Pittsburgh REIA Newsletter – June 2018
Our next meeting is scheduled for Tuesday, June 19th
Greater Pittsburgh Masonic Center in Ross Twp
3579 Masonic Way, Pittsburgh, PA 15237

$10 at the Door
If your membership has expired and you aren’t ready to renew yet, or if you have visited the club
as a guest and are still deciding whether to join, you are welcome to join us for the monthly
meeting but you will be asked to pay $10 at the door. While an annual membership is cheaper
than paying $10 at each meeting, we understand that this pay-as-you-come option is a better fit
for some. Note that first-time guests and current members are free.

Main Meeting:
7:00 – 9:00 Marketing & Business Automation by Jason Roberts & Rachel Schneider
Logistics:
Properties for Sale Table – I love this table idea. I wish I could remember who I stole this idea from so I
could give them credit. I think it was RICH Club from Houston. Even if it wasn’t, they do a lot of good
things and deserve credit for something.
Vendor Tables – Vendors are encouraged to set up trade show style in our vendor area.
Sub-Group Table – Don’t forget to look at the sub group table. We have a bunch of sub groups now and
you are bound to be interested in at least one of them. These groups are designed to supplement the
main meetings.
Online Club Calendar – In case you missed it, we added a calendar to the PittsburghREIA.com website.
This way we can keep track of recurring sub-group meetings and club activities all in one place. Find it
under the Events tab.

Membership Renewals
If you need to renew your membership before the meeting then just follow this link
http://pittsburghreia.com/membership/membership_application_form.pdf then print out your application and
bring it in with your check. It is that simple.
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…Below is newsletter content that was sent in advance, for those of you who
prefer to read smaller chunks of information more often. It’s being
included for those who missed it…

(Jun 15)

Find out why tenants leave plus a deal for you
I saw this article and it got me thinking. How many of us have ever taken the time to sit back and ask
why our tenants leave? More importantly, what would it take to keep the good ones? This is a very
interesting topic for our landlord sub group to dive into. We all understand that vacancy and turnover
costs really cut into our profits, but what are we doing to aid tenant retention. I have learned to ask my
tenants for multi year leases in the beginning, but I have no coherent plan to retain my current tenants
(in some cases on purpose). The best I have been able to muster is that I offer my tenants an upgrade
like new paint or some other bribe to stay. Maybe one of you could teach a class on this very important
topic?

What Is The No. 1 Reason Renters Move?
Submitted by John Triplett on Tue, 06/12/2018 - 11:06am
Jobs in locations with strong economies are the main reason renters move, according to a survey of
more than 10,000 renters from across the country.
Sydney Bennett, Senior Research Associate at Apartment List, said in an interview the company decided
to do the research because, “We're a rental platform. We're kind of helping people move all the time,
and we got curious. We wanted to talk to our renters and better understand when they're making these
moves.
“Moving to a new state, or even a new city across the state can be a big life change, and we wanted to
know if they're moving because they had a job offer there that kind of retracted them away from their
current city? Or, if it was because they're ready for a change, and they just kicked up and decided on a
new city and started looking for jobs there,” Bennett said.

Jobs are the main reason renters move
“Jobs are kind of the main driver of the places people want to move. Regardless if they picked it based
on the location, or they got drawn by a specific job, is in places with strong economies that are where
people are moving. “I think one interesting finding is that a lot of these cities with fast-growing
economies- but not what you think of as traditionally the strongest job markets - are where people are
picking up and moving to. Maybe without a job already lined up. So, places like Phoenix, and San
Antonio, and Las Vegas that have good job markets, but they also are cheaper than New York, San
Francisco, and Los Angeles that may have jobs. But, but maybe not jobs that pay enough to afford the
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rent in those cities,” she said.
Renters move to stretch their money
So places like Phoenix and Las Vegas “we see renters moving because a lot of times people, especially
people that might be in more low-wage or mid-wage jobs, decide to pick up and move to those places,
even if they have a job where they live, because they can stretch their money further.
Commuting impact on renters move and prices
“We've done some other research around commutes as well,” Bennett said.
“I definitely think there's a trade-off there” when people move to a new city.
“If they live in Phoenix, they can live 30 minutes from work. If they're going to stay in LA, they're going to
commute an hour and a half, and maybe even still pay more. “And, so, I think there are definitely people
where that commute affordability balance weighs in. People moving for jobs to the most expensive
cities may have been recruited by companies there, she said. “So they had a company recruit them. Or
they found a job that happened to pay enough to make the move worth it. Maybe the company paid for
their relocation. And so, those are the types of people who are willing to relocate to New York or San
Francisco or Boston.

Renter moves planned earlier in the year take longer
“We can use our data to see when people start searching versus when people actually end up moving.
What we do see is that, overall, people who start looking earlier in the year tend to take longer. So,
renters searching in January are more likely to spend a few months looking than someone who starts
looking in June, and is trying to move right in that summer season. So, there's kind of a ramp-up to
summer.
Good news for property managers as a mover is probably going to be a renter
The survey holds some good news for landlords and property managers.
“I think if you're a property manager in one of these fast-growing places, it's a good sign for you,”
Bennett said.“Most people moving to a new place end up renting, at least for a while, during that
transition period. So, I think it's a good sign if you have a healthy growing economy that people want to
move to - not just because they have a job that drives them there. “And, we also see that, in these
places that have a lot of these location movers, they're more likely to want to stay, which can also be a
good thing if you're a property manager. If you have less tenant turnover, people will maybe want to
stick around for a couple years instead of moving every year.
“And so, you're better able to pick an apartment in your budget if you know where you'll be working,
and in your right location. "I think, if you were moving without a job, you might try and find somewhere
to stay for a few weeks while you search, because if you get a job across town, you might want to live
somewhere completely different. It's hard to pick an apartment without knowing what your salary will
be, and without knowing where you'll live," she said.
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How did the renters move survey work?
“We surveyed renters, and then we whittled the pool down,” she said. “So, we looked at renters who
are new to where they're living. “So, for example, if you grew up in Houston and you still live in Houston,
we excluded that from our population. And then, we also removed any students, because looking at
colleges is a very different process than jobs. You may go to a college somewhere you don't want to live
because of the school, or vice-versa,” she said.
About Sydney Bennett
Sydney is a Senior Research Associate at Apartment List, where she conducts research on economic
trends in the housing market. Sydney previously worked on a U.S. Senate race in Nevada, and has a BA in
Economics and Political Science from UC Santa Barbara.
-------------------------------------------------------------------------------------------------------------Beaver County Triplex for sale - 81k ARV 150k
Needs 5k in updates.
Tenants in place
current cash flow
21% ROI
Interested?
Contact Steve Grimes - 1stchoicehomesandloans@gmail.com
-----------------------------------------------------------------------------------------------Now there are two ways to find great deal like the one above, you can sit on your backside and wait till
someone else finds it, but they usually keep the best deals for themselves. The ones that do hit the
market have middleman profit added into the deal, or you can go out and find your own deals.
How do you find great tenants?
How are finding profitable deals and finding great tenants related?
The answer is marketing. The better your marketing is the better options you will have in both tenant
and deal selection. It just makes sense that if 100 tenants want to rent your apartment, you will likely
get a better tenant than if just 2 people want to rent your place.
That is why I am urging you to come to the main meeting this Tuesday, the 19th. I have two excellent
marketers coming in to teach us how they work their business.
If you want to get serious about your marketing efforts, then you will want to sign up for the marketing
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seminar on Saturday the 23rd. We will learn about marketing and business automation from 9-3. I can't
imagine an investor who won’t benefit from attending that seminar. When I say benefit, what I mean is
that you will learn something which will make you money!!!
To register, follow this link. http://pittsburghreia.com/2018-marketing/
-------------------------------------------------------------------------------------------------New sub group meeting
I need to come up with a name for this group, but right now it is Pittsburgh Northern Counties. It will
cover Butler, Beaver, and Lawrence Counties.
Our first meeting will be Tuesday night 7/10, 2018 at the
Eat N Park in Chippewa Twp.at 6:30 PM. The address is: 500 Chippewa Town Center, Beaver Falls, Pa
15010. If you come up 376 N, it is the last free exit. When you get off the exit, you turn left onto
Constitution Blvd. ( Route 51) You go about 3 miles up the road and Eat N Park is on the right side. its sits
in front of Walmart. If you can get the word out, we would appreciate it.
There is a $10 cover charge at this meeting to cover costs of hosting the meeting.
Steven Grimes will be hosting, I am sure that you will learn a lot from Steve
(Jun 14)

Happy Flag Day, big things are coming soon
In the United States, Flag Day is celebrated on June 14. It commemorates the adoption of the flag of the
United States, which happened on June 14, 1777, by resolution of the Second Continental Congress.
Happy Flag Day.
-----------------------------------------------------------------------------------------Now flag day is going to be significant for some of you because it will mark the day that you officially
took the step that changed your future life. That is no joke, lives change with knowledge, and I have
some very valuable knowledge coming your way very soon.

Tuesday the 19th, is the monthly REIA meeting - here you will get a 2 hour preview of the amazing
marketing and automation techniques that Jason Roberts and Rachel Schneider have used to amass
millions of dollars. Is that sexy or what?
Saturday the 23rd, Jason and Rachel will do an all day (9-3) seminar on marketing and how they run their
business. HINT: they have flipped over 400 houses.
You have to register for this event, it will sell out, so don't hesitate.
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Reserve your seat now, by following this link
http://pittsburghreia.com/2018-marketing/
Prices are super cheap, $20 for REIA members and $30 for non REIA members. I can assure you that you
can't hire Jason and Rachel to talk to you for 10 minutes for that price. So hurry up and reserve your seat
now.
(Jun 13)

Flippers and wholesalers sub group cancelled for tomorrow
Brian just contacted me and told me that he has to cancel this meeting for the month of June. Sorry, but
we will have a great meeting in July!!!
See you all at the main meeting on Tuesday, and registration for the all day marketing seminar on
Saturday the 23rd is now open on the PittsburghREIA.com website.
To your success
Josh
(Jun 10)

Money lessons and a shift in the market
Below is a good article for the uninitiated. I want to make two additions/corrections to the article below.
1 - real estate is the best investment in America. It has make more millionaires than anything else in
American history. Real estate is the only asset the produces income without being consumed, it is also
recession proof. People need a place to live no matter what the economy does. 2- Not all debt is bad.
Debt is good as long as that debt makes you money.

8 Money Lessons You Must Teach Your Children and Grandchildren
If you know and love a young person, pass on these life-changing lessons that can put anyone on the
road to prosperity.
Kentin Waits • May 30, 2018
Around the nation, young people are graduating from high school and college and preparing to take
charge of their financial lives.
If you listen closely, you can hear wallets groaning from coast to coast.
This is not another rant against millennials and other whippersnappers. Americans of all ages are
hopelessly behind the curve when it comes to handling their money responsibly. Unless they have astute
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parents — or a natural interest in personal finance — young people are at a high risk of making financial
mistakes that lead to chronic debt.
Money Talks News is all about providing the financial education lacking in too many schools and families.
So, pass on the following 8 lessons to a young person in your life — or read these tips yourself if you’re
fortunate enough to be a young adult just starting out on your own.
1. Debt is a form of slavery
In the first quarter of 2018, household debt reached a record $13.21 trillion, according to the Federal
Reserve Bank of New York. Household debt is now 18 percent higher than it was in the second quarter
of 2013.
Imagine how all that debt might impact the life of the average debtor. What will happen if there is a job
loss or an illness that health insurance does not cover? How much stress would you feel in that
situation?
Debt, especially unsecured consumer debt, is a form of slavery. The debtor is beholden to the creditor
because each day that the debt remains unpaid, interest charges pile up. Over time, it’s easy to see how
the unchecked use of credit can erode wealth and foreclose opportunities.
If you already have fallen into debt, it’s not too late to climb out. Check out “Resolutions 2018: Crush
Your Debt in 3 Simple Steps.”
2. Financially successful people live below their means
Financial success is usually the result of years of self-control, and a big part of that discipline involves
living within or below your means. If every dollar that comes into your life has to go out, there’s little
hope for getting ahead.
Work to keep your overhead lower than your income, pocket the difference and don’t let every bump in
income mean a boost in lifestyle.
3. Pay yourself first
Learning to pay yourself first is an important part of financial security. Direct a healthy portion of your
income into an IRA, a 401(k) plan or a savings account before your paycheck even hits your account.
Otherwise, you’ll have to constantly fight the temptation to spend every dollar.
When you automate your savings and make that an unwavering part of your routine, it puts the twin
forces of time and compounding interest on your side.
4. Forget about impressing the Joneses
It’s easy to access some of the trappings of wealth in our society, but it’s difficult to actually afford them.
Buying new cars, big houses and designer handbags might impress others, but these goods often mask
high debt and a precarious relationship with credit.
Don’t confuse easy access to credit with real wealth. Although it doesn’t seem nearly as sexy, real
wealth is usually the product of responsible spending, maximizing the value of every dollar, and trading
glamour for modesty and security.
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5. Save aggressively early, and you won’t have to save so much overall
Saving is a long-term proposition. No matter how modest the amount, starting the savings habit early
pays off. A broader time horizon means more years to:
Benefit from compounding interest.
Experience upswings in the market.
Recover from downturns in the market.
Refine your investment style.
6. Craft clear financial goals
Financial goals can be too broad — buy a house, save for retirement and keep paying our bills. To
succeed financially, goals need a big dose of specificity.
For example, it’s fine to shoot for buying a home. But what kind of house suits your needs and lifestyle?
What size of down payment would leave you with a comfortable mortgage?
The answers to these questions translate into better-defined goals that, in turn, can motivate us and
help us to make better financial decisions.
7. Don’t believe everything you hear about money
Looking to popular culture for cues on how to manage your money is a bad idea. Avoid get-rich-quick
schemes, and tune out people who tell you that purchasing the nicest clothes, the flashiest cars and
hottest stocks will make you rich and happy.
Instead, read websites like this one, and learn from the mistakes and experience of others. To rise above
the financial clutter, become a student of personal finance and critically assess the information that’s at
your fingertips.
8. Set your own spending limits — and stick to them
In life, there is no shortage of companies trying to get you to spend — from credit card lenders
increasing your credit limit to banks steering you toward the largest mortgage for which you qualify.
Don’t let these companies set your personal spending ceiling. Instead, decide for yourself what you can
afford, what you’re comfortable with, and what your priorities are. You’ll likely find that your personal
limit is much lower than others say it is. Remember, you are in charge of making money, and you decide
how it gets used.
------------------------------------------------------------------------------------------------------
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The cost of originating a mortgage just got ridiculous - again
Lenders go negative for first time since 2014
June 7, 2018 Kelsey Ramírez 0 Comments
The cost of originating a mortgage hit all-time highs back in 2013 and 2014, but now, those costs are up
once again and much like before, hitting all-new highs.
Lenders continue to struggle in the rising mortgage rate environment, reporting negative profits for the
first time since Dodd-Frank compliance brought down profits in 2014.
Back at the Mortgage Bankers Association’s National Secondary conference in New York City, MBA Chief
Economist Mike Fratantoni predicted loan officers would report negative profits in the first quarter of
2018.

As it turns out, his prediction was correct.
Independent mortgage banks and mortgage subsidiaries of chartered banks reported a net loss of $118
per loan originated in the first quarter of 2018, according to the MBA’s Quarterly Mortgage Bankers
Performance report. This is down from a gain of $237 per loan in the fourth quarter of 2017.
“In the first quarter of 2018, falling volume drove net production profitability into the red for only the
second time since the inception of our report in the third quarter of 2008,” said Marina Walsh, MBA vice
president of industry analysis. “While production revenues per loan actually increased in the first
quarter, we also reached a study-high for total production expenses at $8,957 per loan, as volume
dropped.”
“For mortgage bankers who held mortgage servicing rights, higher per-loan servicing revenues and gains
on the valuation of servicing helped overall profitability,” Walsh said.
The only other quarter when lenders reported a negative profit margin, the first quarter of 2014, saw a
loss of $194 per loan as mortgage originators struggled to cope with compliance costs due to the
recently passed Dodd-Frank reform.
After drastically tumbling in the fourth quarter of 2013, profits in the first quarter of 2014 not only got
worse for banker profits but also traveled into negative territory.
The average production volume decreased in the first quarter to about $450 million per company, down
from $505 million in the fourth quarter. This came out to about 1,866 loans in the first quarter versus
2,059 loans in the fourth, the survey showed.
Working against lenders was the total loan production expenses such as commissions, compensation,
occupancy, equipment and other production expenses and corporate allocations, which increased to a
survey high in the first quarter. These expenses increased to $8,957 per loan in the first quarter, up from
$8,475 per loan in the fourth quarter.
Historically, from 2008 to 2018, loan production expenses have averaged about $6,224 per loan.
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Competition also continues to increase, and productivity decreased to 1.9 loans originated per
production employee per month in the first quarter. This is down from 2 per employee in the fourth
quarter.
Mortgage interest rates also continue to play a significant role in lender profits. At the Secondary
conference in New York City, Fratantoni explained that as interest rates rise, refinances are falling. This is
making lenders more vulnerable to seasonality changes as the home-buying fever dies down in the fall
and winter months.
So what’s the solution? As of yet, there isn’t one. While the MBA expects lenders to report a profit for
the full year 2018, increased seasonality could continue to be a growing problem for the foreseeable
future. Fratantoni suggested some lenders could start looking to seasonal hiring, but said right now
there is no real solution.
Many lenders hope that utilizing digital mortgages will help cut back on costs as competition rises.
Freddie Mac talks more about that in this podcast.
Even the largest mortgage lenders are struggling under the challenging environment. And Movement
Mortgage recently announced it laid off 100 of its employees today across four locations as it faces
lower originations and slower growth than it expected. This is the second time this year that Movement
has trimmed its staff. Back in February, Movement laid off about 75 employees.
And Wells Fargo, the largest mortgage lender according to 2016 Home Mortgage Disclosure Act data,
admitted its mortgage profits are struggling amid increased competition.
------------------------------------------------------------------------------------------------------

Commercial sub group info and a thought for your business
The Pittsburgh REIA Commercial Group will meet at 6:30PM on Tuesday, June 12th at the Robinson Twp.
Eat 'N Park (100 Park Manor Dr, Pittsburgh, PA 15205).
This month, we’re fortunate to have Bryan McCann, Advisor from SVN | Three Rivers Commercial
Advisors, one of the leading commercial brokerage firms in Pittsburgh. Bryan is going to give us a current
snapshot of the Pittsburgh commercial real estate market and will talk about trends, opportunities, and
will give us a “beyond the headlines” look at what is really going on in the Pittsburgh and surrounding
markets.
You could read every single real estate article printed or published for the next month and still not come
close to learning as much as we’re going to learn on Tuesday night. So, you really don’t want to miss this
one!
Bring your deals that you want to discuss or any questions you have and we’ll see you Tuesday!
-------------------------------------------------------------------------------------------------
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I wanted to share a thought on failure.
We all fail, failure is a natural part of business. nobody starts off perfect. Don't let a little failure
discourage you. I have failed more times than I care to count, but it is what happens after a failure that
determines your future. If you look at your failure and learn from it, then failure is a good thing.
One of the really cool things about business is that you get to keep on trying until you succeed. So in
reality failure is just a bump on the road to success as long as you keep on trying. So I encourage you to
celebrate your failures as learning experiences and keep on moving towards your goal.
To your failure, failure, failure, and success
Josh
-------------------------------------------------------------------------------------------PS Only 9 days till our main meeting and 13 days till our all day marketing seminar. Marketing is what
seperates the people who are scraping by from the big money. You need to be there.
(Jun 9)

City Bank To Exit Reverse Mortgage Business
I have to take this as good news. Reverse mortgages are truly evil, but they are marketed very well, and
many of the unsuspecting victims think they are doing a good thing. I would love to see an end to the
reverse mortgage business.
Big changes at CIT: Exits reverse mortgage and servicing businesses
Completes sale of Financial Freedom
June 5, 2018 Ben Lane
KEYWORDS CIT Bank CIT Group Financial Freedom mortgage servicing OneWest Bank Reverse mortgage
CIT Group’s exit from the reverse mortgage business is now complete, but that’s not the only big change
for the bank.
CIT Group, the parent company of CIT Bank, OneWest Bank, and Financial Freedom, announced Tuesday
that it completed the previously announced sale of reverse mortgage company Financial Freedom to an
unknown buyer.
The sale was originally announced back in October and expected to be completed in the second quarter
of 2018, so the completion of the deal and CIT’s exit from the reverse mortgage business does not come
a surprise.
------------------------------------------------------------------------------------------------------------As I mentioned earlier, the next monthly meeting on the 19th will be all about marketing. I am bringing
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in some very successful marketers. They are real estate investors who have used their marketing skills to
flip over 400 houses. You are going to want to come and see them.
In addition to that, they will also be doing an all day marketing seminar for us on Saturday the 23rd.
Keep your schedule clear for that. I have the room booked and we will be buying pizza for the event.
Registration will be very cheap and the registration link should be ready very soon, so keep your eyes
peeled !!!
--------------------------------------------------------------------------------------------------Commercial sub group meeting - this Tuesday the 12th. We will have a special guest speaker for that
one, so stay tuned for that announcement.
(Jun 8)

A call to action before the state screws this up and some news
BELOW is a bill created by one of our State Reps. If this passes, it would eliminate any lease clause where
a tenant waives his rights, and more disturbing the landlord would forfeit their rent and their security
deposit. This is a terrible idea. It is coming from a democrat from Filth-A-Delphia where most bad ideas
come from. We need to contact this guy and tell him that we are against his bill, we also need to call
every other state rep and tell them the same thing. This is a really bad idea. So take 30 seconds of your
day to light him up.

THE GENERAL ASSEMBLY OF PENNSYLVANIA HOUSE BILL No. 2465 Session of 2018 INTRODUCED BY
ROEBUCK, THOMAS, KINSEY, SCHLOSSBERG, YOUNGBLOOD, CALTAGIRONE, CEPHAS AND HILL-EVANS,
JUNE 6, 2018 REFERRED TO COMMITTEE ON URBAN AFFAIRS, JUNE 6, 2018
AN ACT Amending the act of April 6, 1951 (P.L.69, No.20), entitled "An act relating to the rights,
obligations and liabilities of landlord and tenant and of parties dealing with them and amending,
revising, changing and consolidating the law relating thereto," in recovery of possession, providing for
waiver of tenants' rights. The General Assembly of the Commonwealth of Pennsylvania hereby enacts as
follows: Section 1. The act of April 6, 1951 (P.L.69, No.20), known as The Landlord and Tenant Act of
1951, is amended by adding a section to read: Section 515. Waiver of Tenants' Rights.--(a) No lease may
contain a provision that requires the tenant to waive or relinquish a right or that impairs a right of the
tenant relating to the recovery of possession as provided in this act. (b) It shall be a violation of this act
for a landlord to require a tenant to execute, or coerce a tenant into executing, a lease that contains a
provision in violation of subsection (a). (c) A landlord that enters into a lease in violation of this
1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20
section shall forfeit and repay all rent and security deposits paid by the tenant under the lease. Section
2. This act shall apply to leases entered into or renewed after the effective date of this section. Section
3. This act shall take effect immediately.
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District
Hon. James R. Roebuck Jr.
(215) 724-2227
Fax: (215) 724-2230
Capitol
Hon. James R. Roebuck Jr.
(717) 783-1000
Fax: (717) 783-1665
-------------------------------------------------------------------------------------------------------News on the Landlord Sub Group.
I am going to do something weird with this group. I have identified a couple of very well qualified people
to lead this group, and they will lead it independently. What that means is that there will essentially be
more than one landlord sub group. The first one will hold a meeting on the same day as usually
scheduled but at a new location. See below, and mark the 26th on your calander.
Hi Josh
As I mentioned, we have kept the same date on the REIA calendar, the 4th Tuesday of every month.
So our first meeting with be Tuesday, 26 June from 6-8 PM on the Eat N Park in Bellevue on 65.
cheers
Mark
717-712-6658 cell
-------------------------------------------------------------------------------------------------------Amazon rumored to begin offering home insurance

Could use AI to offer cheaper premiums
June 6, 2018 Kelsey Ramírez
A new report reveals Amazon could soon be offering its customers home insurance by using its robots
and other home devices.
Amazon could begin to use its artificial intelligence and smart home devices to monitor for threats such
as fires and burglaries, therefore allowing the company to offer cheaper premiums, according to an
article by Priya Anand for The Information.
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While it appears Amazon may be looking into the possibility, it has yet to make any solid plans, and has
not rolled out any products, according to the article.
The company is also rumored to be developing robots that can perform tasks such as detecting smoke,
carbon monoxide, excess heat or loud noises.
These robots, codenamed Vesta, according to a Bloomberg report, could be in employees’ homes by the
end of 2018, and offered to consumers as early as 2019.
Over the past few months, Amazon has hinted at expansion into real estate in various ways.
Last July, the online monolith quietly tested (and then removed) a feature that would connect a
potential homebuyer or seller with a real estate agent.
And earlier this year, Amazon began exploring a move into mortgage lending. In fact, HousingWire’s
Editor-in-Chief, Jacob Gaffney, reported in March that Amazon is looking to hire the head of a soon-tobe-announced mortgage division.
Then, just last month, the company announced that it is partnering with Lennar, the nation’s largest
homebuilder, to launch what it calls Amazon Experience Centers. The Experience Centers are basically
showrooms for all of Amazon’s smart home products. But instead of Amazon opening up its own brickand-mortar showrooms, it’s partnering with Lennar to trick out model homes with Amazon gadgets.
(Jun 7)

PA Building Code about to get a facelift
After long delay, Pa. building codes get an update
Laura Legere
Harrisburg Bureau
May 30, 2018 8:30 AM
Pennsylvania’s building codes will be updated this year for the first time in nearly a decade, after a state
review board adopted a suite of changes to modernize standards for constructing homes and
commercial buildings.
The changes will apply to things such as fire safety, insulation and building materials in new construction
and major renovations. They are expected to make new homes about 25 percent more energy efficient
than homes built to the 2009 standards.
The new codes will take effect Oct. 1.
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Updated model codes are published by the International Code Council every three years.
But Pennsylvania’s building codes had largely been stagnant since a 2011 state law required two-thirds
of its advisory board to opt in to each of thousands of recommended code changes.
In 2012, the Review and Advisory Council accepted no changes to the state’s Uniform Construction
Code. In 2015, it adopted just 16 of 1,902 proposed changes.
A state law last year aimed to ease the stalemate by making it less cumbersome to catch up with past
changes and institute new ones, even while it ensured each future round of model codes will be at least
three years old before it can be implemented in Pennsylvania. The new codes are based on the 2015
model standards.
An analysis done for the U.S. Department of Energy found that if new Pennsylvania homes were built to
meet the 2015 code for energy performance — instead of the current 2009 code — energy savings
would pay back the higher upfront costs in a little more than three years. Over 30 years, the net savings
for the average Pennsylvania home built to the newer code would be more than $8,000.
Green building advocates had worried that the updated code review process still made it too easy for
the board to reject changes that would increase the initial costs of new construction even if those costs
were offset by later savings. The energy code was one of the likeliest targets.
Kristen Osterwood, the technical and policy director for the South Side-based Green Building Alliance,
said she had “expected it to be completely stripped.”
But during four meetings in March and April, the board adopted the 2015 model codes “with modest
amendments,” making fewer than 30 changes, according to the board chairman’s report.
Ms. Osterwood said the board relaxed the most important energy performance update in the code: The
Pennsylvania standard for a building’s airtightness will be stricter than the 2009 standard but not as
strict as the 2015 model code recommends.
Still, the new codes encompass standards for insulation, windows and lighting that will cut down on the
energy wasted by new buildings.“We’re not leaders,” she said, “but hopefully we won’t be the back of
the pack anymore.”
The Pennsylvania Builders Association, which pushed to slow new code adoption, wrote to its members
that it had successfully advocated to reject or modify “the most egregious code provisions” up for
review, “but all residential builders should be prepared for a major update” to the current code
beginning in October.
Frank C. Thompson, a Cranberry-based homebuilder and land developer and an association member,
said the board used its new ability to modify provisions — instead of just accepting or rejecting them —
which resulted in “better outcomes for Pennsylvania’s home-buying consumers.”
The cost of new home construction will increase with the new codes, he said, and it may not be
reflected in appraisals, which often do not properly value a home’s energy attributes.“It is definitely
going to be a challenge,” he said.
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Supporters of adopting the 2015 model code in its entirety included architects, code enforcement
officials, fire marshals, electricians and the City of Pittsburgh, which wrote earlier this year that the
state’s failure to adopt updated codes had subjected building owners, residents and first responders to
“higher insurance premiums, greater safety concerns, higher building operating costs … and higher
greenhouse gas emissions.”
Laura Legere: llegere@post-gazette.com.
(Jun 5)

Deal in Beaver County and mortgage news
Rochester PA, Beaver County
27k purchase
20% return on investment
https://pittsburgh.craigslist.org/reo/6608218237.html
Mariah Joyce
412-706-0038
---------------------------------------------------------------------------------------------------------I am not sure if I like this article or not. On one hand, more money pouring into mortgages should be
good for us investors. On the other hand, I am not real comfortable with the "too big to fail" banks. I
would rather deal with a smaller bank. That is one of the many reason that I like Ron Manges
-------Goldman Sachs teases big move into mortgages
June 4, 2018 Ben Lane
Once a big player in mortgage lending, Goldman Sachs’ footprint in housing finance has gotten
significantly smaller since the financial crisis…but that could be about to change.
In the aftermath of the crisis, the megabank’s mortgage presence was largely limited to lending to its
own clients and buying up delinquent mortgages from Fannie Mae and Freddie Mac as part of its $5
billion settlement with the government over toxic mortgage bonds.
But in the last few years, Goldman Sachs began to inch its way back into housing finance on a few
different fronts.
First, Goldman Sachs launched Marcus in 2016 expanding its lending beyond its traditional business
model to include smaller, personal loans. And earlier this year, Marcus expanded and began offering
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home improvement loans.
Additionally, last year, Goldman Sachs fully entered the fix-and-flip financing space by buying Genesis
Capital, a specialty commercial lending platform for professional residential real estate developers.
And just a few months ago, Goldman Sachs bought personal finance startup Clarity Money to boost
Marcus’ business. Clarity Money, a free app that helps consumers manage their personal finance, will be
integrated in Marcus’ platform.
But it appears that Goldman Sachs has bigger plans and bigger goals for Marcus, specifically in the
mortgage business.
Last week, Goldman Sachs President David Solomon (the rumored successor to CEO Lloyd Blankfein) told
investors that the bank sees several areas of the finance space where it can grow Marcus over the next
several years.
In fact, in an accompanying presentation made available on Goldman Sachs’ website, Goldman Sachs
teased possible expansions into mortgages, credit cards, auto lending, life insurance, health insurance,
checking, and payments, as show in the slide below
According to the presentation, since launching in 2016, Marcus has approximately 1.5 million customers
and has originated more than $3 billion in loans.
Here’s a little more on the Solomon’s presentation, recapped by Bloomberg:
Goldman Sachs Group Inc.’s push into consumer finance has even bigger aims than investors might
imagine.
Personal loans are just the start, with possible expansion opportunities for its Marcus brand in
mortgages, credit cards, auto loans and insurance, Goldman Sachs President David Solomon said in a
presentation Thursday.
“We don’t have to be one of the big leading consumer banks -- we can have a narrow slice of share and
have a very big, very profitable, very differentiated business over a period of time,” Solomon said.
“We’re building it as a platform for Goldman Sachs over the next 50 years.”
And while Goldman Sachs may be planning a move back into mortgages, will the fact that both interest
rates and home prices continue to rise keep people from being able to buy a house?
Newly released data from Black Knight shows that this year’s increases in interest rates and home prices
are seriously stretching housing affordability, adding $150 onto the monthly payment for an medianprice home nationwide in just the last six months.
According to Black Knight’s report, which was released Monday morning, the monthly payment on the
median-priced home has increased by approximately 14% since the start of the year, thanks to rising
interest rates and increasing home prices.
The latest interest data from Freddie Mac shows that interest rates relaxed slightly in the last week, but
overall, rates are still rising at a consistency not seen since 1972, at least.
Combine that with constant increases in home prices and you have a recipe for decreased affordability.
And the current trends are creating an “unsustainable” environment, according to Ben Graboske,
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executive vice president of Black Knight’s Data & Analytics division.
“Last month, we reported that January and February 2018 saw faster rates of monthly home price
appreciation than the start of any year since 2005,” Graboske said.
“While the pace of annual home price growth slowed a bit in March, HPA is still around 6.5%. We’ve also
seen interest rates climb by nearly three-quarters of a percent so far this year,” Graboske said.
“Together, those two factors have resulted in a $150 increase in the monthly payment on a 30-year
mortgage used to purchase the median-priced U.S. home, about a 14% rise since the start of 2018.
Stronger-than-average income growth in recent years still hasn’t been enough to keep up with rising
HPA and interest rates,” Graboske added.
According to Black Knight’s report, while houses in much of the country are still more affordable than
their long-term norms, there are 19 states that are either close to or beyond their long-term average
affordability levels. “Though much of the country remains more affordable than long-term norms, the
current trajectory would change that sooner rather than later,” Graboske said. “We’ve modeled out
multiple economic scenarios, some more conservative than others, and even with historically strong
income growth, the current combination of home price and interest rate increases isn’t sustainable.” In
fact, if conditions don’t improve, we could be headed for a record low in affordability in just a few years.
“In recent years, incomes have been growing at a rate of 4.37% annually, as compared to a 2.75% 25year average. Even so, a half percentage point increase in interest rates each year, combined with the
current rate of HPA, would push affordability to an all-time low by 2023,” Graboske said. “However,
many analysts expect HPA to slow, and March’s slight downward shift in annual HPA may already
suggest some degree of reaction to tightening affordability.” And finally, the mortgage and title
insurance industry, which is already on alert for hackers attempting to steal mortgage funds during the
real estate transaction, have a new problem to deal with: hackers pretending to the bank.
Two years ago, the Federal Trade Commission and the National Association of Realtors issued a warning
to people interested in buying a home about scammers who were posing as real estate agents, Realtors
and title insurance companies to steal consumers’ closing costs.
Last year, the American Land Title Association said that the previous warning from the FTC and NAR
didn’t do enough to protect consumers and the group wanted the Consumer Financial Protection Bureau
to issue a warning of its own.
Then, the FTC and NAR issued another warning, but that didn’t stop the scammers from stealing from
unwitting buyers.
Now, ALTA is warning title insurance and settlement services providers that they may be targets of a
new scheme.
Late last week, ALTA issued a warning about a new scheme wherein hackers impersonate a bank to try
to gain access to a title company’s bank account.
From ALTA:
Bill Burding NTP, executive vice president and general counsel for Orange Coast Title Co., reported that
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staff at his company received an email from one of their banks asking for verification of account
information before funding a file. The email said the buyer’s lender required the information from the
title company’s bank.
Employees noticed red flags such as different font sizes and bolded words. In addition, the bank
reference letter asked for information that its bank would already have, such as the account number,
full signors’ names and the legal entity that owns the account.
“It’s the keys to the castle if they are able to get this information,” Burding said.
As always, exercise extreme caution whenever anyone asks you for sensitive financial information, even
if it appears to be your bank.
And with that, have a great week everyone!

(Jun 1)

REIA Members Successful Financing
As always, our longtime Pittsburgh REIA member Ron Manges from First National Bank continues to
support our community. Ron reached out to me this week to share some great success stories related to
financing his bank has been providing for our group members. If you don’t know Ron, or haven’t called
him on a deal, you are missing out. He works closely with investors, and looks for creative ways to make
the deal happen. I really recommend that you get to know Ron. He is a vital part of our group and will
add value to your endeavors.
Josh
PS, take special note that he financed something in a trust, and he refinanced a hard money loan to help
a flipper. That is wonderful.

Hi Josh
I want to share with you some of the successful transactions that I am assisting REIA members with right
now. NO ORIGINATION OR APPLICATION FEES!
1. Refinance of recent purchase rehab – Property was purchased and rehab via a hard money lender last
year – is stabilized and leased
2. Purchase loan of a 9 unit in the Mon Valley, that will be deeded in a Trust
3. Purchase of a one unit in Mt Washington with a 30 day close deadline
As you can see – a really nice variety of transactions . I always provide checking accounts for the
LLC’s/borrowers free of monthly service charges – including a deposit stamp and free first round of
checks.
19

Pittsburgh REIA Newsletter – June 2018

As always – ROCK ON REIA!
Ron
Ron Manges
Vice President, MS
Business Development Officer
First National Bank
600 Wal-Mart Drive
Gibsonia, PA 15044
Office - 724.699.9718
FAX - 724.444.8177
Mobile - 724.493.1610
Manges@fnb-corp.com
(May 31)

Estate planning and home selling tips from your friendly neighborhood REIA club !!
Below is a list of common estate planning mistakes. Try to avoid these. We all work to build real estate
empires but for some of us, it is worth taking the time to consult with a competent attorney so that you
can pass your empire to the next generation without a snag We have a few good attorneys so feel free
to talk to them at the next meeting.

10 Surprising (or Surprisingly Common) Estate Planning Mistakes
By T. Eric Reich, CIMA®, CFP®, CLU®, ChFC®, President and Founder | May 22, 2018
When it comes to wills, as a financial planner, I’ve seen a lot of sad, unfortunate or just plain weird
things happen over the years.
Poor estate documents can lead to people accidentally cutting loved ones out of inheritances, paying big
tax bills unnecessarily and saddling families with expensive, head-scratching legal battles.
Here are 10 mistakes — some you can probably guess, but others you’ve probably never heard of —
people tend to make when planning their estates.
....

1. Beneficiary blunders.
Not naming a contingent beneficiary on retirement accounts and insurance policies — or failing to
review beneficiaries often enough — is my clients’ No. 1 mistake. The default if no contingent is picked is
likely your estate, which may be subject to probate, creditors, delays, etc. No contingent beneficiary on
an IRA means NO stretch IRA — a valuable tax break that enables someone who inherits an IRA to draw
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out distributions over his or her own life expectancy — if your original beneficiary has died.
Only a person with a life expectancy can do a stretch. An estate has no life expectancy, therefore, no
stretch to minimize taxes and potentially receive significantly more income over your beneficiary’s
lifetime.
Forgetting to change an ex-spouse on an IRA can have disastrous consequences for your new spouse or
family! (Note, in a retirement plan your new spouse becomes your beneficiary the day you get married,
but NOT in an IRA!) If you don’t want your current spouse to be the beneficiary of your retirement plan,
then they must agree to you naming someone else. And no, your prenuptial agreement doesn’t matter
in this case, because only a spouse can waive those rights, and a fiancée isn’t a spouse yet!
2. “Selling” property for $1.
This was popular years ago in areas that saw very rapid land appreciation. For example, when my
grandfather moved to Avalon, N.J., he paid $50 a lot for property. Today those lots would sell for $2
million each. The theory was that you could sell it for a very low price and not have to pay taxes on the
gain and remove it from your estate. You can sell property for whatever you want but:
The IRS will deem it a gift if it is less than market value, and Your heirs will lose the “step up” in value.
Why is this so bad? Because if I inherit a property worth $1 million and sell it for $1 million I may pay no
tax. If I “buy” it for $1 and sell it for $1 million, I pay tax on the $999,999 gain!
3. Naming specific investments in your will.
Specific bequests are handled first, and the person who died might not even own that investment
anymore. His estate might be required to go out and purchase it at a much higher price, which could
hurt all of his other beneficiaries.
We had a client who once left shares of a particular stock, which at the time was worth $10,000, to a
grandchild.
The problem was that the will was written 30 years earlier, and the same number of shares was worth
$600,000 at his death, AND he didn’t own them anymore. His estate would have to go buy those shares
and give them to the grandchild. This used up virtually all of the assets of the estate, and the remaining
beneficiaries got very few assets.
4. Not thinking through a well-intended gift.
A client had three daughters and wanted to make sure after she passed away that they always had a
home to go to in the town where she lived. Her will had stated that her children couldn’t sell her house
unless everyone had a house in that particular shore town. Two of the three children did, in fact, live in
that same town. The third, however, several years before her mother’s death, moved to San Diego
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(2,500 miles away!) and didn’t WANT to own a house in that town.
Because of the way the will was written, the heirs had to go through a lengthy process with the courts to
finally get permission to sell their mother’s home. Worse, during this time period the home’s value
declined dramatically. When the house was ultimately sold, the heirs lost over $500,000 in addition to
the legal fees.
5. Leaving assets directly to a minor without dealing with guardianship issues.
Who will handle the money for them? Define “for their benefit.” Does a new Escalade count, because
the kids won’t fit in my Honda Civic? That phrase welcomes a whole host of potentially abusive
interpretations.
6. Not planning for the death of a beneficiary.
f one of my two beneficiaries dies, where does the money go? Is it the other one, or is it the family of
the one who died? I could disinherit grandchildren by picking the first option and leave everything to the
other beneficiary and their family!
This is known as per capita (Latin for “by heads,” meaning per person) vs. per stirpes (Latin for “by
branch,” meaning each branch of the family would receive a share).
One way to word that might be that you leave your assets to “all lawful children equally — Per Stirpes.”
7. Ownership mistakes and imbalances.
If too many of the assets are in one spouse’s name, it could accelerate or increase some taxes (see your
tax adviser).
Frequently, one spouse may have worked longer and will have a much larger IRA. They may also have a
vacation home or investment accounts in their name only. By shifting the house or investment accounts
to the other spouse, the estate becomes more equalized, and therefore reduces the possibility of owing
taxes after the first death.
8. Not having a residuary clause.
A residuary clause deals with everything you didn’t specifically name in your will, forgot to put in your
will/trust/etc., things you don’t yet own but will before your death, and things you might not know you
own.
This happens more than you think! My family went to sell a property and found out there was a 4-foot
by 25-foot strip of land as a part of it that wasn’t ours. When we asked the owner to sell it, he never
even knew he owned it.
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9. Not planning for the unexpected.
There could be a sudden decline in your or your spouse’s health, or there could be a change in your
assets. What about the divorce of your kid? Your kid’s creditors? Can your heirs handle that much
money? There are a multitude of things that you have probably never even thought about.
This is commonly addressed by having assets go to a trust where you can control how, to whom and
when money gets distributed, unlike an outright inheritance from a will. Personally, mine goes to a trust
and they get distributions at ages 25/35/45, unless my trustee deems them to be a danger to
themselves. (The opioid epidemic has made people add this recently. The last thing you want to do is
give an addict, gambler, debtor, etc. a large distribution of cash.)
10. Not dealing with your own mortality!
Yes, you are still going to die someday, whether you want to face that reality or not! Do not leave your
family ruined because you don’t want to deal with an uncomfortable situation!
There are plenty of things that can go wrong after someone dies. Don’t make matters worse by failing to
plan properly. If you’re worried about the cost of a qualified estate planning attorney, I can tell you it’s a
lot cheaper than litigation!
This is for general information only and is not intended to provide specific advice or recommendations
for any individual. It is suggested that you consult your financial professional, attorney, or tax adviser
with regard to your individual situation.
------------------------------------------------------------------------------------------------I feel the need to add some editorial content before this article. A lot of houses don't sell as quickly
because they are not marketed well. Simply plopping a house on the MLS is just not good enough
anymore. On a good note, the entire month of June is dedicated to marketing.

Some houses stay on the market way too long. Why don’t these houses sell?!
This question is something you can ask yourself retrospectively in desperation, or you can ask it in a
proactive manner as you plan the details of your house flip. Some small factors that are under your
control can make the difference between selling your house in a quick two days or seeing it stagnate for
six months. You can expect more holding costs and more money to be subtracted from your bottom line
when your house’s ‘days-on-market’ metric keeps rising. Here are some of the top reasons why homes
don’t sell:
1. The Home is Not Priced to Sell
Elizabeth Weintraub, a Broker-Associate at Lion Real Estate, wrote quite candidly in her article about
why homes don’t sell. She says overpricing is the worst mistake a home seller can make. This is
especially true for investors. Investors need to be completely objective when selling (and pricing!) a
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house. Be sure to use SOLD comparables when valuing the house and not houses that are still on the
market. This mistake is common when evaluating comps.
Keep in mind, your comps can be exactly the same square footage or on the same block, but something
that seems as trivial as the property’s layout can influence the buyer’s decision. Keep style, livability, and
upgrades in mind when deciding how to price the home. If the house is not priced correctly, it can delay
the sale of even the highest quality rehab.
2. The Home was Not Rehabbed Well
Cost efficiency is extremely important in the house flipping business. Be careful not to take this frugality
too far though, or you’ll have plenty of reasons why your house isn’t selling. There is a fine line between
cost efficiency and cutting corners. Investors typically make a concerted effort to bring costs down,
possibly through doing the work themselves, buying material in bulk, etc. Low quality work will not sell
in today’s highly competitive housing market. Not only will it not be attractive to buyers, but poor
quality work will cost you even more to rectify. It is important to be mindful of expenses and to try and
save when you can, but paying a little extra for high quality work can save you money (and headaches) in
the long run.
3. The Home Does Not Match the Target Buyers
Here is an opportunity to look at sold comps and current market comps. Sold comps can be used to
understand what has worked and current market comps to understand what other investors/sellers
believe the local buyer wants. Cross referencing the two can tell an investor what their priorities should
be.
“All buying decisions are ultimately emotional,” says Joshua Ellison from The Denver Real Estate
Investment Club. A property not selling indicates a failure to identify a buyer who will get sufficiently
emotional about it. Joshua touches on a larger point; the inability of an investor to sympathize or put
themselves in the shoes of the buyer. Be sure to understand the target market. In doing so you can
easily research the qualities of a property the buyer feels are essential.
4. The Home Makes a Bad First Impression
It’s said that a person has seven seconds to make a first impression — the same goes for a house: 90% of
buyers start their search online and make a decision about whether to come visit a proeprty based on a
quick skim of your listing photos (Agandoni, Trulia.com, 2017). Anyone who’s searched online for a new
home recently, knows this to be accurate.
Look at the display pictures of two properties currently (at the time this article was written) for sale
below. Note the difference in click appeal between the two properties. Which inspires you more to go
take a look?
Of course, having low quality photos is better than having no photos at all, which surprisingly happens,
but not much better. It speaks to the current owner or investor’s diligence. If they aren’t willing to spend
money on a decent photo or find someone who can, how could they competently rehab the house?
What other corners did they cut? It may be an excellent rehab, but this question would certainly be
raised right off the bat. Want to add a special touch when showing off your work? Consider staging your
flip to give it a welcoming, aspirational feel.
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5. The Home is Being Sold by an Incompetent Realtor
Amit Bhuta, a real estate specialist, says more than ninety percent of all Realtors do the same thing – put
up a FOR SALE sign, submit the homes information on the MLS, promote the home on a bunch of
websites, hold an open house, advertise ineffectively on social media, and make a brochure for the
home (Bhuta, Compass.com). This is called “listing and praying.” Bhuta goes on to say that you MUST
interview realtors before hiring them as your agent. Find out what their strategies are, how effectively
they use online services/social media, and what else they are going to do to help sell your house as
quickly as possible.
(May 30)

June 23 all day marketing seminar and some deals for today
As you already know, I am bringing in some marketing experts for our main meeting on the 19th of June.
The super good news is that they have agreed to expand on that teaching and do a full day training for
us on June 23rd. Marketing is what makes your business work. I don't care if you are a landlord
marketing for tenants, a wholesaler marketing for deals, or a flipper marketing to sell your latest
masterpiece, marketing makes you money. This is important and you need to clear your schedule so that
you can attend this event.
I just booked the Masonic Hall that we use for the main meeting, so there shouldn't be any confusion
about the location. Everyone knows how to find 3579 Masonic way, Pittsburgh PA 15237, and if you
don't, I just gave your GPS something to chew on.
I will send out registration info as soon as I get that finalized so that you can claim your seats.
To your success
Josh
-------------------------------------------------------------------------------------------------------Property deals for you

Beaver Falls
618 8th St Beaver Falls Pa 2245 ft
Ask Price 21k
5k-10k Repairs
Brick,New heating,Hot Water tank, Woodwork,Huge Entry
https://www.dropbox.com/sh/teeseehiuhc5dmc/AAAaOcYupVw1A10ZdbKWx7Qoa?dl=0

Freedom
25 6th ave beaver
Large Yard,Garage,High ARP
Ask 17k
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30-40k repairs (Dry wall,Kitchen,)
https://www.dropbox.com/sh/0k1475seug8t76i/AADKydBOmRxKYfowgr7Y8QRda?dl=0

New Brighton
313 strawberry alley
2b/1b
Updated water heater, recently rented (ready to go)
Ask price:17k
Rented for $650
https://www.dropbox.com/sh/58khtdyq2n57j9p/AAAqFlz0e91L4pkEqVaKjmSJa?dl=0
Sheraden/Zephyr ave
5,450 sq ft
Single Family
3 stories
3 bed/1 bath (not including third story)
Ask price 35k
Rent $900
15-25k Repairs
https://www.dropbox.com/sh/d97hkmh215oi9t4/AABN-QDSO70g8tKPZFh1J8Ala?dl=0
-Terraine T. Johnson
412-287-0981(Cell)
(May 28)

What Memorial Day is all about
Memorial day is not about thanking veterans, that is veteran's day and that is also a very important
holiday. Memorial day is about the guys who went off to war and never made it back. The brave men
and women who gave their lives away from home so that the rest of us could live free. Remember these
brave people today and remember them the next time some ignorant millionaire kneels in disrespect
during the National Anthem.
I never met Billy Prom, he gave his life six months before I was born, but my friend Jack escorted his
body home to be buried, and I used to walk past the site of his memorial when I was a kid.
Today I give you the story of a military hero from Troy Hill who never made it back from the Vietnam
War.

William Raymond Prom (November 17, 1948 – February 9, 1969) was a United States Marine who
posthumously received the Medal of Honor for heroism in February 1969 during the Vietnam War.
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William Raymond Prom was born on November 17, 1948 in Pittsburgh, Pennsylvania. He attended Mt.
Troy Public School in Pittsburgh and Millvale High School in Millvale, Pennsylvania.
Prom enlisted in the U.S. Marine Corps Reserve at Pittsburgh on December 8, 1967, and was discharged
to enlist in the Regular Marine Corps on December 27, 1967.
Upon completion of recruit training with the 3rd Recruit Training Battalion, Marine Corps Recruit Depot
Parris Island, South Carolina, he was promoted to private first class on March 1, 1968. Transferred to the
Marine Corps Base Camp Lejeune, North Carolina, he underwent individual combat training with the 2nd
Infantry Training Regiment, and weapons special training with the 1st Battalion, 1st Infantry Training
Regiment, completing the latter in April 1968.
In June 1968, he arrived in the Republic of Vietnam, where he served consecutively as ammunition man,
assistant gunner, machine gun team leader, and machine gun squad leader, with Company I, 3rd
Battalion, 3rd Marines, 3rd Marine Division. He was promoted to Lance Corporal on September 1, 1968.
While participating in Operation Taylor Common during a reconnaissance in force operation southwest
of An Hoa Combat Base on February 9, 1969, he was killed in action.[1]
William R. Prom is buried in Allegheny County Memorial Park in Allison Park, Pennsylvania.[2]
Decorations
A complete list of his medals and decorations include: the Medal of Honor, the Purple Heart, the
National Defense Service Medal, the Vietnam Service Medal, and the Republic of Vietnam Campaign
Medal.
Medal of Honor
Purple Heart
National Defense Service Medal
Vietnam Service Medal
Republic of Vietnam Campaign Medal
Medal of Honor citation
The President of the United States in the name of Congress takes pride in presenting the MEDAL OF
HONOR posthumously to
LANCE CORPORAL WILLIAM R. PROM
UNITED STATES MARINE CORPS
for service as set forth in the following CITATION:
For conspicuous gallantry and intrepidity at the risk of his life above and beyond the call of duty while
serving as a Machine Gun Squad Leader with Company I, Third Battalion, Third Marines, Third Marine
Division in action against the enemy in the Republic of Vietnam. While returning from a reconnaissance
operation on 9 February 1969 during Operation TAYLOR COMMON, two platoons of Company I came
under an intense automatic weapons fire and grenade attack from a well-concealed North Vietnamese
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Army force in fortified positions. The leading element of the platoon was isolated and several Marines
were wounded. Lance Corporal Prom immediately assumed control of one of the machine guns and
began to deliver return fire. Disregarding his own safety he advanced to a position from which he could
more effectively deliver covering fire while first aid was administered to the wounded men. Realizing
that the enemy would have to be destroyed before the injured Marines could be evacuated, Lance
Corporal Prom again moved and delivered a heavy volume of fire with such accuracy that he was
instrumental in routing the enemy, thus permitting his men to regroup and resume the march. Shortly
thereafter, the platoon again came under heavy fire in which one man was critically wounded. Reacting
instantly Lance Corporal Prom moved forward to protect his injured comrade. Unable to continue his
own fire because of his severe wounds, he continued to advance to within a few yards of the enemy
positions. There, standing in full view of the enemy, he accurately directed the fire of his support
elements until he was mortally wounded. Inspired by his heroic actions, the Marines launched an assault
that destroyed the enemy. Lance Corporal Prom's indomitable courage inspiring initiative and selfless
devotion to duty upheld the highest traditions of the Marine Corps and the United States Naval Service.
He gallantly gave his life for his country.
/S/ RICHARD M. NIXON
(May 27)

We need one more partner for a hotel in Louisiana
Ken Mudan is a very smart developer and investor. He is also a personal friend of mine. Most of you who
attend the Commercial sub group meetings or the Creative Finance sub group, already know Ken.
For the rest of you, Ken has been a developer for more than 30 years. He has done commercial projects
in Africa and Europe. In fact, if you know of the gem stone called Tanzenite, Ken is the guy who built the
highway to the mines in Tanzania.
Ken owns a hotel in Tennesee, and he is about to buy one in Louisiana. This one is a LaQuinta flagged
hotel.

Hotel Name : La Quinta Inn and Suites
Address : xxxxxxxxxxxx Morgan City, LA 70380
Rooms : 53
Year Built : 2009

PLEASE DO NOT CALL HOTEL OR HOTEL EMPLOYEES ABOUT THE SALE OF THE HOTEL AND DO NOT VISIT
THE HOTEL WITHOUT APPOINTMENT. DO NOT CONTACT LISTING AGENT. HOTEL IS UNDER CONTRACT
ALREADY
2009 Built ,53 Rooms Interior Corridor Hotel.Offered Well Below Replacement Cost.Motivated Absentee
Owner Seller.Make Serious Offer.Perfect for Owner Operator.This property offers upside potential with
more hands-on management and direct sales efforts,who will take the opportunity to continue to drive
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top line revenue while remaining focused on improving operational inefficiencies and achieving stronger
bottom-line flow through.Oil Business is bound to take off during New President Administration.
Located just off scenic Highway 90.Plenty of Restaurants located just around the corner from the Hotel.
The hotel is located just around the corner from a number of area companies and businesses, including
Teche Regional Medical, McDermott International, and Conrad Industries. Dozens of eateries are also
conveniently located within a few minutes of the hotel. Mix of activities within minutes of the hotel,
including shopping and tours of the beautiful Cajun Coast.

Ken has already secured funding for the $1,650,000 purchase but he is a little short. $55,000 to be
specific. That is why this deal is open to other investors, and why I am sending out this email

The proposal is as follows, we do the following,
1. Reduce the overheads, specifically the labor cost and restructure the teams.
2. Push the Advertisements and contact all the local companies (oil)
3. We should have a 60% occupancy target, which is 31 rooms a night average. ( currently 39%)
4.We run it and should clear $120k annually in first year and $200k in second year (as sales increase)
5. Once we reach $800k we hold it for 2years then sell it at 3.4 X that which is $2.75M
6. Pay off the loan of $1.65M and have $1M after expenses plus we have an income while we hold it.
7.Ken will oversee the day to day running of the motel.
8.We have a 50/50 partnership.
9.The money (55k) put down at the purchase is refunded as soon as possible (maybe at the closing or
soon after)
10, the person who puts up the remaining 55k can either choose to get their money back plus 10%, or
they can choose to keep 10% of the hotel until it is sold at a profit.
WE ARE ONLY GOING TO ACCEPT ONE PERSON INTO THIS DEAL. IF YOU WISH TO BE CONSIDERED, THEN
CONTACT JOSH AT PITTSBURGHREIA@AOL.COM
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Good advice
Never Mind the Millionaires Here’s Advice From Billionaires
The richest offer life lessons about how they got where they are.
By Barry Ritholtz
May 25, 2018, 3:29 PM EDT
Last month, I described an email that promised vast riches if I would adopt “The Millionaire Mindset.”
This is the sort of silly wishful thinking I hate:
Consider, instead, the Cartesian pitch as applied to self-help being sold today: Just think it and it will
happen. This stuff, along with crystals and horoscopes, joins a long list of things that have never been
proven to have much value beyond a placebo effect.

Wishful thinking alone is insufficient to get any job done. “All you need is a dollar and a dream” is typical
of the mindset of those who visualize themselves as wealthy. Rather, a lottery ticket allows you to
imagine yourself as rich for a few minutes, but statistically speaking, neither the lottery nor the
visualizations are likely to work.
Some misread my attitude as a challenge to their favorite self-help gurus.
It was not my intention to disparage those who aim to help people with their personal philosophies. I did
not mention any guru by name except Napoleon Hill, and he was discussed with approval. Nonetheless, I
clearly touched a nerve.
What follows are some suggestions for success I pulled from conversations with billionaires. Note that I
do not study billionaires for a living, and have recommended that people shouldn’t invest like them.
However, I have been fortunate to have sat down for two hours at a time with lots of people in the
three-comma club: Mark Cuban, Ray Dalio, Howard Marks, Leon Cooperman, Jeff Gundlach, Bill Gross,
Ed Thorp, Jeremy Grantham, Ken Fisher, Mario Gabelli, as well as many more near-billionaires.
When successful, intelligent, accomplished people tell their life story, you listen very carefully. When did
their philosophy develop? Who were their mentors? What mistakes did they make and what did they
learn from them?
The people listed above each took a different route to success. But they were happy to pass on their
experiences and wisdom. And they also had some traits in common. Here is what these billionaires
taught:
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Be reality-based: Ray Dalio writes this explicitly in his "Principles," published in 2011. Every member of
my billionaire sample discussed the importance of discerning reality that others have missed or
misunderstood.
Howard Marks of Oaktree Capital explained why you need to do more than simply grasp reality. Failing
to understand the world as it is will prevent you from achieving long-term, sustainable success.
Work Hard: No one on my list inherited great wealth -- all of the billionaires were self-made and male (I
have not yet interviewed any of the world’s 256 female billionaires). They discussed working long and
hard, especially in the early days of their careers. Many of them outworked, out-hustled and outsmarted
their competitors to achieve their success.
Focus on Process: No one in this group is outcome-focused. They are all process-oriented investors.
Understanding probabilistic outcomes, learning from errors, failing well were qualities frequently cited
by members of this group.
Read widely: This is another trait almost all members of the group shared. They didn't just read financerelated books, but a huge variety of works of history, biography and philosophy. The billionaires sought
to get smarter, learn more and have a deeper understanding of the world.
Be Lucky: The consistent acknowledgement of the role of serendipity played in their lives was perhaps
the most surprising of all the sentiments shared among this crew. Every person mentioned how much
random good fortune had come their way.
Opportunity Knocks: Combine hard work with luck and you create opportunity. Lucky, yes, but ready to
act when fortune smiles. If you are lucky but fail to rise to the occasion, then the luck is meaningless.
Being well-prepared to capitalize on what providence provides was a consistent theme.
Be humble: Success in the market requires humility. At times, it can be humbling. But the humility of
these uber-successful, ultra-wealthy men was another surprise.
So read all the self-help books you want, but avoid wishful thinking. The virtue of being reality-based,
process-oriented, hard-working, well-read and humble are evident ways to work to achieve success in
any field.
Instead of the “millionaire mindset,” adopt a “billionaire behavior.” You will be glad you did.
This column does not necessarily reflect the opinion of the editorial board or Bloomberg LP and its
owners.
To channel Seinfeld, we should not call assistance from other people “Self-help.” It is simply “Help.” Selfhelp is marketing phrase created by book sellers.
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For the record, I never wrote “Ignore self-help gurus!” I don’t know where Peter Switzer got that line
from, as it wasn't in my column. The Sydney Morning Herald seemed to add that on its own. And to
clarify for the umpteenth time, writers don’t write the headlines--editors do.
Before you email: I gave credit to the worthwhile suggestions made by some. There are advice books
and columns that exhort readers to do something beyond mere wishful thinking to better themselves.
To be fair, there are some “millionaire mindset”suggestions that do have value: becoming goalorientated; living within or below your means; using extra money to invest in yourself or the stock
market, and so on.
Never stop learning is also solid advice. Self-evaluation is a positive step. But unfortunately, these seem
to be the exceptions to the rule of adopting a "millionaire mindset.”
Originally,"Invest Like a Billionaire If You Are One" (Aug.8, 2016).
To contact the author of this story: Barry Ritholtz at britholtz3@bloomberg.net
To contact the editor responsible for this story: Max Berley at mberley@bloomberg.net
Bloomberg: Never Mind the Millionaires Here’s Advice From Billionaires
https://www.bloomberg.com/view/articles/2018-05-25/billionaires-give-better-life-advice-thanmillionaires
(May 25)

Trump signs off on rolling back Dodd-Frank
I will go out on a limb here and say that the Dodd-Frank act was one of the worst laws for real estate
investors during my lifetime. I am waiting to see how much of this disaster will go away, and how much
of the problem will stay with us. At any rate, asking the two idiots who helped to cause the housing crisis
of 2008 to create a bill to fix the problem was a very bad idea from that start.

President Trump signs Dodd-Frank rollback into law
Republicans hope to extend regulatory relief to small bankers
May 24, 2018 Kelsey Ramírez
Regulatory Relief and Consumer Protection Act S. 2155 Trump
President Donald Trump signed a major Dodd-Frank rollback into law Thursday, hoping to bring
regulatory relief to community banks across the U.S.
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On Tuesday afternoon, the House of Representatives passed S. 2155, also known as the Economic
Growth, Regulatory Relief and Consumer Protection Act. The bill rolls back reforms from the 2010 DoddFrank Act.
“Dodd-Frank’s costly regulations gave large banks a negative advantage at the cost of small banks
throughout the country,” Trump said at the signing.
The president explained Dodd-Frank made it impossible to open up new businesses. But now, the new
law will “liberate small banks.”
Consumer Financial Protection Bureau Acting Director Mick Mulvaney also voiced his support for the bill,
saying it will improve consumers’ access to credit and reduce regulatory burdens. “As Acting Director of
the Bureau of Consumer Financial Protection, I am pleased to see the long-overdue reforms to the
regulations governing mortgage lending,” Mulvaney said. “These changes will allow community banks
and credit unions to focus on making prudent loans to prospective homebuyers without being tied up in
expensive and excessive red tape.”
“I stand ready to work with Congress and the rest of the Administration to implement these new
reforms that will promote a brighter, more prosperous future,” he said.
The bill cleared the Senate in March and was sent back to the House for approval.
The bill, which aims to ease regulations on small banks, was sponsored by Banking Committee Chairman
Mike Crapo, R-Idaho, with nearly 20 bipartisan co-sponsors, and was introduced in the Committee on
Banking, Housing and Urban Affairs.
“NAFCU and our members again appreciate all House and Senate lawmakers who worked on this bill and
pushed it through to final passage – especially Senate Banking Committee Chairman Mike Crapo and
House Financial Services Committee Chairman Jeb Hensarling,” said Dan Berger, National Association of
Federally Insured Credit Unions president and CEO.
“We appreciate President Trump signing the bill, as we can now look towards the future and continue to
work with Congress on further regulatory relief measures to ensure robust growth of the credit union
industry,” Berger said.
And other members of the housing industry joined in their excitement for the law’s passage.
“We applaud the President for signing the Economic Growth, Regulatory Relief, and Consumer
Protection Act today,” NewDay USA Executive Chairman Thomas Lynch said. “This new law will help
protect my fellow veterans, active duty military and their families as they access the VA home loan
benefits they have earned.”
“It helps provide better access to their benefits, but most importantly, it goes a long way in defending
them from predatory lenders who are not working in the best interest of the veteran,” Lynch said. But
while the new law is bipartisan and holds significant support from the housing industry, it does still have
its critics.
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-------------------------------------------------------------------------------------------------------------Freddie Mac: Mortgage rates haven't risen this consistently in 40 years
Highest sustained climb since 1972, at least
May 24, 2018 Alcynna Lloyd
Mortgage rates haven't risen this consistently to start a year in more than 40 years, according to Freddie
Mac’s latest Primary Mortgage Market survey.
“Mortgage rates so far in 2018 have had the most sustained increase to start the year in over 40 years,”
Freddie Mac Chief Economist Sam Khater noted in the report. “Through May, rates have risen in 15 out
of the first 21 weeks (71%), which is the highest share since Freddie Mac began tracking this data for a
full year in 1972.”
(Source: Freddie Mac)
According to the report, the 30-year fixed-rate mortgage increased to 4.66% for the week ending May
24, 2018, up from 4.61% last week and 3.95% last year.
The 15-year FRM increased to an average 4.15% this week, up from 4.08% last week and 3.19% last year.
The five-year Treasury-indexed hybrid adjustable-rate mortgage increased to an average 3.87% this
week, up from 3.82% last week and 3.07% last year.
“At a time when housing inventory remains extremely low, it’s worth watching whether these higher
borrowing costs lead some would-be sellers to stay put in their current home.” Khater said. “Inventory
shortages would likely worsen if more homeowners decide not to sell out of reluctance of having a new
mortgage with a higher rate.”

I'm back and I have a lot to share with you
On Monday of this week my computer crashed and not having a working computer has made me
absolutely nuts. I have a ton of info to share with you so I will start right now and drip info to you over
the weekend. YAY
I swear that not having a functioning computer is new form of being handicapped. I couldn't do most of
what I do without my files and access to the internet.
-----------------------------------------------------------------------------------------------------------------Just a tease about our June Monthly meeting.
I have two all-stars coming in to talk about marketing and I am pretty sure that they will do an all day
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training on the following Saturday, I am still working on that part, but I wanted to tell you a little about
Jason and Rachel. They are masters of marketing, and that marketing masterly has lead them to be able
to flip over 400 houses, Would that sort of marketing help you?????
-----------------------------------------------------------------------------------------------------------------I talked to the Pittsburgh URA and they have some fantastic deals, all you have to do to participate is to
follow this simple 25 step check list !!!
DISPOSITION PROCESS OVERVIEW
1. Redeveloper will submit a response to a URA-issued Request for Proposals (RFP).
2. Initial Board Action – Exclusive Negotiations - Should the Redeveloper’s RFP
response be selected, URA staff will request URA Board authorization to enter into Exclusive
Negotiations with the Redeveloper for a period of 90 days. Redeveloper is requested to attend board
meeting.
3. During the Exclusive Negotiations period the URA will establish the purchase price and send
Redeveloper a Redevelopment Proposal Package. Redeveloper must enter into a License Agreement
with the URA in order to enter URA property for any due diligence activities.
4. MWBE – All projects in excess of $250,000 are required to comply with the URA’s Minority and
Women-Owned Business Enterprise (MWBE) program. During the Exclusive Negotiations period,
Redeveloper must reach out to Diamonte Walker, the URA’s MWBE Program Officer, at 412.255.6610 or
dwalker@ura.org, to discuss goals and schedules.
5. p4 – The p4 performance measures are an evaluation tool that informs alignment of investments in
real estate development projects to the City of Pittsburgh’s commitment to sustainable and equitable
practices. Redevelopers will be required to submit an initial p4 checklist with their RFP response and an
updated checklist prior to each subsequent Board Action.
6. Redeveloper then submits the completed Redevelopment Proposal Package, which shall include:
a. Completed and executed Redevelopment Proposal Package;
b. Good Faith Deposit (GFD) – 10% of purchase price (refunded upon issuance of Certificate of
Completion, not at closing);
c. Carrying Cost Payment – based on property/structure size (non-refundable if Proposal accepted by
URA Board);
d. Expression of Community Input;
e. Preliminary Evidence of Financing;
f. Drawings including a site plan and elevations; and
g. p4 checklist.
7. Carrying Cost Payment – Payment designed to cover URA holding costs, land care costs, and
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administrative costs for up to one year. The Carrying Cost Payment is based on parcel/structure size,
with a minimum of $1,000.00. Carrying Cost Payment is due with proposal submission and is
nonrefundable should Redeveloper’s Proposal be accepted by the URA Board (see 11. below).
8. Preliminary Evidence of Financing - As a condition precedent to proceeding to the Second URA Board
Action (see 11. below), the URA must review and approve evidence satisfactory to the URA that the
Redeveloper has the equity capital and financing commitments necessary for the proposed
development.
9. Public Financing - If public financing is sought for project, Redeveloper should be in regular contact
with the URA’s Economic Development Department (for commercial developments) or Housing
Department (for residential developments) to discuss financing options.
10. City Planning and Zoning Approvals – No later than the time of the Second URA Board Action (see 10.
below), Redeveloper should begin to work with City Planning to determine appropriate planning and
zoning hearings and approvals. However, Redeveloper is not permitted to appear before the Planning
Commission or Zoning Board of Adjustment, or otherwise condition URA-owned land, prior to URA
Board acceptance of the Proposal. The URA provides no oversight in the permitting process.
11. Second URA Board Action – Accept Proposal – The URA Board will vote on the acceptance of
Redeveloper’s Proposal and, if accepted, will authorize the URA and Redeveloper to enter into a
Contract for Disposition. Redeveloper is requested to attend board meeting.
12. Contract for Disposition – The URA’s Real Estate Department and legal counsel will draft a
Disposition Contract. The Disposition Contract acts as an Agreement of Sale and sets forth a timeline and
construction/development program. The Disposition Contract must be executed within 45 days of
receipt of a draft from the URA.
13. Working Drawings (60%-80%) – Including Design Development and Site Plans; URA Engineering and
Construction department will review all drawings and provide comments. All drawings are to be sent to
the URA Real Estate Department. The submission schedule is dictated by the terms of the
Redevelopment Proposal Package and Disposition Contract.
14. City Council Action (If required) - Pittsburgh City Council approval is required for certain sales and for
some financing mechanisms. The URA will inform Redeveloper if such approval is required.
15. Drawings (100%) – Final Drawings must be submitted for URA review no later than three weeks prior
to proposed Closing date.
16. Final Evidence of Financing – Concurrent with Final Drawings, Redeveloper must submit detailed
evidence of financing for URA review of sufficiency to meet all project costs and capacity to complete
the project in a timely manner.
17. Final MWBE Plan – Prior to the URA scheduling a Closing, Redeveloper must obtain URA approval of
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its Final MWBE Plan.
18. Third URA Board Action – Approve Final Drawings and Evidence of Financing; Execution of Deed –
The URA Board will approve Redeveloper’s Final Drawings and Final Evidence of Financing (subject to
final URA staff approvals), and authorize the execution of deed. This Board action authorizes the URA to
proceed to Closing. No construction is permitted until Closing occurs.
19. Closing
20. Construction Start
21. Construction Period - During the period of construction Redeveloper is required to provide the URA
with construction updates, updated Evidence of Financing and quarterly MWBE reports.
22. Construction Completion
23. Request for Inspection and Certificate of Completion - Following completion of construction,
Redeveloper should request that the URA inspect the development for purposes of issuing a Certificate
of Completion.
24. URA Inspection – The URA inspects the completed project to confirm that it was built in a manner
consistent with the Contract for Disposition and the Final Drawings.
25. Final URA Board Action – Certificate of Completion – Upon satisfactory inspection, verification of
compliance with the MWBE Plan, and review of cost certifications, if applicable, the URA will issue a
Certificate of Completion and return the Redeveloper’s GFD.
(May 18)

Real Estate Marketing Class coming soon
Anyone who knows me, knows that I LOVE marketing. Everything starts with marketing. If your
marketing stinks, then your business will stink.
The life blood of any real estate investor is marketing. Without marketing all of the wheels fall off of
your wagon. Marketing is what we do, so that we have someone to make a deal with. It doesn't matter if
you flip houses, wholesale, rent, lease option, of whatever your section of the real estate investing world
is, you need to market. More importantly you need to be better at marketing than everyone else you
compete with.
That is why Pittsburgh REIA is dedicating the month of June to marketing, it also happens to be my
favorite subject. One good bit of marketing can be worth a years pay to someone with w-2 income.
Some come and join us. We are a very friendly and welcoming group. As always first time guests are
free, so bring your spouse or partner along with you.
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I know summer is super busy, but I want you to save the day, June 19th. Come an join your fellow
investors as we learn a bunch of new marketing tricks.
To your success
Josh
--------------------------------------------------------------------------------------------------As long as I am on the topic, marketing is going to be part 1 of a 2 part series for REIA. We are going to
spend June on marketing, and July on making offers.
I want to ask you all, what questions do you have about marketing, and about making offers on
property?
What questions can we answer for you?
-------------------------------------------------------------------------Those of you who were at the May monthly meeting got an education on law suits. How to avoid them,
and when you should be going after someone who wronged you.
I wanted to thank Attorney Phil Scolieri for sticking around to answer questions after his presentation.

-----------------------------------------------------------------------------------------------------Great deals on used tools from the Home Depot store in Robinson.
The following used tools are available for sale at The North Fayette Home Depot.
Please call 412-494-2844 with any questions. Thank you for your patronage.
Unit Description Retail Sale Price Savings
46783 20" Gas Chainsaw $559 $322 $237
07499 Power Pruner $564 $325 $239
02349 Electric Concrete Saw w/o blade $506 $244 $262
01936 Mud Mixing Drill ½" $302 $174 $128
09996 3000 Watt Generator $1,429 $715 $714
01201 2000 Watt Generator $1,188 $685 $503
00031 Grease Water Jetter $1,799 $208 $1,591
08505 Electric Water Compressor $324 $174 $150
32813 PRO Paint Sprayer $1,771 $677 $1,094
16001 Aerator $2,480 $672 $1,808
10413 Power Rake $1,403 $469 $934
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24502 1 Man Auger $696 $375 $321
03416 Towable Hydraulic Auger $3,294 $1,259 $2,035
14527 Lawn Roller $104 $56 $48
02150 Electric Hedge Trimmer 25" to 30" $285 $112 $173
05769 Gas Hedge Trimmer $261 $150 $111
00579 Hydraulic Trencher $6,079 $1,826 $4,253
05357 Log Splitter $3,353 $1,121 $2,232
01757 Carpet Drying Fan $114 $75 $39
15418 Floor Maintainer $1,710 $622 $1,088
03784 Mini Grinder $192 $87 $105
04649 PRO Floor Stripper $1,352 $532 $820
28965 2000-2700 PSI Pressure Washer $1,039 $481 $558
12973 3500-4000 PSI Pressure Washer $1,299 $650 $649
13532 Appliance Dolly $86 $30 $56
07449 4 Wheel Dolly $13 $7 $6
02594 Mold Removal Fogger $293 $90 $203
-----------------------------------------------------------------------------------------------------Property deals for you
Building #1 S/F Mount Oliver
3 Bedrooms, LR, DR, 2 Baths, Rear yard
Rent Income: $750.00 Retail tenant
Tenant pays ALL utilities
Building #2 S/F Mount Oliver
3 Bedrooms, LR, DR, 1 1/2 Baths, fenced yard, one car garage
Rent Income: $735.00 Section 8 tenant
Tenant pays ALL utilities
Building #3 S/F Mount Oliver
3 Bedrooms, LR, DR, 1 Baths
Rent Income: $770.00 Section 8 tenant
Tenant pays ALL utilities
Building #4 S/F Knoxville
5 Bedrooms, LR, DR, 1Bath
Rent Income: $725.00 Retail Tenant
Tenant Pays ALL utilities
Building #5 Mount Oliver
2 Bedrooms, LR, 1 bath
Rent Income: $625.00 Retail Tenant
Tenant Pays ALL Utilities
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Asking $359,000 sold in portfolio
Building #1 Duplex Mount Oliver
1st Floor 2 BR, LR, EIK, 1 bath, Rear fenced in yard
Rent Income: $615.00 Retail tenant
Tenant pays ALL utilities but water, sewer (we have supplies to separate water)
2nd Floor 3BR, LR, Kit, 1 bath
Rent Income $725.00 Retail Tenant
Tenant pays ALL utilities but water, sewer (we have supplies to separate water)
Building #2 Duplex Carrick/BonAir
1st Floor 2 Bedrooms, LR, DR, 1 Baths, rear yard
Rent Income: $700.00 Retail tenant
Tenant pays ALL utilities
2nd Floor 3 BR, LR, DR, Kit, 1 Bath
Rent Income: 725.00 Retail Tenant
Tenant pays ALL utilites
Building #3 Fourplex Mount Oliver
All Units are 1-2 Bedrooms, LR, Kit, 1 Bath
Rent Income: $525.00 each unit = $2100.00 Retail tenants
Tenant pays ALL utilities
Asking $339,000 sold in portfolio.
Stacey Kovaly 412-480-0393
These can also be a package deal purchase of all 13 units.
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Our Business Partner Members
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www.USAREMentoring.com
USA Real Estate Mentoring Group
“Your Highway to Success”

Mentoring is the key to your success in Real Estate Investing!
We are:
-Successful Investors Currently Investing in Today’s Real Estate Market
- Best Selling Authors
-Our Group of Mentors Have Personally Trained Over One Hundred Real Estate Investors
-We KNOW Pennsylvania, and How to Invest Legally in Pennsylvania!
-Access to Our Team Members and Systems
-We Meet Once Per Month in the Pittsburgh Area (Wexford)
-1st Meeting is Free
-Different Levels of Training and Pricing Available
Visit www.usarementoring.com for more info
Brian Snyder: 412-992-8884
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