Pittsburgh REIA Newsletter – April 2019
Our next meeting is scheduled for Tuesday, April 16th
Greater Pittsburgh Masonic Center in Ross Twp
3579 Masonic Way, Pittsburgh, PA 15237

$10 at the Door
If your membership has expired and you aren’t ready to renew yet, or if you have visited the club
as a guest and are still deciding whether to join, you are welcome to join us for the monthly
meeting but you will be asked to pay $10 at the door. While an annual membership is cheaper
than paying $10 at each meeting, we understand that this pay-as-you-come option is a better fit
for some. Note that first-time guests and current members are free.

Main Meeting:
6:00 – 7:00 Pizza Networking – Informal networking opportunity before the meeting
7:00 – 9:00 Legendary Real Estate Investor, Lou Brown – don’t want to miss this

Logistics:
Properties for Sale Table – I love this table idea. I wish I could remember who I stole this idea from so I
could give them credit. I think it was RICH Club from Houston. Even if it wasn’t, they do a lot of good
things and deserve credit for something.
Vendor Tables – Vendors are encouraged to set up trade show style in our vendor area.
Sub-Group Table – Don’t forget to look at the sub group table. We have a bunch of sub groups now and
you are bound to be interested in at least one of them. These groups are designed to supplement the
main meetings.
Online Club Calendar – In case you missed it, we added a calendar to the PittsburghREIA.com website.
This way we can keep track of recurring sub-group meetings and club activities all in one place. Find it
under the Events tab.

Membership Renewals
If you need to renew your membership before the meeting then just follow this link
http://pittsburghreia.com/membership/membership_application_form.pdf then print out your application and
bring it in with your check. It is that simple.
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…Below is newsletter content that was sent in advance, for those of you who
prefer to read smaller chunks of information more often. It’s being
included for those who missed it…

(Apr 13)

I have evidence that our world might be ending soon!
I am endorsing a Democrat for a political office. I know this is a shocker but this guy is head and
shoulders above the other local politicians (I know that is an amazingly low bar)
Kierran Young is running for city council in the city's 9th district. I can't actually vote for him, but I am
supporting his campaign with a financial contribution. There are two things that really set him above ALL
of the other city politicians. He supports the 2nd Amendment, which as a retired police officer and a
combat veteran, is very important to me. Important to all of us, he also understands that the city
transfer tax is terrible. As real estate investors, anyone who wants to repeal the city transfer tax is a
friend of ours. Leading the nation with the highest transfer tax is not something we should be proud of,
and Kierran get it. See the email below. This is a follow up from our conversation this week.
(I can think of no more clear sign of the apocalypse, than me, publicly endorsing my first local candidate,
and that candidate being a Pittsburgh City Democrat. The end is obviously near. It might be time to
repent, lol It also might be your last chance to see Lou Brown in Pittsburgh, so make sure you are at the
REIA meeting on Tuesday or Wed.)

Dear Josh,
Thank you for taking my call, I enjoyed our conversation this afternoon. Although we are involved in
different political parties, I am encouraged because we share common goals. We both believe that our
city must foster an environment that is friendly and attractive to business. With your help, we can bring a
New Leader, New Vision and New Direction to the 9th District and all of Pittsburgh.
When we win this campaign, I will introduce legislation to repeal the real estate transfer tax that is
harming business in our city. I will also introduce legislation that will repeal ordinance 1218, 1219 and
1220 gun legislation that was signed into law this week.
With your help and the help of your friends, I will be the next city councilman for the 9th Council District
and together we can make Pittsburgh an even more attractive magnet for business and real estate
development.
I hope you will stand with me by showing your support. Your contribution of $100, $250 or $500 or
anything that you can give up to $2800 will help our campaign meet our goals to win on election day.
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You can make checks payable to “Friends of Kierran Young”, or you can use the following link to donate
online at (www.kierranyoung.com). Thank you for your continued support and encouragement.
New Leader. New Vision. New Direction.
Sincerely,
Kierran C. Young
Telephone:412.620.3712
(Apr 12)

Open house tomorrow Monroeville
April 13 Noon to 5 PM
942 Garden City Dr, Monroeville PA 15146
free hotdogs, soft drinks, and chips !!!!
See this beautifully renovated 3 bed 1.5 bath house with a rare double garage.
Only $152,599
Contact Joanne Snow for more details or just show up !!
412 812 3528
(Apr 9)

A video message from Lou Brown about next week's meeting
Follow this link to hear a message from the legend himself.
Lou Brown is coming to Pittsburgh and you don't want to miss it.
Copy and paste this link - https://youtu.be/4oW9UR1bJ4E
Lou will be doing two separate teaching segments, this coming Tuesday at the main meeting and the
following morning at the same location
See you all at
3579 Masonic Way
Pittsburgh PA 15237
-----------------------------------------------------------------------------------------------------------------3
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Event this weekend, deals, and news
There is a LOT happening this month. Starting today with the commercial sub group, thursday landlord
group, and now the latest announcement
This Saturdays workshop 4/13/19
This may be the most important session if you want a buy and hold long term wealth building strategy.
Its very relative to being profitable and successful in the RE investment world. A strategy to keep as
much of your profits as possible and building a business plan to reach your personal RE Investment
goals.
If you need to email me please do so alex@alexdeacon.com
Also this Thursday in our Carnegie location we are holding our monthly landlord session. This months
topic is about leases. We will be looking at a few different leases and going through them. If you want to
be a member of this meetup group see link below and join. Once you join then please RSVP since we do
have limited seating and its normally a full house.
https://www.meetup.com/Pittsburgh-Landlord-Group/events/260444546/?isFirstPublish=true
AS AMAZING AS ALL OF THESE EVENTS ARE, THE REALLY BIG SUPER IMPORTANT MEETING IS THE ONE
WITH REAL ESTATE LEGEND LOU BROWN ON TUESDAY THE 16 TH FOLLOWED BY WEDNESDAY THE
17TH. ARRANGE YOUR WORLD AROUND THOSE DATES IF YOU CAN.
----------------------------------------------------------------------------------------------------------------------Cheap investor special in McKeesport ONLY $10,995
232 Fairview Ave
Is free and clear, back taxes are covered in the asking price. It needs a little work (you will have to go see
it) but it would make a solid renter.
For more info - contact Josh PittsburghREIA@aol.com AFTER you have driven by it.
------------------------------------------------------------------------------------------------A little inspiration for you
Jim Thorpe was an Olympic hero in his day. It was the 1912 Olympics, and Jim, an American Indian from
Oklahoma represented the U.S. in track and field. On the morning of his competitions, his shoes were
stolen. Luckily, Jim ended up finding two shoes in a garbage can. One of the shoes was too big, so he had
to wear an extra sock. Wearing these shoes, Jim won two gold medals that day.
Remember life isn't always perfect, it is how you handle challenges that determine if you are a winner or
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not !!!
-----------------------------------------------------------------------------------------------------------I just got this little bit of news. This should make landlord tenant cases even more exciting.
The Allegheny county court of common pleas is in the planning stages of launching a housing court this
summer for Allegheny county landlord-tenant disputes. i wasn't sure if you were aware of what they're
talking about doing, but it will significantly change the way landlord-tenant complaints taken on appeal
from magistrate decisions will be handled by the court of common pleas, arbitration division.
Two changes are of particular interest: soliciting volunteer lawyers to represent tenants, and offering
parties the chance to engage in mediation to see if the landlord and their tenants can work out a
settlement before they're sworn in to appear before the arbitration panel.
(Apr 8)

Landlord meeting this Thursday and a deal or two
Selecting a lease
Pittsburgh Landlord Group
Thursday, April 11, 2019
6:15 PM to 7:45 PM
552 Washington Ave
Carnegie, PA 15106
Details
We will discuss some different leases. If you have a lease you want to bring to the group please email me
a copy so I can show it on our screen.
alex@alexdeacon.com
-----------------------------------------------------------------------------------------------------Agra Farm Development, LLC is seeking $300,000 from outside investors for the 1st year operation costs
associated with each 100 acres of hemp farmed in Western Pennsylvania. The hemp season is expected
to run from May 1, 2019 - September 30, 2019. The parties shall sign an Investment Agreement prior to
the acceptance of any funds. Investors will receive 40% return on their investment within 60 days of the
sale of biomass in September 2019 from sale proceeds in certified funds. The deadline for submission of
investment funds is April 26, 2019. Since time is of the essence, only early investors will share in the
2019 market. “First Come - First Served”. Any eligible investor who was interested in participating in the
2019 market (but unable to participate based on timing/need) will be considered for the 2020 Hemp
season so long as they have the ability to participate.
Contact Ed Santillian for details - ed@agrapharm.org
--------------------------------------------------------------------------------------------------------5
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OFFERED:
119 Middle Ave
Wilmerding, PA 15148
$14,500 OBO
Pictures
PROPERTY DETAILS: Cheap 3bd/2ba rental property in Wilmerding. The house needs a cleanout, breaker
box, flooring and paint. Rents in the area average $850/mo (+/-) for similar sized houses. Seller financing
is an option w/ $7K down and negotiated terms.
PRO FORMA:
Investment Px*
$22,500
Gross Operating Income
$10,200
Tenant Occupied
No
Operating Expenses
$4,408
Current Rent
$0
Net Operating Income
$5,792
Fair Mkt Rent (+/-)
$850
Cap Rate
26%
Taxes (Annual)
$1,264

For questions, inquiries, or to schedule a showing please contact:
Adam Hussaini
adaminpitt@gmail.com
(412) 419-1694
-----------------------------------------------------------------------------------------------------------------
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Northwood Investors drops plan, puts Lawrenceville riverfront site up for sale
After toying with a plan to convert the building into a new tech research office hub, Northwood
Investors LLC has opted not to go forward with its Dock 51 redevelopment of its Sears Outlet on the
Lawrenceville riverfront and has put the “mega-building” up for sale.
The Pittsburgh office of CBRE recently began circulating marketing materials for 27 51st Street, a 70year-old, one-story warehouse building that totals more than 321,000 square feet in size and sits on
nearly 15 acres of Allegheny Riverfront land in the 10th ward of Lawrenceville.
CBRE is marketing the property without a list price after Northwood bought the still operating Sears
Outlet store in 2017 as part of a package deal for $10 million.
(Apr 6)

Lots of local events starting this Tuesday with Commercial Meeting
Starting this Tuesday - Commercial Real Estate Investors Meeting
The next Pittsburgh REIA Commercial Group Meeting will take place on Tuesday, April 9th @ 6:30PM at
the Robinson Township Eat ‘n Park (100 Park Manor Blvd, Pittsburgh, PA 15205).
Lance DiYanni, SVP of Commercial Lending at Community Bank (NASDAQ: CBFV), will speak to the group
about lending programs for residential investment real estate, commercial real estate, real estate
development, equipment financing, and working capital needs. Lance will also provide examples of
specific deals and structures that will show how they may differentiate themselves from some of the
lenders we already work with.
Bring your deals, questions, and anything else you’d like to discuss. See you Tuesday!
------------------------------------------------------------------------------------------------------------------------"Financial Freedom Reached In Simple, Easy Steps!"
Saturday, April 13th, 10am - 12pm
JOIN US AT:
Hampton Inn - Bridgeville
150 Old Pond Road
Bridgeville, PA 15017
RESERVE YOUR SPOT TODAY!
(Limited seating available!)
Click here for more details and to reserve YOUR seat in the room!
The workshop will be revolving around the long term, step-by-step plan to ensure financial freedom
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through real estate investing. Most of our attention this month will focus on the master plan to start
TODAY with a long term buy and hold business plan, and setting yourself up to ensure success. It is a
very simple and easy plan to implement, but it does take time, patience, and hard work.
We will also be welcoming in a very special guest speaker, Kathi Stoddard. Kathi's business is helping
people realize the financial future they desire, and help guide them toward control of their personal
economy through education and financial literacy. Examples being paying off debt, helping them to build
wealth, and understand the real value of their time and money.
---------------------------------------------------------------------------------------------------------REAL ESTATE LEGEND - LOU BROWN IS COMING TO PITTSBURGH APRIL 16-17
THIS EVENT IS JUST 10 DAYS AWAY AND YOU DONT WANT TO MISS IT
We are flying Lou Brown in from Atlanta GA. Lou is a true real estate legend. He will be teaching us how
he uses trusts to take over mortgages, protect assets, and even avoid taxes and probate. This is game
changing stuff, you don't want to miss it, so mark your calendar.
Tuesday April 16th 700-900 PM
3579 Masonic Way
Pittsburgh PA 15237
Wednesday April 17th 900 AM - 100 PM.
Lou will be teaching an advanced class with QnA from the audience. You owe it to your future bank
account to make it to one of both of these trainings.
(Apr 4)

Curb appeal basics and some real estate news
Five Easy Tips for Maximizing Your Home's Curb Appeal (this works for rentals also)
Give your home a chance to make its best first impression by focusing on easy upgrades that offer major
curb appeal. Here are five simple tips to freshen up your outdoor space and give your home a facelift.
1) Get back to basics.
Never underestimate the power of a stone walkway, quality mulch, some flowering shrubs and a couple
of nice planters.
2) Try softscaping.
With a focus on adding texture, softscaping involves layering different types of plants to create an
interesting mix while also ensuring that something is always blooming.
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3) Give your lawn some love.
Now is the time to put the work in on your lawn. That means fertilizing, aerating and watering that
gorgeous grass.
4) Paint it.
Paint checks in as one of the most inexpensive upgrades you can make. Pick a new bright color for the
front door, or revive your trim and shutters with a fresh coat.
5) Don't forget finishing touches.
A new mailbox, modern house numbers and updated exterior lighting can go a long way toward
freshening up your home's look.
When you're looking to buy, sell or invest in real estate, you need an agent who will be by your side
every step of the way.
Call me today for a personalized consultation.
Bonnie Hyslop Team SALES ASSOCIATE
RS335283 Broker ID: RB062498P
KELLER WILLIAMS REALTY MC-132
BONNIE HYSLOP TEAM
724-263-2501
412-831-3800 x 397
-----------------------------------------------------------------------------------------------------------Zillow is now a mortgage lender, launches Zillow Home Loans
Zillow has owned a mortgage company for approximately six months, having purchased Mortgage
Lenders of America in November 2018, but now, the online real estate giant has truly become a
mortgage lender as well.
Zillow announced Tuesday that it is launching its own mortgage lending operation, which it is calling
Zillow Home Loans.
For years, prospective homebuyers could search for a mortgage through Zillow’s site, as lenders paid to
have their interest rates and terms listed on Zillow’s mortgage marketplace. Now, they’ll have a new
competitor: Zillow itself.
The company is rebranding Mortgage Lenders of America to carry the Zillow name, and will use the
lender to finance home buying and selling through its Zillow Offers platform.
It’s a truly massive move for Zillow, which describes the change rather simply: “Home shoppers who visit
9
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Zillow to shop for a mortgage can now get financing directly from Zillow Home Loans.” The move is the
latest in a nearly two-year effort to reshape how Zillow conducts its business.
Back in 2015, former Zillow CEO Spencer Rascoff said that the company views itself as a media company,
not a real estate company.
“We sell ads, not houses,” Rascoff said at the time. “We’re all about providing consumers with access to
information and then connecting them with local professionals. And we do a great job of giving those
local professional high-quality lead, they’ll covert those leads to at a high rate and then want more
media impressions from us. So we’re not actually in the transaction, we’re in the media business.”
But in the last few years, things changed dramatically at Zillow.
In 2017, Zillow shook up the real estate industry when it announced that it was getting into the home
selling business by launching “Zillow Instant Offers.”
In the program, homeowners looking to sell their home in certain markets were able to get cash offers
for their home from selected investors interested in buying it, all within Zillow’s platform.
But that was just the beginning. Later, Zillow began buying and selling homes directly to and from
homeowners, becoming an iBuyer. Through its “Offers” program, Zillow buys a home directly from a
seller, makes the “necessary repairs and updates” and lists the home “as quickly as possible.” Zillow
expanded the “Offers” program to new markets, but it didn’t stop there.
Last year, the online real estate landscape shifted dramatically when Zillow announced that it was
getting into the mortgage business by buying Mortgage Lenders of America.
According to Zillow, the acquisition of Mortgage Lenders of America would allow the company to
“streamline and shorten the home-buying process for consumers who purchase homes through Zillow
Offers.”
The company paid $65 million to acquire Mortgage Lenders of America, and closed on the deal late last
year. At the time, Zillow said that it planned to rebrand MLOA, and that’s just what it has now done,
rebranding its mortgage business to carry the Zillow name.
“Getting a mortgage is often the hardest, most complicated part of buying a home. Since our inception,
Zillow has been empowering people with information and resources to make smarter real estate
decisions, including helping borrowers shop for the best lender and loan for their new home,” said Erin
Lantz, vice president and general manager of mortgages at Zillow.
“With Zillow Home Loans we are taking an incredible step forward to deliver an integrated payments
platform to complete the financing for Zillow Offers that delivers a more seamless, on-demand real
estate experience today's consumers expect,” Lantz added. “We continue to offer consumers the power
of choice to shop for loans directly through Zillow Home Loans or through our popular mortgage
marketplace.”
According to the company, homeowners using Zillow Offers to sell their home can “easily secure their
financing through Zillow Home Loans, giving them the certainty to be able to sell their existing home and
shop for a new home simultaneously.”
Additionally, homebuyers who want to purchase a home that Zillow owns may use Zillow Home Loans to
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“seamlessly finance their home purchase, giving them a convenient way to get into their new home on
their timetable, with less hassle and stress,” the company said.
But the company added that the use of Zillow Home Loans is “not restricted” to Zillow Offers home
sales. According to Zillow, borrowers may still use Zillow’s mortgage marketplace to shop for a lender
and loan for any home purchase or refinanced loan.
Zillow Offers is now available in nine markets, according to Zillow. Zillow Home Loans is headquartered
in Overland Park, Kansas, and has more than 300 employees.
MAYBE, JUST MAYBE, THIS WILL HELP TO FIX THE CRAZY ZESTIMATES, OR BETTER YET, MAYBE THEY
WILL LEND BASED UPON ZESTIMATES. WHO KNOWS. ??
-------------------------------------------------------------------------------------------------------------------------------------

Class action law suit against realtors
What The New Class Action Lawsuit Against Realtors Says about Buyer’s Agent Commissions
You may have heard about the new class action lawsuit against the National Association of Realtors and
the four largest brokerages, Moerhl v. National Association of Realtors (NAR), et al. The suit is gaining
national attention in the news and in social media. Since my real estate brokerage’s business model is
essentially based in part on the premise that typical real estate commissions are too high, it would be
easy to pile on, trumpeting the plaintiff’s claims. However, after reviewing the Complaint, it is clear that
the lawsuit mischaracterizes the fundamental way today’s real estate brokerages work. Obviously, the
lawyers would like a huge payday, but the fact this case is even possible and has gotten so much
attention indicates that there are a large number of people – even educated ones – who fundamentally
do not understand how real estate agent commissions work. This post will hopefully shed some light on
that process.
Who Pays the Buyer’s Agent?
One of the plaintiff’s central allegations is that agents are forcing the seller to pay the buyer’s agent. But
who is really paying the buyer’s agent? When a seller looks at a settlement statement, they usually see a
line item for the buyer’s agent’s commission. However, that is a mere accounting convenience. By the
way, there are usually other accounting conveniences relating to the commission, such as the netting of
the earnest money against the commission (so that the agents do not have to bring deposit funds to the
closing.) In reality, the seller has a contractual agreement to pay the seller’s broker, for example, six
percent of the sales price of the property. That commission is completely payable to the seller’s agent.
This coincidentally is the reason why a broker will be entitled to keep 100% of the commission if they
procure the buyer without assistance from a cooperating buyer’s broker.
The listing agreement typically states that the listing broker intends to offer a certain percentage or
amount to other cooperating brokers who procure a buyer. Since procurement of a buyer is an essential
half of the sale it usually follows that the amount is one-half of the total compensation paid as
commission. From a legal perspective, there is no contractual privity between the buyer’s broker and the
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seller. The seller did not hire the buyer’s broker. The only contract entitling the buyer’s broker to
compensation is the contract that is made via the MLS system. This was the reason the MLS was
developed in the first place – to share listings between and among brokers. I have heard of “old school
brokers” who, when they are the listing broker, they require receipt of 100% of the commission at
closing. Then, after the closing they will pay the buyer’s broker via a separate check from their brokerage
account. This is also why some seller’s brokerages require a W-9 tax form from the buyer’s brokerage.
Going back to this model might save some confusion and even lawsuits, but it would be inefficient.
Are Buyer Broker Commissions Inflated?
The complaint argues that buyer agent commissions are too high. Buyers are looking online to find
homes these days they argue. The buyer agent’s role has diminished, it argues. My personal experience
is that even with FSBO listings, the seller is willing to pay a buyer’s agent at least 2.5% of the purchase
price. Why would a seller do that if buyer broker commissions were artificially inflated? Some buyers will
find a property right away or after looking at only 3 or 4 homes. However, many a buyer’s agent will
attest to enduring a grueling months or even years-long search to locate that special property, all while
entering into and terminating two or more prior deals in the process. A buyer’s agent generally does not
ask for more commission when the search has been especially difficult, and thus generally does not
expect to be asked to accept less commission when the search is deemed to be easy. However, the
property search is only a minor part of the buyer agent’s value proposition if done correctly. The skill
and negotiation expertise of a qualified buyer’s agent is often worth far in excess of 3.0% of the sale
price of the property.
From a legal perspective, real estate transactions are always negotiable between buyer and seller in a
written listing agreement. In the Western Pennsylvania MLS, the amount offered to a Buyer’s Agent is a
blank on the listing agreement that is to be signed by the seller. Careful review of the documents will
disclose this amount.
One statement from the complaint is especially telling. It alleges that “sellers have no incentive to
compensate a buyer broker.” Disregarding the fact that it is seller’s broker who really compensates the
buyer’s broker, how could anyone think this is true? A desperate seller only wants one thing – a buyer,
and they are willing to pay for one.
The “Buyer Broker Compensation Rule”
The complaint names the “Buyer Broker Compensation Rule,” as the culprit for causing allegedly inflated
buyer agent commissions. This is rule which requires the compensation, when offered to the buyer’s
broker via the MLS, to thereafter be “non-negotiable.” Non-negotiable?! But wait, you said it’s all
supposed to be negotiable! This is where the plaintiff’s attorneys are sure to take things out of context.
The offer of compensation to a buyer’s broker is only non-negotiable after it has been negotiated
between the seller and the seller’s agent. The reason for this rule is common sense and based in
fundamental contract law. There is a fundamental concept in contract law that says essentially that
when compensation is offered and relied upon, it cannot be unilaterally withdrawn by the offering party
after the other party has started performance. For example, if I hang a sign on my house that says
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“$1000 to anyone who paints my house” and then a painter sees the sign, gets his ladder, his paint,
brushes, etc, and starts painting the house, I cannot later drop my offer to $500 after the painter relied
on the $1,000. All analogies are imperfect, but this is the same concept at work when a buyer’s agent
shows a property, writes an offer, and the seller then attempts to negotiate a lower commission than
had been offered. This is why the MLS and many listing brokers would insist that the buyer’s agent
commission would be “non-negotiable” after it is offered.
Buyer Rebates Prove that Buyer Agent Commissions Can Be Negotiated
The Complaint also alleges that buyers are not able to negotiate the commissions of their buyer’s agent.
It states “the retention of a buyer broker has been severed from the setting of the broker’s
commission.” This is also not true. Since buyer commission rebates are legal in most states, including
Pennsylvania, buyers can select a buyer’s broker that pays the commission to the buyer as a rebate. The
buyer rebate brokerage model actually disproves the theory that buyer agent commissions cannot be
negotiated by the buyer. If a buyer wants to reap the rewards of having a buyer’s agent take less than
3.0% of the sale price of the property, there exists a clear option – hire a broker who provides a buyer
rebate, and preferably a good one.
David M. Tkacik, Esq. is a real estate attorney (www.TkacikLawOffice.com) and real estate broker
(www.InsightRealtyPittsburgh.com) offering commission rebates.

(Mar 29)

News about mortgage rates, Tax Credits, Fanny Mae and more
April 16 - Legendary real estate investor Lou Brown will be at the Pittsburgh REIA meeting, Lou will also
be doing an advanced seminar on the 17th from 9 to 1. You owe it to yourself to be at one of these
meetings, so mark it down.
------------------------------------------------------------------------------------------------------------Mortgage rates just had the largest one-week drop in 10 years
Just over six months ago, it appeared that refinance demand had all but dried up thanks to mortgage
interest rates that were pushing past 4.5%. But my how the tables have turned. According to newly
released data from Freddie Mac, mortgage rates just experienced the largest one-week decline in a
decade.
--------------------------------------------------------------------------------------------------------Pending home sales show modest retreat in February
Pending home sales dropped 1% in February, declining 4.9% from last year, according to the latest
report from the National Association of Realtors. NAR Chief Economist Lawrence Yun said that
considering the fact that January’s pending contracts were up nearly 5%, the 1% drop in February is not
a significant concern, although it’s clear that activity this spring will not match last year’s frenzied pace.
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---------------------------------------------------------------------------------------------------HUD charges Facebook with housing discrimination over targeted ads
The Department of Housing and Urban Development announced Thursday that it has charged Facebook
with violating the Fair Housing Act by enabling advertisers to choose who could view their ads on the
social media site. According to HUD, Facebook enabled real estate companies to unlawfully discriminate
against users by choosing who could view their ads based on race, nationality, religion, color, familial
status, sex and disability, using machine learning to unfairly classify users.
---------------------------------------------------------------------------------------------------------------------Tax Credit bill to help affordable housing in PA
Sen. Tom Killon (R) Thursday introduced new legislation, SB 30, to create a Pennsylvania state housing
tax credit.
“This new tax credit will incentivize private investment in new and existing affordable housing in the
Commonwealth,” said Sen. Tom Killion. “Affordable housing is an economic driver. It builds state and
local tax bases, creates jobs, provides homes in proximity to workplaces, and revitalizes communities.”
“Studies show that housing is foundational for health, educational achievement, and stable
employment,” said Phyllis Chamberlain, executive director of the Housing Alliance. “The issue of
affordable housing is one that has seen significant bipartisan support in the Pennsylvania Legislature.
We appreciate the leadership from both Republicans and Democrats for state policy solutions to the
affordable housing shortage.”
Pennsylvania has an affordable housing crisis because there is a shortage of units available for the
people who need them. For every 100 very low-income households in Pennsylvania, there are only 73
affordable rental units, and for every 100 extremely low-income households, there are only 42
affordable units available.
The state housing tax credit will be modeled after the highly successful federal Low Income Housing Tax
Credit (LIHTC.) LIHTC is the major vehicle for the creation and preservation of affordable housing in this
country, yet is oversubscribed. A state housing tax credit will create a new resource that can be used in
conjunction with LIHTC. Investors receive a state tax credit for their contribution.
Sen. Tom Killion (R-9) is the prime-sponsor; along with co-prime sponsors: Sen. Vogel (R-47), Sen.
Hughes (D-7), Sen. Haywood (D-4). All original co-sponsors include: Sen. Argall (R-29), Sen. Blake (D-22),
Sen. Browne (R-16), Sen. Costa (D-43), Sen. Fontana (D-42), Sen. Leach (D-17), Sen. Muth (D-44), Sen.
Santarsiero (D-10), Sen. Tartaglione (D-2), Sen. Ward (R-30), Sen. Yudichak (D-14).
-----------------------------------------------------------------------------------------------------------------------
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2 houses for sale in Monessen
OFFERED:
516 Oneida St
Monessen, PA 15062
$21,500
PROPERTY DETAILS: Tenant-occupied 2bd/1ba single family rental in Monessen for sale. The property is
in turn-key condition aside from a functioning roof that will need to be repaired/replaced within 5 years.
Tenant pays $575/mo plus utilities.
PRO FORMA:
Investment Px*
$20,000
Gross Operating Income
$6,900
Tenant Occupied
Yes
Operating Expenses
$2,796
Current Rent
$575
Net Operating Income
$4,104
Fair Mkt Rent (+/-)
$575
Cap Rate
19%
Taxes (Annual)
$768
* Investment Px = Purchase Px + Estimated Repairs
**Assumes 7% Mgmt Fee, 5% Vacancy, and Fair Mkt or Actual Maintenance/Insurance/Utils
PURCHASE TERMS:
Cash only (no seller financing)
$1,000 Non-refundable deposit required
Title work and closing to be done through Bankers Settlement and Abstract
Buyer and Seller pay their own closing costs
Buyer responsible for performing his/her own due diligence
For questions, inquiries, or to schedule a showing please contact:
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Adam Hussaini
adaminpitt@gmail.com
(412) 419-1694
------------------------OFFERED:
1244 Maple Ave
Monessen, PA 15062
$26,000
PROPERTY DETAILS: Tenant occupied 3bd/3ba single family rental property for sale in Monessen.
Owners are retiring from the business and looking to liquidate quickly. The house is in generally good
condition with a newer roof and older, but functioning furnace. Tenant is paying $600/mo plus utilities.
PRO FORMA:
Investment Px*
$26,000
Gross Operating Income
$7,200
Tenant Occupied
Yes
Operating Expenses
$2,777
Current Rent
$600
Net Operating Income
$4,423
Fair Mkt Rent (+/-)
$650
Cap Rate
17%
Taxes (Annual)
$713
* Investment Px = Purchase Px + Estimated Repairs
**Assumes 7% Mgmt Fee, 5% Vacancy, and Fair Mkt or Actual Maintenance/Insurance/Utils
PURCHASE TERMS:
Cash only (no seller financing)
$1,000 Non-refundable deposit required
Title work and closing to be done through Bankers Settlement and Abstract
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Buyer and Seller pay their own closing costs
Buyer responsible for performing his/her own due diligence
For questions, inquiries, or to schedule a showing please contact:
Adam Hussaini
adaminpitt@gmail.com
(412) 419-1694
(Mar 27)

Home Depot Investors Event Tomorrow
Attention Pittsburgh REIA
March 27-28
HOME DEPOT PRO EVENT
7 am - 2 pm
Bring the whole family.
Home Depot in Robinson
440 Home DR
Pittsburgh PA 15275
The goal of this event is to help you get EVERY discount possible when you buy from Home Depot.
There will be food, prizes, and education. Meet local vendors and learn new skills.
Anyone who wants to flip houses or become a landlord should attend this event.
(Mar 25)

Save money on your taxes and your water bill
Tax time is rapidly approaching. Our very own Jim Uhler can help you save money.
Lower My Real Estate Property Taxes?
Who has time?
You know you can lower all your property tax liabilities by lowering your Allegheny County property
assessment value. But, who has time to learn the process, and then carry out the steps?
First step: Call Jim. 412-635-0623
Let my experience help you with all the steps right now! I have
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 served as Assessment Appeal Hearing Officer for 6 years.
 privately represented 10,000+ property owners over past 18 years!
Appeal your assessment! Even if you appealed in 2019, you can appeal again this year!! BUT . . . time to
request your appeal is limited, so act today . . .
Call724-553-2990, 9 AM - 6 PM or Email: Whyusahomes@cs.com
---------------------------------------------------------------------------------------------------Five Simple Ways to Cut Your Water Bill
We could all do a little more to curb our water usage, whether we're motivated by concern for the
environment or a desire to shrink our water bills. Here are five places around the house where you could
save some water:
1) Washing machine.
Many machines allow you to choose a load size, and then the machine fills with a corresponding amount
of water. Shopping for a new model? Select one that's Energy Star certified.
2) Dishwasher.
Again, look for the Energy Star certification, but also make sure the appliance offers a light wash option,
which uses less water. New dishwasher not in the cards? Only run yours when full to save on water.
3) Toilet.
Commodes with the WaterSense label use 60 percent less water per flush than traditional toilets. On
older models, check to make sure the flapper closes properly, a common source of water leaks.
4) Showerhead.
For a fast fix, take shorter showers in lieu of baths. A low-flow showerhead can up the ante, reducing
both your water bill and electric bill (because there's less water to heat).
5) Sprinklers.
Automated sprinkler systems allow you to program a schedule based on local watering restrictions.
Models with Wi-Fi connectivity can adjust that schedule based on weather forecasts.
When you're looking to buy, sell or invest in real estate, you need an agent who will be by your side
every step of the way.
Call me today for a personalized consultation.
Bonnie Hyslop Team SALES ASSOCIATE
RS335283 Broker ID: RB062498P
KELLER WILLIAMS REALTY MC-132
BONNIE HYSLOP TEAM
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724-263-2501
412-831-3800 x 397
(Mar 23)

Plumbing tips and new HVAC regulations
Hello Pittsburgh REIA,
This is a message from your favorite HVAC contractor. There are some changes coming in the industry
that you should start thinking about when estimating costs to replace your heating and air conditioning
equipment. Some of these changes are government driven and some are just due to changes in the
industry.
First the industry stuff: There have been more price increase since December of 2017 than in the 2 years
combined. This effects every HVAC contractor and our pricing. As the cost of equipment goes up, the
ancillaries tend to follow suit. At this point in time, I am paying about 20% more for equipment today
than I was in December 2017.
Now the government stuff:
Furnaces: Just like with hot water tanks a few years back, the government is making all of the
manufacturer’s make 90+ efficient furnaces, more efficient. How, you may ask? Without getting too
technical, the current furnaces that you all put in flips and rentals are builder’s model furnaces that have
PSC motors in them (They run at the same RMP from start to stop), they are only going to be produced
for another month or so, then they are allowed to be sold until they are gone and will not be
manufactured any longer. They will be replaced with furnaces that have ECM (Electronically Controlled
Motors), that modulate or ramp up and down depending on need.
How does this effect you? Cost! They will cost at least $100 more for contractors to purchase, and
therefore, cost you more to have installed. Also, the parts for these furnaces are more expensive to
replace, so your repair bills will go up as well.
Central Air Conditioning: Refrigerant changes are coming again. It seems like just yesterday that
everyone was replacing there R22 equipment with R410A equipment. Well, the current word is that in
2020 R410A equipment will begin getting phased out. The new refrigerant will depend on manufacturer
from what I read. There are going to be a few different options.
How does this effect you? At first it wont too much, but as the EPA regulates the amount of R410A that
can be manufactured each year, the cost of it will keep going up. For example, 2 years ago when the EPA
started really regulating the R22, it went from about $200 per 30 lb tank to about $800 by the end of
that summer. I would expect something close to the same in the not too distant future.
Although none of this is good news for investors, I thought that it is information that you may all like to
have.
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Feel free to contact me with questions, or if you need an estimate on upcoming projects:
Rob Davis
R. Davis Mechanical
412-370-0464
---------------------------------------------------------------------------------------------------------------------------4 Plumbing Mistakes to Avoid When Flipping a House
by Sandra Wood on March 18, 2019 2:21 pm under Guest Post, Real Estate Investment Tips
As anyone who has remodeled a home can tell you, the renovation TV shows make it look too easy.
Flipping a home is hard work. However, the reason that so many people get into the home-flipping game
is because the results of that work can often be worth it. According to a report from CNBC, the average
gross return on investment for such projects hovers around 50%. In other words, if you are ready to
invest the time, money, and sweat into such a project, you could reap some huge monetary benefits.
However, there are challenges for both first-time and experienced home flippers. Every home is
different and will present its own difficult patches. The allowable margin for error is relatively small:
after all, unlike a homeowner who will invest almost any amount of money to fix or maintain their
home, flippers need to stick to a tight budget and deadline.
Plumbing projects in a flip are often the place where a lot can go wrong relatively quickly. In this article,
we’ll review some of the most common mistakes flippers make when working with a home’s plumbing,
and what precautionary measures they can take to avoid disaster.
Using the Wrong Tools
Many home flippers—especially first-time flippers—start a project with a good set of tools on-hand to
complete the project. Unfortunately, these are often general-use tools: hammers, pliers, wrenches, and
more. Plumbing repairs and upgrades often require a special subset of tools. For example, many
corroded pipes can only be safely unthreaded with the use of PVC pipe pliers, which are not a common
part of the home flipper’s toolbox.
If you’re planning on doing your own plumbing for a house flip, make sure that you have all the proper
tools you need before getting started. If you’re planning on flipping homes in the future, it may make
sense to invest in a kit of plumber’s tools or look into tool “libraries” or exchanges that let you borrow
what you need when you need it. These are a great resource as you get started!
Going DIY Instead of Hiring a Professional
This, without a doubt, is the biggest and most-common mistake remodelers make when attempting to
fix or improve the plumbing for a house flip. It’s the perfect storm for a plumbing disaster: a remodeler
looking to keep costs low, in a home they’re relatively unfamiliar with, working on a deadline. While
there are many parts of your fixer-upper that you can tackle yourself, always leave critical plumbing
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work—especially re-piping or fixing leaks—to the experts.
When you choose to do your own plumbing work, you’re often playing with fire—or, well, water. Take
re-piping, for instance. Many remodelers lack the tools or experience needed to effectively replace pipes
in a long-lasting, safe way. If the work is done incorrectly, it could cause major issues and cost overruns
well before you re-list the home. In other words, trying to take a shortcut by avoiding hiring a pro could
lead to you taking a loss on the home flip.
Doing Major Work Without a Permit
This goes hand-in-hand with hiring professionals for your project, but don’t forget to submit all the
proper permits for your plumbing remodeling work. While the upfront costs of a permit do eat into your
overall budget, they’re well worth the cost down the road. Un-permitted work can drastically lower the
resale value of your flip or turn off buyers and realtors entirely. Many buyers may ask themselves if they
can trust the quality of your work in other areas of the home.
If you decide to take our advice and get a professional to assist with some of the more complicated
aspects of your flip, make sure that they, too, pull permits and are a generally trustworthy team to work
with. Again, it can’t be emphasized enough: cutting corners when it comes to doing the work right will
come back to bite you and sink your flip.
Overlooking the Small Things
When you’re dealing with a major overhaul of the plumbing for a house flip, it’s easy to lose sight of the
small things. But these often are the difference between a prospective buyer making an offer and
walking away. Here are a few examples of relatively minor upgrades that people tend to notice:
Water Heater: A new water heater is not a major investment, in the grand scheme of things. However, if
your flip has an ancient system, that could be a major turnoff for buyers looking for a move-in-ready
property. If your budget doesn’t have the cash for a new water heater, at least consider having the
anode rod replaced to extend its lifespan. Or, if you want to make a big first impression on a buyer,
upgrade to a tankless water heater. They are faster, more efficient, and a significant space saver.
Faucets & Fixtures: Ok, you completely remodeled the shower. It looks great! You may be disappointed
to learn, upon having people tour the home, that they don’t like the shower head in the master
bathroom. Items like shower heads, faucets, and fixtures are relatively inexpensive, but add a degree of
completion to your bathroom or kitchen remodel. Don’t neglect them!
Dishwashers: Dishwashers are another relatively inexpensive appliance that buyers will really appreciate
having as part of the remodeled home.
Get the Most Out of Your Flip
As mentioned earlier, every home you flip will present its own set of challenges and obstacles. Even
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veteran flippers regularly encounter new situations and problems they’ve never seen before. The good
news is that with each house you flip, you’ll become a more experienced and equipped remodeler. Keep
these tips in mind, and you’ll be well on your way to safely and professionally remodeling your home
and getting the best-possible return on investment when you sell.
Sandra Wood is the communications specialist at Allbritten, a professional home energy and plumbing
company in Fresno, CA. Sandra has been working in the home repair industry for almost 10 years and
she really enjoys researching and writing about anything related to home repairs.
(Mar 22)

Tickets to Robyn Thompsons sold out mastermind event
I got this message yesterday
"HI Josh,
Can you let people know that something personal came up and we cannot attend Robyn’s Mastermind.
We have two VIP Tickets that include the boat ride with Robyn for the race. We also have reservations at
the resort the possibly can be transferred too.
I need to know within the next two weeks.
Thanks
Cindy Rack
412-498-0540"
Tickets are only $279 for what amounts to a masters degree in real estate investing.
10th Millionaire Mastermind Convention
May 2 - May 6
You’re invited to the BIGGEST Real Estate Event of 2019!
Take advantage of 27 Cutting Edge Classes at the Luxurious 4 Star Hotel “The Chateau on the Lake” in
Branson MO on Kentucky Derby Weekend on May 2-6, 2019!
Robyn is rolling out the Red Carpet VIP Treatment for all Gold Level Attendees. Be her Gold Level VIP
Guest for an awesome night full of fun, food and 1st class entertainment on the gorgeous vintage paddle
wheeler “The Branson Belle Showboat”!
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Classes Include
Gain Powerful Negotiation Strategies with Sellers (Robyn May 2nd).
Business Management covering how to become a more effective business owner, team building,
recruiting productive employees and time management skills.
Self Directed IRA Investing.
Maximizing Passive Income with Vacation Rentals.
Secrets to Reducing Your Income Taxes Legally
Cutting Edge Marketing Strategies to Increase Deal Flow
Maximizing Leverage to Build Wealth
Using Airbnb, Home Away & VRBO to Triple Your Rental Income
How to Get Started Buying Apartment Buildings
How to Buy Houses Subject To
Advanced Deal Structure
Using Leverage to Crack the Wealth Code
Plus Much More!
We will be having 4 class rooms going on simultaneously. You will get to pick the curriculum that
improves your business the most.
PLUS Robyn is giving away a brand new 2019 fully loaded Mercedes Benz
+ $25,000 in cash and prizes!
Two of our REIA members can’t make the trip because of a scheduling conflict.
---------------------------------------------------------------------------------------------------------

Coming soon, events near you.
March 27-28
HOME DEPOT PRO EVENT
7 am - 2 pm
Bring the whole family.
Home Depot in Robinson
440 Home DR
Pittsburgh PA 15275
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The goal of this event is to help you get EVERY discount possible when you buy from Home Depot.
There will be food, prizes, and education. Meet local vendors and learn new skills.
Anyone who wants to flip houses or become a landlord should attend this event.
------------------------------------------------------------------------------------------------Thursday the 28th - South Hills Sub Group
Pittsburgh REIA South Hills Networking Group from 7-830 at the DHRE office in Carnegie. 552
Washington Ave Carnegie, PA 15106.
This month we will have Casey J Burkhead as a guest to head up a round table on how to insure your
rental properties, flips, commercial buildings, and anything else.
If you have questions on how to cover yourself this is the meeting to attend.
You can park in the lot to the left of the building and the front door will be unlocked. Just come in
through the door and the meeting room is immediately on the right.
Tony Angotti
Realtor, RE Investor, Multi-Million Dollar Producer
Deacon Hoover Real Estate Advisors
O: 412-939-SOLD X108 || C: 412-254-3013 Preferred || F:412-506-6834 || tony@412agent.com ||
http://www.412agent.com|| 552 Washington Ave Carnegie, PA 15106
----------------------------------------------------------------------------------------------------------------DONT MISS THIS ONE
April 16th - the REIA Monthly meeting will have a living legend in attendance.
Lou Brown will be in town to teach us how to use trusts. HINT there is more than one way. If you want to
learn how we are able to buy a house before it goes to sheriff sale, or how we can take legally assume a
mortgage, or even how to make yourself law suit proof, then you want to be at the meeting on the 16th.
Since Lou is in super high demand, he will also be doing an advanced class for us on the 17th.
Mark it down, clear the day, call off at work, make sure you are there.
To your success
Josh
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Our Business Partner Members
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www.USAREMentoring.com
USA Real Estate Mentoring Group
“Your Highway to Success”

Mentoring is the key to your success in Real Estate Investing!
We are:
-Successful Investors Currently Investing in Today’s Real Estate Market
- Best Selling Authors
-Our Group of Mentors Have Personally Trained Over One Hundred Real Estate Investors
-We KNOW Pennsylvania, and How to Invest Legally in Pennsylvania!
-Access to Our Team Members and Systems
-We Meet Once Per Month in the Pittsburgh Area (Wexford)
-1st Meeting is Free
-Different Levels of Training and Pricing Available
Visit www.usarementoring.com for more info
Brian Snyder: 412-992-8884

38

