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th

Our next meeting is scheduled for Tuesday, June 17
Greater Pittsburgh Masonic Center in Ross Twp
3579 Masonic Way, Pittsburgh, PA 15237

Agenda:
6:30

Early Bird Class - Brian teaches a loosely structured open education forum.
Brian starts on a topic and invites audience questions to determine where
the period of instruction will lead his lecture.

7:00 – 8:00 Accounting Minute with accountant Marty Schwartz
Vendor parade - Come and see our vendors. We have a great array of
service providers and this month we have an exciting new group of vendors
joining us.
Houses for sale – Members can present one property for sale. Bring your
For Sale properties to the meeting, setup flyers on our For Sale table, and
make some money while you learn.
8:00 – 9:00 Main Topic: Mock Eviction Trial – This month we have a special treat. Rob
Xides has put together a mock eviction trial, complete with a real
magistrate. We can all watch the eviction proceedings from a spectator’s
point of view. Is the landlord right? Is the tenant right? And why?
Logistics:
Smart Guy Table - Open during breaks and before the meeting. Ask questions of some
of our more successful investors.
Properties for Sale Table – I love this table idea. I wish I could remember who I stole
this idea from so I could give them credit. I think it was RICH Club from Houston. Even if
it wasn’t, they do a lot of good things and deserve credit for something.
Vendor Tables – Vendors are encouraged to set up trade show style in our vendor area
and to be prepared to give a 30 second intro of your business to the group.
Sub-Group Table – Don’t forget to look at the sub group table. We have a bunch of cub
groups now and you are bound to be interested in at least one of them. These groups
are designed to supplement the main meetings.
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Online Club Calendar – In case you missed it, we added a calendar to the
PittsburghREIA.com website. This way we can keep track of recurring sub-group
meetings and club activities all in one place. Find it under the Events tab.

Upcoming Networking/Social Event – June 20th
Join us Friday, June 20th for our next networking/social event. We will meet at Smokin' Joe's
Saloon (2001 East Carson Street, Pittsburgh, PA 15203) from 6:00PM to 9:30PM. Come
network with fellow REIA members and real estate entrepreneurs at this Networking Social
Event, a great way to get to know local investors. All are welcome to attend!

Notes from the Month
Equity Trust One Day Seminar
John from Equity trust was fantastic. It was without a doubt the most educational presentation
I have ever seen on self-directed IRA’s. Maybe we can talk John into doing a short presentation
at one of our future meetings.

Ron LeGrand One Day Seminar
What can I say about Ron? He was amazing. Ron did a full day seminar that ranged from how
to buy houses with no money, to creative deal structuring, to making 6 digits on expensive
houses, to wholesaling, to dodd-frank, to credit, and more. He gave away at least 3 multi-day
event packages, and lots of other small prizes. If you didn’t learn something that will make you
money during that seminar then you had to be asleep. I had several people tell me that they
learned more in that one day than at any other event they had attended. I will see many of you
at Ron’s 4 day event in Pittsburgh right after our July meeting. On a side note, Ron said he
might attend our July meeting.
We ran out of time on Saturday, but Ron wanted me to let everyone know that he is doing
another real estate convention this year, The Great American Real Estate Summit of 2014. It is
a 4 ½ day event in Florida. To be clear this event is part education and part fun in a very relaxed
environment. It is very different from the 4 day Quick Start real estate school that Ron will be
teaching in Pittsburgh next month. More than 10 of us went last year and it was a blast, on top
of providing education that makes me money, it was fun. Here is a link for more information
The Great American Real Estate Summit of 2014
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For the Landlords – Important Info That Can Keep You Out of Big Trouble
A conversation about methlabs came up during our last commercial sub-group meeting.
Thank you, Nadim Hoyek, for finding this article.
Rental Property Turned Meth Lab: Identify and Prevent
By Tracey March | April 2, 2014

More How do I identify and prevent my rental property from becoming a Breaking Bad nightmare?
Breaking Bad, the hit television series based Albuquerque, New Mexico, is in its final season.

While many of us are sad to see this show end, I for one am grateful that my everyday life is not
a Breaking Bad world of meth labs and drug dealers. However, I am trying to not be naive. Meth
labs are often set up in rental homes, so landlords and property managers are at risk of having
their rental properties turned into methamphetamine production facilities. This is a big deal
because the chemicals that are used to make meth are highly flammable and explosive. And
meth residue is extremely toxic and considered hazardous waste. Once it is discovered, the
property owner is responsible for cleanup, which can cost tens of thousands of dollars, and
most insurance policies will not cover it. In addition, meth residue can permeate an entire
building, which means remediating all affected units, losing rental income, and relocating
residents. Given the physical dangers and financial consequences of renters setting up meth
labs in your rental home, I thought some meth guidance might be in order:
1) Identify: What are signs my rental property is becoming a meth lab? Certain ingredients are
necessary to make meth. If you watch Breaking Bad, you might recognize some of them. When
you see the list, you understand why it is ?so toxic and why it is good to spot these toxic
residues: Large amounts of cold, diet, or allergy pill boxes (over-the-counter ephedrine or
pseudoephedrine) Sheets or filters that are stained red or have a white, powdery residue.
Empty containers of anti-freeze, white gas, ether, or starting fluids. Drain openers, freon, lye,
paint thinner, acetone, or alcohol. Ammonia or propane tanks, anhydrous ammonia (in
coolers). Camp stove fuel containers or other compressed gas cylinder. Jars or bottles with
rubber tubing attached. To make one pound of methamphetamine, six pounds of hazardous,
toxic waste is produced. Besides ending up in the walls, floors, HVAC system, carpet and other
places, some of the waste is often dumped on the ground, so also look outside for dead grass or
plants, and stained soil.
2) Prevent: How can I prevent my rental from becoming a meth lab? Screening your tenants is
and critical. People who cook meth tend to end up in rentals that are self-managed and do not
have a standardized tenant screening procedure. So make sure to: Have a solid tenant
screening system in place, or hire a property management company that does. Call previous
landlords to confirm that your applicant was a good tenant in the past (make sure the phone
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number you have is to the actual landlord, and not someone pretending). Check employment
references, and verify income. Follow up if your tenant pays for rent in cash. Include in your
lease agreement that there will be regular inspections (with the proper 24- or 48-hour notice,
as required by state law. Regular inspections may deter someone who is engaged in illegal
activities. Let the neighbors know you are the property owner, and that if they notice anything
suspicious you’d appreciate a phone call to either yourself or your property manager.
3) Disclosure: Should I let new tenants know that the unit was previously contaminated? The
answer depends on which state you live in. Scripps Howard news service examined state meth
disclosure laws in 2012 and found that seventeen states require property owners to tell renters
about prior meth contamination, although several of those states waive that requirement if the
meth residue has been officially cleaned up. One more warning for rental property owners: if
you are planning on expanding your rental property inventory, make sure you are confident
that any properties you purchase were not used as meth labs in the past, because as soon as
you own it, you become liable for the cleanup. During due diligence, if you have any suspicions,
consider checking with the local police department, and have the property tested during the
inspection. If you find suspicious residue, you can even test it yourself with a ten-pack meth
residue test kit from Amazon.com for about $30. If you get a positive result, that $30 would be
money well spent.

4

WPREIA Newsletter – June 2014

…Below is newsletter content that was sent in advance, for those of
you who prefer to read smaller chunks of information more often.
It’s being included for those who missed it…

(June 15)

From time to time, Home Depot sells off tools from the rental department. We occasionally get
details on these sales. When I get them, you will get them. So here are the current deals.
These tools are maintained by the folks at Home Depot and when they reach a certain age, they
have no choice but to sell them. So we can benefit from a 50% discount.
I got this email from the Home Depot store in Hampton. This store is on Rt 8, this is not the
store on Camp Horne Rd. The address and contact person are below.
Josh,
Here is a list of our stores commercial tools and prices.
Please have any members call or email me if they are interested. As always, thanks.
Scott Santoyo
Operations/Pro Manager
4960 William Flynn Highway
Allison Park PA, 15101
From: <ToolRental_4152@homedepot.com>
Date: June 10, 2014 at 6:33:16 PM EDT
To: <scott_santoyo@yahoo.com>
Subject: Used Tools

Used tools Allison Park Home Depot Store 4152

Tool

Unit

Retail Price

Sale Price

Tile Saw 24"

03012

$1,279.00

$620.00

Drain Cleaner 100' Auto Feed PRO

00907

$1,744.00

$850.00

Drain Cleaner 100' Auto Feed PRO

01020

$1,744.00

$850.00

Nailer Palm

00146

$148.00

$90.00

Auger 1 Man Gas

18218

$608.00

$275.00

Brush Hog

01961

$2,752.00

$1,125.00
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Brush Hog

01962

$2,752.00

$1,125.00

Carpet Cleaner

45756

$1,039.00

$450.00

Carpet Cleaner

45757

$1,039.00

$450.00

(June 11)
So there were a few technical problems with the call last night. On a good note, the problems were
not on my end for once. The company that Ron uses for conference calls had some sort of problem. It
took me 5 tries to log in. It took Ron 2 tries. I know a number of people couldn’t get into the call. So to
fix that, we recorded the call and I am sending out links to the call and the lead sheet as well as scripts
that you can use when you talk to buyers.

So here it is.
First, a link to the lead sheet - if the link doesn’t work, just cut and paste it in your browser.
http://pittsburghreia.com/events/RonLeGrand_LeadPropertyInfosheet.docx
Now, a link the recorded audio from the call - the first few minutes didn’t record, but that was mostly
just me and Ron chatting.
http://www.ronlegrand.com/general/fast-track-to-wealth-pittsburgh-pre-call
Finally, a few scripts that if you actually read them, they will help you gather the info that Ron needs to
review your deals in class.

Scriptto CaptureMortgageInfo onProperty Info Sheet
Seller:

That's none of you r business

I u nderstand you r concern but we b uy h ouses using several
met hods an d all will require that information f or us to analyze if you r

house fits

any.
•

Sometimes we pay all cash but if you owe more tha n we ca n pay

obviously that won't work.

•

Sometimes we buy with terms or lease purchase and of cou rse

th at has to be structured a rou nd you r debt.
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What we won't do is pay all cash at full market value so if you tell me now t hat's
t h e only way you wish to sell t hen I won 't need the

inf orm ation because we're out. But

if yo u 're flexible en ough to let us offer you one or m ore optio ns at no cost or risk to you I
will need t his information.
Should we proceed or not?

Get this info or get off the phone.
Without it the deal is dead.

Here's Your Script To Prescreen
Free And Clear Sellers
Seller Financing ToRefinance ToLeaseOption ToOption
See Example 3
"There are actually several ways I can buy your house.One is all cash,but I'm
afraid I'd insult you with what I could pay in today's market. If you could take
your equity in monthly installment s,I can pay much more and close quickly.Will
you do that?"
Yes:
"Okay, what's the least you could accept per month on a
payment? Can you finance with nothing down? What's the least you can
accept for a down payment?"
No:

"So are you saying you won't sell with owner financing?

YES OR

No

You:
Based on what you've told me, I see 2 more ways I may be able to help if
your house qualifies. The first is my lease option plan. The upside isI'llmake you a
payment and keep the house ingood shape while Iget a tenant/buyer qualified for
new financing.The downside is someone will be livingin the house until sold and it
may take awhile to get you cashed out. Would someone living in the house be a
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problem if you received a payment and maintenance were handled and you did
get all cash when you sell?

Yes:

See appointment script.

Yes!:
OK, the second plan is where I simply option the house and sell for
all cash quickly if your house qualifies. The upside is no one will be living in the
house. In fact, I can show you how there is absolutely no way you can lose.
The downside is I can't make your payments w hile I'm selling your house and it
would require a substantial discount in price for me to get you cashed out in this
market. Based on what I've said...
SHOULD I COME LOOK?

No!:

End the conversation and get to other income producing activities.

Well! What do you mean if my house
qualifies?
First of all the house should be ingood shape and ready to sell. Is it?
Secondly we have to agree upon an option price. I don't have to steal your
house, but on the other hand, I can't pay retail price either. What is the
lowest price you can accept for a cash sale? If I were to have it appraised
what do you think it would come in at?

If the answer in acceptabl e, make an ap point
ment.
If the seller is asking full retail, your repl y is:
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When I come look I'll let you know then what I can pay. However, I know
now based on what you've told me, it won't be what you're asking.In order for
me to devote my time and resources to your house
I must make a profit. I simply can't pay you retail price and do so. Would
you consider lowering your price somewhat?

No!:

Get off the phone.

Yes!:
Get seller to name a figure . If you see hope, make an
appointment.

Appointment Script
Ok,but Ihave a couple more questions. Are you the only owner of the house?
I'll need all owners present when I come and anyone else you need
there involved in making the decisions, OK?
Ok,last question,if I come to your house and like what I see and we agree on
the details are you ready to make a decision now and get some paperwork
done while I'm there?
(I f you get all the right answers set the ap po intment. I f not,no need to go
until the seller is read y.)

I'm sorry, I just can't make two trips so I'd rather come
when
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(June 7)

Great Marketing Package
I did a series of "how to sell your house" lessons for WKQV radio here in Pittsburgh. These
segments will run in late june. Below are the details of the marketing oppertunity that goes along
with these radio spots. Phillis from WKQV is really making this a fantastic deal for someone
who wants to grow their business. 32 radio commercials for less than $1100, details below.
KQV is presenting "Creative Ideas for Selling Your Home!" June 23 - 29. This special series
will discuss great ideas on how to get the most return on selling your home and more!
Nationally-recognized Real Estate Investor and Educator, Josh Caldwell will be producing and
voicing the series. We will discuss topics including: Creative Ways to Market your Property,
Creative Financing Options and Curb Appeal and Greater Gains for the Buyer. I feel it offers
the perfect environment to tell our audience about home improvements! I am happy to work
with you to create the messages and we can produce your commercials at KQV's studios at no
additional costs. The Sponsorship offers a total of 32 commercials for just $1,088. (Package
attached with all the details.)
I'll follow up with a call or just e-mail me back with any questions, etc. Thank you! I hope we
can work together on this project!
Phyllis
KQV Account Executive
412-562-5900

Club Update
I'm not sure if it will be fully functional by the time you read this but the Pittsburgh REIA
website is adding a page that will make keeping track of all of our events, meetings, and
networking groups much easier. The new "events" tab will run just under the REIA banner, you
can also access the new feature directly by going to http://pittsburghreia.com/reia-events/ . This
page will display every event that we host (eventually) to include contact info for the person
leadning the event, location, and next dates. Check it out, book mark the page, heck you can
even print the page out.
Anyone want to join me in North Carolina this summer?
Innovative REInvestors Seminar (Charolotte, NC)
- see below -
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ANNOUNCEMENT!!
We have put together the most amazing group
of Innovative Investors to teach you the tools
to success!
How many times have you....


Wondered what the secret is to the success of 6-7
figure earners?



Bought products & attended seminars only to
wonder how to implement the knowledge?



Wondered what steps you are missing?



Had trouble talking to sellers?



Had trouble automating your business?

We have the solutions for you!

We have arranged a way for you to learn
everything to start implementing &
making money right away!

Presentations by Jon Iannotti
Stephanie Iannotti
Jay Conner
Josh Caldwell
Scot Ulmer
Paul Ritter
And More!!

11

WPREIA Newsletter – June 2014

Valued at Over $9995 for this information
& these amazing speaker's time to teach
you the steps to successPriced at only $1495.

Register Today for this Amazing Event
Before Space Runs Out!
http://InnovativeREInvestors.com

(June 3)

We have a new Home Depot that will give us discounts !!!!
It is official. The Home Depot in Hampton will now give REIA members the same discount that
the Camp Horne Rd Home Depot has done for years. This is great news.
To celebrate this new relationship the Allison Park Home Depot (Hampton) will be hosting a
Pro-Rewards day for us this Thursday 6/5/14 between 7 am and 4 pm.
These events are always educational and full of fun prizes. So pack up the family and get to our
new business partner – the Hampton Home Depot
Home Depot
4960 William Flynn Hwy (RT 8)
Allison Park, PA 15101
For clarification, we still have the same deal with the Camp Horne Home Depot, now we just
have a second location that wants to deal with us. That is why I am excited. Who knows maybe
some day we can get all of the Home Depots in Pittsburgh to work with us. One step at a time.
(June 2)

The article below is right up my alley this week. I have 2 rehabs in process, and two more under
contract, plus I have the two commerical deals above that might be in play. I will spend most of
this week contacting funders and lining them up to participate on these profitable deals. At the
same time, I have at least 3 ACTS deals that I will close this month. So if I seem a bit mroe
scatter brained or distracted than usual, please excuse me. I also have Ron LeGrand filling my
inbox with enough educational content for you, that I could rewrite his stuff and release 3 books
this week (just kidding Ron)
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From The Mind Of Ron LeGrand
“Where Do I Get The Money?”
Probably the most asked question we get, but before I answer it this question must be
answered...
Money For What?
Everyone is so concerned about where to get the money when the reality is most of the best
deals in real estate don’t require any or very little. You don’t need a dime to do ACTS deals or
sandwich lease options. No down payment, closing costs or even earnest money. Subject to
deals usually only require closing costs, sometimes a little to the seller. Wholesale flips require
only an earnest money deposit and so do options. So raising capital is really only applicable if
you intend to pay cash for houses. Truthfully, you can spend your entire real estate career and
make a good six figure income and never pay cash for a house. Many do. Spend a little to get
properly trained and it will become abundantly clear you don’t need money to make money,
especially not in real estate. In fact, the minute you do raise capital you’re now at a risk.
The training you need is in my Quick Start Real Estate School; and I promise you it’s costing you
a fortune in lost income until you make up your mind to get there and by the way, there is no
substitute for it. No book, no CD’s and no other seminars. There is no easy or free way to get
the training. We deliver a lot of training in the form of videos and lessons like this but you can’t
get to college and skip high school. Now don’t you get me wrong, I did not say you shouldn’t
buy cash deals. I only said you don’t have to but unfortunately some people use money as a
lame excuse not to do anything. Now’s the best time in our lifetime to buy bank owned houses.
Never been better. I’m buying them at 1985 prices just as we do in my Quick Start School.
Actually, you should be buying like...A Bat Out Of Hell! This recession won’t last forever and
these prices won’t stay this low for long. So let’s discuss where to get the money for cash deals.
Really there’s only one good source. Its private lenders. Not mortgage brokers or professional
lenders. Just ordinary people with money in the bank who want a higher rate of return. Not the
super wealthy. Just ordinary people with a few hundred thousand dollars or so and they’re all
around you regardless of who you are or where you live.
They need you as bad or worse then you need them but they won’t come to you, you must go
to them and let them know what you do. Of course, the hardest loan to get will be your first.
Once you crack the code it gets easier every time and you can use the first lender for
credibility. I know what you want is someone to hand you a list of lenders so you don’t have to
do any work or get uncomfortable asking. Sorry... Ain’t Gonna Happen. There is no such list and
if there were any investor would rather you date his wife then give up his private lender. So
don’t ask! It only makes you look foolish. FYI, there are those who say this magic list exists and
all you have to do is subscribe to a matching service and they’ll flood it to you....not true. There
are lists of potential prospects who appear to be good candidates but even then you must
approach them. Unfortunately the SEC has regulations against you soliciting for money unless
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you have an existing relationship and the rules are cloudy. The best thing you should do is not
to publically advertise for money.
The good news is the president signed a law removing this restriction recently but it comes with
a lot
of restrictions which render it almost worthless to small investors. Plus, I can make a case that
a private loan is not a security and have seen evidence of that in a Supreme Court ruling.
However, I don’t want you to be the one defending that in front of the SEC so my advice is
simple...assume you can’t publically solicit for now.
So that brings us to the fastest, easiest, and no cost way to get money...Flap Your Lips. Here’s
my elevator speech I used for years and still do today when talk to people... “Do You Have An
IRA Or Other Investment Capital Not Getting You A High Rate Of Return, Safely?” If the answer
is no, ask for a referral. If the answer is yes, and many will be, follow up with... “I buy and sell
houses and I sometimes borrow funds from individuals such as yourself to purchase and rehab
these houses and pay a high rate of return. Your money is secured by a mortgage, closed by an
attorney with title insurance, fire insurance and properly recorded. I never borrow more than
65% of the current value so there’s always plenty of value above the loan. Does that sound
interesting to you?” If you get a no try to find out why. Sometimes they need to discuss it a
little to understand better. If you get a yes... “OK, all I need to know is how much you want to
put to work and I’ll call you when I’m ready for my next loan. If you approve, I’ll ask you to wire
the funds to my attorney and we’ll close shortly thereafter. Of course I’ll give you his number if
you’d like to call him. Do you have any more questions?” That’s it. Yes it is that simple. Of
course the lender will ask you what rate of return he/she will get and your answer is... What Do
You Think Is Fair? It’s likely the answer will be in the low single digits since bank accounts are
paying less than 1%. I offer 7% even if they’ll take less. That’s 14 times what banks pay. You can
offer what you want but be careful your mouth doesn’t overload your brain. The wrong words
here can cost you a lot of money. The term is up to you, not the lender. You are in control.
Remember, no mortgage brokers here to make the rules. They are what you say they are. If you
want 5 years, its 5 years. If your goal is to rehab and flip get at least 2 years. No need for a
shorter term. You’ll likely pay it off sooner but what if you don’t? A longer term costs nothing. If
your goal is to lease option the house, get 5 years. Don’t box yourself in to a short term. If it’s a
short term load let the interest accrue so you don’t have a payment. Only make one if you don’t
have to and you don’t.
If you borrow 100k at 7% in two years you owe 114k. Simple. Now you get to keep 100% of the
rent if you install a tenant. Remember, you make the rules. I dare you to start asking for
money. It costs nothing and you may be surprised with the results. Don’t forget to ask for
referrals.
Happy Hunting.
Ron LeGrand
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(May 27)

What I learned At The May 20th REIA meeting
I learned two very important things at the monthly REIA meeting.
1) Asking a group of real estate investors to think “boy” before a sonogram is useless, the
results were 100% conclusive, we are going to have a girl. Thanks for your effort anyway.
2) I learned from Bob Danenberg that buying a house at sheriff sale might not be a good
idea. He walked us through a specific example with a house in Whitehall. Due to a technical
issue that I caused, we were not able to see his 33 page slide presentation. Stephanie has
posted that slide series on the REIA website at

A Video That Every Real Estate Investor Should Watch
https://www.youtube.com/watch?v=QC1W1aLwMEY&feature=em-subs_digest

Millvale Moose Building
This is a cry for help. I have a buyer who is interested in this building but I cant find my notes
from the meeting. That is where I wrote down who is selling this building and her contact info.
So if anyone has that info, please forward it to me. PittsburghREIA@aol.com

Important Update for PA Landlords
By David M. Tkacik, Esq.
Landlord-Tenant Legislation Update:
The Act 129 of 2012 Amendment to the Landlord and Tenant Act
The Abandoned Property Bill, Act 129 of 2012 (“the Act”), went into effect on September 3,
2012 and made important amendments to Pennsylvania’s Landlord and Tenant Act of 1951, 68
P.S. §§250.101 et seq. The Act is codified at 68 P.S. § 250.505a. The Act applies when a tenant
has “relinquished possession of the premises.” The Act contemplates two situations where a
tenant has “relinquished possession of the premises” – (1) when the landlord executes an order
of possession in favor of the landlord, and (2) when the tenant has physically vacated the
premises, removed “substantially all personal property” and provided the landlord with a
forwarding address or written notice stating that the tenant has vacated the premises. Notably,
the Act does not explicitly state that these are the only two situations in which a tenant will be
deemed to have “relinquished possession” and trigger the Act, but it is likely this is the case.
Therefore, the “skip out” situation, whereby the tenant vacates the premises, removes
substantially all property, but provides no forwarding address or written notice, does not
trigger the landlord’s responsibilities under the Act.
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Subject to additional nuances within the Act, the Act sets up a framework where the tenant has
ten days to contact the landlord regarding the tenant’s intent to remove personal property
remaining on the premises. In some cases the landlord must send a specific written notice to
start the ten-day clock, as detailed below. If the intent is conveyed to the landlord, the personal
property shall be retained by the landlord at a site of the landlord’s choosing for thirty days. If
no communication is made to the landlord within ten days, the property may be disposed of at
the end of the ten days at the discretion of the landlord.
In situations where the Act applies, the landlord’s responsibilities depend on what notices have
been provided to the tenant, either by the court in the case of executing an order for
possession, or by the landlord’s lease in the case of the tenant vacating and giving notice. If the
tenant has “relinquished possession” under the first situation, and the writ or order contained
notice of the rights in 68 P.S. § 250.505a(b), then no additional notice is required from the
landlord. The Act is silent on when the 10-day clock begins under this scenario, but presumably
it starts the day when the writ or order is executed. The Act is also silent on whether the
landlord must send written notice if the writ or order did not contain such a notice. In that case,
landlord’s counsel should probably advise the landlord to send written notice pursuant to 68
P.S. § 250.505a(c)(2) as described below.
If the tenant has “relinquished possession” under the second situation, and the lease or lease
addendum contained notice of the rights in 68 P.S. § 250.505a(b), then additional written
notice under 68 P.S. § 250.505a(c)(2) is required and the ten-day clock starts from the date of
the notice’s postmark. Alternatively, if the lease does not contain the subsection (b) notice, the
landlord must send written notice under 68 P.S. § 250.505a(c)(2) – but additionally must send
notice to any emergency contact that “may have been provided by the tenant in a lease
agreement.” Similarly, in this situation the Act provides that the ten-day clock starts from the
date of postmark.
Regarding the content of the notice under 68 P.S. § 250.505a(c)(2), the Act provides that the
notice must contain the following: (1) notice that the tenant that personal property “remains
on the premises” and must be retrieved; (2) notice that the tenant has ten days from the date
of the postmark to notify the landlord of the tenant’s intent to retrieve the personal property;
(3) a phone number and address where the landlord can be contacted; (4) the location where
the personal property can be retrieved; (5) notice that the tenant shall be required to pay costs
related to the removal or storage of property retrieved after ten days under 68 P.S. §
250.505a(f). The notice must also be sent by “regular mail” to the tenant’s forwarding address,
or, if the tenant provided no forwarding address (and thus only a written notice that the tenant
has vacated), then to the formerly leased premises. Alternatively, the Act provides that the
notice may be sent by “personal delivery to the tenant.” Presumably, the ten-day clock would
start on the day the notice was personally delivered, though again the Act is silent. Additionally,
it appears that the landlord must determine the storage location at the time the landlord sends
the notice, since only one notice is required and the retrieval location must be named at that
time.
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The Act specifies the landlord must exercise “ordinary care” with regard to any personal
property left behind and if moving it off-site, must use “means reasonably calculated to
safeguard the property.” The tenant does not have to pay storage or removal costs during the
ten-day period. After the ten days have expired, however, the Act states that the tenant “shall
be required to pay any reasonable and actual costs related to the removal or storage of the
property.” Accordingly, after the ten-day period has expired, though not explicitly stated as
such, it would appear that the landlord may rightfully deny the tenant access to personal
property stored off-site unless the tenant paid the storage costs.
After the applicable time period has expired, the landlord has no further responsibility and may
dispose of the property. If the personal property is sold, and proceeds exceed any outstanding
obligations the proceeds shall be forwarded to the tenant by certified mail. If no forwarding
address has been provided, then the landlord shall hold the proceeds for thirty days and, if
unclaimed, may retain the excess proceeds.
Currently, there are two bills pending in the Pennsylvania General Assembly, House Bill 1713
and House Bill 1714 (Session of 2013), that would amend the Act. House Bill 1713 would
purport to cover the landlord’s obligations during a “skip out” and provide a cause of action
against the landlord for violating the Act for “double the value of the personal property taken
and costs.” House Bill 1714 would also purport to cover the “skip out” situation, feature a
provision on deceased tenants, allow for written leases to supersede the act, and provide a
form for the landlord’s notice regarding abandoned property.
Disclaimer: This information material does not constitute legal advice. Always consult with an
attorney prior to taking any action based on the above.
For more info – contact Dave Tkacik ESQ
DTkacik@dornish.net

Options For Rehab Loans
For more info contact Kathy Marsico (info@aaamortgagemoney.com)
Just before the main meeting started, I got an exciting message from Kathy. She has lenders that
will lend up to 95% LTV on rehab loans at bank interest rates. This is really exciting. There are
some rules attached to these loans but they are fantastic loans if you qualify.

New Vendor
This month we also welcomed a private money lender. His name is Rick Tifone. Rick will lend
money in a hurry when others wont. I have an ad for his business that I will run in the next
newsletter but I didnt want to wait. This is exciting stuff. Access to capital in a hurry is the
differance between making money and sitting on the sidelines. To contact Rick email him at
info@hardmoneypgh.com
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Our Business Partner Members
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www.USAREMentoring.com
USA Real Estate Mentoring Group
“Your Highway to Success”

Mentoring is the key to your success in Real Estate Investing!
We are:
-Successful Investors Currently Investing in Today’s Real Estate Market
- Best Selling Authors
-Our Group of Mentors Have Personally Trained Over One Hundred Real Estate Investors
-We KNOW Pennsylvania, and How to Invest Legally in Pennsylvania!
-Access to Our Team Members and Systems
-We Meet Once Per Month in the Pittsburgh Area (Wexford)
-1st Meeting is Free
-Different Levels of Training and Pricing Available
Visit www.usarementoring.com for more info
Brian Snyder: 412-992-8884
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