WPREIA Newsletter – November 2016
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Our next meeting is scheduled for Tuesday, November 15
Greater Pittsburgh Masonic Center in Ross Twp
3579 Masonic Way, Pittsburgh, PA 15237

$10 at the Door
If your membership has expired and you aren’t ready to renew yet, or if you have visited the club
as a guest and are still deciding whether to join, you are welcome to join us for the monthly
meeting but you will be asked to pay $10 at the door. While an annual membership is cheaper
than paying $10 at each meeting, we understand that this pay-as-you-come option is a better fit
for some. Note that first-time guests are still free.

Food Drive @ November Meeting
Our very own Andy Kosmach will be helping with the collection. We are doing a food drive to
support a local food bank. So, if you can see it in your heart, bring a non-perishable food item or
a few to the next meeting.

Main Meeting:
6:00 – 7:00 Pizza Networking – Informal networking opportunity before the meeting (let me
know by Noon on Tuesday if you are planning to attend, so enough pizza can be
ordered)
7:00 – 7:30 Club Announcements - I’m always working on something new, and if you miss the
meeting you won’t know what that is.
7:30 – 9:00 Steve Cook (lifeonaire)– Design your business to not only make money but to serve
your life
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Logistics:
Properties for Sale Table – I love this table idea. I wish I could remember who I stole this idea
from so I could give them credit. I think it was RICH Club from Houston. Even if it wasn’t, they do
a lot of good things and deserve credit for something.
Vendor Tables – Vendors are encouraged to set up trade show style in our vendor area and to be
prepared to give a 30 second intro of your business to the group.
Sub-Group Table – Don’t forget to look at the sub group table. We have a bunch of sub groups
now and you are bound to be interested in at least one of them. These groups are designed to
supplement the main meetings.
Online Club Calendar – In case you missed it, we added a calendar to the PittsburghREIA.com
website. This way we can keep track of recurring sub-group meetings and club activities all in
one place. Find it under the Events tab.

Membership Renewals
If you need to renew your membership before the meeting then just follow this link
http://pittsburghreia.com/membership/membership_application_form.pdf then print out your application and
bring it in with your check. It is that simple.

…Below is newsletter content that was sent in advance, for those of you who
prefer to read smaller chunks of information more often. It’s being
included for those who missed it…

(November 10)

The future of America is bright, the future of America is ugly
Before i get into our future, let me talk about what we can do now to help other people.
Next REIA meeting
We are doing a food drive to support a local food bank. There are still more than 90 million Americans
out of the workforce. A lot of people are hurting. So if you can see it in your heart to bring a nonperishable food item or a few to the next meeting it would be greatly appreciated. Our very own Andy
Kosmach will be helping with the collection. We want to do a charity event for every REIA meeting
moving forward. Let this one start something special.
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---------------------------------------------------------------------------------------------------------Trump won, now what?
The economic collapse is still coming. Below is just evidence of ONE of the economic bubbles coming our
way. There is also evidence of a bubble in stocks, real estate, and the massive default in derivatives
market, yep they did exactly zero to fix that since 2008, and the negative numbers are larger than the
entire world economy.
On a good note, we are real estate investors, and that will be a wonderful thing. Real estate will always
have value, and during times of economic chaos, the buying opportunities will make people like us very
wealthy.
This morning, Bloomberg reported that President Obama set a remarkable record during his eight years
in office: He issued more new Treasury debt – at lower interest rates – than any other president in
history. From the article...
Obama's administration benefited from some unprecedented advantages that helped it grapple with the
longest recession since the 1930s. The Federal Reserve kept rates at historically low levels, partly by
becoming the single biggest holder of Treasurys. The U.S. could also rely on insatiable demand from
international investors, led by China deploying its hoard of reserves. Global buyers added $3 trillion of
Treasurys, doubling ownership to a record.
Unfortunately, whichever candidate wins tomorrow is unlikely to be so lucky. As Bloomberg noted,
several of those tailwinds are suddenly reversing...
The Fed is telegraphing more hikes at a time when interest costs on the nation's bonds are already the
highest in five years. The government's marketable debt has more than doubled under Obama's
stewardship, to a record of almost $14 trillion. And the deficit is expanding again, after narrowing for
four straight years, just as overseas holdings of Treasurys are shrinking at the fastest pace since 2013.
"We've really got ourselves into a pickle here," said Edward Yardeni, president of Yardeni Research Inc.
in New York, who's been following the bond market since the 1970s. "All these years we've been kicking
the can down the road, and suddenly we're seeing a brick wall.
"There's been so much borrowing going on that's been enabled by extremely low interest rates, one
shudders to think what would happen if rates actually ever did go back to normal," Yardeni said.
Of course, regular readers know Porter and his team think we could soon find out...
They believe we're about to see a dramatic shift in interest rates. And while higher interest rates will be
terrible news for our indebted government, they'll be absolutely devastating for America's mostindebted companies. As Porter explained in the October 7 Digest...
In 2017, we'll see the first maturities on the huge amount of junk bonds that were issued in the record
issuance cycle between 2010 and 2015.
Roughly $125 billion will be due. The default rate across the sector will approach 10%. It will be much
3

WPREIA Newsletter – November 2016

more difficult, and maybe impossible, for companies to refinance these obligations. And it will continue
to get worse and worse. In 2018, another $250 billion will come due. In 2019, another $350 billion. And
that's before two years of $400 billion or more in junk matures in 2020 and 2021...
The fact is, most of these loans should have never been made. These companies are vastly
overleveraged. And their financial condition, as a group, hasn't improved since 2010... It has gotten
worse. The huge bubble we've seen in junk bonds has financed massive overcapacity, where these
companies simply can't generate enough income to pay back their loans. A reckoning is coming – and it's
long overdue.
In short, more and more evidence suggests "the greatest legal transfer of wealth in history" is about to
begin.
Josh Comment - On a good note, real estate investors are poised to make a big pile of money as people
sell off at panic prices. It will be an great time to take over debt and buy bargains.
----------------------------------------------------------------------------------------------------------Pittsburgh area home sales dipped a bit in the third quarter and prices flattened.
Daniel A. Murrer, Vice President
373 Rochester Road
Pittsburgh PA 15237-1731
412-381-3880
www.RealSTATs.net
---------------------------------------------------------------------------------------More from the wisdom of Pittsburgh REIA member Jay Belcher, his posts are pure gold.
The Renovation Steam Roller Wants to Flatten Me
I have a definite love/hate relationship with home renovations.
I love seeing an old dump-o house come back to life. I’m not even talking about a glitzy, made for HGTV
type of renovation. Even a plain-Jane rehab makes me smile – something that turns a dump into a
simple, clean, tenant-ready house.
Then there’s the other side of it. Let’s call it the surprises. Surprise, there’s water damage behind that
wall! Surprise, the contractor is running late! Surprise the city wants that window to be tempered glass!
You get the idea.
And don’t even get me started on the cost. Regardless of how well you set-up the financing.
So I showed up at my favorite REIA sub-group this week & declared my concern. It’s like an AA meeting
for engineers there. We have an uncanny way of attracting people like myself - the over analyzers.
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“Hello, my name is Jay. I am an engineer.” (Muffled gasps fill the room). But there is love and support.
Alas, where was I? Oh yeah – so I was talking to the group about renovating some dump I’m involved in.
Telling them I want to renovate. And over-renovate. They talk me down. They remind me that the plans
needn’t be so involved. I know that – I just needed a friendly reminder.
I don’t want to oversee a full-blown renovation. I won’t get into all the reasons right now. There’s so
much to talk about when it comes to renovating that this could go on and on. But let’s keep it simple. I
am, after all, committed to avoiding blogs that are seven pages long.
So my approach (at least this time) will be to not overdo it. I’m talking a sort of sweat equity / rent to
own cross. By that I mean seek a tenant who wants to own and is willing to do some work. Guru’s
smarter than me have courses on this stuff. We can limit our renovation effort while we offer folks a
bona fide opportunity to ultimately buy a house they could otherwise only rent.
Now I can tell you it’s not all roses and lollipops. We have another place where we’re in the process of
evicting someone on a similar deal. It doesn’t always work out. But structure it well and you won’t really
get hurt. That’s one of the things I love about real estate. So many avenues that aren’t risky or
speculative.
Now I need to get on the real meat of the deal: marketing, marketing, marketing.
Jay Belcher
You can comment and ask Q’s on Bigger Pockets where this blog lives:
https://www.biggerpockets.com/blogs/8882-boots-on-the-ground-success-and-mistakes
Taking action in Southwest PA. I’m a little experienced & a little green. Learn with me – a frank look at
day-to-day work, success, & mistakes.
_________________________________________________________
Finally Steve Cook will be at the next Pittsburgh REIA meeting on the 15th
So who is Steve Cook?
Who is Steve Cook and why is he coming to Pittsburgh
Since 1998 Steve Cook has flipped many hundreds of houses as an active Baltimore-area real estate
investor. Steve's unique specialty is the "flipping homes 1-2 punch", a proven system of real estate
investing that powerfully combines wholesaling and rehabbing houses. Steve Cook is dedicated to
helping others succeed through understanding and aggressively applying his time-tested, step-by-step
approach to flipping real estate.
See you soon !!!
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(November 8)

Commercial Sub-Group Cancelled tonight - go vote
The future of America is more important that one meeting for us. Go out and vote, let your voice be
heard, and Make America Great Again.
Just a reminder that if you encounter any problems casting a ballot or if you witness any disruptions at a
polling location please call our Voter Assistance Hotline at (844) 332-2016.
(November 7)

Election DAY and the Rehabbers and Wholesalers Sub Group meeting
First off Tomorrow is election day. I can surely argue that this is the single most important Presidential
election since 1860 when America chose the first Republican President Abraham Lincoln. Again, the
future of the Republic is at stake.
It is time for fresh vision in Washington. We deserve safety and security within the borders, and leaders
that put the American people first. We deserve to have our voices heard.
On Tuesday, you will have the opportunity to help Make America Great Again.
---------------------------------------------------------------------------------------------------------Rehabbing and Wholesale sub group meeting also on Tuesday, very exciting but less important in the
grand scale.

Meeting Reminder!!!
This Week Thursday. 6PM. Eat N Park Waterworks Mall near Fox Chapel!!
Bring your questions, deals, and paper to take notes!
The 1st official meeting will be Thursday November 10th. The location is the Eat N Park at the
Waterworks Mall (Fox Chapel). This is the same meeting location that Jim ran the meetings from. The
meeting will be there on December 8th as well. Starting at 6:00PM we will have “Table Talk”. Table talk
is an informal setting where the meeting attendees can order food, have dinner and talk about and ask
questions about anything real estate related they want to know. This session does not have to be
rehabbing or wholesaling specific. Anything you want to know ask away….. Please remember that we get
the room for free, so the expectation from the restaurant is that people coming to the meeting will
order something even if its just a drink.
Starting at 6:45PM or so the main meeting will start. We hope to have a full room so come early and get
a seat!
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----------------------------------------------------------------------------------------------------------Investor in need of a partner to make a deal work
Hi Josh, Rodney Norris here. I am having some difficulties. I have a property I am trying to acquire for
rehab. 152K, 75K RC, ($227K) and a 400+ ARV.
I have everything spec'd out etc. and my contractor and I are standing by to start immediately after
under contract.
We operate on a goal of 6 week rehab to market.
I was dumb, and put basically everything I had into buying my personal residence and then lost my high
paying job the same week completely unannounced. Now I only have a couple grand (need 10%+CC
etc.). I am in need of a partner now. I wish not, but there it is.
I can get the buy/rehab money (HML), but have "No skin" so to speak. I have all the numbers to lay out
etc, but need to move quickly now, This is an excellent opportunity for someone at arms length to
seriously make some money. Would you be interested to take a look or would you be able to put me in
contact with someone that would?
I can meet anyone, anytime, anywhere to discuss.
Thanks for your time. I just didn't think I would ever find myself in this pinch again.
PS please feel free to call me on my cell at 706-513-2209
Thanks again.
Rodney
Rodney Norris
____________________________
Cell- 706-513-2209
RodneyjNorris@Yahoo.com
(November 5)

Legal updates, and more events in Pittsburgh
NEW LAWS for us to deal with
Thank you to - Linda Woshner for bringing these to our attention.
Another new state law for landlords. It is PA HB 447. It was passed yesterday and effective in 60 days. In
the event of the death of a tenant, the estate can terminate the lease with little notice and not penalty
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for the termination. I think our politicians forget we have mortgages!
Also - You may want to read HB 1437. It reduces the amount of time a new owner has to rehab a
blighted property from 18 months to 12 months. It is on the governor's desk. I did not read it in its
entirety.
----------------------------------------------------------------------------------------------------------I have something that I haven’t said in a while, but we have a new sub-group.
The South Hills is an area where we have a lot of members. So it makes sense that we would eventually
form a South Hills networking group. Like everything that we do, we have built a facebook group to
support the meetings and to help South Hills investors to find us.
https://www.facebook.com/groups/214170175685066/
Tony Angotti will lead this group with an assist from Jay Belcher
I have a message from Tony
Hey Pittsburgh REIA,
We are starting up the South Hills Networking Group for the Pittsburgh REIA. We will meet on the third
Thursday of each month at Kings in Bridgeville,3049 Washington Pike Bridgeville, PA 15017 from 630800PM.
I have us set up for this November 17, 2016 from 630-8PM. Short notice, but I hope to see you all there!
Our primary focus will be the South Hills suburbs of Pittsburgh. If you are unfamiliar with the South Hills
suburbs Wikipedia says it much better than I: https://en.wikipedia.org/wiki/South_Hills_(Pennsylvania)
Think anywhere South of the Monongahela River.
Our goal is to help you meet other local investors and accelerate your real estate career! All real estate is
local and real estate is a people business. So come meet the people that invest where you are!
All are welcome, but Kings asks that you at least buy a coffee or light appetizer. They are hosting the
space for free so please support them.
-------------------------------------------------------------------------------------------------More sub Group upgrades coming
I don’t have all the details worked out yet, but we are working on creating a more business planning
structured group to help investors create and implement their business plans. Stay tuned for future
announcements.
Also the new investors Sub-group will have a full 12 month curriculum starting in Jan of 2017
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----------------------------------------------------------------------------------------------------------------The main REIA meeting on the 15th will be very interesting, you don’t want to miss it. We will be talking
about what it takes to live the life of your dreams through real estate. The key here will be learning how
to build your business without becoming a slave to your business. Steve Cook will be our main speaker,
you don’t want to miss Steve.
We are currently looking to have Steve do a 3 day class on how to use real estate to build your dream
life. It looks like the course will be the first weekend in Dec, but I will make announcements as that
becomes more clear. Tickets for the 3 day event will be a mere $69. Email me direct to claim your spot
before then. Pittsburghreia@aol.com
-----------------------------------------------------------------------------------------------------A note on VA home loans
Colleagues and Fellow Veterans,
It’s been a while since I provided an update on the VA Home Loan program …. So here goes….
Since 1944, VA has backed over 22 million home loans for Veterans and their families. The program
provides a guaranty for mortgage loans made by private lenders to eligible Veterans. The guaranty
backing effectively eliminates the need for a down payment, helping Veterans afford homeownership.
No other major no-down mortgage program exists in the market today, and typically around 90% of VA
loans are obtained with no down payment. As of September 30, we reached the milestone of over
700,000 home loans guaranteed for the fiscal year 2016. That 700,000+ figure is the most home loans
guaranteed in one fiscal year in the history of the program.
VA continues to modernize the program, reducing time spent in the loan approval process while also
improving the accuracy of benefit delivery, Veteran outreach and communication. These improvements
have allowed VA to maximize opportunities to promote the attractiveness of the program to lenders,
builders, real estate agents and most importantly to our active duty Servicemembers, Veterans, and
surviving spouses.
The VA Home Loan program benefit is not a one-time benefit-- it’s reusable. VA loans can be obtained
for up to the full appraised value of the home (100% loan-to-value). In addition, there is the potential for
these loans to include up to $6,000 towards improvements for energy efficiency, AND the loan funding
fee can be rolled right into the loan balance. VA waives that funding fee for Veterans who receive VA
compensation benefits, those who are service-connected disabled, but serving on active-duty, or those
drawing retirement pay. Some surviving spouses are also exempt from the funding fee.
We are proud to say that our VA Home Loan program can also help Veterans who are current
homeowners. Many borrowers are now looking to take advantage of historically low interest rates to
refinance their homes. Just 5 years ago, the average interest rate for a 30-year fixed mortgage was 6%;
today that same rate is around 3.5%. Veterans can reuse their VA benefit to streamline refinance an
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existing VA loan, often with no money out of pocket. On these streamline refinance loans, VA requires
no appraisal and no credit underwriting, which can be of great assistance to Veterans who may have
suffered a minor credit setback, or whose home values may have declined during these past few years.
Last year, a streamline refinance decreased the average Veteran’s interest rate 1.4%, and saved $202 a
month in mortgage payments. Cumulatively, our Veteran borrowers saved over $300M last year!
For Veterans with FHA or conventional loans, VA can also assist with the ‘regular’ refinance program.
Since VA does not charge borrowers upfront or monthly mortgage insurance premiums, refinancing
from an FHA loan into a VA loan can save Veteran borrowers a significant amount of money.
We encourage Veterans to seek the advice of a financial professional to determine what mortgage
decisions are in their best interest, but wanted you to know that the VA Home Loan program stands
ever-ready to serve them, providing the opportunity to purchase or refinance a home.
In addition, VA stands ready to assist Veterans who have already obtained a VA home loan. If you
already have a VA loan and are facing financial difficulty, please call to speak to VA loan representatives
at 877-827-3702. In FY16, of all loans that defaulted, 84% were saved from foreclosure.
Veterans may obtain a Certificate of Eligibility for their Home Loan Guaranty benefit online through
eBenefits or through their lender: https://www.ebenefits.va.gov/ebenefits/homepage
Learn more about Interest Rate Reduction Refinance (IRRRL) streamline refinance loans (on VA’s website
here: http://www.benefits.va.gov/HOMELOANS/irrrl.asp).
VA information specific to the Home Loan Guaranty Funding Fees is here:
http://www.benefits.va.gov/HOMELOANS/purchaseco_loan_fee.asp
Information on the VA Home Loan Guaranty, directly from the Department of Veterans Affairs, is
available at eBenefits. Key program facts can be found here: http://www.benefits.va.gov/homeloans/
Curtis L. Coy
Deputy Under Secretary for Economic Opportunity
Veterans Benefits Administration
U.S. Department of Veterans Affairs
Washington, DC 20420
VA Core Values: Integrity, Commitment, Advocacy, Respect, Excellence (“I CARE”)
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(October 29)

It’ almost Halloween - so much stuff going on at Pittsburgh REIA that it is frightening.
Future REIA events
Who wants to be a lifeonaire ?
The correct answer is EVERYONE wants to be a lifeonaire.
A Lifeonaire is someone who has built the foundational wealth required to live like a millionaire.
Steve Cook, one of the co-creators of Lifeonaire will be coming to visit Pittsburgh REIA very soon. Make
plans to be there.
Steve Cook and Shaun McCloskey show you how everything you've been taught about wealth-building is
WRONG! Their Four Stages of wealth creation reveal how to systematically increase wealth and set
yourself up where you CAN'T lose.
DO NOT MISS Steve Cook at the November Pittsburgh REIA meeting on the 15th.
-----------------------------------------------------------------------------------------------IF you missed the last REIA meeting then you missed a lot.
I want to recap one of the powerful ideas that we covered in that meeting. The idea of PLEDGE
FUNDING. Pledge funding is simple. A group of investors agree to fund a good deal, if the group finds a
good deal. I want to bring this idea to Pittsburgh REIA now.
Through the Commercial Sub-group, we are targeting deals that make sense for a group of us to go
after. In general these deals will be high value deals that most of us can’t do by ourselves. So the idea is
to gather our group and go shopping. Once we find a deal, you can pledge to fund it or pass on to the
next one.
The key action step here is for individuals to contact me at PittsburghREIA@aol.com and let me know if
you are interested in this type of arrangement and how much you would be willing to pledge if the right
deal comes along.
The deal we just missed out on was a $77,000,000 deal for a package of Marriott Hotels on the West
Coast. Ironically we would have only needed to raise between 1 and 3 million dollars to buy this entire
package. In a club of more than 1000 people we can do deals like this in the real world, this is not
theory, this is not fantasy. So if you are interested and you can manage more than $25,000 as your part
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of the fund, then please let me know. Once you step forward, I will email you deals as they come across
my desk.
To your success
Josh
-------------------------------------------------------------------------------------------------------------------This is why politics matters, we can’t keep electing people who want to do dumb things like this
Democrat Senator’s Proposed Legislation Would Destroy Most of the SDIRA Industry
Senator Ron Wyden is the top Democrat on both the Senate Committee on Finance the Subcommittee
on Taxation and IRS Oversight. He’s not just “any” senator – he’s the Democrat’s top guy on taxes &
finances. And he has submitted proposed legislation that would pretty much destroy self-directed IRA’s.
Being a Democrat, he is not direct enough to simply say that. Rather, his proposed law would stealthily
have exactly that effect. Rather much like Obamacare has caused premiums to skyrocket and people to
lose their doctors, even though the precise opposite was what Democrats promised. I will cover Wyden’s
proposals piecemeal. There are simply too many for me to cover at once, I lack the time for that sort of
writing. Let’s start with the worst provision.
New Section 408(a)(7) states that “No part of the trust funds [that means the IRA] will be invested in any
asset acquired for less than fair market value.”
This language is very clear – a SDIRA must pay FMV or more for assets. It cannot buy for below FMV. It
cannot buy bargains, it must pay retail or more. Only a Democrat could conceive of such a law.
What happens if a SDIRA dares buy an asset at a bargain price, aka, for less than FMV? It dies. You read
that correctly, they want to punish us for getting a bargain. WTF is this idiot thinking?
New Section 408(e)(2)(B) states “PROHIBITED INVESTMENT.—If, during any taxable year of the
individual for whose benefit any individual retirement account is maintained, the investment of any part
of the funds of such individual retirement account does not comply with subsection (a)(7), such account
ceases to be an individual retirement account as of the first day of such taxable year. Rules similar to the
rules of clauses (i) and (ii) of subparagraph (A) shall apply for purposes of this subparagraph.’’ In other
words, if an IRA were to buy an asset below FMV, the account would die. I’m sure that will help people
save for retirement.
Furthermore, an IRA that wishes to buy an asset must obtain an expensive appraisal. Not a BPO. Not an
estimate. Rather, a “qualified appraisal” of the sort that is required when making a charitable
contribution of property worth $5,000 or more. The cost of such appraisals should run in the four-to five
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figure range. They are required for EACH asset an IRA buys. A great many (I’d say “a large majority”) of
SDIRA transactions would simply become impossible due to this cost.
Bear in mind: Even if one were to obtain the required valuations, those valuations are not a “safe
harbor” or a “get out of jail free card” for the IRA. If the IRS were to obtain an appraisal higher than a
taxpayer’s valuation, and the IRS’ valuation prevailed in court, then the IRA would have bought “below
FMV” and would terminate.
Example: SDIRA buys a rental property for $200,000. The SDIRA obtains the required valuation that
confirms the FMV of the property at $200,000. The IRS contests the valuation and produces one of its
own stating that the proper value of the property was really $230,000. The dispute is litigated and the
IRS prevails in Tax Court. The Tax Court declares that the “correct” FMV is $230,000. The IRA bought for
less than $230,000, which is less than FMV, and is therefore dissolved January 1 of the year of the
purchase.
Alternate Example: Let’s say the IRA contracts to buy a rental property for $200,000. Let’s assume the
seller of the property is willing to wait for the valuation to be completed. The valuation, completed for a
mere $10,000 or so fee, comes back at $230,000. The IRA must pay at least $230,000 or back out of the
deal, under penalty of termination.
This is what the Democratic Party is and does. Want Obamacare for your IRA’s? Vote Democratic. Or
just vote third-party, same result.
A President Trump would veto such a bill. Whatever his (vastly exaggerated by the press at this point)
flaws, the man is pro-business, anti-tax, and has a common sense about commerce that no longer exists
in the Democratic Party. Hold your nose. Pull the lever. Keep Hillary out.
If you absolutely cannot do it, at least vote Republican elsewhere on the ballot. Vote to keep the Senate
and House out of Democratic hands. The two parties are NOT the same. As flawed as the Republicans
are, they do not propose or pass monstrosities such as this. Or Obamacare. Or Dodd-Frank. That’s
what Democratic majorities do.
-----------------------------------------------------------------------------------------------------------------------------More wisdom from REIA member Jay Belcher
Can’t Figure Them Out
The weather has turned cold and rainy here – like what October is supposed to be like in Southwest PA.
But last week was unseasonably warm so I started my day biking on the Montour Trail. It’s darker &
darker each morning, but my bike has a good headlight so I can still be out there. Riding in the dark is a
strange feeling – the headlight reaches out a few seconds ahead of you, but you really only see a small
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window of what’s around you.
So I’m zipping along – there’s not much to see, when suddenly there’s a guy walking toward me right it
the middle of a trail! I won’t say I almost hit him but when you’re not staying to the side of the trail your
chances of taking a handlebar to the chest is significantly elevated.
So it begs the question – what was that guy thinking? He was walking toward me so I know he saw my
headlight long before I saw him. He didn’t have a dog at his side, he didn’t have his back to me, in short
there was no obvious explanation.
But that happens every day in business. People do crazy stuff.
I wrote last time about a tenant bailing on a great opportunity. Why would they do that?
A seller gives you their house – why? Do you think it doesn’t happen? It does happen.
A tenant leaves in the middle of the night. An “investor” buys in an area they know nothing about. A
buyer gets cold feet and walks. A seller accepts an offer the investor was so embarrassed by that he
almost didn’t present it.
That last one is my favorite. But people do crazy stuff all day long.
You should try to step into the other person’s shoes. When you craft an offer to buy it really helps to
know why the seller is selling. Was it divorce, job out of town, settling an estate, and on and on? You’ve
got to ask questions – that is critical. It directs how you position yourself. Address their problem or you
are likely wasting your time.
I’ve seen scripts for talking with sellers that include asking three times why they are selling – in three
ways. Could you believe the seller may not give you the full story – the first time, the second time, even
the third time? I don’t know that you need to ask three times, but it sure pays to let a seller talk. You
never know what you’ll learn.
But just remember, it’s possible you won’t fully understand the other side’s position. Do your best &
move forward, and just know that people do crazy things. Never assume the person you’re talking to
wouldn’t do something just because you wouldn’t do it.
Even my early morning walker had some reason for heading straight for me. Would I have done that –
nope. But I did my job of not smacking into him regardless of his actions. Now go do your job – even
when you can’t understand the other person.
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Jay Belcher
You can comment and ask Q’s on Bigger Pockets where this blog lives:
https://www.biggerpockets.com/blogs/8882-boots-on-the-ground-success-and-mistakes
Taking action in Southwest PA. I’m a little experienced & a little green. Learn with me – a frank look at
day-to-day work, success, & mistakes.
----------------------------------------------------------------------------------------------------------Anatomy of a financeable flip
Below is part of what it takes to get financing on a flip. If you have a good flip prospect and you don’t
qualify, then we can help you find a partner. I can also put you in touch with funding in almost any
amount, up to 100 million. Just email me at PittsburghREIA@aol.com
I actually got this from one of our lenders to act as a guideline.
Here’s a bit of information regarding deal requirements and reasons why our applications sometimes
get rejected:
• Insufficient liquidity: One of our required documents is a personal financial statement. Lenders and
investors are mostly looking to ensure that borrowers actually have enough cash to cover closing costs,
down payment, and working capital to begin the rehab before requesting draw. Remember, we are not
sending deals to “private lenders” usually, we use private banks. These are not “no money down” deals.
Borrowers typically need about 10% down payment, plus closing costs, plus up front points, plus at least
some working capital. We’ve seen several deals rejected for this reason recently.
• Incorrect LTV: Remember the entire loan amount (purchase plus rehab) must be less than 70-80% of
reasonable ARV depending on the lender and deal strength.
• Rehab ratio is upside down: Although we all like the idea of finding a 10K property which requires 50K
of rehab to end up with a 100K house, lenders do not like this at all. To them, the property’s value is
about 10K. Once demo begins, it might be worth less. Some like the rehab cost to be only 1/3 of the
purchase price—sadly these are the ones with the lowest cost of money. Others are far more lenient,
but they often have higher requirements for experience and borrower credit in terms of repayment
history—bankruptcy, NSFs, and things like credit card workouts are often red flags for these lenders. So,
we’ve had several requests here in Pgh lately for loans where purchase is maybe $20K, but rehab is $70K
and we’ve not found funding because of a blemish in borrower history or lack of RE experience in the
past 24 months. We do have two lenders who will work with these borrowers, but points could be as
much as 5 and interest 12 to 14%. We’ve paid and charged more for private loans, but this is upsetting
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these borrowers for some reason—I think because they still need to bring down payment etc. money to
the table.
• Insufficient experience in past 24 months or for deal type: Most of our lenders consider the borrower
to be “new” if they haven’t done a deal in the past 24 months. This increases the cost of money a bit.
Also, if a person has always worked on single family homes and now wants to buy an eight unit building,
they are considered to be new. If someone is buying and fixing a building for a specific business (such as
the large number of people interested in senior living facilities around here right now), they fall into a
very specific category—not just real estate but an actual business loan. Remember, if the borrower
doesn’t have enough working capital to actually launch the business after the rehab, it is very difficult
for the investor to sell the specialized property for enough to cover the loan. The deal MUST be being
managed by someone with experience in the field. Even someone with a 5% interest in the company
who has relevant experience will help. Remember, it usually costs quite a bit to rehab these types of
buildings, and the borrower must be able to get permanent financing after the rehab. We try for bridge
loans with a promise of permanent financing through something like an SBA loan, but again experience
within the management team is a requirement. Encourage people seeking RE loans for their start up
business to bring on a partner with experience and also a credit partner if they have ANY credit
challenges.
---------------------------------------------------------------------------------------------------------7 Questions Landlords Have About Pets and Pet-Friendly Apartments
Submitted by John Triplett on Mon, 10/24/2016 - 8:00am
Pet-friendly apartments and a question and answer guide for landlords
A Guide For Landlords
Summary: With 72 percent of all renters now having pets, the trend toward pet ownership is only going
to grow. Owners, landlords and property managers may want to consider whether pet-friendly
apartments and a welcoming pet policy may be the best way to deal with the issues. Here is a guide to
the issues and comments from apartment owners, property managers and The Humane Society of the
United States
By John Triplett
Rental Housing Journal
One landlord said in a recent interview that the companion pet issue in particular is one where he just
does not know where to go to get the right answers.
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He said he understands service animals, but when it comes to things like assistance animals, companion
pets and emotional support animals, he is confused by the terms.
And he said it seems like today tenants “can get a note from anyone” and “I have to accept their pet.”
While some landlords and property managers struggle with the pet issue, overall there is a trend
nationwide to more and more pet-friendly apartments, and many landlords and property managers say
pets are a key to their success. The Humane Society of the United States is also working with the
multifamily industry through its Pets Are Welcome initiative to help property owners or managers as
well as tenants, since 72 percent of all renters now have pets.
“Too many home and apartment owners exclude animals, thinking that the animals are going to damage
the properties. That mentality shrinks the pool of living spaces for people and their pets,” Wayne
Pacelle, president and CEO of The Humane Society of the United States writes in a blog post.
The story of one pet-friendly apartment community
"We have been pet-friendly apartments since the property was built in the late ‘60s. I've been managing
Twin Ponds for almost 20 years and I have watched the dogs bring the apartment community closer
together," said Deb Palmer, property manager at Twin Ponds in Nashua, New Hampshire.
“It is down-right silly how many great residents that communities are missing out on because of a
certain breed or weight of a dog. You just have to know how to manage dogs as well as the residents.
Being dog-friendly without breed or weight restriction is one of our most powerful marketing tools.
People come from all over to live here because they could not find anywhere else to live. That's huge!”
“We have more dogs than children,” she said. Her pet friendly apartment complex has 350 dogs among
her 414 units and accepts all breeds, but only two per unit.
“When people drive into our complex they can see how pet-friendly we are,” she said. “I just wish
everyone could see how well pet-friendly works.”
The residents are closer because they walk the pets in two pet areas in the complex and talk about their
pets. She also uses PooPrints, the pet DNA testing service, and that keeps the pet areas clean.
“We have pet walkers and behavioral trainers” who work with pets in her apartments, and the pet
behavior has been consistently good. “We have had a couple of incidents in 20 years,” she said. She
requires tenants to have rental insurance in their lease agreements and agree to the pet-DNA testing
requirements, but she does not specifically screen individual pets.
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Her complex also runs a dog-of-the-month and dog photo contest, where residents send in pictures and
vote on the dog of the month with the dog owner’s family winning a prize.
Her website features this: “Congratulations to the October Dog of the Month, Bandit! This watchful pup
kept watch on the voting and won with over 70% of the votes! We will be in touch with the winning
family soon to go over their prizes for this month’s contest.”
Pet ownership grows as rental population grows
They’ve long been referred to as man’s best friend, and now new research from Mintel reveals that no
one loves their mutts quite as much as American men. Today, some seven in 10 (71%) younger men
aged 18-44 own a dog, compared to just three in five (60%) of their female counterparts.
Mintel research on U.S. pet ownership reveals that while the majority (67%) of Americans own a pet,
dogs are the nation’s number one furry companion with half (50%) of all Americans owning a dog. This
rises to 52% of all U.S. men, compared to 49% of women. Older Millennials in particular make up a large
portion of the nation’s dog lovers, as three quarters (75%) of consumers aged 30-39 own a dog.
“While pet ownership over the last few years has remained near half of all Americans, our research
indicates that dog ownership is elevated among younger men. As pets are seen more and more as
companions and family members, Americans are taking additional steps to ensure their health and
happiness, and are spending more in the process,” Rebecca Cullen, Associate Analyst, Health,
Household, Beauty & Personal Care at Mintel, said in a release.
The findings come at a time when Millennials, roughly defined as the generation born between 1980 and
2000, are half as likely to be married or living with a partner than the adults of 50 years ago. They are
also delaying parenthood and demanding flexible work arrangements — all of which, researchers say,
has translated to higher rates of pet ownership.And pet friendly apartments are something Millennials
seek.
Pets as a replacement for children
“Pets are becoming a replacement for children,” Jean Twenge, a psychology professor at San Diego State
University and author of “Generation Me,” told the Washington Post. “They’re less expensive. You can
get one even if you’re not ready to live with someone or get married, and they can still provide
companionship.”
A majority of Millennials — 76 percent — said they are more likely to “splurge” on their pets than for
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themselves, including for expensive treats (44 percent) or a custom bed (38 percent), according to a
2014 study by Wakefield Research. By comparison, 50 percent of Baby Boomers — those born between
1946 and 1964 –– said they would do so.
Apartment owner says, “No bad dogs, just bad dog owners”
“It is our belief that there are not bad dogs, there are bad dog owners,” said Cliff Orloff, owner of Orloff
Property Management, which owns approximately 800 units in Sacramento and Berkeley, California, and
Indianapolis, Indiana.
“We have had some bad dogs, but they have been bad dogs because their owners were bad - they didn’t
know how to deal with their dogs.”
“The thing about service dogs is that you do not have an option. It’s the law. There are two types of
dogs. One type is like Seeing Eye dogs, which you have to take even if you are not a pet-friendly
property. There are emotional support dogs and that is iffier. Some tenants try to get away with saying
it’s the same, but they are not. When somebody has a legal service dog they have the documentation to
prove it. That is our experience. We’ve kicked out people who have had ‘so called’ service dogs – they
weren’t really service dogs - but they kept their dogs all day on their outside patio and they were
pooping on the neighbors below.”
It is about setting the rules and enforcing them for pet friendly apartments, Orloff said. “This is not true
just for pets but also for property management. You have to have rules and enforce them strictly for
everyone. If you don’t you run into trouble and you are discriminating. “
A lot of properties do not want the hassle of pets, he said. Or it’s a property management company and
it’s not their own property. He said well-managed and well-maintained properties enforce the rules and
do it right. And it is a lot of work, and some property management companies do not want to do that.
A credit bureau for pet owners and pet-friendly apartments
“We started a business that is meant to be something like a credit bureau for pet owners,” Orloff said,
called NPR4Dogs.com., designed to help pet-frriendly apartment complexes. Here is what he says on the
website:
“NPR4dogs was started in 2016 by Cliff Orloff, an owner of more than 800 multi-family units, in response
to dog-poop issues at his properties.
“One of those properties, Riverfront Apartments in Sacramento, California, had a big problem. It
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accepted dogs without weight or breed restrictions (although a dog interview was required to avoid
renting to anti-social dogs). It also allowed multiple dogs in a unit. As a result, it had almost as many
dogs as apartments, and despite having dedicated dog runs, written rules requiring residents to pick up
their dog poop and doggy areas stocked with plastic bags, the dog poop problem became unbearable.
Responsible dog owners complained about stepping into dog poop every time they took their dog for a
walk. The poop smell became very unpleasant. What to do?
“Researching possible solutions took Cliff to the website of the Veterinary School at University of
California at Davis. The Veterinary School developed a state-of- the-art program to DNA-sample dogs at
a reasonable cost and to DNA-match dog poop to dogs. Using this DNA technology, Riverfront set up a
mandatory registration for dog DNA screening, data management and resident incentive systems to
organize this effort efficiently.
“The result was dramatic. The dog poop problem went away overnight. Responsible dog owners who
lived on the property hailed the new program. Most of the irresponsible dog owners changed their
behavior and became responsible dog owners.
“To see if this result was unique to Riverfront Apartments, NPR4dogs was implemented at a 324-unit
apartment complex in Indianapolis called Broad Ripple Trails. Again, the result was dramatic. The dogpoop problem went away almost overnight.
“The dog poop problem is common for most large multi-family properties that accept dogs. NPR4dogs
used its experience implementing these programs to develop systems and procedures, and embedded
them in a unique smartphone app for property managers. That technology, the related website and
databases became the foundation for NPR4dogs. By making a large bulk purchase agreement with UC
Davis, NPR4dogs is able to make this technology available to other properties, at less cost than they
could do it themselves.”
In terms of managing pet poop in pet-friendly apartments, he said, it is a behavioral thing, like speeding
down the highway.
“If you see a police car in the road, you slow down to 70. It’s a behavioral thing. There are some dog
owners who just as a matter of fact they pick up after their dogs. There are some dog owners who do
pick up after their dogs if they have to, because if they don’t they are going to get fined. Then there are
some that don’t. And the ones that don’t, they leave. If we can get this rolling on a large-scale basis it is
like a credit bureau for dog owners. These are the responsible dog owners who can say if they move to
another property I got an A1 rating from my previous two apartment complexes.
“We own enough property ourselves we can see if it works and it works because it is a behavioral thing.
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“It makes it a nicer place to live for everybody. The people who want to follow the rules are so much
happier. This is what they have told us, they take their dog for a walk at night and they step in dog poop
all the time. And for the responsible dog owners this just bugged the hell out of them. So they were glad
when we did this. We did not get any push back at all.”
“I like dogs. My wife is a cat person. It is all about the people,” Orloff said.
Pet-friendly apartments and a welcoming pets policy
Pet- friendly apartments and questions and answers from the Humane Society of the United States
Photo by Erin A. Kirk-Cuomo via Wikimedia Commons
The concept of pet-friendly apartments and a welcoming pet policy by landlords helps deal with
reasonable accommodation requests.
Matthew Wildman, pet retention manager for The Humane Society of the United States said, “There is
so much misinformation out there. Our position is allowing pets in rental housing is good for business.
Hundreds of properties allow dogs and cats without restrictions on breed.” He said the number one
reason animals are sent to shelters is because of rental situations where they cannot keep a pet.
Wildman said there is confusion over terminology and so he put together answers to 7 of the top
questions owners, landlords and property managers have about this issue.
A question and answer on pets and pet-friendly apartments with the Humane Society of the U.S.
No. 1- Question: I am confused over the terminology of service animal, assistance animal and
companion animal. Tenants use different terms such as these to refer to their pets. How do I as a
landlord know which is which?
Answer: “Companion animals” or “companion pets” are interchangeable terms with the most common
term, “pets.” For some reason, the term “companion animal” is perceived by many in the multifamily
housing industry to mean something different than a “pet,” but there is no difference. The terms that
are of relevance to housing providers encountering requests for reasonable accommodation are
“assistance animals” (also commonly referred to as “emotional support animals”) and “service animals.”
An assistance animal can be any animal who is commonly referred to as a pet, but the difference is that
their owner has a disability for which the animal is needed to either provide assistance in managing
activities of daily living, and/or provides support that alleviates the symptoms or effects of the person’s
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disability. An “emotional support animal” is a type of assistance animal that provides emotional support
that improves the symptoms of an individual’s disability.
According to the Department of Justice, a “service animal” may be a dog or miniature horse who has
been trained to perform a specific task(s). Under the Americans with Disabilities Act, individuals living
with a disability are legally entitled to bring these animals into places of public accommodation as well
as their residence regardless of any pet restrictions. The most common example of a service animal is a
Seeing-Eye dog, but not all disabilities requiring service animals are obvious. For example, individuals
suffering from PTSD may need their dog with them at all times. This dog may be trained to sit calmly
beside their owner.
It’s helpful to keep in mind that service and assistance animals are not considered pets, meaning that
pet rules – such as no-pet policies, breed and size restrictions, pet deposits and fees – don’t apply to
them, but owners are responsible for any damage they cause.
Pet-friendly apartments guide
No. 2 – Question: “I am confused about assistance animals. It seems a tenant can get a note from
anyone and I have to let them have a pet in my apartments.”
Answer: Federal fair housing laws state that to request a reasonable accommodation, the tenant needs
to submit reliable documentation of a disability and the need for an assistance animal. This usually
comes in the form of a letter from a doctor or health professional verifying that the tenant has a
disability and identifying how the animal assists the person with this disability to enable him to full use
and enjoyment of the dwelling. As per federal fair housing laws, if this information is provided the
housing provider is required to grant the reasonable accommodation request as long as accommodating
the animal does not create an undue financial hardship for the landlord (this is rarely the case) or the
specific animal poses a verified nuisance or danger to the health and safety of others.
According to the Centers for Disease Control and Prevention, one out of every five adults lives with a
disability. Unless you’re receiving requests for an assistance animal from over 20% of your residents, it’s
unlikely you’ll encounter a fraudulent claim. While the verification document may be suspect, the tenant
can still have a valid disability and appropriate need for an assistance animal. The accommodation
request is intended to be an interactive process between the tenant and housing provider. You don’t
have to be afraid to come back to the tenant and let him know that you’re concerned about an aspect of
the request and ask the tenant for additional information. It may be helpful to temporarily grant the
request until a final determination is made to avoid a claim of undue delay.
An emotional support animal is a type of assistance animal, one who is not trained and who provides
22

WPREIA Newsletter – November 2016

emotional support to their owner who suffers from a disability. There are for-profit companies that
provide tags and vests stating an animal is a service animal, but these are not government-sanctioned
companies, and they create a tremendous amount of confusion for both residents and housing providers
alike.
If the housing provider does not believe that the tenant has adequately demonstrated that he or she has
a disability or that he has a need for an assistance animal or the request is unreasonable, they have the
right to deny the request, but this carries the risk of opening themselves up to a discrimination lawsuit.
No. 3 – Question: Under Fair Housing rules do I have to rent to someone who says they have an
assistance animal and they have a note?
Answer: Housing providers have the right to screen disabled applicants as they would any other
applicant. However, if the applicant requests a reasonable accommodation for an assistance animal and
provides sufficient documentation of the disability and the need for the assistance animal, denying the
reasonable accommodation would likely violate fair housing laws unless the request imposed an undue
burden. Denying an applicant because of his assistance or service animal is akin to denying an applicant
housing because of a wheelchair.
No. 4 – Question: What about service animals? Do I have to rent to anyone anytime they have a service
animal under Fair Housing rules?
Answer: Service animals are a type of assistance animal. If the applicant provides reliable documentation
of having a disability and needing a service animal and the animal does not pose a direct threat to the
health and safety of others, denying an application because of the applicant’s assistance or service
animal would likely violate discrimination protections.
No. 5 – Question: Can I legally refuse certain types of large breed dogs or dangerous breed dogs if the
tenant says it is an assistance animal?
Answer: Assuming the tenant provides reliable documentation entitling him to the use of a service or
assistance animal, The Department of Justice has determined that pet restrictions may not be applied to
service or assistance animals. This means that number limits, breed bans or size restrictions may not be
applied, and the housing provider may not impose a pet deposit or fee, but the owner is responsible for
any damage the assistance animal causes.
The Humane Society of the United States encourages property owners and managers to welcome pets
and remove arbitrary and unnecessary breed and size restrictions. This among other benefits, will
reduce the number of requests for service and assistance animals. Conversations we’ve had with
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property owners indicate a strong correlation between assistance animal claims and pet policies. In
short, the more welcoming of pets you are, the fewer the requests for reasonable accommodation you’ll
receive.
No. 6 – Question: How can I verify that just because a potential tenant has a tag that says the pet is an
assistance animal that that tag is legitimate and not a forgery of some type?
Answer: There is no state or federal certification required for assistance or service animals. The only
documentation needed is from a reliable health care professional. Complicating matters is the fact that
private for-profit companies have sought to fill this vacuum by providing individuals (for a fee) with
official-looking tags, vests and documentation that seemingly verify an animal as an assistance or service
animal. What’s important to note is that use of these companies does not indicate that the resident is
attempting to “fake” their status as someone living with a disability or the animal’s status as an
assistance or service animal. These companies use official-sounding names and most of their customers
are as in the dark as housing providers that these companies are not officially sanctioned. If a tenant
submits documentation from one of these online service providers, you are entitled to engage in the
interactive process and ask the tenant for additional information that’s more reliable.
No. 7 – Question: Can I screen a potential pet the same way I screen a potential tenant? Is that legal and
how do I do that?
Answer: Housing providers have a right to ensure that pets as well as assistance and service animals do
not pose a direct threat to the health and safety of others. The HSUS has guidelines on how to conduct a
“meet and greet” for pets, assistance, or service animals. Contact us at
petsarewelcome@humanesociety.org for information.
Conclusion: Pet-friendly apartments and pet issues are only going to become larger for the rental
housing industry going forward as the pet population and the rental population both continue to grow.
Many apartment rules were adopted in the 1990s, when there were far fewer pets and pet-friendly
apartments. Rules often have not been updated as the Millennial generation is moving into rentals with
more and more pets, and often with larger and more diverse breeds. These seven questions and
answers should help owners, landlords and property managers, as well as tenants, going forward with
issues around pet-friendly apartments.
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(October 26)

Unique House Tour This Saturday and more
Let’s start with the house tour
From the desk of Jim Culley
We are having a SECOND OPEN HOUSE this Saturday October 29th from 10AM - 2PM at our monster
project in Emsworth , aka "HouseZilla" !!
Built in the early 1900's this house was made of sturdy craftsmanship. The years though had taken it's
toll on her. This renovation started out as an idea, a family's dream. Only one problem stood in their
way, a massive rehab was needed to make it what they wanted.
From 400 yards of debris (yes 400 just ask Andy and SWI) to several hundred 2x4 material , over 350
man hours and still counting.
We are framed, wired, plumbed and the spray foam insulation is complete. Come see what is inside the
walls before the drywall goes up. Check out the massive beams holding this place up.
Most of the exterior siding is done along with the roofing. It's not very often we get to see something
like this.
I am very proud and honored to be a part of this rehab. Come see how far along the rehab has come
from our first Open House. I think it is safe to say you will be impressed!
Our final open house will be completed with custom trim thru out. Stay tuned!
17 Oak St.
Emsworth 15202
Saturday October 29th
10AM to 2PM
-----------------------------------------------------------------------------------------------Now for a real estate deal
I got this from one of our lawyers, and he will be the contact point for anyone interested.
Two properties in Bradford PA (McKeen County PA)
Desperate seller, needs to unload these two
425 and 431 East Main St Bradford PA
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1st lot has a bad w liquor license ( I know there is value here)
2nd lot has a building in need of repair.
For details contact
Attorney Quinten Painter
q.painter460@gmail.com
------------------------------------------------------------------------------------------Home Depot super special
The Camp Horne Home Depot only has 8 of these so don’t hesitate
Ted just told me about them, and they won’t last
Antique Brushed Nickel overhead light
Regular $71 now on sale because some fool returned it $17
Great for your rehab or at that price, even your rentals
You can text Ted at 412 969 7757 if you have any questions

(October 24)

Landlord Sub-Group Meeting This Tuesday
Meeting reminder, Tuesday, 7pm, Eat n Park, Waterworks. Bring your questions!
Eat'n Park - Waterworks
849 Freeport Rd, Pittsburgh, Pennsylvania 15238
Max Beier from Beier Law will be the guest speaker. He will be talking about evictions, but there will be
lots of time for questions.

26

WPREIA Newsletter – November 2016

Our Business Partner Members

27

WPREIA Newsletter – November 2016

28

WPREIA Newsletter – November 2016

29

WPREIA Newsletter – November 2016

30

WPREIA Newsletter – November 2016

31

WPREIA Newsletter – November 2016

32

WPREIA Newsletter – November 2016

33

WPREIA Newsletter – November 2016

34

WPREIA Newsletter – November 2016

35

WPREIA Newsletter – November 2016

www.USAREMentoring.com
USA Real Estate Mentoring Group
“Your Highway to Success”

Mentoring is the key to your success in Real Estate Investing!
We are:
-Successful Investors Currently Investing in Today’s Real Estate Market
- Best Selling Authors
-Our Group of Mentors Have Personally Trained Over One Hundred Real Estate Investors
-We KNOW Pennsylvania, and How to Invest Legally in Pennsylvania!
-Access to Our Team Members and Systems
-We Meet Once Per Month in the Pittsburgh Area (Wexford)
-1st Meeting is Free
-Different Levels of Training and Pricing Available
Visit www.usarementoring.com for more info
Brian Snyder: 412-992-8884
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