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Our next meeting is scheduled for Tuesday, April 18th      
  Greater Pittsburgh Masonic Center in Ross Twp 

3579 Masonic Way, Pittsburgh, PA 15237 

$10 at the Door 
LŦ ȅƻǳǊ ƳŜƳōŜǊǎƘƛǇ Ƙŀǎ ŜȄǇƛǊŜŘ ŀƴŘ ȅƻǳ ŀǊŜƴΩǘ ǊŜŀŘȅ ǘƻ ǊŜƴŜǿ yet, or if you have visited the club 

as a guest and are still deciding whether to join, you are welcome to join us for the monthly 

meeting but you will be asked to pay $10 at the door.  While an annual membership is cheaper 

than paying $10 at each meeting, we understand that this pay-as-you-come option is a better fit 

for some.  Note that first-time guests are still free. 

Main Meeting: 
6:00 ς 7:00 Pizza Networking ς Informal networking opportunity before the meeting (let me 

know by Noon on Tuesday if you are planning to attend, so enough pizza can be 

ordered) 

7:00 ς 8:00 Club Announcements / Special Presentation - LΩƳ ŀƭǿŀȅǎ ǿƻǊƪƛƴƎ ƻƴ ǎƻƳŜǘƘƛƴƎ 

ƴŜǿΣ ŀƴŘ ƛŦ ȅƻǳ Ƴƛǎǎ ǘƘŜ ƳŜŜǘƛƴƎ ȅƻǳ ǿƻƴΩǘ ƪƴƻǿ ǿƘŀǘ ǘƘŀǘ ƛǎΦ   

Legal Minute with attorney Rob Xides 

Accounting Minute with accountant Marty Schwartz 

Landlord Minute with Chuck Pupich 

Properties for sale ς Members can present one property for sale. Bring your For Sale 

properties to the meeting, setup flyers on our For Sale table, and make some money 

while you learn. 

Vendor Parade - Come and see our vendors. We have a great array of service 

providers. 

8:00 ς 9:00 Landlord Education Time 

Part A:  Amy Snider (ACTION-Housing), Chuck Keenan (Allegheny County Department of 
Human Services), Adrienne Walnoha (Community Human Services) 

  
Topic: 
We would like to introduce the group to a new initiative in Allegheny County called the 
Housing Connector, which launched about a year ago to assist people with disabilities to 
locate and sustain the housing of their choice, in the community of their choice.  As part of 
this initiative, the Housing Connector is doing outreach to different groups (like landlords) to 
collect feedback on what challenging behaviors they are seeing from people with whom they 
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interact (like tenants and prospective tenants).  We want to hear from landlords about their 
experiences with issues such as challenging behaviors, housekeeping, and lease violations, as 
well as what would be useful to help handle these situations.  This will be an opportunity for 
the group to provide feedback to Housing Connector staff so that we can develop resources 
for when landlords face these difficult circumstances. 

 

Part B: Shawn O'Brien  of Tru Landlord 

 

Will be presenting property management software to help landlords profitably manage their 

own properties.  Being able to track and understand your numbers is a huge step towards 

effectively managing your rentals.  I don't want to give his entire presentation away, but you 

will enjoy it and you will learn a lot fro Shawn. 

Logistics: 

Properties for Sale Table ς I love this table idea.  I wish I could remember who I stole this idea 

from so I could give them credit.  I think it was RICH Club from Houston.  Even ƛŦ ƛǘ ǿŀǎƴΩǘΣ ǘƘŜȅ Řƻ 

a lot of good things and deserve credit for something.  

Vendor Tables ς Vendors are encouraged to set up trade show style in our vendor area and to be 

prepared to give a 30 second intro of your business to the group.   

Sub-Group Table ς 5ƻƴΩǘ ŦƻǊƎŜǘ ǘƻ ƭƻƻƪ ŀǘ ǘƘŜ ǎǳō ƎǊƻup table.   We have a bunch of sub groups 

now and you are bound to be interested in at least one of them.  These groups are designed to 

supplement the main meetings.     

Charity Table ς Will be inside the main room this month.  We are collecting for the Veterans 

Leadership Program and they need a lot of help. 

 Online Club Calendar ς In case you missed it, we added a calendar to the PittsburghREIA.com 

website.  This way we can keep track of recurring sub-group meetings and club activities all in 

one place.  Find it under the Events tab.  

Membership Renewals  

If you need to renew your membership before the meeting then just follow this link 

http://pittsburghreia.com/membership/membership_application_form.pdf  then print out your application and 

bring it in with your check.  It is that simple.  

 

éBelow is newsl etter content that was sent in advance, for those of you who 

prefer to read smaller chunks of information more often .  Itõs being 

included for those who missed it é 

 

 

http://pittsburghreia.com/membership/membership_application_form.pdf
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(April 14)  

REIA discounts to save you money and more 
 
Lets start with the sexy part of that title - saving money and discounts 
 
I have one HUGE thing in the works but it isn't quite ready yet, I was hoping to have it as an Easter present for you 
all, but it is not there yet. Who knows, I may have to follow this message later today? 
 
Now for the discount that I have set up for all of you. 
 
Do you pay a gas and/or an electric bill? 
 
Would you like to pay more or less for that same bill? 
* Your savings are guaranteed 
* It costs you nothing to switch 
* There is no contract, if you don't like saving money, quit at any time. 
* After you pay your bill for 60 days, you get a voucher for a free 3 day 2 night hotel stay at any one of 60 
destinations 
* If you refer 15 people to our program, then you get FREE Energy on the Supply side, about half of you bill. 
 
So what do you need to do? Very little 
 
You need to scan and email me a copy of your bill to PittsburghREIA@aol.com and I will get it done for you. 
To your success 
Josh 
 
PS Happy Easter, you didn't get any colored eggs, but with your savings, you can go out and buy some for yourself. 
 
---------------------------------------------------------------------------------------------------------- 
 
Before I screw up the East Hills Sub Group message, AGAIN 
 
Here it is 
 
Hi Josh, 
 
Don't forget everybody, our first East Hills Sub Group Networking Meeting is coming up fast. Mark your calendars 
for April 26th 6-9 
 
at the Kings Restaurant in Plum Boro also know as Holiday Park of Plum. 
 
950 Presque Isle Dr, Pittsburgh, PA 15239 
 
From there on out it will be every 4th Wednesday. This is the place to sit with 10-15 maybe 20 like minded folks 
talking real estate, doesn't get any better. Myself, Sharon, and Chad Reed are excited to get this started. 
 
Come join us for a night of networking and eats! Bring a Deal, Make a Deal 
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All REIA members and vendors are welcome!! 
 
Jim Culley 
Jscproperties@comcast.net 
724-448-0562 
 
---------------------------------------------------------------------------------------------- 
 
From the mind of REIA member Jay Belcher 
 
Fun and Learning at the Auction 
 
{ƻ ǿƘƛƭŜ L ǎƘƻǳƭŘ ōŜ ǿƻǊƪƛƴƎ ƻƴ Ƴȅ ƳŀǊƪŜǘƛƴƎΣ ƛƴǎǘŜŀŘ L Ǝƻǘ ǿǊŀǇǇŜŘ ƛƴǘƻ ŀƴ ŀǳŎǘƛƻƴ ǘƘƛǎ ǿŜŜƪΦ Lǘ ŘƛŘƴΩǘ ǎǳŎƪ 
away much time, and it intrigued me ς so I went. And we could use a new project, so you never know. 
 
Auctions come with all sorts of tangles and land mines, so maybe you can learn a little from my experience. 
 
The auction was for 25 houses in Washington County (PA) ς ƛƴ ŀ ǊǳǊŀƭ ŀǊŜŀ ƴŜŀǊ ƳŜΦ LǘΩǎ ƴƻǘ ŜȄŀŎǘƭȅ ǿƘŀǘ LΩŘ Ŏŀƭƭ 
my sweet spot in location, but it wŀǎƴΩǘ ǎƻ ŦŀǊΦ ¢ƘŜ ǎŜƭƭŜǊ ǿŀǎ ŀƴ ƻƛƭ ŀƴŘ Ǝŀǎ ŎƻƳǇŀƴȅ ς they were going out of 
ōǳǎƛƴŜǎǎ ƻǊ ǎŜƭƭƛƴƎ ƻŦŦ ŀǎǎŜǘǎ ƻǊ ǎƻƳŜǘƘƛƴƎΦ ¢ƘŜƛǊ ǎǘƻǊȅ ŘƛŘƴΩǘ ƳŀǘǘŜǊΦ 
 
CƛǊǎǘ ƻŦŦΣ ȅƻǳΩǾŜ Ǝƻǘ ǘƻ Řƻ ȅƻǳǊ ƘƻƳŜǿƻǊƪ ς on the terms of the auction (which I did) and on the houses (which I 
vaguely did). As for terms of the auction, that means reading lots of paperwork. The auctioneer had all their 
documents posted online so I went through the pertinent ones. The auctions were absolute (meaning no reserve 
price), 20% due on the day of the auction, and the balance due at a closing 45 days later. 
 
Now the title stuff was where it got interesting. Title was to be transferred by quit claim deed. Some lawyer 
reading this can correct me, but essentially the seller is saying whatever interest in the property they may (or may 
ƴƻǘύ ƘŀǾŜ ƛǎ ǿƘŀǘ ǘƘŜȅΩǊŜ ǘǊŀƴǎŦŜǊǊƛƴƎΦ .ǳǘ ƛǘ ǿŀǎ ŀ ƭƛǘǘƭŜ ŦǊƛŜƴŘƭƛŜǊ ǘƘŀƴ Ƨǳǎǘ ǘƘŀǘ ς they did agree to resolve 
ƳƻƴŜǘŀǊȅ ƭƛŜƴǎΦ ²Ƙŀǘ ǘƘŜȅ ǿƻǳƭŘƴΩǘ ǊŜǎƻƭǾŜ ǿŀǎ ƭƛŜƴǎ ǿƛǘƘ ƴƻ ƳƻƴŜǘŀǊȅ ǾŀƭǳŜ ŀǘǘŀŎƘŜŘΦ {ƻ ƛŦ ŀ ƳƻǊǘƎŀƎŜ ǿŀǎ 
there, it would be cleared ς good. But if some other odd lien or title exception was there with no set dollar 
ŀƳƻǳƴǘΣ ǘƘŜƴ ǘƘŀǘ ōŜŎŀƳŜ ǘƘŜ ōǳȅŜǊΩǎ ōŀōȅΦ 
 
¢ƘŜƴ ǘƘŜǊŜΩǎ ǘƘŜ ƛǎǎǳŜ ƻŦ ŎǳǊǊŜƴǘ ƻŎŎǳǇŀƴǘǎΦ ¢ƘŜ ǎŜƭƭŜǊ ŀƎǊŜŜŘ ǘƻ ǘŜǊƳƛƴŀǘŜ ŀƴȅ ƭŜŀǎŜǎ ŀƴŘ ǎŜǊǾŜ ƳƻǾŜ-out 
ƴƻǘƛŎŜǎΦ ¢ǊƻǳōƭŜ ƛǎ ǘƘŀǘ ŘƻŜǎƴΩǘ ǊŜŀƭƭȅ ƳŜŀƴ ƳǳŎƘΦ LŦ ȅƻǳ ƪƴƻǿ ŀƴȅǘƘƛƴƎ ŀōƻǳǘ ǇǊƻǇŜǊǘȅ ƳŀƴŀƎŜƳŜƴǘ ȅƻǳ ƪƴƻǿ ŀ 
tenant has a lot of rights, and a squatter has maybe even more! You could easily be looking at an eviction or 
ǿƻǊǎŜ ŀƴ ŜƧŜŎǘƳŜƴǘΦ ²ƘŀǘΩǎ ŀƴ ŜƧŜŎǘment? ς well Google it ς ōǳǘ ƛǘΩǎ ƴƻǘ ƎƻƻŘ όƻǊ ǉǳƛŎƪύΦ 
 
¢ƘŜǊŜΩǎ ŀƭǎƻ ŀ ǇƻǘŜƴǘƛŀƭ ƭŀƴŘƳƛƴŜ ƛƴ ŀ ŎǳǊǊŜƴǘ ƭŜŀǎŜ ƎǊŀƴǘƛƴƎ ǘƘŜ ƻŎŎǳǇŀƴǘ ŀŘŘƛǘƛƻƴŀƭ ǊƛƎƘǘǎ ς like a long-term lease 
ς with no right to terminate it. Generally a lease transfers to the new owner by default. And nobody was offering 
up copies of the leases. 
 
Now comes the real fun. The township where 10 of the properties were located required a dye test by the seller. 
The results were that 9 of the 10 had major septic system problems ς requiring a $10-50K escrow (from the buyer 
ς ƘŜƭŘ ǳƴǘƛƭ ǊŜǇŀƛǊǎ ŀǊŜ ƳŀŘŜύΦ {ƻ ƛŦ ȅƻǳǊ ǘƘƛƴƪƛƴƎ ŎŀǇ ƛǎ ƻƴΣ ȅƻǳ Ƴŀȅ ǊŜŀƭƛȊŜ ƛǘΩǎ ǉǳƛǘŜ ǇƻǎǎƛōƭŜ ǘƘŀǘ ŀ ƳŀƧƻǊƛǘȅ ƻŦ 
ǘƘŜ ƘƻǳǎŜǎ ǘƘŀǘ ŘƛŘƴΩǘ ǊŜǉǳƛǊŜ ŘȅŜ ǘŜǎǘ ŀƭǎƻ ƘŀŘ ƛǎǎǳŜǎΦ !ƴŘ ς it gets better ς ǎŜǾŜǊŀƭ ƘƻǳǎŜǎ ƘŀŘ άǿŀǘŜǊ ōǳŦŦŀƭƻǎέ 
ς ƭŀǊƎŜ ǿŀǘŜǊ ǘŀƴƪǎΦ ¢ƘŀǘΩǎ ŀ ǇǊŜǘǘȅ ƎƻƻŘ ǎƛƎƴ ǘƘŀǘ ǘƘŜ ǿŜƭƭǎ ŀǊŜ ƧŀŎƪŜŘ ǳǇ Ƨǳǎǘ ƭƛƪŜ ǘƘŜ ǎŜǇǘƛŎ ǎȅǎǘŜƳǎΦ 
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So these all sound like real gems, eh? Thus the auction. 
 
So what is the safe way to buy at auction? Easy ς have a title search done, visit the property, get a look inside, etc. 
{ƻƳŜ ƻŦ ǘƘŀǘ ǿŀǎ ǇƻǎǎƛōƭŜ ōǳǘ ŎƻǎǘƭȅΣ ǎƻƳŜ ǿŀǎƴΩǘ ŜǾŜƴ ǇƻǎǎƛōƭŜΦ aȅ Ǉƭŀƴ ǿŀǎ ǘƻ ōŀǎŜ Ƴȅ ōƛŘŘƛƴƎ ƳŀȄƛƳǳƳ ƻƴ ŀ 
fraction of what I figured was the approximate fair market value. That and some gambling. The gambling part was 
if L ōƻǳƎƘǘ ǎƻƳŜǘƘƛƴƎ ǘƘŀǘ ǊŜŀƭƭȅ ǘǳǊƴŜŘ ƻǳǘ ǘƻ ōŜ ŀ ŘƻƎΣ LΩŘ ƻƴƭȅ ōŜ ƻǳǘ нл҈ ŀƴŘ ŎƻǳƭŘ ǘƘŜƴ Ǉǳƭƭ ƻǳǘ ƻŦ ǘƘŜ ŘŜŀƭΦ L 
ŘƛŘ ŎƘŜŎƪ ǘƘŀǘ ȅƻǳ ŎƻǳƭŘ ōŀƛƭ ƻǳǘ ǿƛǘƘƻǳǘ ōŜƛƴƎ ǎǳŜŘΗ .ŜƭƛŜǾŜ ƳŜ L ǿŀǎƴΩǘ ƎƻƛƴƎ ǘƻ ōƛŘ ƻƴ ǎǘǳŦŦ ǘƘŀǘ ǿŀǎ ŜȄǇŜƴǎƛǾŜΣ 
so my risk was capped at a few grand. Maybe not the best approach, but not bad considering the cost involved in 
otherwise mitigating only some of the risks (some could not be avoided anyway). 
 
So what become of it all? Nothing. A learning experience, actually. It was fun to hear the rattle of the auctioneer 
but all but one of the properties was bid well beyond what I was willing to pay ς like two to three times that 
amount! Now one did go for less than my numbers dictated, but at that point, based on the insane bidding I had 
seen, I figured maybe I did screw up my numbers on that one! 
 
Jay Belcher 
 
¸ƻǳ Ŏŀƴ ŎƻƳƳŜƴǘ ŀƴŘ ŀǎƪ vΩǎ ƻƴ .ƛƎƎŜǊ tƻŎƪŜǘǎ ǿƘŜǊŜ ǘƘƛǎ ōƭƻƎ ƭƛǾŜǎΥ 
 
https://www.biggerpockets.com/blogs/8882-boots-on-the-ground-success-and-mistakes 
 
¢ŀƪƛƴƎ ŀŎǘƛƻƴ ƛƴ {ƻǳǘƘǿŜǎǘ t!Φ LΩƳ a little experienced & a little green. Learn with me ς a frank look at day-to-day 
work, success, & mistakes. 
------------------------------------------------------------------------------------------------ 
 
Hi Josh, 
 
IŜǊŜ ƛǎ ƻǳǊ ƴŜǿ ǇǊƻƧŜŎǘΧǘƘŜ IŀƳǇǘƻƴ Lƴn Monroeville. We are very excited since its right here in our hometown 
of Pittsburgh! We are seeking JV partners. 
 
Is this something that we can send out to the group? I thought since its local people would be interested. Please 
let me know your thoughts? 
 
Its a very large file so please confirm that all has been received. 
 
Any questions please reach out by email or phone. 
 
Thanks, 
Sergio 
 
Francesco P. Sergio 
Western World Capital, LLC 
e: fpsergio1@gmail.com 
c: 609.304.2700 
 
 
Hampton Inn 
3000 Mosside Boulevard 
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Monroeville, Pennsylvania 15146 
 
Rooms: 140 
Current Income: $4.8MM 
Current NOI: $1.7MM 
 
Analysis 
 
Purchase Price: $18,375,000 (Broker Fee included in Purchase Price) 
 
Costs: 
- Closing Costs and fees: $240K 
- Franchise Fee: $75K 
- Operating Start Up Costs: $300K 
 
PIP: $1.5MM 
 
Total: $1.995MM 
 
Total Purchase Price & Costs: $20.370MM 
 
New Loan: $15MM @ 6% 
 
Funds Needed: $5.370MM 
 
PIP: $1.5MM (36 months timeframe to complete) 
 
(Property Improvement Plan Required) 
 
Min Anticipated Rate of Return: 15% (Based on first year) 
 
These returns are projected and not guaranteed. 
 
Management Company: Commonwealth Hotels See enclosed information on Commonwealth. All contact 
regarding questions about the hotel must be directed to the Asset Manager. 
 
Based on analysis of operations minimum of 7% cost savings in operations can be realized in first year of new 
ownership. 
 
We will need to deposit an earnest money payment of $150,000 upon execution of the purchase/sale agreement. 
WE HAVE DRAFT OF PSA IN HAND. 
 
Each investor shall provide the sum of $500 per $25,000 investment to accommodate the LLC start up/site 
inspection/property condition report/legal/negotiating all agreements ie. Hilton/ Management/ accounting etc, 
These monies need to come in with investor agreement to participate enclosed. 
 
Asset Management: In order to know where we are monthly with the operation of the hotel we provide Asset 
aŀƴŀƎŜƳŜƴǘ ǎŜǊǾƛŎŜǎ ǿƘŜǊŜ ǿŜ ŎǊŜŀǘŜ ŀ ǊŜǇƻǊǘ ƳƻƴǘƘƭȅ ǘƻ ƛƴǾŜǎǘƻǊǎ ŀǘǘŀŎƘƛƴƎ ǘƘŜ ƳŀƴŀƎŜƳŜƴǘ ŎƻƳǇŀƴȅΩǎ 
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report and define any item that requires discussion. Through that Asset Management we determine an 
appropriate sale or refinance of hotel. 
 
Enclosed herein is updated numbers we just received in an actual operating statement for December 31, 2016 
year-end. The numbers have been extrapolated to remove one-time expenses in building, elevators and plumbing 
that should have been capitalized. The proforma going forward is what we expect from our operation of this 
property. 
 
We will through our Asset Management oversee the Management CompanȅΩǎ ǇŜǊŦƻǊƳŀƴŎŜ ƛƴ ŀƭƭ ŎŀǘŜƎƻǊƛŜǎΦ 
 
We are almost complete with the negotiations for the Management Contract. A copy of final draft will be 
provided to each investor. 
 
We are applying for a Hilton franchise at a cost of $75,000. We will have a new franchise 10 years exactly as the 
prior Franchise ς a HAMPTON INN FLAG. A copy of the issued Flag will be provided to Investors. 
 
All employees at the hotel will be terminated and rehired (if deemed qualified) at closing. It will be responsibility 
of Seller to pay up to closing including all vacation/sick days etc. Insurance will be provided through a negotiated 
contract of Management Company for rehires. 
 
All cash at hotel at closing will be prorated as of midnight of the night before closing. 
 
Insurance sufficient to meet the requirements of the lender for assumed loan and franchise company in both 
ǇǊƻǇŜǊǘȅ ŀƴŘ ƭƛŀōƛƭƛǘȅ ǿƛƭƭ ōŜ ōƻǳƴŘ ǇǊƛƻǊ ǘƻ ŎƭƻǎƛƴƎ ŀǘ ŀ ƳŀƧƻǊ ǎŀǾƛƴƎǎ ŀǎ ǘƘǊǳ ǘƘŜ aŀƴŀƎŜƳŜƴǘ /ƻƳǇŀƴȅΩǎ ƭŀǊƎŜ 
number of hotel ratings. 
 
We have already begun the process of securing a new loan for the purchase. As things progress we will update. 
 
Please let us know any questions or comments you might have. 
 
Francesco P. Sergio or Jo Bursey 
Western World Capital, LLC 
P: 609.304.2700 
Email: fpsergio1@gmail.com 
 
-------------------------------------------------------------------------------------------------------- 
 
I am going to be at the Wild Women of Real Estate event at the end of the month (dont ask) but it will have all of 
the best female real estate speaker in the country. I plan to do some scouting for future REIA events. One of the 
speakers who will be at our June meeting is my friend Kathy Kennebrook. If you want to learn about marketing, 
she is the woman !!!! 
 
12 Steps to the Closing Table and the Big Check 
By Kathy Kennebrook (The Marketing Magic Lady) 
 
hƪŀȅΣ ǎƻ ȅƻǳǊ ǇǊƻǇŜǊǘȅ ƛǎ ǳƴŘŜǊ ŎƻƴǘǊŀŎǘΣ ȅƻǳΩǾŜ ǇǊŜ-qualified your prospect; they are working with the lender 
and everything is moving right along, right? Not necessarily. There are several steps to a successful closing and we 
are going to cover those one by one. Now remember, once you have your dream team in place, you will have the 
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people available who will handle all of the details for you. In the meantime, you still need to know what all the 
steps are so you know everything gets handled properly. 
 
1. Make sure you get a big enough deposit from your buyer so they have some real dollars invested in the deal. 
Even if they are going for one hundred percent financing I still get as much as I can in order to secure the deal 
better. If your buyer puts down a larger deposit they are usually more committed to going through with the 
ŎƭƻǎƛƴƎΣ ǎƻ ǘƘƛǎ ƛǎ ŀ ǊŜǉǳƛǊŜƳŜƴǘ ŦƻǊ ƳŜΦ L ǿƻƴΩǘ ŜǾŜƴ ŎƻƴǎƛŘŜǊ ŀ ŘŜǇƻǎƛǘ ƭŜǎǎ ǘƘŀƴ ϷмΣлллΦллΣ ōǳǘ L ŀƭǿŀȅǎ ǘǊȅ ŦƻǊ ŀǎ 
much as I can get. The higher dollar the property is, the more deposit I require. 
 
2. Make sure that the lender or the mortgage broker orders credit and an appraisal on the property immediately. 
Usually, I will not consider a buyer who has not already been pre-qualified, so usually the credit check has already 
been done. Many lenders will try to wait until they get the contracts and other paperwork in before ordering the 
appraisal. This is a no-no. If you wait on the appraisal, it can hold up your closing by two to three weeks. Plus, if 
ǘƘƛǎ ōǳȅŜǊ ŘƻŜǎƴΩǘ ŜƴŘ ǳǇ ōǳȅƛƴƎ ǘƘŜ ǇǊƻǇŜǊǘȅΣ ǘƘŜ ŀǇǇǊŀƛǎŀƭ Ŏŀƴ ōŜ ǳǎŜŘ ŦƻǊ ǘƘŜ ƴŜȄǘ ōǳȅŜǊΦ aƻǎǘ ŀǇǇǊŀƛǎŀƭǎ ŀǊŜ 
good for six months and now you have an appraisal that has already been paid for. 
 
3. Follow up with the loan processor to make sure the appraisal has been ordered and that the other parts of the 
closing are moving along. Many times your title agent or your Realtor or your sales person will do this for you, 
after all they want to get paid too. Make sure they have everything they need from the buyer regarding loan 
documentation. 
 
4. Follow up and make sure that title work has also been started. You want to make sure that everything is done 
in a timely matter so that there are no holdups when you go to close. Every once in awhile you may discover some 
ǎƳŀƭƭ ƎƭƛǘŎƘ ƛƴ ǘƘŜ ǘƛǘƭŜ ǿƻǊƪ ǘƘŀǘ ƴŜŜŘǎ ǘƻ ōŜ ŀŘŘǊŜǎǎŜŘΣ ǎǳŎƘ ŀǎ ŀ ŘŜŜŘ ǘƘŀǘ ǿŀǎƴΩǘ ŘƻƴŜ ŎƻǊǊŜŎǘƭȅΦ ¢ƘŜǊŜ ǿƻǳƭŘ 
need to be an additional quit claim deed done to correct the mistake. Make sure the title agent understands the 
contract paperwork and what entity the funds are to be paid to. You also want to make sure they do the 1099 
correctly so the right entity gets taxed. You will also want to provide the title company with a copy of the existing 
title policy. This means that they will be able to come forward from the date of your policy which takes less time 
and this may make the title search cheaper. Make sure the title agent understands who is going to pay for what 
regarding closing costs. 
 
5. Call the loan processor to make sure the property appraised for at least the amount of the contract. Make sure 
your buyer has ordered a termite inspection, a survey, a radon inspection or whatever else is required by the 
lender in order to close. Is there anything you can do to move things along? If you have a copy of a fairly recent 
ǎǳǊǾŜȅΣ ȅƻǳ Ŏŀƴ ǇǊƻǾƛŘŜ ŀ ŎƻǇȅΦ ¢Ƙƛǎ ǿƛƭƭ ŀƭǎƻ ǎŀǾŜ ǘƛƳŜ ŀƴŘ ƳƻǾŜ ȅƻǳ ŎƭƻǎŜǊ ǘƻ ǘƘŜ ŎƭƻǎƛƴƎΦ Iŀǎ ȅƻǳǊ ōǳȅŜǊΩǎ 
deposit been credited? Have they gotten the paperwork they need to the lender including employment 
verification and rental history? These are all things you need to stay on top of. 
 
6. If your buyers are using city or county funds to supplement their loan, there will need to be another inspection 
done by the city or county. This is a stipulation of their program. Make sure this gets done quickly in order to 
address any issues that could come up with the inspection. If your buyers are having a home inspection done, 
make sure it is done right away. Not getting it done in a timely manner can hold up your closing. 
 
7. Does the lender have your information in order to be able to order a payoff on any underlying loans on the 
ǇǊƻǇŜǊǘȅΚ IŀǾŜ ǘƘŜȅ ǊŜŎŜƛǾŜŘ ǘƘŜ ǇŀȅƻŦŦ ȅŜǘ ŀƴŘ ƘŀǾŜ ȅƻǳ ǊŜǾƛŜǿŜŘ ƛǘ ǘƻ ƳŀƪŜ ǎǳǊŜ ƛǘ ƛǎ ŎƻǊǊŜŎǘΚ 5ƻƴΩǘ Ƨǳǎǘ 
assume that just because they have been given figures that those figures are correct. Make sure they fax you a 
ŎƻǇȅ ƻŦ ǘƘŜ ǇŀȅƻŦŦ ŦƻǊ ȅƻǳ ǘƻ ǊŜǾƛŜǿΦ 5ƻǳōƭŜ ŎƘŜŎƪ ǘƘŜ ǇŜǊ ŘƛŜƳ ŀƳƻǳƴǘǎ ŀƴŘ ƳŀƪŜ ǎǳǊŜ ȅƻǳ ŀǊŜƴΩǘ ōŜƛƴƎ ŎƘŀǊƎŜŘ 
ŀ ǇǊŜǇŀȅƳŜƴǘ ǇŜƴŀƭǘȅ ƛŦ ǘƘŜǊŜ ƛǎƴΩǘ ƻƴŜ ŘǳŜΦ aŀƪŜ ǎǳǊŜ ǘƘŜ Ƴƻǎǘ ǊŜŎŜƴǘ ǇŀȅƳŜƴǘ Ƙas been credited against the 
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amount due. These are problems I have had to deal with. If the loan is with a private lender, sometimes it takes 
ŜǾŜƴ ƭƻƴƎŜǊ ǘƻ ƎŜǘ ŀ ǇŀȅƻŦŦ ŦǊƻƳ ǘƘŜƳΦ {ƻƳŜ ƻŦ ǘƘŜƳ ŘƻƴΩǘ ƪƴƻǿ Ƙƻǿ ǘƻ ǇǊŜǇŀǊŜ ƻƴŜΣ ǎƻ ǘƘŜȅ ƴŜŜŘ ǘƘŜ ƘŜƭǇ ƻŦ 
the title company or their real estate attorney for this. This is also the time you might be able to negotiate a 
discount with them. This works especially well if it was a seller held mortgage. We have gotten private lenders and 
sellers to negotiate discounts on loans on several occasions which just made our paycheck bigger. 
 
уΦ Iŀǎ ǘƘŜ ōǳȅŜǊΩǎ ƭƻŀƴ ōŜŜƴ ŀǇǇǊƻǾŜŘΚ LŦ ƴƻǘ ŦƛƴŘ ƻǳǘ ǿƘŀǘ ǘƘŜ ǇǊƻōƭŜƳ ƛǎ ŀƴŘ Ƙƻǿ ǘƻ ŦƛȄ ƛǘ ƛŦ ƛǘ Ŏŀƴ ōŜ ŦƛȄŜŘΦ LŦ ǘƘŜ 
loan has been approved find out what the proposed closing date is going to be. Has your buyer ordered insurance 
yet? You need to check this out and it needs to be done as soon as possible. This is another area where you could 
have a glitch. Sometimes the age of the property or the location of the property becomes an issue. For example, 
ƘŜǊŜ ƛƴ CƭƻǊƛŘŀ ǿƘŜǊŜ L ƭƛǾŜΣ ƛŦ ǘƘŜǊŜ ƛǎ ŀ ƘǳǊǊƛŎŀƴŜ ōǊŜǿƛƴƎΣ ǿŜ ŜƴŘ ǳǇ ƛƴ ŀ άōƻȄέ ǿƘƛŎƘ ƛǎ ŀ ǇŜǊƛƻŘ ƻŦ ǘƛƳŜ ǿƘŜǊŜ 
ȅƻǳ ŎŀƴΩǘ ōǳȅ ƛƴǎǳǊŀƴŎŜ ǳƴǘƛƭ ŀ ƘǳǊǊƛŎŀƴŜ ǇŀǎǎŜǎΦ ¢Ƙƛǎ Ŏŀƴ ƘƻƭŘ ǳǇ ŀ ŎƭƻǎƛƴƎ ŦƻǊ ǎŜǾŜǊŀƭ Řŀȅǎ ǳƴƭŜǎǎ ǘƘŜ ƛƴǎǳǊŀƴŎŜ ƛǎ 
already in place. A buyer must purchase a homeowners policy for one year and it must pre-paid at closing. 
 
9. If you are selling a condo or a home with a home owners association, make sure the lender and the buyers have 
a copy of the home owner association rules and documents and that the buyers have set up their appointment for 
their meeting with the condo association or home owners association. If they are not approved by the condo 
association or homeowners association, the rest of the closing is a mute point. You need to make sure your 
ōǳȅŜǊΩǎ ƎŜǘ ǘƘǊƻǳƎƘ ǘƘƛǎ ǇǊƻŎŜǎǎ ǎǳŎŎŜǎǎŦǳƭƭȅΦ 
 
10. So now we have a set closing date. Make sure you contact the closing agent to make sure you get a copy of 
the HUD or closing statement before the closing takes place and before you arrive at a closing. Very recently we 
ƘŀŘ ŀ ŎƭƻǎƛƴƎ ǘƘŀǘ ŘƛŘƴΩǘ ǘŀƪŜ ǇƭŀŎŜ ōŜŎŀǳǎŜ ƻƴŎŜ ǿŜ Ǝƻǘ ǘƘŜ I¦5 ŀƭƭ ǘƘŜ ŦƛƎǳǊŜǎ ƛƴŎƭǳŘƛƴƎ ǘƘŜ ŀǎƪƛƴƎ ǇǊƛŎŜ ŀƴŘ 
seller assisted closing costs had all been changed. The closing price listed on the HUD was several thousand lower 
than the contract had called for. I have never seen anything like it and the deal never closed. Check the numbers! 
If there is a Realtor fee involved make sure the percentages are correct. Check the pro rated amounts you are 
being charged for property taxes or association fees. When you close on a property during the year, say in June 
and property taxes are due in October; you have to reimburse the buyer for the property taxes from January until 
ǘƘŜ ŎƭƻǎƛƴƎ ŘŀǘŜ ƛƴ WǳƴŜ ǎƛƴŎŜ ǘƘŜȅ ŘƛŘƴΩǘ ƻǿƴ ǘƘŜ ǇǊoperty during that time period. The same would go for any 
association fees there might be. You will have to reimburse the buyer for the period during the month that they 
did not own the property. Double check to make sure these figure are correct. In my contract, if we are assisting 
ǘƘŜ ōǳȅŜǊ ƛƴ ŀƴȅ ǿŀȅ ǿƛǘƘ ŎƭƻǎƛƴƎ ŎƻǎǘǎΣ ǘƘŜ ōǳȅŜǊ ŎŀƴΩǘ ǿŀƭƪ ŀǿŀȅ ŦǊƻƳ ŎƭƻǎƛƴƎ ǿƛǘƘ ƳƻǊŜ ǘƘŀƴ ŦƛǾŜ ƘǳƴŘǊŜŘ 
dollars. So this is another figure we check. Any amount over the five hundred dollars is credited back to our side 
on the closing statement. 
 
11. Call your buyer and make sure they have gotten a cashiers check for any monies they have to bring to closing 
and make sure they know where it is and what time the closing takes place. Make sure they bring a photo ID with 
them. The lender will require this. Believe me when I tell you that these are all lessons learned from experience. 
 
мнΦ bƻǿΣ {Ƙƻǿ ǳǇ ŀǘ ǘƘŜ ŎƭƻǎƛƴƎ ŀƴŘ ŘƻƴΩǘ ŦƻǊƎŜǘ ǘƻ ōǊƛƴƎ ǘƘŜ ƪŜȅǎ ƻǊ ƎŀǊŀƎŜ ŘƻƻǊ ƻǇŜƴŜǊǎΦ ¢ŀƪŜ ǎŜǾŜǊŀƭ ŘŜŜǇ 
breaths and try to relax. Once you get through the closing take another deep breath, call your spouse and go out 
to dinner to celebrate. 
 
Here is another point for you to consider. In my business, it is rare that I go to closings anymore since the whole 
closing process is outsourced. The funds from the closing are directly wired to an account for us so we get paid 
right away. 
 
LŦ L Řƻ Ǝƻ ǘƻ ŀ ŎƭƻǎƛƴƎΣ L ŘƻƴΩǘ Ǝƻ ŀǘ ǘƘŜ ǎŀƳŜ ǘƛƳŜ ŀǎ ǘƘŜ ōǳȅŜǊǎΦ L ǳǎǳŀƭƭȅ Ǝƻ ǊƛƎƘǘ ŀŦǘŜǊ ǘƘŜȅ ŀǊŜ ŘƻƴŜ ǿƛǘƘ ŀƭƭ ǘƘŜƛǊ 
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paperwork. The paperwork on a closing for a buyer is fairly time consuming and needs to be explained to the 
ōǳȅŜǊ ōȅ ǘƘŜ ǘƛǘƭŜ ŀƎŜƴǘΦ L ŘƻƴΩǘ ƭƛƪŜ ǎƛǘǘƛƴƎ ŀǘ ŎƭƻǎƛƴƎǎ ŦƻǊ ŀƴ ƘƻǳǊ ƻǊ ƳƻǊŜ ǳƴǘƛƭ L ƴŜŜŘ ǘƻ ǎƛƎƴ Ƴȅ ŘƻŎǳƳŜƴǘǎΦ LŦ 
you have done your due diligence and followed all the steps in the closing procesǎΣ ǘƘŜǊŜ ƛǎƴΩǘ ǊŜŀƭƭȅ ŀƴȅǘƘƛƴƎ ǘƘŀǘ 
can go wrong at the last minute, so breath easy but expect the worst. 
 
Then when you get through the closing, cash your check or make sure your wire has arrived and go to dinner to 
celebrate!! For more information on Real Estate Investing tools and Marketing to Find Motivated Sellers, Buyers 
and Lenders visit Kathy 
 

 

(April 13 ) 

A Warning and Some Update 

 
Warning first !!!! 
 
We have had multiple complaints from landlords with $2,000 fines for not filling out the rental operating 
license which is $40 per unit per year. I personally never received it for one unit out of like 100 that we 
manage. I met two landlords there at the hearing for the same thing. I can assume there are plenty more 
that are getting legally extorted by Mckees rocks Borough. 
 
Alex Deacon 
(The Deacon Of Real Estate) 
 
PS - Also the bus tour was a success. We had 25 people and had to turn folks down 
 
--------------------------------------------------------------------------------------------------------- 
Updates 
Josh 
 
Could you put it out that the next Washington group meeting will be next on Sat 4/22 at 9:30AM. 
Location is Panera Bread 
 
108 Trinity Point Dr 
Washington PA 15301 
724-225-9778 
 
Ray 
---------------------------------------------------------------------------------------------------- 
 
Also I was WRONG the East Hills group is not cancelled, it will still be the 4th Tuesday of the month, I 
misunderstood what Jim was trying to tell me. It happens. 
------------------------------------------------------------------------------------------------------ 
 
The title should be how to attract your kids in urban rentals This is a good idea in places like 
Lawrenceville or Uptown 
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How To Attract Renters With Premium Bicycle Parking Amenities 
 
Bicycle amenities in apartments can attract renters 
 
Bicycle commuting is on the rise, especially with Millennials, and one sure way to attract their attention 
is by offering the best in bicycle parking amenities and bicycle racks. 
 
By Robert Caston 
 
According to the League of American Bicyclists, bicycle commuting has risen 62%. In bike friendly cities 
that have invested in their bicycle infrastructure and added safer bike lanes, the number of bicycle 
commuters has risen by an impressive 105%! 
 
There are 62 million Americans who ride a bike today. Bicycling is particularly popular with Millennials, 
that huge demographic born between 1980 and 2000. In fact, in a surprising trend, that group is now 
ǿŀƛǘƛƴƎ ƭƻƴƎŜǊ ǘƻ ƻōǘŀƛƴ ǘƘŜƛǊ ŘǊƛǾŜǊΩǎ ƭƛŎŜƴǎŜǎΦ !ŎŎƻǊŘƛƴƎ ǘƻ !!!Σ ǘƘŜ ƴǳƳōŜǊ ƻŦ Ŏars also purchased by 
people 18-34 dropped almost 30%. 
 
How are they getting around instead? Bicycles, trains, buses, Ubers and ZipCars. 
 
Not only are Millennials interested in the benefits of bicycles, but so are municipalities. City 
administrators are building up their bicycle infrastructure to encourage more bicycle riding and less 
automobile driving. 
 
Transportation planners are adding more protected bike lanes, bike share programs and bicycle racks. 
aŀƴȅ ƘŀǾŜ ŀŘƻǇǘŜŘ ŀ άǊƻŀŘ ŘƛŜǘέ ǇƭŀƴƴƛƴƎ ǎǘǊŀǘŜƎȅ ǘƘŀt places less emphasis on roads and designates 
more funds for alternative means of transportations, especially bicycles. 
 
bŜǿ ¸ƻǊƪ /ƛǘȅΩǎ aŀȅƻǊ .ƛƭƭ ŘŜ.ƭŀǎƛƻ ǎǇŜƴǘ Ϸмлл Ƴƛƭƭƛƻƴ ƻƴ ōƛƪŜ ƭŀƴŜǎ ŀƴŘ ƳŀƪƛƴƎ Ŏƛǘȅ ǎǘǊŜŜǘǎ ǎŀŦŜǊ ŦƻǊ 
bicyclists. In the next decade, Seattle plans to spend $1 billion on their bicycle infrastructure. Los 
!ƴƎŜƭŜǎ ŎǊŜŀǘŜŘ ŀ άDǊŜŜƴ {ǘǊŜŜǘǎέ ǇǊƻƎǊŀƳ ǘƻ ŀŘŘ ƳƻǊŜ ōƛƪŜ ƭŀƴŜǎΦ 
 
To cover their investment in bicycling, most cities now are rewriting their zoning codes and requiring 
more short-term and long-term bicycle racks for parking. In fact, new or renovated apartment buildings 
in some cities are now required to add indoor bike rooms. 
 
But rather than consider long-term bike racks for apartment buildings as an extra cost, the great benefit 
to landlords of adding a bike room is that this space can be a highly-marketable commodity to attract 
tenants. 
 
For example, the City Tower in Brooklyn showcases their bike room located on the 19th floor so that 
cyclists can park their bikes in front of spectacular city views. 
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Best practices for bicycle parking 
 
According to the Association of Pedestrian and Bicycle Professionals there are two forms of bicycle 
parking - short-term and long-term. 
 
bicycles in apartments 
 
Short-term bicycle parking is achieved by the installation of bicycle racks in front of retail stores or 
restaurants. Typically this would consist of u-shaped racks or wave bikes racks. This parking is generally 
considered to be for a limited time, say 1-4 hours. 
 
Long-term bicycle parking is for tenants or employees who park their bicycles overnight or for several 
hours. The ideal place for long-term bicycle parking is a secure, indoor bike room. 
 
One of the big challenges that bicycle owners face today is the rising number of thefts. According to the 
FBI, more than one million bicycles are stolen every year. Thieves have become more adept on cutting 
through even the best of locks. Combine this with the rising cost of bicycles, especially bicycles with new 
lightweight carbon frames, and there is a real challenge for building owners to provide a secure means 
for residents to lock their bikes. 
 
Dragging a bicycle up a flight of stairs to an apartment or on an elevator is not a pleasant experience. 
Bicycles scratch or dent walls. Dirty and wet bicycles create a hazardous messes on floors. 
 
The best solution is to provide a bike room. Locate these bike rooms on the first floor to provide easy 
and quick access for bicyclists. 
 
However, apartment space is at a premium. The average bicycle is 6 feet in length. Owners face the 
challenge of providing adequate parking in a limited space for a large number of bicycles. 
 
There are new types of bicycle racks, such as the Uplift Bike Dock floor rack offered by The Park and 
Facilities Catalog, that offers high-density parking to maximize square footage. 
 
Another solution is to consider vertical bike racks such as the DoubleUp offered by The Park and 
Facilities Catalog. For these bike racks, the bicycles are loaded standing up and suspended on hooks. 
They come available as either wall mount bike racks or freestanding bike racks. 
 
This helps to utilize the floor to ceiling space for bike storage as well. 
 
Best practices for bike room parking is to provide at least a 6-foot minimum space for aisles on the sides 
of the bikes or down the center. 
 
For vertical, wall-mount bike racks, a floor to ceiling space of 92-inches is recommended. There should 
be at least a 36-inch aisle space out from the handlebars and a total of 75 inches of space extending 
from the wall. 
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To provide the best in security, the APBP recommends that there be three points of locking contact with 
a bicycle ς the frame, front wheel and the bike rack. A hardy U-lock is generally the best type of lock to 
use. Be sure the cyclist has the ability to pass the lock around those three points of contact. 
 
How to add extra appeal to any bike room or bike storage area 
 
If a landlord wants to really create an appealing bike room or bike storage area, there are now products 
available that any cyclist would truly appreciate. Adding these amenities creates even better marketing 
opportunities that will appeal to Millennials and all bike owners. 
 
Here are a few: 
 
Bike Repair Stations ς these public bike repair stations come with a variety of handy tools attached to a 
sturdy metal frame. The tools are connected by a tough airplane-grade wire that allows people to make 
repairs or adjustments to their bike, but keeps the tools secure for use by others. Some bike repair 
stands also come with a wheel chock to hold the bike upright. 
 
Public Bicycle Pumps ς ǘƘŜǊŜΩǎ ƴƻǘƘƛƴƎ ƳƻǊŜ ŦǊǳǎǘǊŀǘƛƴƎ ǘƘŀƴ ǿŀƭƪƛƴƎ ƻǳǘ ǘƻ ȅƻǳǊ ōƛŎȅŎƭŜ ŀƴŘ ŦƛƴŘƛƴƎ ŀ 
flat tire or tires with low air pressure. A landlord would be of great service in this case by providing a 
public bicycle pump. 
 
Bike Wash Station ς as you can imagine, bicycles get dirty from roads, snow and rain. These handy bike 
stations help remove the grime and dust off bike frames and gears. 
 
Vending Machines ς ƘŜǊŜΩǎ ŀ ǿŀȅ ŦƻǊ ƭŀƴŘƭƻǊŘǎ ǘƻ ƎŜƴŜǊŀǘŜ ŜȄǘǊŀ ǊŜǾŜƴǳŜΦ tǊƻǾƛŘŜ ŀ ōƛƪŜ ǾŜƴŘƛƴƎ 
machine with tire tubes, patch kits, etc. 
 
Signage ς for a busy bike room, add a sign that clearly states the rules. The message can also include tips 
on how to properly lock a bike, local maps, etc. 
 
Bicycling is booming in America today. Millions of people now prefer getting around on a bicycle. For a 
small investment, savvy landlords will see this as a big opportunity to add bicycle parking amenities to 
make their property more attractive to this massive market. 
 

 

(April 11 ) 

Passover/Easter Week events and Cancellations 
 
First off, I want to wish you all a Happy Passover or a Happy Easter, chose the one that most applies to 
you and your family and enjoy the season. 
------------------------------------------------------------------------------------------------------- 
 
Now to more real estate related info 
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BOTH sub groups are cancelled today and for the same reason. 
 
We are cancelling this month's Commercial Sub Group meeting because our newest addition Attorney 
Hal Coffee has to be in Chicago today for a legal action. 
 
Same thing with the East Hills Sub Group Jim Culley called me and he cant make it back into town in 
time. 
 
The Easter season is a busy travel time. 
----------------------------------------------------------------------------------------------------- 
 
Care for a Cure (they raise money to find cures for breast cancer and Alzheimer's) 
 
Is partnering with Vinyard Vines (wine store) in Ross Park Mall 
 
This Thursday the 13th from 5-8PM 
 
YOU get 10% off all purchases, and Care for a Cure gets 10% of the purchase price to help fight these 
two horrible diseases. 
 
This is a WIN-WIN, you get discounted wine and you get to help a great cause. 
------------------------------------------------------------------------------------------------ 
 
Hello Landlords- 
 
I am currently looking for a two bedroom house or apartment in the West End area of Pittsburgh. The 
tenants will have will have rental assistance and in-home case management. There is an inspection but it 
is less strict inspection than Sect 8. The budget is $700 without utilities and 822.00 with utilities 
included. 
 
If anyone can help please let me know. Thank you! 
 
Gale Schwartz 
Housing Alliance of Pennsylvania 
(p) 412.281.1137 
---------------------------------------------------------------------------------------------------- 
 
7 Steps to Listing Your Rental Property Online 
By Kasia Manolas 
 
Listing Your Rental Property Online 
 
Listing your rental property online is the best way to attract high-ǉǳŀƭƛǘȅ ǘŜƴŀƴǘ ƭŜŀŘǎΦ .Ŝƭƻǿ ǿŜΩǾŜ 
mapped out our seven-step process for listing your rental property online: 
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#1 Choose an Effective Rental Listing Platform 
 
Tenants look for rentals on top sites like Zillow, Trulia, PadMapper, HotPads, Apartments.com and more. 
LƴǎǘŜŀŘ ƻŦ ǇƻǎǘƛƴƎ ȅƻǳǊ ƭƛǎǘƛƴƎ ƻƴ ƻƴŜ ǎƛǘŜΣ ƛǘΩǎ ōŜǘǘŜǊ ǘƻ list across multiple sites. Our software allows 
landlords to create a rental listing that is listed across the following top sites: 
 
Zillow 
Trulia 
PadMapper 
HotPads 
Apartments.com 
Apartment List 
Apartable 
Lovely 
Zumper 
 
By creating your rental listing on ƻǳǊ ǇƭŀǘŦƻǊƳΣ ȅƻǳǊ ƭƛǎǘƛƴƎ ǿƛƭƭ ƘŀǾŜ ŀ ǿƛŘŜǊ ŀǳŘƛŜƴŎŜ ŀƴŘ ȅƻǳΩƭƭ Řƻ ƭŜǎǎ 
work. Landlords who list their properties with us receive 16 tenant leads on average. If you notice, we do 
not list your rental listing on Craigslist. Craigslist is associated with rental scams and our mission is to 
help you find high-quality tenant leads. 
 
Creating a rental listing with Rentalutions is easy. Our software is user-friendly and we even offer tips 
and tricks along the way. Check out our Complete Guide to Finding Tenants for even more advice. 
 
iPhone in hand with Rentalutions rental listings page 
 
Post online rental listings easily. 
 
/ǊŜŀǘŜ Ƨǳǎǘ ƻƴŜ ǊŜƴǘŀƭ ƭƛǎǘƛƴƎ ŀƴŘ Ǉƻǎǘ ƛǘ ŀŎǊƻǎǎ ǘƘŜ ǿŜō ŀǳǘƻƳŀǘƛŎŀƭƭȅΦ LǘΩǎ ǊŜŀƭƭȅ ǘƘŀǘ ǎƛƳǇƭŜΦ 
 
Beautiful, eye-catching listings 
 
Unlimited photos and custom amenity icons 
 
Syndicated to dozens of websites automatically 
 
Learn More 
 
#2 Attract Tenants with a Catchy Title 
 
hƴŎŜ ȅƻǳΩǾŜ ǇƛŎƪŜŘ ŀƴ ŜŦŦŜŎǘƛǾŜ ǇƭŀǘŦƻǊƳ ŦƻǊ ȅƻǳǊ ƭƛǎǘƛƴƎΣ ǘƘŜ ƴŜȄǘ ǎǘŜǇ ƛǎ ǘƻ ŎǊŜŀǘŜ ǘƘŜ ŀŎǘǳŀƭ ƭƛǎǘƛƴƎΦ ¢ƘŜ 
first thing ȅƻǳΩƭƭ ǿǊƛǘŜ ƛǎ ǘƘŜ ǘƛǘƭŜΦ Lƴ ǘƘŜ ǘƛǘƭŜΣ ȅƻǳ ƴŜŜŘ ǘƻ ǘŜƭƭ ǘŜƴŀƴǘǎ ƛƴŦƻǊƳŀǘƛƻƴ ǘƘŜȅ ƛƳƳŜŘƛŀǘŜƭȅ ǿŀƴǘ 
to know. 
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IŜǊŜΩǎ ƻǳǊ ƳŀƎƛŎ ŦƻǊƳǳƭŀΥ 
 
$$$$$ ς ## Bed / ## Bath apartment/house/condo in your neighborhood with great amenities(s) 
 
We list important information in an effective order- starting with rent price, the number of bedrooms 
and bathrooms, the type of property, the neighborhood, and then a few appealing amenities. 
 
For an extensive look at how to write a title, check out how to write a rental listing title. 
 
#3 Write an Effective Property Description 
 
After writing the title, the next step is to write the description. We recommend writing a 4-6 sentence 
ǇŀǊŀƎǊŀǇƘΦ IŜǊŜΩǎ ƻǳǊ ƳŀƎƛŎ ŦƻǊƳǳƭŀ ŦƻǊ ǿǊƛǘƛƴƎ ŀ ǊŜƴǘŀƭ ǇǊƻǇŜǊǘȅ ŘŜǎŎǊƛǇǘƛƻƴΥ 
 
{One Great Feature}: {Adjective}, {Adjective} {# of beds} bedroom {# of baths}bathroom {type of house} 
in {your neighborhood}, available {date available}. Close to {a few of the awesome things nearby, like 
restaurants, shops, etc}. Has {List of some distinct features in the property, like hardwood floors, 
balconies, etc}. {Is / Is not } pet-friendly. {Rent-amount}/month, {number of months deposit} month 
security deposit. Utilities {list of utilities} included. Applicants are required to complete a rental 
application and authorize a $45 credit and background check. Call{your first name} at {your phone 
number}. 
 
The description above accomplishes a few important things: 
 
Describes your property 
 
Tells the tenant what date it is available 
 
Says if the property is pet-friendly 
 
Mentions utilities and the security deposit 
 
Highlights what is near your property 
 
Tells tenants how to contact you 
 
Be sure to avoid bad grammar, misspellings, all caps, exclamation points, or writing anything that is 
discriminatory. According to Fair Housing Laws, you cannot write what kind of tenants you are looking 
ŦƻǊΣ ƛΦŜΦ ά¢Ƙƛǎ ǳƴƛǘ ƛǎ ǇŜǊŦŜŎǘ ŦƻǊ ŀ ŦŀƳƛƭȅ ǿƛǘƘ ƪƛŘǎΦέ 
 
Check out our guide to see an example of a perfect rental listing description. 
 
#4 Set Expectations for Your Rental Process 
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In the propŜǊǘȅ ŘŜǎŎǊƛǇǘƛƻƴ ǎƘƻǿƴ ŀōƻǾŜΣ ȅƻǳΩƭƭ ƴƻǘƛŎŜ ǿŜ ƳŜƴǘƛƻƴ ǎŎǊŜŜƴƛƴƎ ǊŜǉǳƛǊŜƳŜƴǘǎΦ LǘΩǎ ōŜǎǘ ǘƻ 
tell tenants up front what is expected during your screening process. Mention that you require a rental 
application and you require that tenants authorize tenant credit reports and background checks. 
 
IŜǊŜΩǎ ŀƴ ŜȄŀƳǇƭŜ ƻŦ Ƙƻǿ ȅƻǳ Ŏŀƴ ǿǊƛǘŜ ǘƘƛǎΥ 
 
ά!ǇǇƭƛŎŀƴǘǎ ŀǊŜ ǊŜǉǳƛǊŜŘ ǘƻ ŎƻƳǇƭŜǘŜ ŀ ǊŜƴǘŀƭ ŀǇǇƭƛŎŀǘƛƻƴ ŀƴŘ ŀǳǘƘƻǊƛȊŜ ŀ Ϸпр ŎǊŜŘƛǘ ŀƴŘ ōŀŎƪƎǊƻǳƴŘ 
ŎƘŜŎƪΦέ 
 
You should also mention that you manage your property with landlord software. It will add to your 
ŎǊŜŘƛōƛƭƛǘȅ ŀƴŘ ǎƘƻǿ ǘƘŀǘ ȅƻǳΩǊŜ ƛƴǘŜǊŜǎǘŜŘ ƛƴ ƳŀƪƛƴƎ ǘƘŜ ǊŜƴǘŀƭ ǇǊƻŎŜǎǎ ŀǎ Ŝŀǎȅ ŀǎ ǇƻǎǎƛōƭŜ ŦƻǊ ŜǾŜǊȅƻƴŜΥ 
 
ά¢Ƙƛǎ ǇǊƻǇŜǊǘȅ ƛǎ ƳŀƴŀƎŜŘ ōȅ ŀ ǊŜǎǇƻƴǎƛōƭŜ ƭŀƴŘƭƻǊŘ ǳǎƛƴƎ wŜƴǘŀƭǳǘƛƻƴǎ ƭŀƴŘƭƻǊŘ ǎƻŦǘǿŀǊŜΦέ 
 
By mentioning your requirements, you are effectively pre-screening tenants. Pre-screening helps you 
save time by helping you attract quality tenants while weeding out bad tenants. 
 
#5 Set Your Rent Price 
 
!ǎ ȅƻǳΩǊŜ ŎǊŜŀǘƛƴƎ ȅƻǳǊ ƭƛǎǘƛƴƎΣ ȅƻǳΩƭƭ ƴŜŜŘ ǘƻ ǎŜǘ ȅƻǳǊ ǊŜƴǘ ǇǊƛŎŜΦ /ƻƴǎider the following factors as you 
set your rent price: 
 
Seasonality 
 
Your neighborhood 
 
The current rental market 
 
New updates or renovations to your unit 
 
Before setting your rent price, be sure to check the price of comparable units in your location to ensure 
ȅƻǳǊ ǇǊƛŎŜ ƳŀƪŜǎ ǎŜƴǎŜΦ LŦ ȅƻǳΩǊŜ ǊŜƴǘƛƴƎ ȅƻǳǊ ǳƴƛǘ ƛƴ ǘƘŜ ǎǳƳƳŜǊΣ ȅƻǳ Ŏŀƴ ƭƛƪŜƭȅ ǊŀƛǎŜ ȅƻǳǊ ǊŜƴǘ ǇǊƛŎŜΣ ŀǎ 
demand for rentals is highest in the summer. Any time you update your unit, you should update your 
rent price to reflect the new value. 
 
Check out our guide for an in-depth look at how to set your rent price. 
 
#6 Add Stunning Photos 
 
¢ƘŜ Ƴƻǎǘ ƛƳǇƻǊǘŀƴǘ ǇŀǊǘ ƻŦ ȅƻǳǊ ƭƛǎǘƛƴƎ ŀǊŜ ǘƘŜ ǇƘƻǘƻǎΦ ¢ƘŜȅΩǊŜ ǘƘŜ ŦƛǊǎǘ ǘƘƛƴƎ ŀ ǘŜƴŀƴǘ ƭƻƻƪǎ ŀǘ ŀƴŘ 
tenants spend about 60% of the time looking at photos. We recommend having at least one photo of 
each room. Spending time on photos is worth it because they have the power to help you rent your unit 
faster, justify a higher rent price, and you can use the photos year after year. 
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Learn how to take photos of your rental property, including when is the best time to take photos and 
ǿƘŀǘ ŜǉǳƛǇƳŜƴǘ ȅƻǳΩƭƭ ƴŜŜŘΦ 
 
#7 Publish and Share Your Listing on Social Media 
 
The last step is to publish your rental listing and wait to hear from tenants. We recommend sharing your 
listing social media. Our listings at Rentalutions are mobile-friendly, which works perfectly for social 
ƳŜŘƛŀΦ !ŦǘŜǊ ŀƭƭΣ рум Ƴƛƭƭƛƻƴ CŀŎŜōƻƻƪ ǳǎŜǊǎ ŀǊŜ άƳƻōƛƭŜ-ƻƴƭȅέ ǳǎŜǊǎΦ ¦ǎŜǊǎ ǎǇŜƴŘ ŀƴ ŀǾŜǊŀƎŜ ƻŦ пл 
minutes per day on social media sites, which means your listing will be seen by more tenants if you post 
it on social media. 
 
Next Steps 
 
Read our expert tips for how to manage tenant leads and show your rental property. Our Complete 
Guide to Finding Tenants maps out the entire process of finding tenants for you. LŦ ȅƻǳΩǊŜ ǊŜŀŘȅ ǘƻ ŎǊŜŀǘŜ 
your online rental listing, sign up today to reap all the benefits of creating one listing while syndicating 
across multiple top sites. We make every step of the rental process easy, transparent, and quicker than 
ever before. 
 

 

(April 7 ) 

Updates for the week before Easter 
 
We have a lot going on, and Pittsburgh real estate is very exciting. 
 
Let me start off with what is not going on, Due to my travel schedule and Hal Coffee (Our new 
commercial real estate attorney) travel schedule, we are going to skip a month with the commercial sub 
group. We will be back at it in May. 
 
Hopefully I will be telling you about the 40 unit portfolio that I am selling by then.  For those of you 
looking for turn key cash flow, here it is.  $1.6 million, with a current CAP rate (net rate of return) of 
12.9%.  This is a great deal for a passive investor. 
---------------------------------------------------------------------------------------------------------------------------------- 

Fun Fact  

I have been named to the advisory board of the The National Real Estate Investment Club.  This club is 
going to be very helpful to all Pittsburgh REIA members, as it will help us negotiate better discounts that 
we could do on our own, by partnering with other clubs across the country. I expect this group to grow 
into a major for in the real estate investor world.  

https://www.nationalreic.com  

--------------------------------------------------------------------------------------------------------------------------------------  
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Hud Audits the City of Pittsburgh Block Grant Program 

 

What We Audited and Why 

       ²Ŝ ŀǳŘƛǘŜŘ ǘƘŜ /ƛǘȅ ƻŦ tƛǘǘǎōǳǊƎƘΣ t!Ωǎ ŀŘƳƛƴƛǎǘǊŀǘƛƻƴ ƻŦ ƛǘǎ /ƻƳƳǳƴƛǘȅ 5ŜǾŜƭƻǇƳŜƴǘ .ƭƻŎƪ 

administration of its Community Development Block Grant program.  We conducted the audit because 

ǘƘŜ /ƛǘȅΩǎ ǇǊƻƎǊŀƳ ƘŀŘ ǘƘŜ ǎŜŎƻƴŘ ƭŀǊƎŜǎǘ ƴǳƳōŜǊ ƻŦ ŎƻƳǇƭŜǘŜŘ ŀŎǘƛǾƛǘƛŜǎ ǿƛǘƘƻǳǘ ŀŎŎƻƳǇƭƛǎƘƳŜƴǘ 

information reported nationwide.  Our audit objective was to determine whether the City administered 

its Block Grant program in accordance with applicable U.S. Department of Housing and Urban 

Development (HUD) and Federal requirements.  

  

What We Found 

The City did not always administer its Block Grant program in accordance with HUD and  

Federal requirements. Specifically, of seven activities reviewed, the City did not (1) prepare independent 

cost estimates before awarding contracts for three activities with costs totaling $1.4 million; (2) ensure 

that more than $1 million disbursed to subrecipients for two activities was for costs that benefited the 

activity; and (3) document its determination that seven activities with costs totaling $4.7 million were 

exempt or categorically excluded from environmental review requirements. Additionally, the City did 

not always properly report program accomplishments to HUD. As a result, it could not show that costs 

totaling more than $4.7 million complied with applicable requirements and that accomplishments were 

accurately reported.  

 

What We Recommend 

We recommend that HUD require the City to provide documentation to show that (1) prices paid  

for products and services totaling $1.4 million were fair and reasonable; (2) disbursements to 

subrecipients totaling more than $1 million were for costs that benefited the activity; and (3) seven 

activities with costs of $2.3 million were exempt or categorically excluded from environmental reviews 

or repay its program from non-Federal funds for any amount that it cannot support. We also 

recommend that HUD require the City to review its accomplishment data to ensure accurate reporting. 

---------------------------------------------------------------------------------------------------------------------------------------- 

Rehabs in Marshall-Shadeland return solid housing stock to market 

Kevin Kirkland  

Pittsburgh Post-Gazette  

12:00 AM  

Mar 24, 2017  
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How much would you pay for a five-bedroom, 2½-bath, solid-brick house on the North Side? $260,000?  

Knock off $100,000 and you could buy 1136 Woodland Ave. in Marshall-Shadeland.  

The renovated, nearly 90-year-old house is the first of five that will be rehabbed in phase 2 of 
.ǊƛƎƘǘǿƻƻŘ /ƛǾƛŎ DǊƻǳǇΩǎ ²ƻƻŘƭŀƴŘ !ǾŜƴǳŜ wŜǾƛǘŀƭƛȊŀǘƛƻƴ tǊƻƧŜŎǘΦ ¢ƘŜ ƎǊƻǳǇ ǿƛƭƭ ƘƻƭŘ ŀƴ ƻǇŜƴ ƘƻǳǎŜ 
from 1-4 p.m. Sunday at 1136 Woodland and a homebuyer workshop and lunch from noon-1:30 p.m. at 
Cafe on the Corner, 2700 Shadeland Ave.  

¢ƘŜ ƪƛǘŎƘŜƴ ŀƴŘ ōŀǘƘǊƻƻƳǎ Ƴŀȅ ƴƻǘ ōŜ ŦƛƴƛǎƘŜŘΣ ōǳǘ ǘƘŜǊŜΩǎ ǇƭŜƴǘȅ ǘƘŀǘΩǎ ŘƻƴŜΣ ƛƴŎƭǳŘƛƴƎ ƻǊƛƎƛƴŀƭ ǇƛƴŜ 
floors, 9-foot ceilings on the first floor and lots of original woodwork, including pocket doors, a window 
seat and four mantels on decorative fireplaces in the living room, dining room and two bedrooms.  

It also has a new roof, front porch, vinyl windows and electrical and heating systems. The kitchen will 
have granite counter tops and the bathrooms subway and octagonal tile.  

ά²Ŝ ǘǊƛŜŘ ǘƻ ƪŜŜǇ ŀǎ ƳǳŎƘ ƻǊƛƎƛƴŀƭ ŎƘŀǊŀŎǘŜǊ ŀǎ ǇƻǎǎƛōƭŜ ǿƛǘƘ ǎƻƳŜ ƴŜǿŜǊ ŦŜŀǘǳǊŜǎΣέ ǎŀƛŘ ŀƎŜƴǘ !ƴƎŜƭ 
Winters of Northwood Realty Services.  

On Tuesday, she picked up a $30 light fixture for the foyer at Construction Junction in North Point 
Breeze. The nonprofit retailer of architectural salvage and building supplies was also the source of five 
balusters to replace missing ones on the original staircase railing. They cost $3 each.  

ά¢Ƙŀǘ ǎŀǾŜŘ ǳǎ ƘǳƴŘǊŜŘǎ ƻŦ ŘƻƭƭŀǊǎΣέ ǎŀƛŘ bŀƴŎȅ bƻǎȊƪŀΣ ŀ ŎƻƳƳǳƴƛǘȅ ŘŜǾŜƭƻǇƳŜƴǘ Ŏƻƴǎǳƭǘŀƴǘ ŦƻǊ ǘƘŜ 
Brightwood Civic Group.  

She and Ms. Winters called Marshall-Shadeland an up-and-coming neighborhood.  

άLǘ Ƙŀǎ ǎǳŎƘ ŘƛǾŜǊǎŜ ƘƻǳǎƛƴƎ ǎǘƻŎƪ ŀƴŘ ǘƘŜ ǇǊƛŎŜ ƛǎ ŦŀƴǘŀǎǘƛŎΣέ aǎΦ bƻszka said.  

{ƘŜ ƴƻǘŜŘ ǘƘŜ ƴŜƛƎƘōƻǊƘƻƻŘΩǎ ǇǊƻȄƛƳƛǘȅ ǘƻ wƛǾŜǊǾƛŜǿ tŀǊƪΣ ǘƘŜ hƘƛƻ wƛǾŜǊŦǊƻƴǘ ¢ǊŀƛƭΣ ŀ YǳƘƴΩǎ aŀǊƪŜǘΣ 
Carnegie Library on Woods Run, Carnegie Science Center, National Aviary, Buhl Planetarium, New 
Hazlett Theater and Pittsburgh Children's Museum.  

In 2007, three houses were rehabbed on Woodland in phase 1 of the project, which is supported by the 
ŎƛǘȅΩǎ ¦Ǌōŀƴ wŜŘŜǾŜƭƻǇƳŜƴǘ !ǳǘƘƻǊƛǘȅΣ ǘƘŜ ƳŀȅƻǊΩǎ ƻŦŦƛŎŜΣ /ƻǳƴŎƛƭǿƻƳŀƴ 5ŀǊƭŜƴŜ IŀǊǊƛǎ ŀƴŘ bƻǊǘƘǎƛŘŜ 
Leadership Conference with financing by WesBanco. Pittsburgh Restoration is the general contractor 
and Vince Finizio of VAF Architecture the architect.  

The other four houses, which are older and slightly smaller, will range in price from $144,900 to 
$159,900, the price of 1136 Woodland. The properties τ two more on Woodland and two on Brighton 
Road τ will be sold with a 10-year abatement on city and school taxes, which means that the buyer of 
1136 Woodland will be taxed on its current assessment of $36,500 for 10 years. Special financing is also 
available with income restrictions.  

Kevin Kirkland: 412-263-1978 or kkirkland@post-gazette.com.   



WPREIA Newsletter ς April 2017 
 

21 
 

 

(April 4 ) 

Home Depot Tile Class Today 
 

April 4th (today) 630 PM 

 

Attention all REIA members! 

 

Please join us at The Bridgeville Home Depot for our monthly open house 

 

1025 Washington Pike Blvd 

Pittsburgh, Pa 15017 

 

Tuesday April 4th 6:30pm 

 

*Meet our experts* 

*Tile clinic with JoJo* - learn the right way to lay tile !!! 

*Learn the tools to help manage your business* 

*Food and Raffles* 

 

We are going to make this a monthly thing, so expect to see more of these classes from the Bridgeville 

Home Depot 

 

To your success 

Josh 

 

 

(April  1) 

Law suits, market reports, and more 

 
Special Report: Emerging Trends 
 
Investors Dial Back Transactions Amid Murky Policy Outlook; 
 
Clarity, Healthy Fundamentals Likely to Revive Activity 
 
Investors scale back activity as market recalibrates to higher interest rates and awaits clarity on government 
policy. As more information on the range of economic, tax and fiscal policy changes emerges, inveǎǘƻǊǎΩ ŀŎǘƛǾƛǘȅ 
will likely recover. 
 
Key Findings: 
ƴ Transaction Activity Tapering. Preliminary estimates show first quarter commercial real estate sales are trending 
lower. 
ƴ Pricing Remains Stable. Although many expect prices to decline, strong fundamentals are supporting values. 
ƴ Window of Opportunity. As some buyers have stepped to the sidelines, others are capitalizing on reduced 
competition. 
ƴ Limited Inventory Favors Sellers. The uncertain tax outlook has restrained some sellers. The resulting limited 
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quantity of marketed assets supports active, realistic sellers. 
 
Special Report Emerging Trends > 
 
As a service to our clients, Marcus & Millichap provides research reports through the Research Services page of 
MarcusMillichap.com. 
 
Best wishes for continued success, and we look forward to serving your investment needs. 
 
John Chang | First Vice President, Research Services (602) 687-6800 | john.chang@marcusmillichap.com 
------------------------------------------------------------------------------------------------------------- 
 
Local Trends from REALSTATS 
 
2016 Fourth Quarter Residential Sales Report 
 
Home Sales Rise Again, Prices Remain Flat 
 
March 28, 2017ςPittsburghςFollowing a third quarter drop in sales volume, the metropolitan Pittsburgh home 
market closed the year with a healthy 3.7 percent increase in dollar activity. Last quarter, buyers spent $1.49 
billion on 8,376 homes in the six counties of Allegheny, Beaver, Butler, Lawrence, Washington and Westmoreland 
compared to $1.44 billion on 8,083 homes in the fourth quarter of 2015. 
 
Dollar gains were greatest in Allegheny and Lawrence Counties, which experienced increases of $63.2 million and 
$5.7 million, respectively. These offset a $19.1 million drop in sales activity in WashingtonCounty. Sales activity 
increased 1.6 percent or less in Beaver, Butler and Westmoreland Counties as dollar increases measured less than 
$1.4 million in each of those counties. 
 
The median price of a home in the region stood at $139,000 last quarter, up $1,300 from the prior year. 
 
¢ƘŜ ǊŜƎƛƻƴΩǎ ƘƛƎƘŜǎǘ ǇǊƛŎŜ ŎƻǳƴǘȅΣ .ǳǘƭŜǊΣ ƭŜŘ ǘƘŜ ŀǊŜŀ ǿƛǘƘ ŀ ƳŜŘƛŀƴ ƘƻƳŜ ǇǊƛŎŜ ƻŦ ϷнмрΣфллΣ Řƻǿƴ ŦǊƻƳ 
$216,000 in the fourth quarter of 2015. Remaining second, Washington County saw its median home price fall 
from $169,500 to $149,900. Westmoreland County was the third county to see yearover-year median home price 
fall from $126,750 to $123,500. Allegheny County saw its median home price rise from $137,500 to $141,000 
while those figures climbed from $100,000 to $119,900 in Beaver County and from $71,250 to $75,000 in 
Lawrence. 
 
Existing Home Sales 
 
The median home price of an existing home rose 1.5 percent from $128,000 to $129,900, rising in just half of the 
ǊŜƎƛƻƴΩǎ ǎƛȄ ŎƻǳƴǘƛŜǎΦ aŜŘƛŀƴ ŜȄƛǎǘƛƴƎ ƘƻƳŜ ǇǊƛŎŜ ŦŜƭƭ ƛƴ .ǳǘƭŜǊΣ ²ŀǎƘƛƴƎǘƻƴ ŀƴŘ ²ŜǎǘƳoreland. 
 
The flattening of home prices may have sparked activity as unit sales jumped 4.8 percent from 7,415 to 7,768 and 
dollar activity bumped up 5.1 percent from $1.18 billion to $1.24 billion. 
 
New Construction 
 
Home builders took a small hit as unit sales fell 9 percent from 668 in the fourth quarter of 2015 to 608 new 
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homes last quarter. Dollar volume fell by a more modest 3.1 percent from $255.2 million to $247.4 million. 
 
IŀƭŦ ƻŦ ǘƘŜ ǊŜƎƛƻƴΩǎ ƴŜǿ ƘƻƳŜǎ ǎƻƭŘ ŦƻǊ ŀǘ ƭŜŀǎǘ ϷосмΣумл ƭŀǎǘ ǉǳŀǊǘŜǊΦ 
 
Top Builders 
 
Number of Residential Units Sold Fourth Quarter 2014 
 
1 NVR Inc 265 
2 Maronda Homes Inc 88 
3 Dan Ryan Builders Inc 39 
4 TOA Sewickley Ridge 26 
5 S & A Homes Inc 16 
 
b±w LƴŎ ŀƴŘ aŀǊƻƴŘŀ IƻƳŜǎ LƴŎ ǊŜƳŀƛƴ ǘƘŜ ǊŜƎƛƻƴΩǎ ƴǳƳōŜǊ ƻƴŜ ŀƴŘ ƴǳƳōŜǊ ǘǿƻ ōǳƛƭŘers with 244 and 89 
recorded sales, respectively. Dan Ryan Builders moved up to the number three spot with 33 home sales and S & A 
Homes climbed to number four with 26. Traditions of America Sewickley Ridge which caters to adults 55 and over 
closed out the top five with 16 unit sales. 
 
Attached are overall, existing, and new home sales STATs for the fourth quarters of 2014, 2015, and 2016. These 
ŦƛƎǳǊŜǎ ŀǊŜ ōŀǎŜŘ ƻƴ ǊŜŎƻǊŘŜŘ ŀǊƳΩǎ ƭŜƴƎǘƘ ǎŀƭŜǎ ƻŦ ƘƻƳŜǎΣ ǘƻǿƴƘƻƳŜǎΣ ŀƴŘ ŘǳǇƭŜȄŜǎ ǿƛǘƘ ŀ ǇǊƛŎŜ ƻŦ ŀǘ ƭŜŀǎǘ 
$10,000 in the counties of Allegheny, Beaver, Butler, Lawrence, Washington, and Westmoreland. New 
construction STATs do not include private contracts to build or lot transfers with contracts to build. 
 
 
 
RealSTATs provides real estate information to real estate & legal professionals, government, financial institutions, 
media, and anyone wanting to track real estate in metropolitan Pittsburgh. 
 
RealSTATs was formed in 1941. 
 
Fourth Quarter 
2016 
1 NVR Inc 244 
2 Maronda Homes Inc 89 
3 Dan Ryan Builders Inc 33 
4 S & A Homes Inc 26 
5 TOA Sewickley Ridge 16 
 
Fourth Quarter 
2015 
1 NVR Inc 310 
2 Maronda Homes Inc 76 
3 TOA Sewickley Ridge 37 
4 Dan Ryan Builders Inc 32 
5 S & A Homes Inc 19 
-------------------------------------------------------------------------------------------- 
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This is from the left coast, but this could be heading our way 
 
Landlords Sue Seattle Over Right To Choose Their Tenants 
 
Landlords sue Seattle over ordinance requiring them to rent to first qualified tenant 
 
Several landlords have sued the City of Seattle over a new ordinance which took effect this year, called the first in 
time rule, requiring them to rent to the first qualified tenants who apply and seeking an injunction to halt the city 
from enforcing it. 
 
The Pacific Legal Foundation said in a release it has sued in King County Superior Court saying the rule violates the 
Washington constitutional protections for property rights. 
 
άt[CΩǎ ŎƘŀƭƭŜƴƎŜ ǊŜǎǘǎ ƻƴ !ǊǘƛŎƭŜ мΣ ǎŜŎǘƛƻƴ мс ƻŦ ǘƘŜ ²ŀǎƘƛƴƎǘƻƴ {ǘŀǘŜ /ƻƴǎǘƛǘǳǘƛƻƴΣ ǿƘƛŎƘ ǎŀȅǎΣ άƴƻ ǇǊƛǾŀǘŜ 
propeǊǘȅ ǎƘŀƭƭ ōŜ ǘŀƪŜƴ Χ ŦƻǊ ǇǳōƭƛŎ ƻǊ ǇǊƛǾŀǘŜ ǳǎŜ ǿƛǘƘƻǳǘ Ƨǳǎǘ ŎƻƳǇŜƴǎŀǘƛƻƴΦέ ¢ƘŜ ²ŀǎƘƛƴƎǘƻƴ {ǳǇǊŜƳŜ /ƻǳǊǘ 
has held that this protection includes the right to sell or lease property, on a nondiscriminatory basis, to a person 
of your choosing, according to the release. 
 
ά.ȅ ǘŜƭƭƛƴƎ ƭŀƴŘƭƻǊŘǎΣ ƛƴŎƭǳŘƛƴƎ ƳƻƳ-and-pop property owners, that they basically have no say in who can live in 
ǘƘŜƛǊ ǊŜƴǘŀƭ ǳƴƛǘǎΣ {ŜŀǘǘƭŜ ƛǎ ǎǘǊƛǇǇƛƴƎ ǘƘŜƳ ƻŦ ŀ ŦǳƴŘŀƳŜƴǘŀƭ ǊƛƎƘǘΣέ t[C ŀǘǘƻǊƴŜȅ 9ǘƘŀƴ .ƭŜǾƛƴǎ ǎŀƛŘ ƛƴ ǘƘŜ ǊŜƭŜŀǎŜΦ 
 
άhǿƴŜǊǎ ǎƘƻǳld have the freedom to use their judgment and discretion to decide, on a nondiscriminatory basis, 
who would be the best and the most responsible tenant. The city is robbing them of an important element of 
property ownership: control over who lives in your property. This amounts to a taking of private property rights, 
ŀƴŘ ƎƻǾŜǊƴƳŜƴǘ ŎŀƴΩǘ Řƻ ǘƘŀǘ ǿƛǘƘƻǳǘ ǊŜƛƳōǳǊǎƛƴƎ ǘƘŜ ǇǊƻǇŜǊǘȅ ƻǿƴŜǊΣέ .ƭŜǾƛƴǎ ǎŀƛŘ ƛƴ ǘƘŜ ǊŜƭŜŀǎŜΦ 
 
9ƴŀŎǘŜŘ ōȅ ǘƘŜ {ŜŀǘǘƭŜ /ƛǘȅ /ƻǳƴŎƛƭ ƻƴ !ǳƎǳǎǘ фΣ нлмсΣ ǘƘŜ άŦƛǊǎǘ ƛƴ ǘƛƳŜέ ǊǳƭŜ ǘƻƻƪ ŜŦŦŜŎǘ ƻn January 1. It amends 
{ŜŀǘǘƭŜΩǎ hǇŜƴ IƻǳǎƛƴƎ hǊŘƛƴŀƴŎŜ ǘƻ ŦƻǊŎŜ ƭŀƴŘƭƻǊŘǎ ǘƻ ǊŜƴǘ ǘƻ άǘƘŜ ŦƛǊǎǘ ǇǊƻǎǇŜŎǘƛǾŜ ƻŎŎǳǇŀƴǘ ƳŜŜǘƛƴƎ ŀƭƭ ǘƘŜ 
ǎŎǊŜŜƴƛƴƎ ŎǊƛǘŜǊƛŀ ƴŜŎŜǎǎŀǊȅ ŦƻǊ ǘƘŜ ŀǇǇǊƻǾŀƭ ƻŦ ǘƘŜ ŀǇǇƭƛŎŀǘƛƻƴΦέ ό/ƻǳƴŎƛƭ .ƛƭƭ ммутррύΦ ¢ƘŜ ǊǳƭŜ ōǊŀƴŘǎ ƛǘ ŀƴ 
άǳƴŦŀƛǊ ǇǊŀŎǘƛŎŜέ ŦƻǊ ŀ ƭŀƴŘƭƻǊŘ ǘƻ ŎƘƻƻǎŜ ŀƳƻƴƎ ǉǳŀƭƛŦƛŜŘ ǘŜƴŀƴǘǎΦ ±ƛƻƭŀǘƻǊǎ ŀǊŜ ǎǳōƧŜŎǘ ǘƻ ŎƛǾƛƭ ǎǳƛǘ ŦǊƻƳ ǿƻǳƭŘ-
be renters, as well as government financial penalties of as high as $55,000 for multiple alleged violations. 
 
According to the city, the ordinance is aimed at making the housing application process more objective as a tool 
to mitigate unconscious bias and ensure the city investments in addressing the affordable housing crisis and 
homeless crisis are effective. 
 
The source of income discrimination proposaƭ ǿŀǎ ŘŜǾŜƭƻǇŜŘ ŦƻƭƭƻǿƛƴƎ ǊŜŎƻƳƳŜƴŘŀǘƛƻƴǎ ŦǊƻƳ ǘƘŜ aŀȅƻǊΩǎ 
Housing Affordability and Livability Agenda task force. Council further amended the proposal to provide further 
protections. It prevents housing providers from giving applicants with alternative sources of income a lower 
priority. It requires landlords to review applications one at a time, on a first-come, first-served basis. 
 
/ƻǳƴŎƛƭ aŜƳōŜǊ [ƛǎŀ IŜǊōƻƭŘ ǎŀƛŘ ǘƘŜ ǊǳƭŜ ƛǎ ǘƘŜ ŦƛǊǎǘ ƻŦ ƛǘǎ ƪƛƴŘ ǘƻ ōŜ ƛƳǇƻǎŜŘ ōȅ ŀ ¦Φ{Φ ŎƛǘȅΦ ά²Ŝ ǿƛƭƭ Řƻ ŀƴ 
assessment oŦ ǘƘŜ ƛƳǇŀŎǘ ƻŦ ǘƘŜǎŜ ǇƻƭƛŎŜǎΣέ IŜǊōƻƭŘ ǘƻƭŘ vмо CƻȄΦ .ǳǘ ŀǎ ƻŦ ƴƻǿ IŜǊōƻƭŘ ƛǎ ŘŜŦŜƴŘƛƴƎ ǘƘŜ ǇƻƭƛŎȅΦ 
 
ά²Ŝ ǎǘƛƭƭ ŦƛƴŘ ŀ ƭƻǘ ƻŦ ŘƛǎŎǊƛƳƛƴŀǘƛƻƴ ƛƴ ƘƻǳǎƛƴƎΣέ ǎƘŜ ǎŀƛŘΦ IŜǊōƻƭŘ ƛǎ ǇƻƛƴǘƛƴƎ ǘƻ ǘƘŜ ŦŀƛǊ ƘƻǳǎƛƴƎ ǘŜǎǘΣ ŘƻƴŜ ŜǾŜǊȅ 
year by the Office for Civil Rights. People pose as prospective renters and test landlords for biases. 
 
In 2015, the test found that 34% of landlords showed bias when it came to familial status. And 63% of landlords 
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ǎƘƻǿŜŘ ōƛŀǎ ǘƻǿŀǊŘǎ ŘƛǎŀōƛƭƛǘƛŜǎΦ ά¢ƘŜ ŦŀŎǘ ƛǎ ƛǘǎ ƻŎŎǳǊǊƛƴƎ ŀƴŘ ǘƘƛǎ ƭŀǿ ƛǎ ƛƴǘŜƴŘŜŘ ǘƻ ƳŀƪŜ ǎǳǊŜ ƛǘΩǎ ƴƻǘ 
ƻŎŎǳǊǊƛƴƎΣέ IŜǊōƻƭŘ ǘƻƭŘ ǘƘŜ ǘŜƭŜǾƛǎƛƻƴ ǎǘŀǘƛƻƴΦ 
 
How landlords see it 
 
By renting or leasing out a residential unit, a small landlord is entering into a close business relationship with the 
tenant that can last for a number of years, according to the PLF release. Seattle is now denying landlords the 
ability to make reasonable choices as to whom they want to enter into those contractual relationships with. The 
plaintiffs in this lawsuit are small-scale landlords directly harmed by being denied discretion over the individuals 
who may rent their property. 
 
Moreover, as they point out, the oppressive rule will harm tenants by driving up rents, increasing evictions, and 
even deterring people from becoming landlords and offering rental units, the release states. 
 
The story of 3 small landlords who say law hurts them 
 
One the plaintiffs, Marilyn Yim and her husband own a duplex and a triplex in Seattle. With their three children, 
they live in one of the triplex units and rent out the other two. They could not afford to live in Seattle without this 
rental income. They have never denied tenancy to anyone based on membership in a protected class. They merely 
value the ability to carefully select tenants, according to the PLF release. 
 
They say they cannot afford losses from a bad tenant. For a family with children, selecting a tenant who will be 
their close neighbor requires careful discretion. The Yims want the ability to ensure compatibility and safety by 
choosing among eligible applicants. 
 
ά²Ŝ ŀǊŜΣ ƭƛǘŜǊŀƭƭȅΣ ƳƻƳ-and-pop property owners renting our home to make Seattle affordable for our family and 
ƻǳǊ ǘŜƴŀƴǘǎΣ ŀƴŘ ǘƘŜ ŎƻǳƴŎƛƭΩǎ ŀŎǘƛƻƴǎ ƘǳǊǘ ƴƻǘ ƻƴƭȅ ǳǎ ōǳǘ ǘƘŜ ǾŜǊȅ ǇŜƻǇƭŜ ǘƘŜȅ ƪŜŜǇ ǎŀȅƛƴƎ ǘƘŜȅ ǿŀƴǘ ǘƻ ƘŜƭǇΣέ 
Yim said in the release. ά²Ŝ ŀǊŜƴΩǘ ŎƻǊǇƻǊŀǘŜ ƭŀƴŘƭƻǊŘǎ ǎƛǘǘƛƴƎ ƻƴ ƭŀǊƎŜ ŎŀǇƛǘŀƭ ǊŜǎŜǊǾŜǎ ƻǊ ǿƛǘƘ ƘǳƴŘǊŜŘǎ ƻŦ ǊŜƴǘŀƭǎ 
to spread our risk. One bad tenant could take us years to recover from financially. 
 
ά¢ƘŜ ǇǊƛƳŀǊȅ ǿŀȅ ǿŜ ƘŀǾŜ ǘƻ ƳŀƴŀƎŜ ƻǳǊ Ǌƛǎƪ ƛǎ ōȅ ŎŀǊŜŦǳƭƭȅ ǎŜƭŜŎǘƛƴƎ ǘŜƴŀƴǘǎ and collecting adequate deposits up 
front. The new city rule deprives us of that flexibility. With this added, undue risk, we can no longer afford to 
charge below-market rents or give a break to good people who are just starting out or rebuilding from their own 
ǎŜǘōŀŎƪǎΣέ ¸ƛƳ ǎŀƛŘ ƛƴ ǘƘŜ ǊŜƭŜŀǎŜΦ 
 
ά¢ƘŜ ŎƻǳƴŎƛƭΩǎ ŀŎǘƛƻƴǎ ŀǊŜ ōŀŘ ŦƻǊ ǘŜƴŀƴǘǎ ŀƴŘ ōŀŘ ŦƻǊ ǘƘŜ ƳƻƳ-and-pop landlords who make Seattle their home 
ŀƴŘ Ŧƛƭƭ ŀƴ ƛƳǇƻǊǘŀƴǘ ƴƛŎƘŜ ƛƴ ƻǳǊ ǊŜƴǘŀƭ ƳŀǊƪŜǘΦ aŀƴȅ ǇǊƻǎǇŜŎǘƛǾŜ ǘŜƴŀƴǘǎ ǿƛƭƭ ŦƛƴŘ ǘƘŜȅ ŘƻƴΩǘ ƘŀǾŜ ŀ Ŏhance to 
get an already scarce apartment in Seattle unless they are the first to see it and they meet steep criteria. This 
legislation will also increase evictions, with landlords no longer able to select the strongest applicant, and it will 
reduce the numōŜǊ ƻŦ ǊŜƴǘŀƭǎ ŀǎ ǎƳŀƭƭ ƭŀƴŘƭƻǊŘǎ ŘŜŎƛŘŜ ƛǘ ƛǎƴΩǘ ǿƻǊǘƘ ǘƘŜ Ǌƛǎƪ ŀƴŘ ǎŜƭƭ ǘƘŜƛǊ ǇǊƻǇŜǊǘƛŜǎΣέ ǎƘŜ ǎŀƛŘΦ 
 
According to the release, donor-supported PLF is the leading watchdog organization that litigates nationwide for 
limited government, property rights, and individual rights. PLF represents, free of charge, a number of small 
landlords whose ownership rights τ and, potentially, rights of personal security τ ŀǊŜ ǳƴŘŜǊŎǳǘ ōȅ ǘƘŜ ŎƛǘȅΩǎ 
denial of their freedom to make reasonable choices about tenants. 
 
Landlords sue over law that can put women landlords at risk 
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Landlords sue over Seattle ordinance including Kelly Lyles who fears it may put women landlords at risk 
 
Landlord and artist Kelly Lyles 
 
Plaintiff Kelly Lyles is a single woman who rents out a home she owns in West Seattle. She is an artist who relies 
primarily on rental income to afford living and working in Seattle. 
 
She has never discriminated against any member of a protected class. Rather, nondiscriminatory discretion in 
selecting her tenants is vitŀƭ ǘƻ ƘŜǊ ŀōƛƭƛǘȅ ǘƻ Ǝŀƛƴ ƛƴŎƻƳŜ ŀǎ ŀ ǎƳŀƭƭ ƭŀƴŘƭƻǊŘΦ {ƘŜ Ŏŀƴƴƻǘ ŀŦŦƻǊŘ ǘƻ Ƴƛǎǎ ŀ ƳƻƴǘƘΩǎ 
worth of rent, and she does not have the resources to pursue an unlawful detainer action. As a single woman who 
interacts frequently with her tenants, she also considers personal safety when choosing her tenants. Such 
considerations cannot be adequately addressed through general rental criteria alone. 
 
άbƻ ōǳǎƛƴŜǎǎ ǿƻǳƭŘ ōŜ ǘƻƭŘ ǘƘŜȅ ƘŀǾŜ ǘƻ ƘƛǊŜ ǘƘŜ ŦƛǊǎǘ ǇŜǊǎƻƴ ǘƻ ǎƘƻǿ ǳǇ ǿƛǘƘ ŀ ŘŜŎŜƴǘ ǊŜǎǳƳŜΣέ [ȅƭŜǎ ǎŀƛŘ ƛƴ ǘƘŜ 
releŀǎŜΦ ά¢Ƙƛǎ ƭŀǿ ǿƻǳƭŘ ōŜ ǊƛŘƛŎǳƭƻǳǎ ƛŦ ƛǘ ǿŀǎƴΩǘ ǎƻ ŦǊƛƎƘǘŜƴƛƴƎΦ L ƛƴƘŜǊƛǘŜŘ ŀ ǎƳŀƭƭ ŀƳƻǳƴǘ ƻŦ ƳƻƴŜȅ τ and used 
the food bank for several years τ ƛƴ ƻǊŘŜǊ ǘƻ ǇǳǊŎƘŀǎŜ Ƴȅ ǊŜƴǘŀƭΦ bƻǿΣ ŀǎ ŀ ŦŜƳŀƭŜ ƭŀƴŘƭƻǊŘΣ LΩƳ ǾŜǊȅ ŎƻƴŎŜǊƴŜŘ 
ŀōƻǳǘ ǘƘŜ ΨŦƛǊǎǘ ƛƴ ǘƛƳŜΩ ƳŀƴŘŀǘŜΦ ²ƻƳŜƴ ŀǊŜ ǘŀǳƎƘǘ ŦǊƻƳ ŎƘƛƭŘƘƻƻŘ ǘƻ ΨǘǊǳǎǘ ƻǳǊ ƎǳǘΩΤ LΩƳ ƴƻǿ ŘŜƴƛŜŘ ǘƘŀǘ 
option. I am terrified of no longer having a choice over whom I entrust with the majority of my yearly income (and 
life savings), not to mention my personal safety. There are preexisting laws on the books protecting tenants from 
discrimination; this new one comes at too high a price- robbing landlords of protection from potentially 
ŘŀƴƎŜǊƻǳǎ ǎƛǘǳŀǘƛƻƴǎΣέ [ȅƭŜǎ ǎŀƛŘ ƛƴ ǘƘŜ ǊŜƭŜŀǎŜΦ 
 
Law only rewards fastest applicant and not the best applicant 
 
Scott Davis and his wife own and manage a seven-unit complex in the Greenlake area of Seattle. He also owns and 
runs a small business, the Davis Sign Company. The rental property serves as an important supplement to the 
5ŀǾƛǎ ŦŀƳƛƭȅΩǎ ƛƴŎƻƳŜΦ 
 
ά¢ƘŜ ŎƛǘȅΩǎ ΨŦƛǊǎǘ ƛƴ ǘƛƳŜΩ ƳŀƴŘŀǘŜ Ǉǳǘǎ ŀƴ ǳƴŘǳŜ ōǳǊŘŜƴ ƻƴ ǎƳŀƭƭ ƭŀƴŘƭƻǊŘǎ ǿƘƻ ƳŀƴŀƎŜ ǘƘŜƛǊ ǇǊƻǇŜǊǘȅ ŀŦǘŜǊ-
hours and on weekends, and do not have the capital to hire a management company or absorb the cost of an 
ŜȄǇŜƴǎƛǾŜ ŜǾƛŎǘƛƻƴΣέ 5ŀǾƛǎ ǎŀƛŘ ƛƴ ǘƘŜ ǊŜƭŜŀǎŜΦ ά²Ŝ ǿƛƭƭ ōŜ ŦƻǊŎŜŘ ǘƻ ƳŀƪŜ ǎǘǊƛŎǘ ǎŎǊŜŜƴƛƴƎ ǊŜǉǳƛǊŜƳŜƴǘǎ ǘƻ ǇǊƻǘŜŎǘ 
our investment, exposure and liability, since we are no longer able to use our best judgment and reasonable 
discretion in selecting a tenant. The result will be to exclude good tenants who are able to make a good 
impression. 
 
ά¢Ƙƛǎ ƭŜƎƛǎƭŀǘƛƻƴ ƻƴƭȅ ǊŜǿŀǊŘǎ ǘƘŜ ŦŀǎǘŜǎǘ ŀǇǇƭƛŎŀƴǘ ŀƴŘ ŘƻŜǎ ƴƻǘƘƛƴƎ ǘƻ ǇǊƻǘŜŎǘ ǘƘŜ ǇŜƻǇƭŜ ƛǘ ǎŜŜƪǎ ǘƻ ƘŜƭǇΣέ ƘŜ 
ŎƻƴǘƛƴǳŜŘΦ ά!ǎ ŀ ǊŜǎǳƭǘ ƻŦ ǘƘƛǎ ƴŜǿ ǊǳƭŜΣ ǿŜ ƘŀǾŜ ǎǳōǎǘŀƴǘƛŀƭƭȅ ǊŀƛǎŜŘ ƻǳǊ ǊŜƴǘǎ ŀŎǊƻǎǎ ǘƘŜ ōƻŀǊŘ ǿƛǘh the 
ŀƴǘƛŎƛǇŀǘƛƻƴ ƻŦ ōŜƛƴƎ ŦƻǊŎŜŘ ǘƻ ƘƛǊŜ ŀ ǇǊƻǇŜǊǘȅ ƳŀƴŀƎŜƳŜƴǘ ŎƻƳǇŀƴȅ ŀƴŘ ŀǾƻƛŘ ǘƘŜ ŦǳǘǳǊŜ ΨǎǘƛƴƎΩ ƻǇŜǊŀǘƛƻƴǎ ƻŦ 
ǘƘŜ Ŏƛǘȅ ŀƴŘ ǘƘŜ ŎƻƴǾƻƭǳǘŜŘ ǊǳƭŜǎ ǘƘŀǘ ŀǊŜ ōŜƛƴƎ ƛƳǇƭŜƳŜƴǘŜŘΦέ 
 
The case is Yim v. City of Seattle. More information, including the complaint and a blog post, is available at: 
www.pacificlegal.org. 
 
About Pacific Legal Foundation 
 
tŀŎƛŦƛŎ [ŜƎŀƭ CƻǳƴŘŀǘƛƻƴΣ !ƳŜǊƛŎŀΩǎ Ƴƻǎǘ ǇƻǿŜǊŦǳƭ ŀƭƭȅ ŦƻǊ ƧǳǎǘƛŎŜΣ ƭƛǘƛƎŀǘŜǎ ƛƴ ŎƻǳǊǘǎ ƴŀǘƛƻƴǿƛŘŜ ŦƻǊ ƭƛƳƛǘŜŘ 
government, property rights, and individual liberty. PLF represents the plaintiffs in this case free of charge, as in 
all its litigation. 
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(March 30) 

I have some big announcements for your real estate future 
 

Exciting news for the Commercial Sub Group 

 

We have a very experienced commercial real estate lawyer, who will be helping out with the commercial 

sub group. This is exciting 

 

Welcome Hal Coffey - President Elect of the Allegheny County Bar Association. 

 

Hal D. Coffey is an attorney in Blumling & Guskyôs Real Estate Practice Group. He concentrates his 

practice in all aspects of commercial real estate, including acquisition, disposition, leasing, financing, land 

use and zoning, with a particular emphasis with retail, affordable housing, office and general commercial 

real estate. Hal also has extensive experience in property tax assessment appeals and title insurance issues. 

He is licensed to practice law in both Pennsylvania and Ohio and is a licensed title insurance agent in 

Pennsylvania. 

 

Hal handles all aspects of commercial real estate transactions from dirt to disposition, including particular 

issues such as transfer taxes, reciprocal easements, leasing, title and land use. He frequently presents at 

CLEs, panel discussions and lectures on property tax assessments issues (in particular as to court-ordered 

countywide reassessments) as well as title insurance and claims. 

 

To contact Hal , please call (412) 227-2526 or email hcoffey@bglaw-llp.com 

------------------------------------------------------------------------------------------- 

 

Exciting news for real estate investors in the East Hills Starting April 26th 

 

The East Hills sub Group has a couple of new leaders and new focus for it's meetings 

 

Jim and Sharon Culley along with Chad Reed are excited to keep the East Hills REIA Sub-Group alive 

and well. The meetings will focus on networking with each other. Networking in my opinion is extremely 

important in today's real estate careers. So let's get together, eat, talk real estate, make deals, find ways to 

make money. Networking is the best benefit for the price,,,,, FREE !! 

 

It takes two people to network, can you imagine being with 10-15-20 people all looking to make 

something happen! 

 

I've received more knowledge and made many deals, from a lunch or breakfast. 

 

So let's get started Sharon, Chad and I are ready to go. Chad has experience in rehabbing, buy and holds 

and internet businesses. 

 

Occasionally we will invite a speaker that we find important, and that will bring value to all. 
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Everyone is invited, REIA members, vendors, agents, rehabbers, contractors, wholesalers, lenders, you 

name it, come one come all. 

 

The excitement starts at the Kings restaurant in Plum Boro. ( they tell me they're not closing) every 4th 

Wednesday 6-9 

 

I have the meeting room reserved. 

 

The first meeting is April 26th. 

 

Kings Restaurant 

950 Presque Isle Dr, Pittsburgh, PA 15239 

 

"Eat, bring a deal, make a deal " 

 

Sent from my iPhone 

 

Jim Culley 

Jscproperties@comcast.net 

724-448-0562 

 

-------------------------------------------------------------------------------------------- 

 

An event in the East 

 

Thursday May 11 - Save the day 

 

Business Expo/ Home Show 

 

FREE to the Public. 

 

5-8 PM 

 

Antonelli Event Center 

 

100 Colony Dr, Irwin PA 15642 

 

This is always a great event, put on by our friend Otis Dicerbo. There will be lots of businesses there who 

cater to or work with real estate investors. Come out and add some new people to your team. 

------------------------------------------------------------------------------------- 

 

April 7 th 

Webinar: Using Conservatorship to Tackle Blight 

 

Conservatorship is one of the only legal tools available that allows a court to appoint someone to deal 

with an abandoned property when the owner had died, moved away, or refuses to act. Hear how 

conservatorship is being used in creative ways across the state and how to make your case in court. 
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Presenters: 

 

Kendall Pelling, Project Manager, East Liberty Development, Inc. 

 

Andrew Menchyk, Esq., Stepanian & Menchyk, LLP 

 

 

Details 

 

When: Friday, April 7, 2017 at noon 

 

to register - http://housingalliancepa.org/events-and-

training/?tdburl=https%3A%2F%2Fwww3%2Ethedatabank%2Ecom%2Fdpg%2F419%2Fmtglistproc%2

Easp%3Fformid%3Deventscalendar%26caleventid%3D32249 

 
 

 (March 25) 

Marketing Idea, Charity Idea, Business Idea, and a renter looking for a home 
 

Help Handicapped Kids - and Ramp up your marketing at the same time 

 

On April 1, 2017 from 9am-4pm, we will be hosting the 3rd Spin Your Wheels fundraiser at Axle Fitness, located at 

1913 Fox Chapel Rd. in Fox Chapel. Riders choose anywhere from 1-4 hours of spin classes. There will be a basket 

auction, refreshments, food, a DJ and MUCH more. There is something for everyone: non-cyclists can choose from 

an hour of Strong by Zumba, Bootcamp and Yoga. There will be a fun fitness class for the younger exercisers and 

arrangements for childcare. People with all athletic ability are welcome and encouraged to participate. We are 

thrilled to announce NEW FOR 2017: Mindful Movement, a yoga/wellness class designed specifically for 

individuals with special needs! 

 

Our sole beneficiary is Riding for the Handicapped of Western PA (RHWPA). RHWPA is a 501-C3 non-profit 

organization that provides therapeutic horseback riding for children with intellectual and/or physical disabilities in 

ǘƘŜ tƛǘǘǎōǳǊƎƘ ŀǊŜŀΦ WŜƴƴƛŦŜǊΩǎ ǎƻƴ Ƙŀǎ ǇŀǊǘƛŎƛǇŀǘŜŘ ƛn this program for several years and LOVES it! Approximately 

75% of their riders are children living with autism but children with all disabilities are welcome. It is believed the 

rhythmical gait of a horse acts to move the rider's pelvis in the same rotation and side-to-side movement that 

occurs when walking. The horse's adjustable gait promotes riders to constantly adjust to encourage pelvic motion 

while improving strength, balance, coordination, flexibility, posture, and mobility. You can learn more about 

RHWPA by visiting www.RHWPA.org. 

 

We sincerely hope that you will be a part of our fundraiser. If you are not able to join us on APRIL 1, 2017, please 

consider contributing in another way by volunteering, providing a gift basket for our auction, sponsoring a bike, 

donating a gift card or an item from your store for a prize or a monetary donation. Checks should be made out to 

άwI²t!έ ŀƴŘ ƳŀƛƭŜŘ ǘƻ WǳƭƛŜ DǳƛǎǘŜ мл LǾȅ Rose Lane Pittsburgh Pa 15238 
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If you would like to support Haley Guiste you can sign onto www.crowdrise.com/spinyourwheels2017 and you can 

donate under TEAM HALEY! 

 

If you own your own business and want to advertise while supporting a fundraiser for Riding for the Handicapped 

this would be perfect for you. You can sponsor a bike during the fundraiser at Axle fitness on April 1st. Your 

business information and logo will be part of the slide show during the entire day (9-4), as well as your name will 

be put on one of the bikes. The cost for this is $150, please contact Julie Guiste at guistejulie@gmail.com no later 

than March 29th. 

 

Our TAX ID# is 75-35152-1 

 

For more information or to register, please visit www.axlefitness.com/sywa-spinathon. Thank you for your 

support. We hope to see you there! 

 

Julie Guiste 

 

-------------------------------------------------------------------------------------------- 

From the Brilliance of Kathy Kennebrook. - you will get to meet her this summer 

 

So Where Do I Find The Mailing Lists For My Direct Mail Campaigns? 

By Kathy Kennebrook (The Marketing Magic Lady) 

 

One of the Questions I am frequently asked by students wanting to implement a direct mail campaign is where to 

get the lists of sellers to mail to. While there are several resources available, I find they vary greatly in price and in 

quality of the lists. It is important for you to find a good, reliable source for your lists. When doing direct mail 

campaigns, their success is going to be based 70% on the list and 30% on the direct mail piece you are using to 

contact these motivated sellers. 

 

There are a couple of resources for lists that I find to be especially reasonable in price and the quality of the lists is 

excellent for your use. One of those resources is very easy to find and simple to use use. Just go to your property 

ŀǇǇǊŀƛǎŜǊΣ ŀǳŘƛǘƻǊΣ ƻǊ ŀǎǎŜǎǎƻǊǎΩ ƻffice and ask them to put the lists together for you. You will need to target 

specific types of sellers you want to do deals with. If your county is online preparing this list is usually pretty 

simple for them to do. I will suggest to you that you go down to their office and ask them for their help in person 

ǘƻ ŎǳǎǘƻƳƛȊŜ ǘƘŜǎŜ ƭƛǎǘǎ ŦƻǊ ȅƻǳΦ LŦ ȅƻǳ Ƨǳǎǘ Ŏŀƭƭ ǘƘŜƳΣ ȅƻǳ Ƴŀȅ ƎŜǘ άōƭƻǿƴ ƻŦŦέ ōȅ ǎƻƳŜƻƴŜ ǿƘƻ ŘƻŜǎƴΩǘ ǿŀƴǘ ǘƻ 

Řƻ ǘƘŜ ŜȄǘǊŀ ǿƻǊƪΣ ƻǊ ȅƻǳ Ƴŀȅ ƎŜǘ ǎƻƳŜƻƴŜ ƻƴ ǘƘŜ ǇƘƻƴŜ ǿƘƻ ŘƻŜǎƴΩǘ ǳƴŘŜǊǎǘŀƴŘ ǿƘŀǘ ƛǘ ƛǎ ǘhat you need. I 

know all of this from personal experience with counties I have worked with. In addition, if you live in a particularly 

large county, they have plat maps you can look at to subdivide your lists by specific areas you want to mail to. This 

is just another way for you to hone in on the area and type of seller you want to work with. 

 

Another good source of lists for your direct mail is mailing list services which you can locate either by going to 

your local yellow pages and looking under "mailing list services", or you can simply research them on your 
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computer. 

 

You can call these folks to find out what types of lists they provide and what the cost will be for them. This would 

be the place for example, to find lists of senior home owners or those with specific demographics, income ranges 

or timeframe in which the homeowner purchased their home. For example, if you find some new homeowners 

(folks who purchased their homes in the last 12 to 24 months) you may find leads for people who can simply no 

longer afford their mortgage payments who will simply deed you their property. 

 

Remember that there are a lot of list sources that are virtually free. For example, you can get death and marriage 

notices out of the newspaper or at your courthouse. You can also get the eviction notices, notices of judgments, 

and pre-foreclosures at your local courthouse. You can also find everyone who has a VA loan if working with 

military sellers interests you. Quite often, you will find that someone in the military purchases a home off base 

and then is transferred shortly after. They now have a home and a mortgage they neither want nor need, and 

ǘƘŜǎŜ ŀǊŜ ŀƭǎƻ ƎǊŜŀǘ ǇǊƻǇŜǊǘƛŜǎ ǘƘŜȅ ǿƛƭƭ ǎƛƳǇƭȅ ŘŜŜŘ ǘƻ ȅƻǳ ǎƛƴŎŜ ǘƘŜȅ ǳǎǳŀƭƭȅ ŘƻƴΩǘ have a lot of equity in them. 

 

If note buying is of interest to you, you can also research people who hold private mortgages. This would be a 

private individual holding a mortgage for someone they sold a property to. You can find out how long they have 

had the note, how much the note is, and what the current interest rate is. You just have to go down to the court 

house and either compile these lists yourself or have someone else do it for you. If you can have someone else do 

it for you, this is certainly a better use of your time and money. You always need to be finding ways to automate 

systems in your business so all you deal with are motivated sellers. 

 

You can always work with Realtors to provide you with expired listings. This is another good way to find leads for 

your business. You just need to figure out how you will pay your Realtor for doing this. One way you can achieve 

this is that if you buy the property, you could always re-list it with your Realtor when you sell it, or you can simply 

pay them a fee through their office if you buy a deal from the leads they provide for you. 

 

There are other sources of lists you can find online such as melissadata.com, infousa.com and others. I also use 

ŀƴƻǘƘŜǊ ǊŜǎƻǳǊŎŜ ƛƴ Ƴȅ ōǳǎƛƴŜǎǎ ǘƘŀǘ ǇǊƻǾƛŘŜǎ Řŀƛƭȅ ƭƛǎǘǎ ŦƻǊ ƳŜ ƻŦ ŀƭƭ ǘƘŜ άŦƻǊ ǎŀƭŜ ōȅ ƻǿƴŜǊέ ǇǊƻǇŜǊǘƛŜǎ ƛƴ our 

ŀǊŜŀΦ ¢ƘŜȅ ŜǾŜƴ ŎƘŜŎƪ ǘƘŜƛǊ ƭŜŀŘǎ ŀƎŀƛƴǎǘ ǘƘŜ ƴƻ Ŏŀƭƭ ƭƛǎǘ ŦƻǊ ȅƻǳΦ Lƴ ŀŘŘƛǘƛƻƴΣ ȅƻǳ ƘŀǾŜ ǘƘŜ ŀōƛƭƛǘȅ ǘƻ ƭƻƻƪ ŀǘ ƻƭŘ άŦƻǊ 

ǎŀƭŜ ōȅ ƻǿƴŜǊέ ƭƛǎǘƛƴƎǎ ŀǎ ǿŜƭƭΦ ²Ƙŀǘ ǘƘƛǎ ƳŜŀƴǎ ŦƻǊ ȅƻǳ ƛǎ ŀ ǎŜƭƭŜǊ ǿƘƻ ƛǎ ƭƛƪŜƭȅ ǘƻ ōŜ ƳƻǊŜ Ƴƻtivated to sell his 

property. 

 

AnƻǘƘŜǊ ǿŀȅ ǘƻ ŦƛƴŘ ǘƘŜ άŦƻǊ ǎŀƭŜ ōȅ ƻǿƴŜǊέ ŀŘǎ ƛǎ ǘƻ Ǝƻ ǘƘǊƻǳƎƘ ǘƘŜ ŎƭŀǎǎƛŦƛŜŘ ŀŘǎ ƛƴ ȅƻǳǊ ƭƻŎŀƭ ƴŜǿǎǇŀǇŜǊΣ 

ǎƘƻǇǇŜǊ ƎǳƛŘŜ ŀƴŘ /ǊŀƛƎǎƭƛǎǘ ŀƴŘ ǎƛƳǇƭȅ Ŏŀƭƭ ǘƘŜƳΦ ²Ƙŀǘ L ǿƻǳƭŘ ŀƭǎƻ Řƻ ƛǎ ǘƻ Ŏŀƭƭ ƻƴ ǘƘŜ άŦƻǊ ǊŜƴǘ ōȅ ƻǿƴŜǊέ ŀŘǎ ŀǎ 

well. Many times you will find lŀƴŘƭƻǊŘǎ ǿƘƻ Ƨǳǎǘ ǊŜŀƭƭȅ ŘƻƴΩǘ ǿŀƴǘ ǘƻ ǊŜƴǘ ŀƴȅƳƻǊŜ ƻǊ ǎƻƳŜƻƴŜ ǿƘƻ Ƙŀǎ 

ƛƴƘŜǊƛǘŜŘ ŀ ƘƻƳŜ ǘƘŜȅ ŘƻƴΩǘ ƪƴƻǿ ǿƘŀǘ ŜƭǎŜ ǘƻ Řƻ ǿƛǘƘΦ .ŜǘǘŜǊ ǎǘƛƭƭΣ ŀǳǘƻƳŀǘŜ ȅƻǳǊ ǎȅǎǘŜƳ ŀƴŘ ƭŜǘ ǎƻƳŜƻƴŜ ŜƭǎŜ 

do this work for you. This is just another possible source of leads for you to find some motivated sellers. 

 

I also work with another company for lead lists .Their program is designed to do a variety of things including 

having the ability to provide and customize mailing lists. What this program does is to give you the ability to 

customize lists to help you find the owners of properties that are vacant or rented, in divorce or partnership splits, 
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properties received in an inheritance, properties in foreclosure, out of state owners, VA loans, and more. You can 

custom create your mailing lists in your own office or home at your leisure using fields that are provided within 

the program. Some of the other fields available for your use are square footage, subdivision, county, number of 

bedroom and baths, vacant land, homestead exemption and more. 

 

Some of the other attributes of this program are that it gets comprehensive information on any property including 

mailing address, phone number, purchase price, taxes, assessments, legal data, and mortgage information, all of 

which can help you determine what kind of offer you will make on a property. It can also help you to locate the 

owners of properties. 

 

Also available with some of the real estate investing programs that we use are the ability to get Document 

Images, Automated Valuation Models, Flood Maps, Neighborhood Demographic Profiles and Comparables. 

 

Basically, these programs provide you with a one-stop shop for all the items you need to create mailing lists, 

finding sellers who need to sell, and the information you need to create a win-win solution for yourself and your 

seller. 

 

For more information on acquiring all the lists you need to locate motivated sellers, go to my website at 

www.marketingmagiclady.com I have created special relationships and special pricing for you with some of these 

companies, so make sure you take advantage of this opportunity. In addition, I have created for you all of the 

direct mail campaigns you would need in order to market to these lists. 

 

This is just another way to automate your business to get someone doing the work for you so you can deal with 

quality motivated sellers. 

 

------------------------------------------------------------------------------------------------------- 

Who wants to make some extra money by helping people fix their credit? I used to get rid of the tenants 

applications that had crappy credit, now I make money by helping those same people. Follow this link, watch the 

video and see how it is done. 

 

www.fesconnect.net/JCaldwell1 

 

--------------------------------------------------------------------------------------------------- 

 

Home Depot Open House 

 

Attention Pittsburgh REIA members! 

 

Please join us at 

 

The Bridgeville Home Depot for our monthly open house 

1025 Washington Pike Blvd 
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Pittsburgh, Pa 15017 

 

Tuesday April 4th 6:30pm 

 

*Meet our experts* 

*Tile clinic with JoJo* 

*Learn the tools to help manage your business* 

*Food and Raffles* 

 

Reserve your spot! 

 

Email your name, line of business and 

 

best way to contact you to: 

Scott_F_Santoyo@homedepot.com 

Specialtyasm_4160@homedepot.com 

 

----------------------------------------------------------------------------------------- 

 

This is really good, all of you do-it-yourselfers need to read this 

 

The Handicap of Handiness 

 

²Ŝƭƭ LΩǾŜ ŘƻƴŜ ƛǘ ŀƎŀƛƴΦ !ōƻǳǘ ŀ ǿŜŜƪ ŀƎƻ L ŦƻǳƴŘ ƳȅǎŜƭŦ ƛƴ ŀ ǊŜƴǘŀƭ Ƙouse ς trying to get it patched up between 

tenants. We employ various professionals (or so called pros) to get a place whipped back into shape between 

tenants. But still problems creep in ς schedules slip, company A quotes a ridiculous number requiring me to seek 

out company B, etc., etc. 

 

So in this case there was a handyman on board, but things were running long so I did what comes so natural to me 

ς I jumped into action on the work, spending a decent chuck of two days basically working through my own punch 

list. 

 

LǘΩǎ Ŧǳƴ ǘƻ ǿǊƛǘŜ ŀǊǘƛŎƭŜǎ ƻƴ ǘƘŜ ōŜǎǘ ǳǎŜ ƻŦ ȅƻǳǊ ǘƛƳŜΣ ŜƳǇƭƻȅƛƴƎ ŀǎǎƛǎǘŀƴǘǎΣ ŜǘŎΦΣ ŀƴŘ ǘƘŜƴ Ǉƭŀȅ ǘƘŜ ƘȅǇƻŎǊƛǘŜ ŀƴŘ 

go to work doing things I have no business doing. 

 

I blame my father. And my grandfather. They were both darn handy ς meaning they could do anything with their 

hands. When I was growing up I took a liking to that hands-on stuff and became rather proficient. In fact I got into 

real estate by flipping houses and doing all the work myself ς L ƳŜŀƴ ![[ ǘƘŜ ǿƻǊƪΦ L ŘƛŘƴΩǘ ƪƴƻǿ ǿƘŀǘ άŦƭƛǇǇƛƴƎέ 

was, but I knew how to fix stuff. 

 

¦ƴŦƻǊǘǳƴŀǘŜƭȅ ŀƭƭ ǘƘŀǘ ǎƪƛƭƭ ŀǘ ŦƛȄƛƴƎ ǎǘǳŦŦ ŘƻŜǎƴΩǘ ǘǊŀƴǎƭŀǘŜ ǿŜƭƭ ƛƴ ƛƴǾŜǎǘƳŜƴǘ ǊŜŀƭ ŜǎǘŀǘŜΦ LΩƳ ǿŀȅ ǘƻƻ ǘŜƳǇǘŜŘ ǘƻ 

step onto a jobsite myself instead of letting the real pros handle it. But wait ς things are falling behind, or one of 
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ǘƘŜ ǎǳōǎ ǿǊŜŎƪŜŘ Ƙƛǎ Ǿŀƴ ŀƴŘ ƴƻǿ ŎŀƴΩǘ Řƻ Ƙƛǎ ǿƻǊƪΣ ƻǊ ǿƘŀǘŜǾŜǊΦ 

 

L ƎǳŜǎǎ ǿƘŀǘ LΩƳ ǎŀȅƛƴƎ ƛǎ ƛŦ ȅƻǳ ƪƴƻǿ ƴƻǘƘƛƴƎ ŀōƻǳǘ ƘƻƳŜ ǊŜǇŀƛǊΣ ŘƻƴΩǘ ŘŜǎǇŀƛǊ ς you can still invest. You may 

well be a lot better than me because of it. I recently lƛǎǘŜƴŜŘ ǘƻ ŀ ǇƻŘŎŀǎǘ ŀƴŘ ǘƘŜ Ǝǳȅ ǎŀƛŘ ƘŜ ǿŀǎƴΩǘ ǊŜŀƭƭȅ ƎƻƻŘ 

ŀǘ ŀƴȅǘƘƛƴƎ ƛƴ ǊŜŀƭ ŜǎǘŀǘŜΦ bƻǿ ǘƘŀǘΩǎ ŀ ǊŜŀƭ ƘŀƴŘƛŎŀǇ ǊƛƎƘǘΚ 

 

²ǊƻƴƎΦ ¢ƘŜ ǇƻŘŎŀǎǘŜǊ όƛŦ ǘƘŀǘΩǎ ŀ ǿƻǊŘύ ǿŜƴǘ ƻƴ ǘƻ ǎŀȅ ƘŜ ƘŀŘ ǘƻ ŦƛƴŘ ǘƘŜ ǊƛƎƘǘ ǇŜƻǇƭŜ ǘƻ Řƻ ŜǾŜǊȅǘƘƛƴƎΦ 

 

That guy worked on systems and getting the right people. When construction stumbled or vacancy was running 

ƭƻƴƎΣ ƘŜ ŘƛŘƴΩǘ ƧǳƳǇ ƛƴǘƻ ŀŎǘƛƻƴ ǿƛǘƘ Ƙƛǎ ǘƻƻƭ ōŜƭǘ ƻƴΦ bƻ ς ƘŜ ŦƻǳƴŘ ǎƻƭǳǘƛƻƴǎ ǘƘŀǘ ŘƛŘƴΩǘ ƛƴǾƻƭǾŜ ƘƛƳ ŘǊƻǇǇƛƴƎ ŀƭƭ 

other work in favor of the current crisis. And trust me, there will always be a crisis. 

 

bƻǿ ŀǎ L ƘŀǾŜ ŦŀƭƭŜƴ Řƻǿƴ ǊŜǇŜŀǘŜŘƭȅ ŀǘ ŜȄŜŎǳǘƛƴƎΣ LΩƳ ǇǊƻōŀōƭȅ ƴƻǘ ǘƘŜ ƻƴŜ ǘƻ ōŜ ǘŜƭƭƛƴƎ ȅƻǳ Ƙƻǿ ǘƻ Řƻ ƛǘΦ .ǳǘ L 

learn a little from all my screw-ǳǇǎΣ ŜǾŜƴ ƛŦ LΩƳ ŀ ǎƭƻǿ ƭŜŀǊƴŜǊΦ aŀȅōŜ ȅƻǳ Ŏŀƴ ōŜƴŜŦƛǘ ŦǊƻƳ ǘƘŜǎŜ ŀǎ ǿŜƭƭΦ 

 

First off plan ahead, plan ahead, plan ahead. As I just said, problems will come. Think about what you would do if 

ǇǊƻōƭŜƳǎ ·Σ ¸Σ ½ ƻŎŎǳǊΦ ¸ƻǳ ŀǊŜƴΩǘ ƭƛƪŜƭȅ ǘƻ ǎŜŜ ŀƭƭ ƻŦ ǘƘŜƳΣ ōǳǘ ƛǘΩǎ ŜƴǘƛǊŜƭȅ ǇƻǎǎƛōƭŜ ƻƴŜ ǿƛƭƭ ƘŀǇǇŜƴΦ 

 

Next, have a clear scope of work. Fuzzy job descriptions are hard to price and hard to complete. They take more of 

your time as you frequently visit the job to sort out details. Hand and hand with this goes decisiveness. You can 

ǎŀǾŜ ǘƛƳŜ ŀƴŘ ƳƻƴŜȅ ōȅ ŘŜŎƛŘƛƴƎ ǳǇ ŦǊƻƴǘ ǿƘŜǘƘŜǊ ȅƻǳΩǊŜ ǊŜǇƭŀŎƛƴg that vanity, doing hardwood vs. carpet, etc. 

 

!Ƴ L ƳŀǎǘŜǊƛƴƎ ǘƘŜǎŜ ǎǘŜǇǎΚ IŜƭƭ ƴƻΦ .ǳǘ LΩƳ ǿƻǊƪƛƴƎ ƻƴ ƛǘΗ 

 

Jay Belcher 

 

¢ŀƪƛƴƎ ŀŎǘƛƻƴ ƛƴ {ƻǳǘƘǿŜǎǘ t!Φ LΩƳ ŀ ƭƛǘǘƭŜ ŜȄǇŜǊƛŜƴŎŜŘ ϧ ŀ ƭƛǘǘƭŜ ƎǊŜŜƴΦ [ŜŀǊƴ ǿƛǘƘ ƳŜ ς a frank look at day-to-day 

work, success, & mistakes. 

----------------------------------------------------------------------------------------------------- 

 

Hello Landlords, 

 

We need a 1 bedroom apartment, preferably in the East End of the City. The tenant is a veteran. He works part-

time at the VA Aspinwall facility, and uses the bus for transportation, so being on a bus line would be optimal. 

Some areas of interest would be Aspinwall, Lawrenceville, Bloomfield, Verona, Millvale, East Liberty, Friendship, 

and Shadyside. This list of areas could also possibly be expanded. The rent parameters for the Veteran are in the 

attached document. He will be using a voucher from the City of Pittsburgh Housing Authority. Please let me know 

if you can help 

 

Also remember-- Landlord Workshop Next Tuesday the 28th from 6-8pm! 

 

We provide dinner and good information on local resources for you and your tenants! 
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Address: 519 Penn Ave, Turtle Creek, PA 15145 

 

Gale Schwartz 

(p) 412.281.1137 

 

(March 22) 

Updates for this week. 
 

Hello gang, we just had a great meeting last night where we learned about desktop deal analysis, property 

assessment, and how to save money on our gas and electric bills. 

 

you can use this link to save money on your gas and electric or just contact me direct 

http://joshcaldwell.myambit.com/rates-and-plans 

 

Now for the future !!! 

-------------------------------------------------------------------------------------------------- 

 

This Saturday !!! 

 

Washington county subgroup meeting this Saturday at 9:30 AM at Panera. 

 

our very own Ray Higgins will lead the charge with this group 

 

rayhiggins231@yahoo.com 

------------------------------------------------------------------------------------------ 

 

From the Bridgeville Home Depot - lots of good stuff for us 

 

Bridgeville Home Depot Newsletter 

 

WELCOME WPREIA! 

 

We are excited to get re-united with our WPREIA customers and show you the new tools we have to help you 

save money and organize your business. 

 

ProXtra Benefits 

*Track spending* 

*Hassle free returns* 

*$1,500 volume pricing* 
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Commercial Credit Card Benefits 

*60 days interest free on all purchases* 

*1 year returns* 

*earn 20 cents for every $100 you spend at Shell gas stations* 

 

It's Pro Appreciation week!!! 

3/20 - 3/26 

*Pro Xtra members receive 20% off all paints and stains* 

*Commercial credit card holders receive 40 cents off every $100 you spend* 

 

Spend $650 and get a free tank of gas!!! 

*special buy savings* 

*Join us Thursday 3/23 for our pro appreciation breakfast* 

 

Made to order omelets and tools to maximize your time and savings 

 

Contact Scott or Renee for more information 

 

Bridgeville Home Depot ς 1025 Washington Pike Blvd 

Scott Santoyo Renee Thompson 

Store Manager Sales Manager 

724-759-9610 412-220-2241 

Scott_F_Santoyo@homedepot.com Specialtyasm_4160@homedepot.com 

------------------------------------------------------------------------------------------------ 

 

Update on the Lexington Hotel deal 

 

Below are the proforma numbers for this deal and they look really really good. Above a 20% rate of return on a 

commercial property is awesome. 

 

We are still accepting investors, you can get in for as little as 25k 

 

contact Francesco Sergio for more details of to participate 

fpsergio1@gmail.com 

 

Rooms Available 45,750 

Occupied Rooms 31,711 

Occupancy Rate 69.3% 

Average Daily Rate $111.73 

Rev Par $77.45 

 

DEPARTMENTAL REVENUES 
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Rooms $3,543,207 

Telecommunications $- 

Miscellaneous $25,430 

Total Departmental Revenues 3,568,637 

 

DEPARTMENTAL EXPENSES 

Rooms 1,051,873 

Telecommunications 94,209 

Miscellaneous 10,751 

Total Departmental Expenses 1,156,833 

 

HOUSE EXPENSES 

Utilities 172,706 

Marketing 322,331 

Maintenance 170,230 

Franchise Fee 229,715 

Admin & Gen 312,805 

Total House Expenses 1,207,787 

 

GROSS OPERATING PROFIT 1,204,017 

33.74% 

FIXED COSTS 

Insurance Expense 28,854 

Management Fee 107,056 

Equipment Lease - 

Tax Expense 118,727 

Total Other Expense 254,637 

 

EBITDA 949,380 

26.60% 

FFE 142,745 

NOI 806,635 

22.60% 

--------------------------------------------------------------------------------------------- 

 

 

Hello Landlords- I have 2 specific asks for units 

 

First is a 4 bedroom that is willing to accept Sect. 8. And the next is a 1 bedroom for a veteran in need of 1 

bedroom within 1.5 mi of the McDonalds on the Northside. 

 

Please let me know if you have anything available. Thanks! 
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And also remember 2 weeks from today: 

 

Homeless Provider Monthly Meeting/Call - March 23, 2017 at 3:00 pm 

 

Please join us for our monthly call on Wednesday March 23rd from 3:00 to 4:00 p.m. at 866-740-1260 code 

2811137#. 

 

Agenda: 

 

Advocacy on Homelessness - Federal Budget - Julie Klein from the National Alliance to End Homelessness will 

update us on the President's budget and steps needed for advocacy on McKinney Vento funding 

 

Homes Within Reach 2017 - The planning has begun. Let's discuss what you would like for sessions regarding 

homelessness. 

 

The HƻƳŜƭŜǎǎ !Ŏǘƛƻƴ ŀƴŘ t! tǊƻǾƛŘŜǊǎ bŜǘǿƻǊƪ άI!ttbέ ƛǎ Ƨǳǎǘ ǿƘŀǘ ƻǳǊ ƴŀƳŜ ǎŀȅǎ - a network of homeless 

service providers, volunteers, consumers and advocates working together to prevent and end homelessness in 

Pennsylvania. We take action to advance proven, local, cost-effective solutions to ensure that every 

Pennsylvanian has a home within their reach. 

 

When 

Thursday, March 23, 2017 3:00 to 4:00 pm 

 

How 

866-740-1260 code 2811137 

----------------------------------------------------------------------------------------------------- 

 

Landlord Workshop 

 

DINNER PROVIDED!!! 

Date: March 28th 

Time: 6:00- 8:00 pm 

Location: Human Services Center (519 Penn Ave-Turtle Creek, PA 15145) 

 

No Need to RSVP 

 

Best, 

Gale 

Housing Alliance of Pennsylvania 

(p) 412.281.1137   
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Our Business Partner Members 
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