WPREIA Newsletter - December 2014
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Our next meeting is scheduled for Tuesday, December 16
Greater Pittsburgh Masonic Center in Ross Twp
3579 Masonic Way, Pittsburgh, PA 15237

LIVING Ministry Charity Drive
Andy Kosmach will distribute some fliers at the upcoming meeting to introduce this
ministry (their work and their needs). In short, the need is for items such as: Disposable
shaving razors, socks, underwear, long johns, hats, gloves, wash cloths, sleeping bags,
tooth brush, tooth paste, soap, batteries, rope & trash bags. Items will be collected in
the vendor area at the November and December meetings.

$10 at the Door
If your membership has expired and you aren’t ready to renew yet, or if you have visited
the club as a guest and are still deciding whether to join, you are welcome to join us for
the monthly meeting but you will be asked to pay $10 at the door. While an annual
membership is cheaper than paying $10 at each meeting, we understand that this payas-you-come option is a better fit for some. Note that first-time guests are still free.

Main Meeting:
6:00 – 7:00 Pizza Networking – Informal networking opportunity before the meeting
(let me know by Noon on Tuesday if you are planning to attend, so enough
pizza can be ordered) and probably cookies, if anyone read the last email
Charity Drive – items for this month’s charity drive will be collected in the
vendor area (see above for more details)
7:00 – 8:00 Giving Away Stuff - I am going to be giving away a lot of valuable stuff. It
will be more than $5500 worth of real estate education products from my
office. I am moving to a new office soon and I need to pass some of this
stuff on.
8:00 – 9:00 Gary Wilson – how real estate agents can work with investors and vice
versa.

Somewhere between 6:00-9:00 there will be an appearance of Santa-Uhler. I assure
that we have the real Santa-Uhler and not one of those cheap imposters.
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There will be raffle tickets handed out at the door and anyone wearing anything
Christmas or Hanukah related will get extra tickets.

Logistics:
Properties for Sale Table – I love this table idea. I wish I could remember who I stole
this idea from so I could give them credit. I think it was RICH Club from Houston. Even if
it wasn’t, they do a lot of good things and deserve credit for something.
Vendor Tables – Vendors are encouraged to set up trade show style in our vendor area
and to be prepared to give a 30 second intro of your business to the group.
Sub-Group Table – Don’t forget to look at the sub group table. We have a bunch of cub
groups now and you are bound to be interested in at least one of them. These groups
are designed to supplement the main meetings.
Online Club Calendar – In case you missed it, we added a calendar to the
PittsburghREIA.com website. This way we can keep track of recurring sub-group
meetings and club activities all in one place. Find it under the Events tab.

Property for Sale
7740 Pershing Street, Penn Hills, 15235
$27,500 CASH !!! OR
Rent to Own!!!
3 Bedroom/1Bath house on a huge lot.
Great potential to add onto the house as your family expands.
Two car garage with lots of on street parking.
Quiet secluded street.
House passed dye test and will pass an Occupancy inspection.
Buy and rent out right away.
Contact Teresa Brown at 412-606-3859
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Membership Renewals
If you need to renew your membership before the meeting then just follow this link
http://pittsburghreia.com/membership/membership_application_form.pdf then print out your
application and bring it in with your check. It is that simple.

…Below is newsletter content that was sent in advance, for those of
you who prefer to read smaller chunks of information more often.
It’s being included for those who missed it…

(December 13)

More Pittsburgh REIA member Properties + more
My Review of a Guru Course – Not so good
Ron LeGrands “New”??? Terms Course
Everyone on the planet knows that I am a Ron LeGrand disciple and as such I am generally in
awe of anything that he puts out. If you are ever in my office, then you will see 3 shelves full of
courses from Ron LeGrand.
That being said, I am not a fan of Ron’s newest course called “terms”. It’s basically a rehash of
his old ACTS course with a bit more “borrowed” from Jon Iannotti’s REACT course than I am
comfortable with. For that reason, Pittsburgh REIA will not be booking Ron this year. Maybe
not next year either. I have been going back and forth over this for weeks since the course first
launched, but it was an email from a REIA member that finally pushed me off of the fence.
“I am bothered that he charged for the Terms live program, didn't include cds and is now
passing it on in lessons to others for free. Fool me once.
I watched the terms thing and I asked for my money back because I did not see anything
great, Was like pulling teeth,and had a hassle getting it but I am supposed to get a refund
based on the paperwork I signed that includes a 30 day refund. policy.”

That was pretty much all I needed to hear. It is my job as a club leader to be a filter and to
make sure that I only expose you to the type of education content that I would personally buy.
I will not be buying this course.
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I can now end my tirade.
Josh

Now for More properties for sale
Property #1
3007 Wadlow St (Marshall-Shadeland)
This property features 4 bed/1bath. The overall outside is in good condition. The furnace is in
working order and the hot water tank is 4 years old. It will need all appliances in the kitchen
(including new vent above stove). It will also need cosmetic work on the inside.
Purchase Price= $19,900
Taxes=$62.33/month
Property Management= $52/month
Insurance=$60/month
Rent= $650
Cash Flow=$475.67
Cap Rate= 28.54%
Contact Matt for pictures, call/text (412) 977-4854 or matt@marketpittsburgh.com
Matthew Ficorilli Realtor
412-977-4854 @Mateofic
https://www.zillow.com/profile/Mateofic/
Market Real Estate, Inc.
6 Market Square
Pittsburgh, PA 15222
License #RS324122
Property #2
TRACY’S RIDGE
5618 West Ridge Road
Erie, PA 16506
Neighborhood Description:
This property is located in Fairview Township, PA, on a four-lane commercial corridor
commonly known as West Ridge Road, a/k/a US route 20. The neighbor-hood value and
population trends are upward and stable with long-term anticipated growth along the this
corridor.
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The property is zoned muti-use, with approximately 2 acres, fronts a four lane state highway
and located across the street from Fortis Technical Institute , which is a large, multi-building
technical school. This facility has experienced substantial growth and expansion over the last 57 years. There is also a new “Super Wal-Mart” recently opened about a quarter of a mile just
east of this property. Located in Fairview Township in Erie County, PA , which is one of the
more affluent township in PA. Erie County is considered a resort attraction with “Presque Isle
State Park” that juts out into Lake Erie, offering beaches, boating, fishing, etc. Property is about
two miles from Walnut Creek Access, know for its good salmon fishing.
This property offers both the commercial advantages as it fronts on a four-lane state highway
and also offers an oasis of privacy in rear and/or room for expansion.
Physical Description:
This residential rental property consists of an 11-unit (units of various sizes) apartment complex
in the shape of an “L”, sitting on 1.77 acres with open space and wooded area in rear. There is a
large semi-circle driveway in front with off-street parking for numerous vehicles and two
entrances. There is an additional driveway at west end of property to access back area and
newer rental units and a large garage/storage separate building, additional parking and open
space. This area has also been improved with landscaping and lily pond with waterfall.
The front section is the original buildings with a front porch extending across all units and a full
basement underneath. In this section there are six apartments (five attached apartments #1,
#2, #3, #4, #5; an office, and a full basement and a detached separate apartment #6 . The
remaining apartments are improvements to property, (in rear, built in stages from 1998 to
2009. These are listed as Apts.: A, B. C-1, C-2 and D. There is also a large garage with a 2nd
floor loft storage which could be developed into additional apartments or other usage of rental
value.
I. Original buildings:
Apt. 1: This is a large two bedroom its own furnace, a/c and gas hot water tank. It also has a
small back porch with second entrance to back yard. Rent: $550.00 plus utilities.
Apts. #2 thru #5: These units each have a full bath and kitchen, rent includes utilities with
common furnace and a/c and gas hot-water tank. Apts. #2 and #5 have separate living room
and one bedroom; Rent each: $545.00 includes utilities. Apts. #3 and #4 are efficiencies with
combined living- room/bedroom: Rent each: $430.00 includes utilities.
Apt. #6: Living room, one bedroom, eat-in kitchen and bath. This
unit is the detached small building in front and has its own furnace
and gas hot-water tank. Rent: $425.00 plus utilities
II. Newer Construction:
Apt. B : Large split-level (living room with cathedral ceiling, one bedroom with family room or
a second bedroom on lower level, basement storage area, two wood-burning fireplaces. Unit
5

WPREIA Newsletter – December 2014

has its own furnace, a/c and electric hot-water tank. Front and back entrances with porches.
This is basically a separate building adjoined between original building: Rent: $650.00 plus
utilities.
End building (end building are Units A, D , C-1 and C-2) in rear of property:
Apt. A: This is on ground level in front of end building. It has a
living room, galley kitchen, one bedroom (with cathedral ceiling) and
large full bath. It has a gas vented and a vent-free unit for heat and an
electric hot-water tank. Also, has two entrances with small back yard.
Rent: $385.00 plus
Apt. D: This is on ground level in rear of end building. It is a
charming efficiency with eat-in kitchen, shower-only bathroom and
combined living-bedroom. Has a gas vented unit and an electric hotwater tank. Also has two entrances with large back yard. Rent:
$375.00 plus utilities
Apt. C-1: This is on second floor in rear of end building. It is a
two floor unit with living room, dinning area, bedroom (or den),
kitchen and half a bath on first floor and a bedroom and full bath on
2nd floor. It has a deck with a main entrance and a second entrance to
lower garage at ground level. It has its own furnace, an additional gas
fireplace in living-room and its own electric hot water tank. Rent value:
$550.00 plus utilities.
Apt. C-2: This is on second floor in front of end building with an
Open and unique design. The living room on first floor has a cathedral
ceiling with a large flagstone wood-burning fireplace that goes to ceiling
(about 18’ high). There is a large specially designed working stone
waterfall on the fireplace mantel. On the second floor is a large loft area
overlooking the living area. Also on the second floor is a main bath
with jet tub, a half bath and bedroom. Large triangle shaped windows
and skylights also highlight the second level (loft and bedroom area).
There is considerable solid oak wood working and trim throughout this
unit. It has its own furnace, a/c and gas hot-water tank. This unit has
three entrances: one off kitchen to porch, one off living-room to large
deck and one to a two-car-garage (this garage is at ground level under
unit C-2). Rent value: $800.00 plus utilities .
III. Garage/storage building: This is a separate building in rear that is
approximately 30ft. by 60ft. The loft storage area is above with large
steel steps at rear of building to a double door entrance. Rent value:
$400.00. This can be further developed to have higher rent value.
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*Note: Units C-1 and C-2 are occupied by owner as is large separate garage and rental income is
estimated as additional rental potential
Mechanical Systems, Roofs, etc: Furnaces are all gas-forced air (except as indicated in units A
and D which are gas vented or vent-free). All original furnaces have been replaced with new
furnaces by current owner or were new with additional construction. All hot-water tanks have
been replaced by current owner or new with additional construction. All original roofs have
been replaced by current owner or new with additional construction.
Utilities: Sewer- municipal sewer. Water- City water is at street; however, the artisan well is on
property is preferred and being used. The water system has been updated with two 300 gal.
storage tanks, new pumps, pressure tanks, and softeners. The water supply was verified as
having a very high level capacity. Trash/ recyclables: Contracted with Waste Management. A
dumpster for trash is on west end of property and a designated recycle area is located at end of
main building in front.
Financial Description:
The property is managed in a professional manner by owner who belongs to the Northwest
Apartment Association. All units are currently rented and subject to a one year’s lease (leases
used are from Apartment Association and are typical for area), rents are collected monthly.
Rental units are very clean, in good repair and very competitive for area and market. About
half of the current tenants have been long term (2-to-13 years), and comfortable where they
are at and renew their lease year after year. Rentals are in demand and when a vacancy does
occur, it is usually rented within two weeks once the unit is available. This property provides a
stable income.
Annual Rental Income:
Rental Units (9)………………………..…………..$52,020.00
Estimated rental income on units used by owner
(C-1, C-2 and large garage/storage Bldg……....…$21,000.00
Total for potential gross annual income….…............$73,020.00
Standard Expenses: (rounded off)
Taxes:…………………………………………….....$6700.00
Insurance:………………………………………..… $5200.00
Utilities (includes gas, electric, sewer, trash………..$8700.00
Repairs and upkeep….The owner does maintenance so this figure will
depend on what and who does work for general upkeep.
Vacancies……..minimal
Value of Property and Information Regarding its Sale:
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If a GRI (Gross Rental Income) basis is used to determine value and using a 6.5% of the GRI (this
percentage is considered to be very reasonable rather than a rate of 7-10% to determine the
GRI value), this property would be valued at $474,630.00. An appraisal on the property done
about four years ago (commissioned by owner for personal financial planning) gave a property
value of $430,000.00 (with increase in land value alone of about $20,000.00 since that appraisal
-the county has land alone assessed at $106,000 in 2014 per tax bill). Owner will consider
offers reasonable offers; asking $465.00.
Further, if buyer has good credit and collateral, the owner is willing to finance the mortgage at the going rate for commercial investment property for 15-20 years or less. This may be
beneficial to buyer as their closing cost would be drastically reduced with no points, etc. on
loan as well as easier to do.
This is a good investment, with area prime for future commercial growth and development with
properties values expected to increase in value, in addition to a stable rental income, this is a
property that will immediately start paying for itself and increase in value.
Please contact Tracy Kohler
Call Tracy at 814-835-1396; Or E-mail: rtracykohler@gmail.com
if you have any questions or interest.
Thank you for your time and interest.

Calling all Bakers
I am currently teetering between trying to keep this next REIA meeting on the 16th educational, and
doing something that looks like a Christmas party. In reality this next meeting with be a hybrid of both
ideas. We will have real estate related gifts, and education to help you make more money in 2015.
My wife Stephanie is going to bake a bunch of cookies to go to this meeting. I am already fat and don’t
need extra cookies. That being said, I want to invite every baker in the club to bring cookies if you feel
the urge. The only caveat that I have is that I can’t take any cookies how with me, so I need you guys to
step up and eat them all or make them vanish in some other magical way.
I’m getting excited, I can’t way. There have been confirmed sightings of Santa-Uhler in the area of our
meeting room.

(December 12)

Properties for sale from Pittsburgh REIA members part 1
As you know, because of the Christmas/ December meeting coming up on the 16th, I am going
to do things a bit different this month. I am doing this so we have more time for the fun stuff
and we still have valuable education to pass on to everyone.
For starters, we will not be doing properties for sale at this meeting. Don’t worry, I will be
8
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emailing them to you directly. If you like a property then just contact the selling member
directly and put the deal together.
If you have a property for sale, you can still email it to me and I will send it out to the group.
Email me at PittsburghREIA@aol.com DO NOT reply to this email, I will never get that reply.
EVER !!!!

PROPERTIES FOR SALE
Asking $14,900
508 Gorgas Street
Pittsburgh, PA 15210
The house is located in Pittsburgh just across the Mt. Oliver Borough border near Ormsby
Avenue. It's a 2 bedroom, 1 bath with a finished attic that can easily be converted into an
additional 1 or 2 bedrooms. The ARV is $53,000. It's basically a complete rehab - roof, kitchen,
bath, electric, etc. We own the house next door and we’re renting it for $850/month. Mt. Oliver
is an excellent rental area.
Contact:
Bob Orendi, Manager
KDJ Properties, LLC
412-398-0795
****************************************************************************
Rent to own buyer needed ASAP: $995/month plus down payment
Address: 2713 Burham Street, Pittsburgh PA 15203 (South Side Slopes)
2 bedrooms, 1 bathroom, 1122 square feet
Recently renovated: new carpets, brand new stainless steel appliances in the kitchen, house is very
clean.
Great views of downtown and south side.
Pictures: http://www.steelcityhousing.com/Burham-St.html
Call/text Nick at 412-342-8484, or email steelcityhousing@gmail.com
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Land: http://postlets.com/s/840-hulton-rd-verona-pa-15147/12147412
Duplex: http://postlets.com/s/607-ohio-river-blvd-pittsburgh-pa-15202/12292953
Personal listing - I don't want a profit I want to be rid of it.
2 bed in Avalon http://postlets.com/s/728-center-ave-avalon-pa-15202/12672745
6 bed in Fox Chapel http://www.crelisting.net/Wnh8LIF0g ---- 550k with owner financing, anyone need
a house for themselves? Payments are reasonable.
1 Miller Lane http://www.crelisting.net/H4-7yDo1w ----This one is an owner financing deal on a 3 Million
Dollar HOUSE !!!!!
Contact:

Kathryn Schimmel
schimmel.kathryn@gmail.com
(412) 719-4438

(December 11)

Big Announcement About REIA meeting 12/16
For starters, we are going to do this meeting a little different that most meetings. Did I mention
that I will be giving away several thousand dollars worth of real estate courses?

For the December meeting only, we will not be doing a few of our regular things. For starters, I
want to have more time to give stuff away. I really do have a lot of stuff to give you all. So we
will be skipping the legal minute, the accounting minute, properties for sale, and the vendor
parade, basically the front half of the meeting. I will make up for this, but sending out
educational material from our vendors, and something on landlord-tenant law, as well as an
accounting tip or two.
If you have a property that you want to sell, email it to me and I will blast it out to the entire
group.

Big News part 2
The second half of the meeting will be carried by Gary Williams. Gary is a broker who is going
to be teaching us how to work with real estate agents, and teaching real estate agents how to
work with investors. How wonderful would that be, if we can get real estate agents who
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actually understand what we are looking for, outside of the handful of agents who are also
investors.

Pittsburgh Kitchenrama
The Basics of Getting a New Countertop:
Choose your material, edging, sink, and other options at Pittsburgh Kitchenrama
Schedule a template for us to get an accurate measurement of your cabinets
Finalize your choices and signoff for fabrication
Schedule your installation and plumbing disconnects and reconnects
Enjoy your new countertop and refer us to everyone you know
Before Measurement and Template
Review our materials, edging, sinks, options, and request an estimate
Sign estimate in office or return to us by email or fax
Make deposit of 10% – 50% (Min. amount of $200) (Visa or MasterCard accepted by phone)
Schedule Template Date & Time (Templators arrive within schedule time not on the hour. If
time is 1pm – 3pm they will arrive within that time period. Allow 1-2 hours for template for
normal kitchen)
Ensure everything is ready for templating by Date & Time scheduled. (See section below)
If you need to reschedule please do so with a minimum notice of 48 hours
AN ADULT OVER 18 MUST BE PRESENT AND ABLE TO MAKE DECISIONS AND APPROVE
COUNTERTOP DETAILS!
If replacing existing countertops clean off countertop, access to countertop, and surrounding
area
If new cabinets ensure lower cabinets are fully installed, secured in place, and LEVEL. (1/8” per
10’ Run)
Have faucets, sinks, cook tops, and other fixtures needing cutouts on site unless purchasing
from Kitchenrama or delivering to us later. (Fabrication will not be started until we have
required items)
It is recommended to have appliances in place at templating. If not customer takes full
responsibility for fitting.
Sign template sheet to make final approval for fabrication (Or contact our office for revised
quote/details)
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If any adjustments to the original project estimate are required our office will contact you with
a final estimate.
Make final deposit payment if you have not already made (Total of 50% is required BEFORE
FABRICATION)
Day of Measurement and Template:
*If a responsible adult is not present, no one is home, the cabinets are not ready on the day of
template, or you cancel within 24 hours. We will re-schedule your project and you may be
charged a return trip fee minimum of $150.

Before Fabrication:
Ask any questions regarding material, edging, sinks, seams, etc
All final decisions must be signed off (sign at template or from a revised estimate)
Until the total 50% deposit has been received, and all decisions have been made and signed off
in writing, fabrication will not begin and your project will not be added to the installation
schedule.

Day of Installation:
AN ADULT OVER 18 MUST BE PRESENT AND ABLE TO MAKE DECISIONS AND APPROVE
COUNTERTOP DETAILS!
For safety keep children, pets, and yourself away from construction area and path of access.
Create a clear path to the installation area and cover any furniture or floors (Do NOT place
plastic on floors)
Move all breakables, valuables, or obstructions from area. Including items in cabinet under sink
location.
Disconnect plumbing, gas, and electrical equipment (Our installers cannot do disconnects)
If we are not removing your old countertop ensure it is removed and all items are disconnected
(If not removed we will remove and there will be a charge)
If advised during template you need countertop supports for overhangs have them installed.
We will install your new countertop and sink but not any cooktops, faucets, etc, or make any
connections.
Some dishwashers only install by top mounts. Special adhesive brackets are needed for these
and can be purchased from Kitchenrama for a small cost.
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Upon completion of your project our installers do a basic clean then review your completed
project with you for inspection and signoff.
Make final payment (either give check to installers or call our office with Visa, MasterCard, or
Financing)
We suggest you schedule a plumber at least a few hours before installation for disconnect and
the day following for the reconnect. If the plumbing is not disconnected when installers arrive
we will reschedule your installation for our next available date and you will be charged a return
trip fee minimum of $150.
While Pittsburgh Kitchenrama is committed to excellence, high quality, and will take every
precaution please be aware that countertop installation is a construction process. Noise, dust,
and scratches to walls, cabinets, floors, or nearby items are rare but possible. These items are
considered incidental damage and are the customer’s responsibility to repair.
Material Disclaimer – Marble, Granite, and other natural materials do vary in color, polish,
structure, and movement. Inherent in these materials are sometime visible fissures, pits, and
inclusions that are not flaws in the stone. It is the customer’s responsibility to review material
for unwanted spots. While Pittsburgh Kitchenrama only uses the best quality stone available it
does not guarantee flawless materials. Like diamonds these also make up the beauty and
uniqueness of natural stone.
Contact Information:
Pittsburgh Kitchenrama located in Pittsburgh Strip District
www.PittsburghKitchenrama.com
3340 Smallman Street
Pittsburgh, PA 15201
412.904.4577
Ron Mathos
R.Mathos@PittsburghKitchenrama.com

(December 8)

REIA Landlord Sub-Group Meeting this Wednesday
Hello Everyone!
Our DecemberLandlord Sub-Group meeting will be held:
December 10, 2014 (Wednesday)
Eat n Park Restaurant Meeting Room
849 Freeport Road
Pittsburgh, PA 15238
6:30 pm - 8:30 pm
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We will have as our guest speaker, Mr. Dan Lloyd of Lloyd Insurance Inc., 400 E. Eighth Avenue,
Munhall, PA 15120 to speak to our group and answer any questions you may have. Dan has
been in the insurance business since 1989, so I think he may know a thing or two! Thank you,
Margaret Proviano, for contacting Mr. Lloyd speak to us!
The meeting room is free of charge, although Eat n Park would like us to make food/beverage
purchases. This works well for those of us coming from work to grab something to eat as well
as those of us that would like a coffee and dessert! Don't hesitate to ask any questions to our
group as we are there to support one another and the information shared is priceless!
Please let me know if you will attend so I can have the good people at Eat n Park arrange the
room more efficiently for our use! Thank you and hope to see everyone at the meeting!
Donna Ondo
412-897-9653

REMINDER -- The main Pittsburgh Real Estate Investors Association meeting for December will
be on the 16th that is a little more than a week from today. This is always our most fun
meeting of the year, I have thousands of dollars worth of prizes to give away; we will also throw
some valuable education in to make it worthwhile even for you Grinches out there.

(December 2)

Great Job Pittsburgh REIA - We won
I am so proud of you Pittsburgh REIA. Many of you called the mayors office to express your opposition
and by my count 15 of you took time out of your Monday to speak out against this proposed law. Guess
what, we won !!!!
Landlords and Real Estate Investors of Pittsburgh REIA help turn the tide against proposed city ordinance
See below from the Post Gazzette

Julia Rendleman/Post-Gazette
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It was standing room only at a Pittsburgh City Council meeting Monday night where public comments
were heard on the proposed $65 annual fee on landlords per rental unit.
Proposed landlord fee would bring $1.6 million to city coffers
Kenneth Weir held up a wad of cash.
“There’s a lot of heavy hitters in here,” said Mr. Weir, a rental property owner from Lincoln Place. “I'll
throw in $100 to any of these heavy hitters that want to take this to court. … That’s where this
ultimately has to go.”
Mr. Weir was one of scores of rental property owners, tenants and others who packed a standing-roomonly Pittsburgh City Council public hearing Monday night on Mayor Bill Peduto’s plan to launch a rental
property registration program.
Eighty-five people signed up to speak, according to the city clerk’s office, with 65 listed in opposition to
the plan, which would require owners of rental properties to register with the city and pay a yearly fee
of $65 per unit. A long line of other speakers were not registered but got a minute to air their concerns
at the end.
A similar but more expansive ordinance died in a 2008 court battle between the city and the Apartment
Association of Metropolitan Pittsburgh, and several speakers, including John Kostelac, president of the
North Huntingdon-based Landlord Service Bureau, pledged to launch a new legal offensive if the council
passes the mayor’s plan.
The city wants names, address, telephone numbers, email addresses and other contact information for
all owners or the owners’ designated “responsible local agents” and for any lien holder or people
authorized to collect rent.
The mayor and his staff have said it is necessary to keep better tabs on owners of problem properties,
adding that the fee would cover the administrative cost of processing the registrations.
Hotels, motels, bed-and-breakfast establishments, public-housing units, university dormitories, certified
rehabilitation facilities and long-term medical care facilities are exempt.
The city expects to collect about $1.6 million in 2015 from the program, though some speakers Monday
night questioned the city’s math. Caroline West, representing Shadyside Properties and Franklin West,
said about 45,000 rental units would be subject to the ordinance, which would generate about $2.9
million a year.
There were myriad arguments against the program, including that it unfairly targets working-class and
lower-income tenants, who would bear the burden through increased rents, and exempted deeppocketed nonprofits.
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Some speakers contended it would drive away investment in city neighborhoods and disproportionately
fall on large rental property owners, several of whom said the new program would cost them tens of
thousands of dollars a year and drive down property values.
Others wanted the city to focus on problem landlords, not the vast majority who they contend maintain
their properties properly and follow the rules.
Some supported the idea of a rental registration program but questioned the amount of the fee and
wanted more language calling for better enforcement of property codes.
“This seems like a tax without any value added at this time,” said Cathy Mitchell, president of the South
Side Community Council.
A few speakers defended the plan, though they were decidedly in the minority Monday night.
“One of our biggest problems is absentee landlords,” said Brad Palmisano, who was representing the
South Side Slopes Neighborhood Association. “I understand and respect everyone who doesn’t want to
pay an extra tax. … Those of us who live in these communities, we need help. … The effort involved in
trying to track down absentee landlords is significant.”
Kevin Acklin, Mr. Peduto’s chief of staff, said the city is not contemplating a cap on the amount landlords
would have to pay.
“We think the fee charged is commensurate with the staff work we need to administer this new
program,” he said. “We’ll listen to what council has to say. We’ll listen to what the apartment owners
have to say.”
Several council members — the only one absent Monday night was Ricky Burgess — said they had
reservations about the mayor’s plan.
“I think there’s a solution someplace, but I’m not sure it’s front of us,” said Councilwoman Deb Gross.
Councilman Daniel Lavelle promised council would take its time with the measure and do its “due
diligence.”
“There are some flaws with this legislation as currently written,” Mr. Lavelle said.
Councilman Dan Gilman, Mr. Peduto’s former aide, rejected the idea that irresponsible landlords were a
minor problem.
“The No. 1 issue that comes into our office every day … is bad properties. … the majority of which are
not owner-occupied,” Mr. Gilman said. “This city has a major, major, major issue with property
management on some properties … It has absolutely destroyed some neighborhoods in the city.”

Robert Zullo: rzullo@post-gazette.com, 412-263-3909 or on Twitter @rczullo.
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Save money when you buy a house
Buy a Property and Get Money Back Through Commission Rebates
If you have ever purchased real estate listed through an agent, then you are familiar with the
concept of commissions paid at closing. Typically the seller pays a commission to the broker for
their agent, who in turn pays a portion of the commission to the buyer's broker. What you may
not know is that in Pennsylvania it is possible for a buyer's agent to rebate part of the
commission back to the buyer at closing, which would reduce the overall cash the buyer needs
to purchase the property. This is called a commission rebate.
In the past, an agent would create a list of properties for the buyer to consider and then drive
him or her around to see them all. Information on properties was not easily accessible to
anyone but the agent. Of course the internet has changed all of this. Listings are now widely
available for free to anyone with an internet connection. Many savvy home buyers now
discover their own properties through public MLS searches or websites like Zillow.com. If you
discover your own property of interest the traditional brokerage model gives you essentially
two choices. You can contact the listing agent to represent you as a "dual agent," which means
the agent will represent you and also the seller (interestingly this is not considered a conflict of
interest for real estate agents in Pennsylvania). Alternatively, you can call another agent to
represent you as a buyer's agent. Either way, you found the property but your agent and their
broker keep the commission.
Insight Realty acknowledges that the way buyers find properties has changed and offers a 50%
commission rebate. The first step to working with Insight Realty is locating a property that you
are interested in and contacting us to set up an appointment. Today, anyone can search the
MLS online. For example, here is a link to a publically available MLS search website:
www.edshieldsrealtor.com/mls.aspx. Other sites like Zillow allow you to set custom searches
that alert you to newly listed properties and price changes in a specific area. Zillow even allows
you to draw your own area on a map and alerts you either daily or immediately if a property is
updated.
If you want to submit an offer, Insight Realty provides even more services than a traditional
agent. You would be represented by a broker who is also an experienced real estate attorney.
This makes a big difference because instead of simply being a salesperson, an attorney is
trained and qualified to represent your best interests. An attorney will draft and perform a
detailed review of your offer and answer any legal questions you might have. This also removes
the possibility of a conflict of interest through dual agency because an attorney could never
represent both sides of a transaction the way that an agent could. In addition, if you decide to
close through our closely affiliated settlement company, Dornish Settlement Services, LLC,
Insight Realty will also be involved with the closing process and everything will be kept in
house. The best part, of course, is that at closing you will receive a rebate of 50% of the buyer
broker's commission, which would usually amount to 1.5% of the total purchase price.
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Real estate investing is a competitive venture. Multiple competing offers are frequently the
norm for purchasing distressed properties like foreclosures. What if you could offer more for a
property than your competition, but end up paying less? This would lead to doing more deals.
Insight Realty's commission rebate program can give you a competitive advantage.
Additionally, one often hears brokers telling real estate investors that they should get their real
estate license and bring it to that particular brokerage. The advantage to the investor is that
there will be a commission paid to the investor when they purchase a property. The
commission percentage paid to the investor often starts at around 50 percent until a certain
threshold of sales is met. There are of course additional fees that the investor must keep track
of, such as insurance, franchise fees, desk fees, continuing education, Realtor association dues,
etc. The investor must also do all the work of a real estate agent and deal with other agents.
Instead of going this route, the investor would do better by simply obtaining a commission
rebate through Insight Realty.
For more information visit Insight Realty's website at www.InsightRealtyPittsburgh.com, call
David M. Tkacik, Esq., broker of record at 412-414-9644 or email at
Dave@InsightRealtyPittsburgh.com and start saving money today!

(December 1)

Pittsburgh REIA Commercial Real Estate Sub-Group Meeting Tomorrow
The Commercial Sub-Group of the Pittsburgh Real Estate Investors Association
Will be meeting tomorrow starting at 6pm
At our usual location
The Kings Restaurant in Heidelburg/Bridgeville
We will gather in the back room,
Bring your appetite and your questions.
ALSO IF YOU HAVE AN IDEA FOR A SUB GROUP AND YOU ARE WILLING TO LEAD
IT, PLEASE LET ME KNOW. PittsburghREIA@aol.com This is everybody's club and the
only thing that holds us back is our own lack of imagination. See you all at the December
meeting. Its going to be a blast.

A call to action - act now
An important message from the Pittsburgh Real Estate Investors
Association http://PittsburghREIA.com
This is a problem for every real estate investor in PA. I dont care if you dont own property in
the City of Pittsburgh, this will affect you. If city doesnt stop before it implements this
wrongheaded bill, I assure you that every municipality in the area will copy them. Forward this
email to everyone that you know. If you cant make the meeting tonight dont worry, you can still
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help. Come to the meeting even if you dont want to speak, we need all of the support that you
we can muster.
It may be helpful for those who can't make the hearing to have the following info:

Mayor's Office 412-255-2626
Mayor's online feedback form http://pittsburghpa.gov/mayor/feedback
For those who live in the city who can't make the hearing, you can suggest that they contact both the
mayor & their council person (council info, including phone numbers & feedback forms, is
at http://pittsburghpa.gov/council/).
Everyone else can submit feedback to the mayor. I love the idea of them being inundated with phone
calls & emails after they've clearly tried to rush this through on the down low. :-)
(November 29)

Subject: Urgent- if you own property in the City of Pittsburgh
URGENT! WE NEED A LARGE AND VOCAL OPPOSITION - New Taxes and a lot
more: Pittsburgh Rental Registration
Pittsburgh City Council intends to pass an ordinance whereby every rental property owner must
"register" their rental properties every year. The proposed Registration Fee is $65 per UNIT
(not address) per year. The purported reason for this ordinance and fee is so the City will have
a quick/easy way to contact a property owner should his property become a "Nuisance
Property." The actual reason is more likely the couple-of-million-dollar hole in the City's 2015
Operating Budget. Rather than raise property taxes a scant amount for everyone so that
everyone can participate in "closing the hole", the City is choosing to burden a select group of
people ..... Rental property owners.
There are a few questions/problems regarding the ordinance that immediately come to mind:
- If the objective is to have accurate owner contact information for every piece of property in the
city, rather than charging fees just for the sake of collecting them .......Why would it be
necessary for the property owner to provide his same contact information three times and pay a
$65 registration fee three times for the same triplex? Or ten times for the same 10-unit
apartment building? Or 100 times for the same 100-unit building? Obviously its the duplicated
fees that the City finds so desirable.
- In Pennsylvania, a "fee" cannot be more than what it costs the taxing body to administer the
service for which the fee covers. In this case, the City would have us believe it costs them $65
per year to contact the owner of a single family rental property. And for some reason it costs
them 10 times as much, $650 per year, to contact the owner of a 10-unit rental property.
There are additional provisions of the ordinance which are also problematic:
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- The City has exempted certain property owners from filing and paying the yearly fees:
Universities, housing authority, non-profits, commercial properties.
- Owners of Pittsburgh rental properties who do not live in Allegheny County will not be allowed
to manage their own properties. They will be REQUIRED to HIRE a property manager who
must be a licensed real estate agent and whose business must be located in Allegheny County.

A Public Hearing on the ordinance has been (hastily) scheduled for Monday, December 1st.
Mayor Peduto has said he plans to move forward with the ordinance if there is not a "large and
vocal opposition" to it. Its therefore imperative for all who do oppose to show up at the hearing:
Either to speak and therefore demonstrate "vocal opposition". Or, if you are uncomfortable
making public statements, your mere presence in the audience will be needed to demonstrate
that opposition is indeed "very large".
You do not need to reside in the City to either attend or to speak. You may want to pass this
along to your investor clients. And if any of you have tenants of your own, you may want to
encourage them to come as well. As we all know, sooner or later these fees will wind up being
passed along to the tenants in the form of rent increases.

PLEASE ATTEND!
WHEN: Monday, Dec 1st, 6PM
WHERE: City Council Chambers, 5th Floor of City-County Building, 414 Grant Street, Downtown
Pgh
TO SPEAK: Anyone who wishes to speak will be allowed 1 minute. No registration needed.
TO SPEAK FOR 3 MINUTES: You must register in advance in order to be allowed 3 minutes to
speak.
Register by calling the City Clerk Office at 412-225-2138 before Noon on Monday, Dec 1st.
Or register on line at http://pittsburghpa.gov/cityclerk/form/signup.php
(November 27)

Happy Thanksgiving I have a few treats for you all
First off, I want to thank all of you who attended our last meeting. I was a full house and a lot of great
networking and education happened in that room.
Before I get into the meat of this newsletter, I want to ask you all to take a moment during this holiday
and think about all of the things that you have to be thankful for. For me, its pretty simple. I am alive,
mostly healthy, I have a great family, and thanks to real estate my financial future is really bright.

If you missed the meeting (I have no idea why)
Then you missed a really important contact
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Below is a blurb from Christine Misinec and her non-profit group, Community Human Services
Corporation. Here is the cliff notes version. They are looking for landlords to house their people. The
provide social services to these people with the goal of getting them back on their feet. What that
happens, they will pay up to 100% of their rent and utilities for 9 months and 75% for the next 3 months.
How about that !!!! The goal of CHS is to turn the downtrodden into productive citizens who can take
care of themselves. What they need are landlords who have vacancies. So if you have a vacant property
or you are going to have a vacant property, then email Christine below.
The CHS Emergency Solutions Grant (ESG) Program is recruiting landlords to collaborate with in an effort
to streamline access to permanent housing. By partnering with CHS, we will both help you find tenants
while providing homes for local families. Please click here for more information on how we can work
together. Please contact the ESG Program’s Rental Advocate directly to learn more about existing
opportunities. If you currently have a unit or units available for rent in Allegheny County, please provide
some specifications on what you have. Thank you for your interest in partnering with us! - See more at:
http://www.chscorp.org/landlords#sthash.JUayTWOO.dpuf
Christine E. Misinec
ESG Program Rental Advocate
Community Human Services Corporation
1945 Fifth Avenue, #3, Pittsburgh, PA 15219
Phone: 412.532.2139 Fax: 412.621.6519 Email: cmisinec@chscorp.org

October 2014 Housing Report
Flat Turns to Hot
New Construction Surges 14 Percent
November 19, 2014–Pittsburgh–The region’s residential market turned from flat to hot last month as
dollars spent on homes surged $58 million, or 13.5 percent, to $486.7 million from $428.6 million in
October 2013.
Unit sales rose 6.3 percent from 2,655 to 2,822 last month.
Gains were evenly distributed between new and existing home sales as dollars spent on existing homes
jumped 13.5 percent from $364.6 million to $413.6 million and new home sales surged 14.1 percent
from $64 million to $73 million.
Existing Home Sales
The average price of an existing home in the Pittsburgh region rose 7.3 percent from $147,545 in
October 2013 to $158,358 last month. All counties but Butler saw its average existing home price climb.
The average price of an existing home increased from $145,265 to $160,506 in Allegheny County, from
$109,031 to $120,867 in Beaver, from $153,685 to $165,965 in Washington and from $133,554 to
$139,310 in Westmoreland. Butler County saw its average existing home price fall from $229,829 to
$212,962.
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Similarly, dollar activity rose in four of the region’s five counties with Butler County being the exception.
Year-over-year dollars spent on existing homes rose by $34.3 million in Allegheny County, $3.6 million in
Beaver, $8.5 million in Washington and $4.7 million in Westmoreland. Existing home dollar activity fell
$2.2 million in Butler County.
New Construction
The region’s number one builder, NVR, saw its October total rise from 84 to 88, number two Maronda
Homes unit sales jumped from 29 to 35, and number three Dan Ryan Builders entered the top five with
sixteen home sales compared to three in October 2013. Their projects are split evenly between three
counties, with five units sold respectively, in Allegheny and Butler Counties, and six in Washington.
Newcomer, TOA Sewickley Ridge LP, logged 6 more new home sales in its new 55-and-over community,
Traditions of America at Sewickley Ridge, in Ohio Township. S & A Homes closed out the top five with
five unit sales, up one from October 2013.

3 Reasons Millennials Are Driving the Housing Market
This week’s economic news was a repeat of the positive trends I’ve highlighted lately, so rather than
repetitive reporting, I wanted to share a few insights.
I recently presented at the National Association of REALTORS® conference on the topic of millennials
and home buying. Here’s my key takeaway:
I’m bullish about the housing market—in part, because I’m bullish about millennials.
That’s because this generation of people, born between 1981 and 2000, is our largest—made up of
approximately 90 million people.
The narrative of millennials not forming households and not buying homes is stale and overplayed.
In fact, they’re just getting started, and their sheer size will drive activity in housing for decades. Here’s
why.
1. Millennials Are Moving On Up
Today, millennials head up about 20 million households in America.
That number is small relative to the number of people in this generational grouping, but that’s more a
reflection of their age—the median age of a millennial today is 23—and initial economic circumstance.
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It doesn’t reflect any true shift in attitude regarding their desire to succeed or the value they place on
independence and home ownership.
In fact, this summer alone, millennials made up nearly 30% of buyers, and they represented the largest
cohort of serious shoppers.
Think millennials don’t already own homes? An estimated 14% of sellers this year were millennials.
2. Millennials Are Starting Families
So what’s driving millennials to shop and buy homes? Quite simply, life.
A whopping 86% of millennial home shoppers indicated they were buying now because of a change in
their household size and composition—which includes marriage, having children or planning to start a
family.
This “growing household” trigger was much higher for millennials than for any other type of home
shoppers. Likewise, millennials were way more likely to say that a stable or improving income triggered
them to shop.
And that’s the most encouraging sign that circumstances are improving in the right way for millennials.
They started entering the job market out of college at the wrong time and suffered the most from an
unemployment perspective.
But that scenario has changed dramatically in the last two years. Their unemployment rate hovers close
to the same level as the general population. And this year, millennials are experiencing 60% better job
growth than the country as a whole—during a banner year of job creation.
Going forward, job creation favors millennials. Economic opportunity and gains are leading them to form
households and buy homes.
3. Cost of Education Will Pay Off
One cause often cited as the reason millennials are holding back from buying is the rise in student debt.
It’s true that a larger portion of students are carrying debt, and the amount of debt has risen—but that
debt is an investment as well.
How so? Because of their desire for higher education, millennials are the most educated generation.
Long-term, this should be great for their economic opportunities.
Short-term, 70% of student loan borrowers owe less than $25,000. That number is manageable as
employment and income opportunities improve.
Millennials are young and just getting started. Their education, diversity, tech savvy and desire to
succeed will be vital to the economic success of the United States.
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Right now, credit access and affordability are challenges to their ability to buy a home. That’s why you
see a wide range of millennial homeownership rates in U.S. markets, from 23% in expensive Los Angeles
to 56% in affordable Grand Rapids, MI.
Yet even in L.A., there are enough millennials with incomes. The L.A. market ranks sixth nationwide for
the number of most millennial home-owning households.
A New Economic Force
We’re on the cusp of seeing the impact millennials will have. They should represent two-thirds of all
household formations over the next five years. Job creation will favor them. Their economic
opportunities are strong. And they’re planning to start families, which increases the desire to purchase a
home.
That’s why we see record numbers of millennials educating themselves on home buying, mortgage
qualification and local housing conditions. Collectively, they will drive housing trends for at least the
next 20 years.
So move over, baby boomers—there’s a new economic force in town.

In closing…
I want to invite you all to our December meeting. I have some great prizes that I will be giving away that
night, so mark December 16th on your calendar. I have it on good authority that Santa Uhler will make
another appearance this year. Nothing is more fun that Santa Uhler.
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Our Business Partner Members
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www.USAREMentoring.com
USA Real Estate Mentoring Group
“Your Highway to Success”

Mentoring is the key to your success in Real Estate Investing!
We are:
-Successful Investors Currently Investing in Today’s Real Estate Market
- Best Selling Authors
-Our Group of Mentors Have Personally Trained Over One Hundred Real Estate Investors
-We KNOW Pennsylvania, and How to Invest Legally in Pennsylvania!
-Access to Our Team Members and Systems
-We Meet Once Per Month in the Pittsburgh Area (Wexford)
-1st Meeting is Free
-Different Levels of Training and Pricing Available
Visit www.usarementoring.com for more info
Brian Snyder: 412-992-8884
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