINST this proposed 

tax.   

Click here to find your legislator  

Click here for your Senator's contact information  

Click here for your Representative's contact information  

Click here to email Governor Wolf  

Kimberly J. Kisner, Esq.  

kim@kisnerlawfirm.com  

KISNER LAW FIRM, LLC  

707 Grant Street, Suite 2646  

Pittsburgh, PA 15219  

Phone: 412-904-4865  

www.kisnerlawfirm.com  

 

  

http://www.mmsend35.com/link.cfm?r=1953895807&sid=68707505&m=9310171&u=PABAR_2&j=26325119&s=http://www.legis.state.pa.us/cfdocs/legis/home/findyourlegislator/index.cfm
http://www.mmsend35.com/link.cfm?r=1953895807&sid=68707506&m=9310171&u=PABAR_2&j=26325119&s=http://www.legis.state.pa.us/cfdocs/legis/home/member_information/contact.cfm?body=S
http://www.mmsend35.com/link.cfm?r=1953895807&sid=68707507&m=9310171&u=PABAR_2&j=26325119&s=http://www.legis.state.pa.us/cfdocs/legis/home/member_information/contact.cfm?body=H
http://www.mmsend35.com/link.cfm?r=1953895807&sid=68707508&m=9310171&u=PABAR_2&j=26325119&s=http://www.governor.pa.gov/contact/Pages/contact.aspx#.VPCdwfnF-VM
mailto:kim@kisnerlawfirm.com
http://www.kisnerlawfirm.com/
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(March 8) 

Commercial Sub-group meeting  
   
Tuesday March 10,2015  

Time ς 6pm ς till 8ish  
Location   - Kings Restaurant in Heidelburg  

What we do?  
We talk about how to find, negotiate, and finance commercial real estate deals.   

We encourage members to bring properties that they are interested in or just a pile of 
questions.  This sub-group is specifically designed to be a learning opportunity for people who 
are interested in bigger properties.   

   
   

Landlord sub-group  
   
Hello Everyone!  
   
You are receiving this email because of your interest in WPREIA's Landlord Subgroup meetings!  
   
We are meeting this month on THURSDAY, MARCH 12, 2015 at the Waterworks Mall Eat n Park 
meeting room at 6:30 pm - 8:30 pm.  
I apologize for the change of day, however, our regular Wednesday evening was not available, 
so I hope you all are able to change it up a bit this month and make it on Thursday, March 
12th!  
   
A big thank you goes out to Teresa Brown, who suggested and helped to get Mr. Tayon 
Mitchell, President and CEO of Engarde Financial Group, 10989 Frankstown Road, Pittsburgh, 
PA  15235 to be our speaker for the evening!   
   
As you know Eat n Park allows us the use of their meeting room free of charge with the 
expectation of a small food or beverage purchase.  This works well for those of us coming from 
work to grab something to eat as well as those who would just enjoy a coffee or tea with 
dessert!  Please let me know if you will attend, so I can have the room set up for us in advance!  
   
Thank you and hope to see you on Thursday, March 12th!  
   
Donna Ondo  
412-897-9653  
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(March 7) 

Building Your Fortune Buying Vacant Land  
By Kathy Kennebrook (The Marketing Magic Lady)  

   
There are lots of great ways to make a lot of money in real estate, not the least of which is 
buying and selling vacant land. This is an effective way to do real estate deals with no hassle, no 
rehab, no insurance and no worries of vandalism and theft. Plus, there is virtually no 
competition for these properties since many investors are simply not going after this incredibly 
lucrative portion of the market place. I was actually in the real estate business for several years 
myself before I discovered this very profitable part of the market. In addition, in this current 
market buying and selling vacant land is another good strategy to continue making money in 
the real estate business.  
   
If you live in an area that is particularly rural, then buying and selling vacant land is a more 
lucrative means of doing real estate deals. Since it can be more difficult to find homes to 
purchase in more rural areas, vacant land is definitely the way to go.  There are several 
different ways to find vacant land deals.  
   
One is to simply drive around and look for them. However, since it can be kind of difficult to 
find addresses for properties this way, it is probably a much better idea to create a direct mail 
campaign to the owners of vacant land. Some of the parameters I use for this list are out of 
state owners of vacant land, especially those with past due tax bills or folks who have inherited 
vacant land. These are some of the most lucrative deals out there. Be especially aware of those 
properties that front main highways since these will create even more valuable deals for you.  
   
In many cases, these owners have inherited these properties and they are not interested in 
doing anything with them. They are usually tired of paying tax bills so they stop paying them 
altogether. They are usually highly motivated sellers and fairly easy to deal with. In fact, in 
many cases, they may have never even seen the property and are unable to give you directions 
to it.  
   
This is when it becomes really important for you to be able ǘƻ ǿƻǊƪ ǿƛǘƘ ȅƻǳǊ ǘŀȄ ŀǎǎŜǎǎƻǊΩǎ 
office and get a mapping program so you can locate these properties with just the parcel 
identification number. There are also some national companies that can provide information 
such as mapping programs for you for a monthly fee. This tool alone has saved us hundreds of 
man hours and hassles in locating properties. In the case of vacant land, unless you know 
exactly where it is, one piece pretty much looks like another.  
   
Make sure you take the time to develop a relationship with a title agent or real estate attorney 
in your area and make sure you have title work done before purchasing these properties. 
Sometimes there are probate issues or liens to handle before you close which may also include 
past due tax bills. Some of these sellers will try to work directly with you without having a title 
ǎŜŀǊŎƘ ŘƻƴŜ ƻƴ ǘƘŜ ǇǊƻǇŜǊǘȅΦ 5ƻƴΩǘ Řƻ ƛǘΗ  
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I find that vacant land deals are very profitable for me personally. I live in Florida and here in 
Florida we have hurricanes. It is so much easier to work with vacant land because you still have 
the same big profits without the worries of damage, insurance, vandalism and rehab. In fact 
some of the properties we have purchased were so inexpensive that we paid cash for them and 
put them into our portfolio to hold on to for retirement income when we sell them later on. 
They are already worth a lot more than we paid for them so we figure the pay check will be 
huge later on as property values go up even more. And some we will simply wholesale for a 
good profit. You can also purchase land into your Roth IRA.  
   
In addition, with the current market being what it is today, purchasing land at huge discounts 
ƎƛǾŜǎ ȅƻǳ ǘƘŜ ŀŘǾŀƴǘŀƎŜ ǘƻ ōŜ ŀōƭŜ ǘƻ ǎŜƭƭ ƛǘ ŀǘ άōŀǊƎŀƛƴ ōŀǎŜƳŜƴǘ ǇǊƛŎŜǎέ ŀƴŘ ǎǘƛƭƭ ƳŀƪŜ 
excellent profits. Since you are selling the property at a lower price, it usually sells very quickly.  
   
Once you purchase these properties there are several ways to resell them at huge profits. One 
way you can sell these lots is to list them with a local Realtor who is familiar with selling vacant 
land without touching them.  Whether or not you are able to sell your properties this way will 
depend a lot on how motivated the Realtor is. You also need to make sure that these local 
Realtors are part of the MLS system. Surprisingly we have found that in many rural areas they 
are not. You want to have as much exposure as you can for the properties you are looking to 
sell right away. Some of the best buyers for these lots are folks from out of town looking for a 
vacation get away. So they will purchase vacant land and build a home on it.  
   
Another thing that some of my students have done is to buy some acreage, split it into pieces, 
sell off some of the pieces and keep part of the land for themselves. They will make enough 
money off the sale of the split that the pieces they keep for themselves end up being free.  
   
The other thing you can do is to list these properties on your property for sale web site where 
folks who may want to build vacation homes in the area where your vacant land is will see 
them. You will be able to get attention from many parts of the country. You may also want to 
Ǉǳǘ ŀ άCƻǊ {ŀƭŜ ōȅ hǿƴŜǊέ ǎƛƎƴ ƻƴ ȅƻǳǊ ƭŀƴŘ ƻǊ Ǌǳƴ ŀƴ ŀŘ ƛƴ ǘƘŜ ƭƻŎŀƭ ƴŜǿǎǇŀǇŜǊ ŀƴŘ ǘƘŜ 
newspaper in the next largest city near you. I have done this and it has produced many buyers 
for me.  
   
If you want to take the time and you have your team in place to take care of these matters, you 
can also partially clear the land and add water or electric and then raise your asking price. The 
more ready the land is for development or home placement, the more quickly it will sell and 
the more money you can make.  
   
Depending on where the vacant land is located and how much there is, there are also 
opportunities to develop these pieces of land and resell them at really huge profits. One way to 
develop your land would be to get involved with a builder and have homes built on these pieces 
of land and then resell them with the land and the home already on it. Personally, this is not my 
ŦŀǾƻǊƛǘŜ ǿŀȅ ǘƻ ŘŜŀƭ ǿƛǘƘ ǾŀŎŀƴǘ ƭŀƴŘ ōŜŎŀǳǎŜ ƛǘΩǎ ǘƛƳŜ ŎƻƴǎǳƳƛƴƎ ŀƴŘ ƳƻǊŜ hands on and the 
profits are made later as opposed to sooner.  
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A better technique would be to hire an engineer to take a look at the property, determine its 
best use, possibly change the zoning, and then do the other things necessary to get the 
property ready for development, such as splitting the land into smaller parcels and then 
reselling it. This is one of the best ways I know to build in huge profit margins without ever 
touching the property yourself. I find this to be a really lucrative way to handle properties 
especially when you are buying in an area that is an hour or more from where you live. In my 
case, my vacant land business is about three and a half hours from where I live most of the 
time.  
   
Another technique you can employ to make vacant land work for you is to explore the 
possibility of leasing land you own. This way you make cash flow on the property on a monthly 
basis and you still own the land. For example, you could lease a piece of land for RV storage. We 
have leased land to someone who needed extra room to expand a worm farm business. On 
another occasion we leased property we had with many pine trees to a company that harvests 
pine straw. A billboard company leases a property for a billboard that we own on a main 
highway. The possibilities are endless with a little ingenuity.  
   
Another real advantage to working with out of state owners of vacant land is that you will run 
across investors who purchased groups of properties a long time ago so they have several 
properties with a lot of equity in them to sell. This creates wonderful scenarios where you can 
purchase multiple lots at well below current retail. The seller still makes money on the deal, 
creating a win-ǿƛƴ ǎƻƭǳǘƛƻƴ ŦƻǊ ōƻǘƘ ǇŀǊǘƛŜǎΦ ¢ƘŀǘΩǎ ǿƘŀǘ ǘƘŜ ǊŜŀƭ ŜǎǘŀǘŜ ōǳǎƛƴŜǎǎ ƛǎ ŀƭl about, 
creating win-win solutions for all parties involved.  
   
If you live in an area where there is a lot of vacant land, these techniques are definitely worthy 
of looking into because many of your competitors are simply not thinking about purchasing 
vacant properties. They are missing a huge opportunity since these properties are usually easy 
to purchase and reasonably easy to resell at huge profits.  
   
For more information on marketing to the owners of vacant properties as well as all kinds of 
sellers and lenders, visit my website at www.marketingmagiclady.com. While you are there be 
ǎǳǊŜ ŀƴŘ ǎƛƎƴ ǳǇ ŦƻǊ YŀǘƘȅ YŜƴƴŜōǊƻƻƪΩǎ ƳƻƴǘƘƭȅ ƴŜǿǎƭŜǘǘŜǊ ŀƴŘ ǊŜŎŜƛǾŜ ϷмпфΦлл ƛƴ ǊŜŀƭ ŜǎǘŀǘŜ 
investing tools absolutely FREE!!!  
 

  

http://www.marketingmagiclady.com/
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Pittsburgh REIA questions and answers 
I recently got a series of questions from a new investor.  I get a lot of questions that look like 
these, and to be honest, he asked a great group of questions and I thought I would share with 
the group.  His questions are in black, my answers are in red.  
   
Questions on Processes: Getting started in real estate  
1. Should we try to find someone to shadow as they undergo an actual wholesale deal, so we 
can see the process in motion in the real world for ourselves, and/or have someone mentor us 
step-by-step for our first wholesale deal to make sure we're doing everything right?  
Shadowing someone is a really good idea, and I can do that for you.   A bit of hand holding will 
help your confidence.  The process is simple.  Wholesalers buy and one price and sell at some 
price that is greater than the first one.  The math couldn't be easier.  The safest way to 
wholesale property is to use an option contract. An option contract gives you the option but 
not the obligation to buy a house.  With that contract signed and registered, you can then 
decide if you want to keep the property for yourself or pass it on to a buyer.  This buyer will 
either be another real estate investor or someone who want a house for themselves.   There 
are a few exit strategies that you can use here, but that is another topic.   
   
2. Is the best approach to finding wholesale deal finding people who want to buy specific types of 

properties in specific areas first (reverse wholesaling), or search properties locally and then attempt to 

lock buyers onto what we find?  

Making money as a real estate investor is not the same thing as Olympic gymnastics, we dont get extra 

points by adding a degree of difficulty.   

 

If you start with a buyer and try to find a property that fits that buyer, you will quickly notice two things.  

The first is that there is a reason that you buyer couldn't find the property that they are asking you to 

find.   The second is that it is much easier to find a buyer for a house than to find a house for a buyer.  

Follow my logic here, there are a lot more buyers out there than there are specific houses to fit this one 

buyerΩs preferences.  

 

I actually invert this process a bit.  If a buyer approaches me to look for a house for them, I make them 

do all of the work.  I make the buyer bring me leads on houses, with the understanding that I am a much 

better negotiator than any novice negotiator.  I will negotiate the deal, and build in a spread for myself.  

If nothing else, I may find a buy a hold property along the way, and owner finance if to my waiting 

buyer.  

 

3. What common mistakes should we avoid for first time wholesalers, i.e. dealing with houses with liens, 

or any other red flags?  

Try to avoid all of the mistakes.  That is where a real estate mentor comes into play. There are so many 

mistakes to be made that I couldn't even list all of the ones that I have personally made let alone the 

ones that others have made.  In general, if you are unsure then ask another investor.  That is why 

Pittsburgh REIA meetings have a networking segment, so that everyone can build a team of other 

investors to bounce ideas off of.  Learning can happen two ways.   You can learn by screwing up your 
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own deals, or you can learn from the advice of people who have already screwed up before you,.  The 

second option is less painful    

 

4. Would a good starting strategy be to just go out, find and crunch the numbers on some local 

properties, and then bring the good ones to the table at both the monthly meetings and the Saturday 

mentorship meetings and offer the wholesales to the people present there, or would they be unlikely to 

deal with us, as we have literally no completed deals under our belt yet to show our credibility?  

Nobody gives a ratΩs ass what your experience is.  All buyers care about is the deal.  If you bring a good 

deal forward, people will flock to you.  The main meeting and any of the sub-group meetings are good 

places to present deals to hungry investors.   

 

The trick here is to present the property in a way that tells your pool of buyers why itΩs a good deal for 

them.  DonΩt get so hung up on crunching numbers, present the deal in its best possible light, never lie, 

tell the truth, and see how the market reacts.  Too many wholesalers get caught up trying to guess at 

what the market wants.  You will never guess at what motivates someone else to take action, stop trying 

to think for strangers.  

 

Startup Costs:  

1. When and how should we actually start our business?  Should we do it before anything else, or wait 

until we actually finish a few deals, and should we form an LLC, or follow a different method?  

You can form a legal business anytime that you wish.  You do not need to do this before you start 

making money but I would look for form an entity before you buy anything that you want to keep.   In 

the process of marketing for wholesale deals, you will trip across some houses that you want to keep.  

Many of these will be subject-too type purchases that will require no money down and no risk to your 

credit.   

 

2. How much capital should we have on hand before we attempt to start out, i.e. for marketing, starting 

an LLC if necessary (my mom and brother already have an LLC for real estate, but they had no guidance 

and thus never did any deals with it, but we could probably join them for free), etc.?  

Well you are going to need $10 for option consideration, not much else.  Beyond that, you need an 

internet connection and a phone.  You can do everything that you need to do with an internet 

connection and a phone. Beyond that, you can spend money on things that make your job easier and 

bring deals to your faster but that is just a luxury that you earn by being successful.  The quickest way 

out of your escape track is to spend money on things that you donΩt need before you know how to use 

them.   

 

When you are ready, I can teach you how to get to the next level where you donΩt even operate your 

own business anymore.   

 

3. In terms of marketing, how big should we start out, i.e. just simple stuff like word of mouth and 

bandit signs, or should we focus on marketing a little in a variety of ways, i.e. word of mouth, social 

media, yellow letters, etc.?  
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There are two types of marketing, active and passive.  Active marketing is you calling people who have 

places for sale advertisements somewhere.   Start looking at the Pittsburgh Craigslist, the local 

newspaper ( I prefer The Pittsburgh Tribune Review), and FSBO signs in yards.  Active marketing is free, 

you can never run out of free.  The trouble with active marketing is that it takes your time.  Social media 

marketing falls into this category. 

   

Passive marketing is marketing that sits there in place and waits for someone to trip across it.  This is 

where you spend money.  Passive marketing brings sellers to you.  In general these are better seller 

leads. Yellow letters are great if you are mailing to a good list.  Web sites are fantastic if they are done 

correctly.  Bandit signs can run your entire business,  I suggest that you take a portion of your profits and 

spend it on your marketing machine.   Grow the machine with each deal.   .   

 

4. Should we consider making a web site starting out, and if so, should we look into a free blog site, or 

look into paying for a more professional site?  

Treat the free sites as an expansion of your internet marketing.  The world of internet marketing is 

defined by two things, quality and quantity.  The free sites are generally low quality but the more 

quantity that you have out there, the better the chances that someone will accidentally stumble upon 

you. I donΩt want to go too far down this rabbit hole or we will be in a discussion of back link strategies 

and that is for much later. 

   

What you really want is a custom web site.  We have a presentation on this exact subject at the next 

Pittsburgh REIA monthly meeting.    

 

To your success 

Josh      

 

(March 6) 

I just got off the phone and I am really excited!!!  

I was on the phone with Jon LŀƴƴƻǘǘƛΦ  CƻǊ ǘƘƻǎŜ ƻŦ ȅƻǳ ǿƘƻ ŘƻƴΩǘ ƪƴƻǿ WƻƴΣ ƘŜ ƛǎ 

the inspiration for wƻƴ [ŜDǊŀƴŘΩǎ !/¢{ ŎƻǳǊǎŜΦ  !ǘ ǘƘŜ ǘƛƳŜΣ Wƻƴ ŘƛŘƴΩǘ ǿŀƴǘ ǘƻ ōŜ ǘƘŜ Ǝǳȅ ǿƘƻ 

traveled around the country selling courses, so he gave the rights to the course to Ron LeGrand 

and Ron turned it into a home study course.  

Then after a few years of developing cutting edge techniques to buy and sell houses without 

using his own money or credit, Jon decided to quit mentoring for Ron LeGrand and go out on 

his own.  

From there Jon created the mother of all terms courses, and he called in REACT.  React was the 

state of the art, for lease option techniques.  REACT could be applied to pretty houses, and 

junkers.  It opened up an entire new market for real estate investors.  
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L ƭƛƪŜ WƻƴΩǎ w9!/¢ ǇǊƻƎǊŀm so much that I started using it in my own business.  I also started 

teaching it in my mentor group.    REACT is how one of my students got a mansion in Fox Chapel 

under contract, and she stands to make a couple hundred thousand dollars from that single 

transaction.  Do I have your attention yet?  

DƻƻŘΣ ōŜŎŀǳǎŜ ƛŦ ȅƻǳ ŀǊŜƴΩǘ ŜȄŎƛǘŜŘ ŀǘ ǘƘƛǎ ǇƻƛƴǘΣ ǘƘŜƴ ȅƻǳ ŘƻƴΩǘ ƘŀǾŜ ŀ ǇǳƭǎŜΣ ŀƴŘ L ƘŀǾŜƴΩǘ 

even gotten to the good part yet.   

Here is the good part.  Jon has once again, created an evolved version of REACT, it is called 

CATS (yeah, I hate the acronym, I am more of a dog person).   

CATS, is exactly what it name says it is.  A Complete Agreeable Terms System.  What that means 

is that you can make money with anything your seller will agree to.   Seller will owner finance, 

Great  

Seller wants all cash, Great  

You make money either way.  

Did I mention that I am excited?  

It gets better.  

Because Jon is a Pittsburgh guy, and a Pittsburgh REIA member, and a former ACRE member, 

and he makes a comfortable seven digit plus income per year with his business in Butler PA, 

because of all of these things, we have a shot to buy this course BEFORE it goes on sale, and we 

can buy it at a REIA discount.  

¢ƘŜ ǿŜōǎƛǘŜ ǘƻ ǇǊƻƳƻǘŜ ǘƘƛǎ ŎƻǳǊǎŜ ƛǎƴΩǘ ŜǾŜƴ ōǳƛƭǘ ȅŜǘΦ  {ƻ ǘƘŜ ǿŜōǎƛǘŜ ŦƻǊ his REACT course, 

will be filling order for the new CATS course.  The course is state of the art, there is no better 

course in the market, that will teach you to buy and sell houses at massive profit, without any 

of your money or credit at risk.  

Announcing Presale Opportunity  

Complete Agreeable Terms System ς CATS  

CATS IS REACT ON STEROIDS    

So what does the REACT system consist of?  

Here is a summary of what is contained in the REACT Program. This is subject to change 

because Jon and Stephanie are very proactive and are constantly adding things to the program 

to make it better.  
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110+ Page Instruction Manual  

This lays everything out step by step in detail. This is your blueprint for success.  This REACT 

manual contains instructions, examples and resources that you can use to start making money 

in Real Estate right from Day 1.  

 Master Agreements  

This is one of the key ingredients to this whole process.  Having the right contracts with the 

proper terms and conditions is critical to your success. Jon has taken his lifetime of experience 

and over 1,800 Real Estate transactions and created the best contracts anywhere.  These are 

worth their weight in gold.  Simply use these different contracts in various scenarios and be 

confident that you have all the bases covered.  

MP3 Audio Recordings  

Listen to Jon and Stephanie explain exactly how to maximize the profit potential of their REACT 

system.  

Live Recording of a Full Day Event  

This video is amazing.  You will watch Jon and Stephanie spell out in detail exactly what you 

need to do, step by step, to start making money using REACT today.  Every step, every question 

and every detail is covered in this All Day Training Video.  You can watch it as many times as you 

feel necessary to completely understand this system.  There is no question that after you 

master the contents of this training video, your Real Estate investing business will explode!  

Resource Documents  

There are several documents needed to put together these REACT deals properly.  It is vital that 

you have all the right documents.  The REACT program contains all of the Resource Documents 

that you will need to be successful!  

Free Updates to Resources  

This is HUGE! It is very common in this industry to charge people every year for new updates. 

Jon does not play that game. He gives all of his students FREE updates to all of his REACT 

materials! Anytime he needs to tweak something or add a new technique that is working, he 

will send out the updates at no additional cost to you. Trust me when I tell you that this is really 

big!  
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What you will learn in the REACT Program! 

 

$ The five Steps to being a Successful Real Estate Investor.  

 $ How to make money without using your credit, no money, and no contractors.  

$ How to do as many deals per month as you want.  

$ How to make minimum $5,000 per deal.  

$ How to get the benefits of ownership without owning any houses. 

 

$ How to put it all on 'Cruise Control'.  

   

The goal of any investor who wants to take their investing business into the stratosphere is to 

assemble a staff of people who perform all of the functions of the real estate investors.  Once 

this structure is set up the investor can essentially retire.  

Access to the System!  

This is the magic that makes it all happen. As soon as you purchase the REACT Program, YOU 

Ǝŀƛƴ ŀŎŎŜǎǎ ǘƻ WƻƴΩǎ ǎȅǎǘŜƳ ǘƘŀǘ ƘŜ ŀƴŘ {ǘŜǇƘŀƴƛŜ ŎƻƳōƛƴŜŘ ƘŀǾŜ ǎǇŜƴǘ ол ȅŜŀǊǎ ōǳƛƭŘƛƴƎΦ  ¸ƻǳ 

will learn what tools they use, which resources they use, access to their virtual assistants, their 

marketing materials, their scripts and much much more.  It is Jon and Stephanie's personal 

system combined with the REACT concept that makes this program such a game changer.   

You improve your chances of success greatly by using Jon and Stephanie Iannotti's REACT 

method for Real Estate investing!  

Buy CATS now for the presale price of $750  

http://www.buyreactnow.com/josh.html  

   

After this first link is deactivated, the price will jump up to $997  

   

http://www.buyreactnow.com/cald.html  

 

  

http://www.buyreactnow.com/josh.html
http://www.buyreactnow.com/cald.html
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(March 5) 

Private loan? 
I just got this email below.   This is from Jim Rauber   He is a really good guy and his project 
sounds solid.  Read over his offering and contact him directly if you are interested in making a 
loan and earning a high rate of return   At this point I will step out of the middle.  

 
Can you put out an e mail?  Looking for a lender for the deal that i have on a property in Scott 
Twp.  2br 1ba ranch style purchase price 60k rehab 25 - 30k ARV 139 -149k. 
looking for $85k for 6 months to a year. Guarantee a minimum of 6 months interest call Jim 
Rauber 412-352-6181 e-mail   bayer1898@yahoo.com 

 

(March 4) 

Used Tools Allison Park HOME DEPOT Store 4152 (March 2015)  

Tool Unit    Retail 
Price 

Sales Price  

Rear Tine Tiller 9549 $2,787.00  $650.00  

Breaker 29699 $1,365.00  $650.00  

Carpet Cleaner 54923 $889.00  $295.00  

Carpet Cleaner  54924 $889.00  $295.00  

Carpet Cleaner 54925 $889.00  $295.00  

Carpet Cleaner  55769 $889.00  $295.00  

Air Floor Nailer 2352 $442.00  $250.00  

Electric Pressure Washer 861 $506.00  $250.00  

Carpet Kicker 13492 $41.00  $25.00  

Power Pruner 5332 $564.00  $299.00  

PRO Gas Concrete {ŀǿ мпέ 29699 $1,365.00  $699.00  

Large Electric Cement Mixer 3246 $528.00  $299.00  

PRO Paint Sprayer 25385 $1,856.00  $650.00  

Aerator  11606 $2,408.00  $750.00  

Aerator 11605 $2,408.00  $750.00  

Aerator 11326 $2,408.00  $750.00  

2 Man Auger 13974 $1,359.00  $400.00  

Sod Cutter 6736 $3,480.00  $870.00  

 
 
The Allison Park store also is proud to have a healthy selection of tools for rent. We rent 
interior and exterior scaffolding for up to 15 feet high.  The rental area also offers a lineup of 
tools by compact power.  These tools will include Trenchers, Skid Steers, Chippers, Aerial 
Equipment, Excavators, and Tractor Loader Backhoes! Each of these compact power tools 

mailto:bayer1898@yahoo.com
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requires a $300.00 deposit upon rental. Please check out these tools and much more at 724-
449-4410.  
   
Allison Park Tool Rental Team will be happy to help with any repairs including Mowers, 
Trimmers, Blowers, Drills, Batteries/Chargers, Miter Saws, Pain Sprayers, Pneumatic Tools, 
wŀƳǎŜǘ DǳƴǎΣ bŀƛƭŜǊΩǎΣ /ƻƳǇǊŜǎǎƻǊǎΣ /ƻƴŎǊŜǘŜ {ŀǿǎΣ ¢ƛƭŜ {ŀǿǎΣ /Ƙŀƛƴ {ŀǿǎΣ IŜŘƎŜ /ƭƛǇǇŜǊǎΣ 
Table Saws, Corded Tools, Tillers and Cultivators, Welders, Generators, Gas Pressure Washers, 
Chippers, and Snow Blowers.  

Thanks  
 4152 Allison Park  

 

 

How to Find Motivated Sellers with Almost No Money  
 By Kathy Kennebrook (The Marketing Magic Lady)    

  

 You can locate motivated sellers even if you have little or no money to work with. Way 

back in the early days of my business I used some very inexpensive techniques to locate very 

motivated sellers, since we only had a limited budget to work with like many people who are 

just starting out in the real estate business.  

   

  One technique we used was to develop a special flyer for ourselves. We then had it 

printed on legal paper in a bright color. Fluorescent paper works really well for this technique.  

The reason I used legal paper was because I could print two flyers to a page. That way I could 

get twice as many flyers for half the money.  On a weekend, my husband and I would stick 

these flyers everywhere we could think of, in gas stations, phone booths, Laundromats, on 

public boards in grocery stores, home improvement stores, delis, bars, etc.  

   

  We would also take these flyers and lay them door to door during the weekend days at 

least twice a month. Each time we would lay the flyers door to door, we would pick a 

neighborhood we wanted to buy houses in. We kept a chart on the wall to show us which 

neighborhoods we had done and when. This was one way we could use to track  the leads that 

began coming in. We ended up getting our exercise and doing something for our business at 

the same time, which was creating leads that turned into deals.  

   

 At the same time we were laying these flyers door to door, we would also be looking for 

vacant houses. Not only would we stick a flyer on the vacant house, we would also write down 

the address so that when we got home, we could try to locate the owner and call them. If we 

ran into a neighbor who was outdoors and lived near the vacant house, we would stop and ask 

ǘƘŜƳ ƛŦ ǘƘŜȅ ƪƴŜǿ ŀƴȅǘƘƛƴƎ ŀōƻǳǘ ǘƘŜ ƻǿƴŜǊΩǎ ǿƘŜǊŜŀōƻǳǘǎΦ We made some really good deals 
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doing this. We also use a service in our business to find the owners of the vacant houses for us 

so this makes it a lot easier to find the owners and create deals with them.  

   

One of the other techniques we used to find motivated sellers was to take some of our 

flyers and have them laminated. Each one cost under a dollar. We would take the laminated 

flyers and put them on the public boards in the flea markets and grocery stores. We would 

staple them to the public boards and they would stay up for months. The other thing we did 

with laminated flyers was to staple them to poles and trees where people would see them. I 

will tell you that the first time it rains they curl up because they fill with water from the staple 

holes, but they will stay up for awhile and they will bring you leads.  

   

We had a lady call us who needed to sell her home quickly from one of these flyers. We 

had stapled one of our laminated flyers to a pole near her home. Then it rained. The flyer filled 

up with water and then curled. The lady actually went and got a ladder to uncurl the flyer so 

she could get our phone number and call us. Now that was a motivated seller!! We bought that 

house and made about 25,000 on the deal.  

   

Another technique we use regularly is to simply drive neighborhoods specifically looking 

for vacant houses. We make lists of all the vacant houses we find and then go home and 

research to find the owners. We call and write the owners of each of the houses we find. This 

was a very inexpensive way to find good deals. We usually do this on a weekend when people 

are home so we can tell for sure which houses are vacant.  

   

We then started asking family, friends, vendors and co-workers to help us. If we got a 

deal from one of their leads, wŜ ǿƻǳƭŘ Ǉŀȅ ǘƘŜƳ ŀ ŦƛƴŘŜǊΩǎ ŦŜŜΦ ¢Ƙƛǎ ƪŜŜǇǎ ǘƘŜƳ ƳƻǘƛǾŀǘŜŘ ǘƻ 

find more deals for us.  

   

As we were looking for vacant houses, we would also write down the addresses and 

phone numbers of the houses that were for sale by owner.  We would call them when we got 

home using one of our telephone scripts. There are definitely fewer deals to be made doing 

this, but it only takes one good deal to make a lot of money in this business, and these were 

basically free leads. And as you grow your business it is very easy to find someone to do this 

task for you.  

   

We also order business cards in boxes of 1,000 at a time. We used a very inexpensive 

ŎŀǊŘ ǘƘŜ ŦƛǊǎǘ ŎƻǳǇƭŜ ƻŦ ǘƛƳŜǎ ōŜŎŀǳǎŜ ǿŜ ŘƛŘƴΩǘ ƪƴƻǿ ȅŜǘ ǿƘŜǘƘŜǊ ǘƘŜ ǊŜŀƭ ŜǎǘŀǘŜ ōǳǎƛƴŜǎǎ 

ǿƻǳƭŘ ǊŜŀƭƭȅ ǿƻǊƪ ŦƻǊ ǳǎΣ Ǉƭǳǎ ǿŜ Ƨǳǎǘ ŘƛŘƴΩǘ ƘŀǾŜ ƳǳŎƘ ŜȄǘǊŀ ƳƻƴŜȅ ǘƻ ǎǇŜƴŘΦ hƴ the same 

days we were driving around finding vacant houses, we would also stop at restaurants, delis, 

bars, Laundromats, convenience stores, and storage facilities. We would ask them if we could 
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leave a stack of our business cards on their counters. They almost always said yes. You see, we 

totally understood the concept of letting people know we were in the business of buying 

houses.  

   

As much as we hated it, we also took the time to call on classified ads in the newspaper 

ǳƴŘŜǊ άƘƻǳǎŜǎ ŦƻǊ ǎŀƭŜέ ŀƴŘ άƘƻǳǎŜǎ ŦƻǊ ǊŜƴǘέ ōȅ ƻǿƴŜǊΦ ²Ŝ ŀƭǎƻ ŎŀƭƭŜŘ ƻƴ ŀƴȅ άŦƻǊ ǎŀƭŜ ōȅ 

ƻǿƴŜǊέ ǎƛƎƴǎ ǿŜ ƘŀŘ ŘǊƛǾŜƴ ōȅ ŀǎ ǿŜ ǿŜǊŜ ƭƻƻƪƛƴƎ ŦƻǊ ǾŀŎŀƴǘ ƘƻǳǎŜǎΦ [ŀǘŜǊΣ ǿŜ Ǝƻǘ ǎƻƳŜƻƴŜ 

else to do this job for us. But in the beginning, not only was it an inexpensive way to find leads, 

we also got a lot of practice at talking to sellers and learning to pre-screen them. Today you can 

also find great leads on Craigslist as well.  

   

There are other lists you can compile and call on as well. You can go to the courthouse 

and get a list of eviction notices or pre-foreclosures and call these potential sellers. This is 

another free way to get some leads coming in. You can also get expired listing from a Realtor 

and call these sellers or simply send them a letter. I have a direct mail campaign you can 

implement to create leads from expired listings as well as many other types of sellers.  

   

 You can make offers on active current and old MLS listings. Old MLS are particularly 

good since these are sellers who are probably really tired of having people trounce through 

their homes week after week.  

   

You can also go to estate sales and yard sales on the weekend while you are looking for 

vacant houses. Many times there are people who are selling the remaining items from a house 

so they can sell it. You may find someone who inherited a house and needs to sell it or you may 

find a pre-ŦƻǊŜŎƭƻǎǳǊŜ ǎƛǘǳŀǘƛƻƴ ǿƘŜǊŜ ǘƘŜ ƻǿƴŜǊǎ ŀǊŜ ǘǊȅƛƴƎ ǘƻ ǎŜƭƭ ŜƴƻǳƎƘ άǎǘǳŦŦέ ƛƴ ƻǊŘŜǊ ǘƻ 

make up past due payments. I have had both of these scenarios occur while going to yard sales 

ŀƴŘ ŜǎǘŀǘŜ ǎŀƭŜǎΦ ¢Ƙƛǎ ƛǎ ŀƴƻǘƘŜǊ ǿŀȅ ǘƻ ŦƛƴŘ ƎƻƻŘ ƭŜŀŘǎ ȅƻǳ ŘƻƴΩǘ ƘŀǾŜ ǘƻ Ǉŀȅ ŦƻǊ ŀƴŘ ŎǊŜŀǘŜ 

profitable deals.  

   

You could also create relationships with the owners of storage units, auction companies, 

cleaning companies, pest control companies, or moving companies to bring you leads. These 

are people who know of folks who are moving and may have houses to sell. They will know 

about these leads before anyone else does and they can be a real asset to your business. You 

can pay them either when they bring you a lead or you can pay them when you buy the 

property. Just set up this part of the plan from the beginning of the relationship. We use this 

technique on an ongoing basis to create new deals.  
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You can also call your local newspaper and ask them to do an announcement for you 

letting everyone know what kind of business you have and what you do. This is called a press 

release and your paper will provide this service at no charge to you.  

   

As you begin to do more deals, start taking part of the profit from every deal you do to 

put back into your marketing budget in order to grow your business. As you do so, you may 

want to add signage, t-shirts, vehicle signage, bus benches, ads and direct mail to your 

marketing campaigns.  

   

I know that in my personal business, all of the deals we ended up doing as the years 

ǿŜƴǘ ōȅ ŀƭƭ ƘŀǇǇŜƴŜŘ ōŜŎŀǳǎŜ ǿŜ ǎǘŀǊǘŜŘ ǳǎƛƴƎ ǘƘŜ άǇƻƻǊ Ƴŀƴǎέ ƳŀǊƪŜǘƛƴƎ ŎŀƳǇŀƛƎƴ ǘƻ ƎŜǘ 

our business started.  

   

For more information on marketing techniques for locating motivated sellers in every 

price range including how to implement very effective direct mail campaigns, visit our website 

at www.marketingmagiclady.com. While you are there be sure and register for Kathy 

YŜƴƴŜōǊƻƻƪΩǎ ŦǊŜŜ ƳƻƴǘƘƭȅ ƴŜwsletter and receive an additional $149.00 in FREE Marketing 

Tools.  

 
 
Appliances and more, liquidation sale, 3/4 and 3/5 only 
   

Late last night I got a call from Wayne Miller  

Wayne is a member of REIA and I have known him for many years.    

Wayne and his wife Gina have a warehouse full of appliances and other things.   Normally they 

have some really good prices.  Now they have a family emergency and they NEED to raise a big 

pile of cash by Friday, so they are selling their warehouse inventory off at liquidation prices 

today and Thursday only.  So if you are a landlord, a flipper, or just a homeowner who needs 

new appliances then look at the list below and contact them asap.   

 

Here is a list of what they have in inventory just to give you an idea:   

¶ single black GE PROFILE Wall oven (Brand New in box)  

¶ Stainless cooktop  

¶ GE retro electric oven  

¶ Under the Cabinet Microwaves (mostly white and a few stainless)  

¶ Range Hoods  

http://www.marketingmagiclady.com/


WPREIA Newsletter ς March 2015 
 

25 
 

¶ Kitchen/Bath Fixtures  

¶ Light Fixtures  

¶ Bath Tubs  

¶ Screen Doors   

¶ Interior Doors  

¶ Screens for sliding glass doors  

¶ a few torpedo heaters  

Thank you,   

Wayne and Gina Miller  

   

You can contact them via email at  

Gina - gmcn30@verizon.net  

Wayne - miller1970@verizon.net  

Or by phone 412 758 0393  

 

 

(March 1) 

A Note on Advertising your Properties  

L ŘƻƴΩǘ ŎŀǊŜ ƛŦ ȅƻǳ ŀǊŜ ǊŜƴǘƛƴƎ ƻǊ ǎŜƭƭƛƴƎ ŀ ƘƻǳǎŜΣ ȅƻǳ ƴŜŜŘ ǘƻ ŜȄǇƭŀƛƴ ǘƻ ǇŜƻǇƭŜ ǿƘȅ ǘƘŜȅ ǎƘƻǳƭŘ 
choose your house.   

I recently had a student send me a really bad advertisement.  It was complete, it had all of the 
info, but he/she pointed out all of the bad features and skipped over all of the good ones.  So 
ƭŜǘΩǎ ǊŜǾƛŜǿ ǎƻƳŜ ŎƻƳƳƻƴ ƳƛǎǘŀƪŜǎ ǘƘŀǘ ǊŜŀƭ ŜǎǘŀǘŜ ƛƴǾŜǎǘƻǊǎ Ƴŀke in their marketing.   

Pointing out the flaws.   

Lǘ Ƴŀȅ ǎŜŜƳ ŎȅƴƛŎŀƭ ǘƻ ƴƻǘ ƳŜƴǘƛƻƴ ǘƘŜ Ŧƭŀǿǎ ǘƘŀǘ ȅƻǳ ǎŜŜ ƛƴ ŀ ǇǊƻǇŜǊǘȅΣ ōǳǘ ƛǘ ƛǎƴΩǘΣ ȅƻǳǊ 
ƻǇƛƴƛƻƴ ƻŦ ǘƘŜ Ŧƭŀǿǎ ƛǎ ƛǊǊŜƭŜǾŀƴǘΦ  ²Ƙŀǘ ȅƻǳ ǎŜŜ ƛǎ ǳƎƭȅ ƳƛƎƘǘ ōŜ ōŜŀǳǘƛŦǳƭ ǘƻ ŀƴƻǘƘŜǊ ǇŜǊǎƻƴΩǎ 
eyes.   Doubt me?  Go to the closest shopping mall, for me it is the one in Robinson Township.  
Look around your mall, and try to find the ugliest person you can find, and then look at their 
wedding ring.  I assure that the ugliest person that you find will have a ring on.  The significance 
of that ring is simply an illustration that what you see as ugly is really beautiful to someone else.   
Your opinion is irrelevant.   I just closed a deal on an ugly house that was over market price.   I 
did this because I kept an open mind and found a buyer who thought the property was great.   I 
would have bulldozed it; he will pay about $110,000 for it.   

Not pointing out the best features.  

Best features exist for every property. The house will either be pretty or it will be a bargain 
price.  Choose the one that applies.  If the school district is great, you are obligated to mention 
that.  You may want to skip past the part where your property is in the bad part of the district. 

mailto:gmcn30@verizon.net
mailto:miller1970@verizon.net
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Renters and buyer will realize that bit without your input; however if you advertisement says 
άŎǊŀǇǇȅ ǇŀǊǘ ƻŦ ƎƻƻŘ ǎŎƘƻƻƭ ŘƛǎǘǊƛŎǘέ ǘƘŜƴ ǇŜƻǇƭŜ ǿƛƭƭ ƴƻǘ ǊŜŀŘ ŀƴȅ ŦǳǊǘƘŜǊ ǘƘŀƴ ǘƘŀǘ ƭƛƴŜΦ   

Define the unique selling point.  

In most of the property deals that I do, I offer owner financing, and that is unique (well not 
exactly unique, other people offer this, but it is rare enough to get a herd of buyers rushing 
towards me).  

So what is unique or special about your property?  Does it have new carpet?  Does it have new 
appliances?  Is the house walking distance to anything?  What features are a short drive from 
your property?  For example I have a house in Central North Side.   In this one, I would list 
unique features like.  

Easy access to Route 28, route 65, Route 279, and Route 376,walking distance to the park, 
walking distance to Allegheny General Hospital, walking distance to the Pittsburgh Aviary, and 
walking distance to CCAC.  I would call the area North Shore as it has a more desirable name 
than North Side, and I would point out that it offers easy access to Downtown Pittsburgh, 
tƛǘǘǎōǳǊƎƘΩǎ bƻǊǘƘ IƛƭƭǎΣ ŀƴŘ ǘƘŜ DǊŜŀǘŜǊ tƛǘǘǎōǳǊƎƘ !ƛǊǇƻǊǘΦ  

L ǿƻǳƭŘ ŀƭǎƻ ǳǎŜ Ƴȅ ŘŜǎŎǊƛǇǘƛǾŜ ƭŀƴƎǳŀƎŜ ǘƻ Ǉŀƛƴǘ ŀ ǇƛŎǘǳǊŜΦ  L ŘƻƴΩǘ ǿǊƛǘŜ ǘƘƛƴƎǎ ƭƛƪŜ ŎƭƻǎŜ ǘƻ 
ǇŀǊƪΦ  L ǿǊƛǘŜ άƻƴ ŀ ǎǳƴƴȅ ŘŀȅΣ ȅƻǳ ŀƴŘ ȅƻǳǊ ŦŀƳƛƭȅ Ŏŀƴ ǿŀƭƪ ǘǿƻ ōƭƻŎƪǎ ǘƻ ŜȄperience an urban 
oasis at the local park.  Your kids can play on the swing while you read a book and enjoy a 
ƘƻǘŘƻƎ ŦǊƻƳ ŀ ƭƻŎŀƭ ǾŜƴŘƻǊΦ  hƴ {ǳƴŘŀȅΩǎ ȅƻǳ Ŏŀƴ ƎŀǘƘŜǊ ǳǇ ǘƘŜ ǿƘƻƭŜ ŦŀƳƛƭȅ ŀƴŘ ōǊƛƴƎ ŦǊŜǎƘ 
ǾŜƎŜǘŀōƭŜǎ ŦǊƻƳ ƭƻŎŀƭ ŦŀǊƳŜǊǎ ŀǘ ǘƘŜ ǇŀǊƪΩǎ ŦŀǊƳŜǊǎ ƳŀǊƪŜǘέΦ   ¢ƘŜ ƛŘŜŀ ƛǎ ǘƻ ǇƭŀŎŜ ǘƘŜ 
buyer/renter in the story and to help them imagine what their life will be like in your house.  

 

How real estate professionals spend a snow day.   

Professional real estate investors are weird people.  We do not look at things the same way that 
normal people look at things.   For example, today the snow is really coming down; driving 
around town might be a bad idea.  I live near the Pittsburgh airport and Robinson Township and 
the major roads are ugly.  I have no idea what the roads in the North Hills, Monroeville, 
Washington County or any other area around Pittsburgh looks like, I just have to realize that 
looking at houses is out for the day, and I need to focus my energy on other activities.   

Before I choose an activity to focus on, I need to evaluate my choices.  There are two types of 
work.   The first is busy work.   Busy work can make you feel like you did something when all 
you really did is waste your time.  An example of busy work would be pulling comps on a 
ǇǊƻǇŜǊǘȅ ǘƘŀǘ ȅƻǳ ŀǊŜƴΩǘ ƎƻƛƴƎ ǘƻ ōǳȅΣ ƻǊ ƭƻƻƪƛƴƎ ŀǘ ŦƻǊ ǎŀƭŜ ŀŘǎ ǿƛǘƘƻǳǘ ǘŀƭƪƛƴƎ ǘƻ ŀƴȅ ǎŜƭƭŜǊǎΦ   
When I put my landlord hat on, busy work can be browsing the isles at Home Depot to get an 
idea of flooring choices for my next vacancy three months from now. I might feel like I did 
something, but in reality I might as well have been watching cartoons.   
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Productive work is much better.  Productive work is work that directly makes you money.   I will 
make the case that real estate investor education is productive work.  Without a brain full of 
real estate knowledge you will miss out on a pile of cash.   In this article I want to focus on more 
tangible results related activities.  As soon as I am done writing this article (busy work) I will get 
to the real activities that make me money.   For me these activities include calling people who 
want to sell a house and negotiating with them for the sale of said house.   Some of these 
people might want to offer me a bargain but I will never know unless I call them.  I will also be 
enacting some of my direct mail marketing plan.  In this instance I am sending yellow letters to 
expired listings in my target area.  So in between calls, or maybe during, I will be looking up 
addresses and stamping envelopes.   My goal is to make this snow day into a pay day.  Now quit 
reading newsletters, even this one and go do something productive.  
 
Now go make some money 
Josh      

 

(February 26) 

Attention all 
 

The Saturday class with Gary Wilson is cancelled.  I just spoke to Gary and he is not feeling so good.   We 

will look to reschedule this class again later in the year.  

 

On a better note.  I am making serious strides in my attempts to create a marketing site that all REIA 

members can use to sell or rent property, faster.  More on that to follow once it is up an running. I need 

some feedback here, do you guys like it when I we send out properties for sale between meetings?  

Email me with your opinions 

 

Also, I am thinking about doing a non-gun based self defense class, is this something that you would be 

interested in?  A member brought this idea up and I suspect that it might be a popular idea.  If there is 

any cost, it will be a small one.  The big challenge here is finding a venue to teach the class, so any 

suggestions are welcome.  Email me with your opinions. 

 

Also we still have slots open for the shooting class with John Brown on March 7-8 and the Lou Brown 

asset protection seminar on the 21-22 of April.     
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(February 25) 

Following Up with Motivated Sellers Can Make You Millions  

By Kathy Kennebrook (The Marketing Magic Lady)  

   

  Let me ask you a question; are you properly managing your prospects? Are you taking 

ǘƘŜ ǘƛƳŜ ǘƻ Ŧƻƭƭƻǿ ǳǇ ǿƛǘƘ ǘƘŜ ǎŜƭƭŜǊǎ ǿƘƻ ŘƛŘƴΩǘ ƛƴƛǘƛŀƭƭȅ ŀŎŎŜǇǘ ȅƻǳǊ ƻŦŦŜǊǎΣ ƻǊ ǘƘŜ ǎŜƭƭŜǊǎ ȅƻǳ 

still need to make offers to? Did you know that you are leaving thousands of dollars in 

ǇƻǘŜƴǘƛŀƭ ƛƴŎƻƳŜ ōŜƘƛƴŘ ƛŦ ȅƻǳ ŀǊŜƴΩǘ ŦƻƭƭƻǿƛƴƎ ǳǇ ǿƛǘƘ ǎŜƭƭŜǊǎΚ hƴŜ ƻŦ ǘƘŜ ŜŀǎƛŜǎǘ ǿŀȅǎ ǘƻ 

make a fortune in the real estate business and gain the advantage over your competition is to 

take the time to follow up with motivated and semi-motƛǾŀǘŜŘ ǎŜƭƭŜǊǎΦ ¸ƻǳΩǾŜ ŀƭǊŜŀŘȅ Ǝƻǘ ǘƘŜ 

ǎŜƭƭŜǊ ƛƴ ȅƻǳǊ ǇƛǇŜƭƛƴŜΣ ȅƻǳΩǾŜ ŀƭǊŜŀŘȅ ŘƻƴŜ ǘƘŜ ƳŀǊƪŜǘƛƴƎ ŀƴŘ ǎǇŜƴǘ ǘƘŜ ƳƻƴŜȅ ǘƻ ŦƛƴŘ ǘƘƛǎ 

person, now all you need to do is to follow up with them until they either sell you their property 

or tell you to go away. How much simpler could it be?  

   

  ¢ƘŜǊŜ ŀǊŜ ǘǿƻ ǘȅǇŜǎ ƻŦ ǎŜƭƭŜǊǎ ǿŜ ŀǊŜ ƎƻƛƴƎ ǘƻ Ŧƻƭƭƻǿ ǳǇ ǿƛǘƘΣ ǘƘƻǎŜ ǿŜΩǾŜ ŀƭǊŜŀŘȅ ƳŀŘŜ 

ƻŦŦŜǊǎ ǘƻ ǿƘƻ ƘŀǾŜƴΩǘ ŀŎŎŜǇǘŜŘ ƻǳǊ ƻŦŦŜǊ ŀƴŘ ǘƘƻǎŜ ǿƘƻ ƘŀǾŜ ƴƻǘ ƳŀŘŜ ŀƴȅ ŘŜŎƛǎƛƻƴ ŀŦǘŜǊ ƻǳǊ 

initial contact with them. Quite often, you will need to make multiple contacts with sellers 

before their situation changes and dictates that they sell their property to you. If you stay in 

touch with these sellers, you build credibility with them and when it comes time to sell they will 

contact you first, even if they have been contacted by someone else in the meantime.  

   

There are a lot of investors in the market these days, and most of them have a very 

limited knowledge of how the whole follow-up process works, not to mention the inability to 

ŎǊŜŀǘŜ ǎǳŎŎŜǎǎŦǳƭ ŘŜŀƭǎΦ ²Ƙŀǘ ǘƘŜȅ ŘƻƴΩǘ ǊŜŀƭƛȊŜ ƛǎ ǘƘŀǘ Ƴŀƴȅ ƻŦ ǘƘŜ ǎŜƭƭŜǊǎ ȅƻǳ ǿƛƭƭ ōŜ ŘŜŀƭƛƴƎ 

ǿƛǘƘ ƘŀǾŜ ŀ ǾŀǊƛŜǘȅ ƻŦ ǇǊƻōƭŜƳǎ ǘƘŜȅ ŀǊŜƴΩǘ ǎǳǊŜ Ƙƻǿ ǘƻ ǎƻƭǾŜ ǳƴǘƛƭ ǘƘŜȅ ŀǊŜ ŎƻƴǘŀŎǘŜŘ ōȅ ȅƻǳΦ  

   

Some of those may include divorce situations, estates or health issues where there may 

be emotions tied to the property. With these sellers it may take a little longer before they make 

that final decision to sell. Most of your competitors will simply throw these potential deals in 

ǘƘŜ ǘǊŀǎƘ ǿƘŜƴ ǘƘŜȅ ŘƻƴΩǘ ƎŜǘ ǘƘŜ property under contract after the initial contact or offer is 

made. I have made deals many months after the initial contact with the seller was made simply 

because I took the time to follow up. Not only did I build credibility with the seller, but now 

they like me better and trust me more than the next investor who may come along.  

   

These are the types of sellers I will place in my follow-up system and follow up with at 

least every thirty to sixty days if not more often. I have made thousands of dollars on deals 

other investors would simply have thrown in the trash because I took the time to follow up with 

a semi-motivated seller. Probably half of the deals I do in a typical year come from following up 

with these sellers.  
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In addition, with the help of a fellow investor who is also a software developer, I now 

have an incredible software system that does all the work for me. It reminds me when I need to 

do my direct mail campaigns, it reminds me when to follow up with sellers, it has a section to 

track poǘŜƴǘƛŀƭ ōǳȅŜǊǎ ŀƴŘ ōǳƛƭŘ ŀ ōǳȅŜǊΩǎ ƭƛǎǘΣ ŀƴŘ ƛǘ ƪŜŜǇǎ ŀƭƭ ǘƘŜ ƛƴŦƻǊƳŀǘƛƻƴ ƻƴ ǘƘŜ ǇǊƻǇŜǊǘƛŜǎ 

stored including a photo.  

   

In fact, once I have followed up and purchased the property, my system will match the 

ǇǊƻǇŜǊǘȅ ǿƛǘƘ ƻƴŜ ƻŦ ǘƘŜ ōǳȅŜǊǎ ƻƴ Ƴȅ ōǳȅŜǊΩǎ ƭƛst, so now; even that part of my business is 

ŀǳǘƻƳŀǘŜŘΦ !ƴŘ ƻƴŎŜ ŀƎŀƛƴΣ ƛǎƴΩǘ ǘƘŀǘ ǘƘŜ ǿƘƻƭŜ Ǉƻƛƴǘ ǘƻ ǘƘƛǎ ōǳǎƛƴŜǎǎΣ ǘƻ ŀǳǘƻƳŀǘŜ ŀǎ Ƴŀƴȅ 

ǘƘƛƴƎǎ ŀǎ ȅƻǳ Ŏŀƴ ǎƻ ȅƻǳ Ŏŀƴ ǿƻǊƪ ǿƛǘƘ ǘƘŜ ǎŜƭƭŜǊǎ ŀƴŘ ƳŀƪŜ ǘƘŜ ŘŜŀƭǎ ƘŀǇǇŜƴΦ ¸ƻǳ ŘƻƴΩǘ ƴŜŜŘ 

software to get started with this type of a system. You can simply use an auto-responder and a 

folder system to begin following up with motivated sellers.  

   

Here is a recent example from my files- I contacted a seller who had inherited a 

property in Florida where I live and he lived in Michigan. The home belonged to his aunt who 

had pretty much raised him his whole life. When she passed away the home was left to him and 

ƘŜ Ƨǳǎǘ ŎƻǳƭŘƴΩǘ ōǊƛƴƎ ƘƛƳǎŜƭŦ ǘƻ ǎŜƭƭ ƛǘ ǊƛƎƘǘ ŀǿŀȅΦ L ŀŎǘǳŀƭƭȅ ƳŜǘ ǿƛǘƘ ǘƘŜ ǎŜƭƭŜǊ ŀƴŘ ƳŀŘŜ ŀƴ 

offer on the property. He had initially accepted my offer, and then he decided to hold onto the 

property for awhile and use it as a vacation home. After a year and a half, he got tired of having 

to deal with all the maintenance issues on the property and ended up selling the property to 

me for the initial offer I made because I took the time to follow up with him every thirty days or 

so.  

   

I actually ended up making even more money on this deal than I would have in the first 

place because the house had appreciated in value during the period of time that he kept it and 

he had made improvements to the home. Most investors would have thrown this deal in the 

trash as soon as the seller said no to their initial offer, but because I took the time to follow up, 

I purchased the property and made a significant amount of money on this deal. I still get holiday 

cards from that seller.  

   

LΩƳ ǎǳǊŜ ȅƻǳΩǊŜ ŀƭǊŜŀŘȅ ŀǿŀǊŜ ƻŦ Ƙƻǿ ƛƳǇƻǊǘŀƴǘ ƛǘ ƛǎ ǘƻ Ŧƻƭƭƻǿ ǳǇ ǿƛǘƘ ǎŜƭƭŜǊǎΦ Lǘ ƻƴƭȅ 

takes a few minutes each week to follow up with these sellers if you have a good follow-up 

system in place. I use my follow-up system to follow up with sellers I have made offers to but 

ǿƘƻ ƘŀǾŜƴΩǘ ǎŀƛŘ ȅŜǎ ƻǊ ƴƻ ǘƻ Ƴȅ ƻŦŦŜǊΣ ŀƴŘ ǿƛǘƘ ǎŜƭƭŜǊǎ ǿƘƻ ƻǿƴ ƘƻƳŜǎ ƛƴ ŀǊŜŀǎ ǿƘŜǊŜ L ǿŀƴǘ 

to buy. I do this by using both direct mail and e-mail to follow up with these sellers. Sometimes 

if the situation warrants it, I will call them. My system even reminds me to do the follow up. 

Iƻǿ ƳǳŎƘ ǎƛƳǇƭŜǊ Ŏŀƴ ƛǘ ōŜΚ !b5ΧǎƛƴŎŜ ǘƘŜ ǎŜƭƭŜǊ Ƙŀǎ ŀƭǊŜŀŘȅ ōŜŜƴ ƎŜǘǘƛƴƎ ŎƻƴǘŀŎǘ ŦǊƻƳ ƳŜ 
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for a few weeks, if their situation has changed they are ready to sell to me. This is a pretty 

typical scenario.  

   

With sellers who specifically have properties in areas where I want to buy, I do repeat 

mailings to a specific list with specific parameters in mind such as out of state owners, quit 

claim deeds or old sale dates. Each time I do the mailings I continue to clean the list I am using 

by taking out bad addresses, deals I have purchased or folks who tell me not to mail to them 

again. The more I mail to these folks, the more credibility I build with them. If you are using a 

follow up system in your business it is very easy to track these mailings. This is an absolute 

marketing machine because not only are you doing deals day after day, you are constantly 

planting seeds for future deals.  

   

If you take the time to follow up with motivated and semi-motivated sellers, you will 

make more deals and buy more properties with absolutely no competition for these properties 

ǿƘŀǘǎƻŜǾŜǊΦ LǘΩǎ ŀ ǿƛƴ-win situation for you and the sellers.  

   

For more information on following up with sellers, check out my website at 

www.marketingmagiclady.com. While you are there be sure and sign up for our free newsletter 

and get $149.00 in bonuses absolutely FREE.  

 

 

(February 22) 

Invitation to the Grand Opening  

of the New Budget Kitchen and Bath Store in the North Hills 
 

BKG Designs -  Budget Kitchen, Bath and Granite , is opening a new showroom located in the 

North Hills. BKG Design would like to invite you and any guests to our Grand Opening Party 

Saturday, February 28. 

 

The new showroom is located at: 158 Perry Highway, Pittsburgh PA 15229   

Cocktails and Hors D'Oeuvres start at 6 pm 

I hope to see you here.  

   

Thank You  

David Bartley  

Kitchen Designer / Project Manager  

158 Perry Hwy  

Pittsburgh, PA 15229  

Phone: 412-301-0537  

Fax: 412-301-0538  

http://www.marketingmagiclady.com/
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(February 21) 

Pittsburgh REIA Members I Need your Help  

Those of you who were at the last meeting heard me say that I am once again redesigning the 

ŎƭǳōΩǎ ǿŜōǎƛǘŜΦ  

One of the features that I am adding is a testimonial page so that new people can get some idea 

about us as a club and if they want to come visit us.  

If you feel lead to participate, then I need a blurb about what the club has meant to you and 

your real estate business. Do you learn anything?  Do you network with anyone who has helped 

you?  Have done a deal because of your membership in the club?  Did we make you money?  

The blurb can be a simple sentence or it can be a long paragraph.   

I will also ask you for two more things.  When you write your testimonial, can you include your 

name as you wish is to be shown (first name only is acceptable, as is full name) and the town or 

neighborhood that you live in. I want to show people that our testimonials are not fakes and 

they are from people in their part of town.   

Thank you all for your help  

Josh  

Please email me your comments and testimonials to PittsburghREIA@aol.com  

 

 (February 20) 

Pittsburgh Real Estate Investors Association News Part 1  

Let me start off by thanking everyone who attended the main meeting on Tuesday.   The weather 

outside was awful.  The parking lot was crowded.   Still, we had more than 120 people in attendance.   

The room was once again standing room only ( I need to get the Masonic Hall to order more chairs for 

us)  

¢ƘŜ ǎǘŀǊ ƻŦ ǘƘŜ ƴƛƎƘǘ ǿŀǎ tƛǘǘǎōǳǊƎƘ /ƛǘȅ /ƻǳƴŎƛƭƳŀƴ /ƻǊŜȅ hΩ/ƻƴƴŜǊΦ  /ƻǳƴŎƛƭƳŀƴ hΩ/ƻƴƴŜǊ ǎƘŀǊŜd a 

ǿŜŀƭǘƘ ƻŦ ƛƴŦƻǊƳŀǘƛƻƴ ŀōƻǳǘ ŦǳǘǳǊŜ Ŏƛǘȅ ŘŜǾŜƭƻǇƳŜƴǘ ǇƭŀƴǎΦ  LΩƳ ǎǳǊŜ ǘƘŀǘ ǘƘŜ ǎŀǾǾȅ ƛƴǾŜǎǘƻǊǎ ƛƴ ǘƘŜ 

group were able to figure out which neighborhoods to target based on that information.  A lot of money 

will be made because smart investors will buy up areas before these neighborhoods become hot.   

 

  

mailto:PittsburghREIA@aol.com
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A Note on Meeting at the Greater Pittsburgh Masonic Center 

L ƘŀǾŜ ǘƻ ǎŀȅ ǘƘŀǘ L ƭƻǾŜ ƻǳǊ ƴŜǿ ƭƻŎŀǘƛƻƴΦ  LǘΩǎ ōŜŜƴ ŀƭƳƻǎǘ ŀ ȅŜŀǊ ōǳǘ ƛǘ ǎǘƛƭƭ ŦŜŜƭǎ ƴŜǿ ŀƴŘ 

exciting to me.   

The reason that we have that wonderful facility is that I happen to a Master Mason.   I was at a 

Masonic event at that location when I noticed how perfect that building would be for our 

purpose.   

/ƻƴǘǊŀǊȅ ǘƻ ǇƻǇǳƭŀǊ ƳȅǘƘΣ ǿŜ ŘƻƴΩǘ ŎƻƴǘǊƻƭ ǘƘŜ ǿƻǊƭŘΣ ŀǘ ƭŜŀǎǘ ƛŦ ǿŜ ŘƻΣ ƴƻōƻŘȅ Ƙŀǎ ōƻǘƘŜǊŜŘ to 

tell me about it.   What Masons do is raise money for various charities.   The building that we 

meet in is primarily for teaching dyslexic children.   Other Masonic groups promote free medical 

care for children through the Shriners hospitals, the CHIP (childhood ID program), and a host of 

other good deeds.   

If any of you are interested in becoming a Mason then feel free to contact me via email at 

PittsburghREIA@aol.com.   

   

Speaking of support for local charity  

At the next monthly meeting, we will be doing another charity drive.  I am not sure which 

charity we will be supporting because there are so many good choices out there.  I will keep you 

in the loop as we decide.   

   

Lou Brown Update  - WOW  

Many of you have asked about the cost to attend the one day seminar that Lou Brown will be 

conducting on the 22nd of April.   This truly exciting all day seminar will be on trusts and how to 

use them for asset protection.  You really want to make arrangements to take that Wednesday 

off from your job.   I just got off the phone with Lou and there will be no cost to attend this 

seminar.  I have personally paid more than $1000 for an asset protection and trust seminar like 

ǘƘƛǎΦ   ¸ƻǳ ŀǊŜ ƻǳǘ ƻŦ ȅƻǳǊ ƳƛƴŘ ƛŦ ȅƻǳ ŘƻƴΩǘ take advantage of this unique offer from Lou Brown.  

I will be there taking notes and you should be also.   To register, all you need to do is to sing up 

at the meeting or send me an email at PittsburghREIA@aol.com  

   

To your success  

Josh   

mailto:PittsburghREIA@aol.com
mailto:PittsburghREIA@aol.com
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Our Business Partner Members 
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